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After all the Adding Machine 
Stories Have Been Told 





{Why is it that the Burroughs plant has been doubling 
every year since it came to Detroit? 


€ Why is it that the business for the first six months of 
this year was sixty per cent greater than last year? 


r 


{Why ts it we had 45,571 users on February 5th? 


Burroughs Adding Machine Company 
67 Amsterdam Street 


Detroit, Michigan, U. S. A. 
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Look at These Leaders 


YOU CAN SAVE MONEY BY ORDERING THIS MONTH 


Shipped Anywhere on Approval—No Expense if not Satisfied 




















ler ¢ nplete Ledg ( thts ¢ iplete 5 Forms Ruling +~4 in Journal for Cash, Combination Cash and Journal. Shows 
XX) Pen Ruled $10.00 to $20.00 nal or Sales Records Daily Condition of Bank Balance and 
2 00 tit No. 4—$20.00—is certainly the best at a With 4 Distribution Col- all Controlling Accounts. Binder 
edand Print " i better than many offered for f: no Binder and and 100 Sheets, $2.25 
1 ! M $30.00 up 0 Sheets $2.00 
— _ Are You ‘cea in the Arguments for Binders and 
- Sheets for all your Records Instead of the Bound Books. 
| THE SAME SAVING OF LABOR AND MATERIAL APPLIES TO 
| SUBSIDUARY RECORDS AS TO YOUR LEDGERS. 


SEPARATE THE DEAD MATTER. 


| 
| 
| | | Special for January ;.. anita. We Pay Express if Returned. ORDER TODAY. 


for Cash with Order. Money Refunded if not Satis- 
— ——_—_———- d {iI Western Office and Stock 716 Chestnut St., Philadelphia 
; tt Room, 164 E.Randolph St. The ie E. Sheppard Co. 234 Milk St., Boston. 
Inv Form Outfit Complete 
600 Sheets, $6.4 Main Office and Factory 87 Maiden Lane, New York 























‘a i SPECIALISTS IN LOOSE LEAF SYSTEMS 
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Transfer File 





No. 1. Price Book Tengwall Ledger 





Ae. TENGWALL 
Holder MAKES 
THEM ALL 
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Catalog Binder Automatic Style B No. 8. Price Book Imperial Tengwall File 
CHICAGO NEW YORK | 
1419 Ravenswocd Pk. The Tengwall Company 28 Thames Street 
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Carbon 


known as the 


Multi-Kopy Brand 


has long enjoyed a 
reputation for QUAL- 
ITY and EXCELLENCE 
which ranks it as 
first among all the 
various brands now 
on the market — and 
it enjoys a larger 
sale and use than 
any carbon paper 
made at any price. 
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If you will do 


A LITTLE 


APPLIANCES 


FIGURING 


it will be very clear to you why 


thousands of the 


BEST DEALERS 


all over the world have tied to 
our goods, year in, year out, for 
several decades—selling them 
almost exclusively —and al- 
ways recommending them to 
those who demand the BEST. 
There are many ways of saving 
money in the making of goods 
of this sort without having 
it immediately noticed that 
“QUALITY” is absent to some 
extent — but it will come to the 


surface. 


We always maintain our high 


STANDARD of EXCELLENCE. 


F.S. WEBSTER COMPANY 


332-342 Congress Street 
BOSTON, MASS., U. S.A. 


New York 


PARIS 


Chicago Philadelphia 
Pittsburg 
BERLIN LONDON 














NON- FILLING 
TYPEWRITER 





Ribbons 


have long been 


World Famous 


because of their 
**non-filling’’ feature 
as well as for their 
durability and the 
clear, clean-cut work 
they produce. Star 
Brand Non-Filling 
Typewriter Ribbons 
are not approached 
in excellence—while 
they will produce 
good work longer 
than any other kind. 


TH EWEBSTER. 


MurniKory, 


CARBON PAPERS 
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Royal Typewnters are a 
product of the “New 
School” in typewriter 
building: a standard of 


excellence never before 


ROYAL GRAND attained. The opera-ROYAL STANDARD 
$ 100° iive principles employed $ 65.22 
are identified among those which have made possible 


the present scope of mechanical accomplishments. 


meeam §=But they are Radically New to Typewriter 





Construction. | Royal Typewriters are the only 
machines which embody them. 

Simplicity, Durabilty, Convenience and Com- 
pleteness are features in which Superiority is charac- 


terized to a distinctively Royal degree. 


ROYAL TYPEWRITER CO. 


yy = 253 BROADWAY 


NEW YORK 
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Come and seeus 


at Space No. 105 


We will have an exhibit of Berkshire Typewriter Papers 
at the Philadelphia Business show, Horticultural Hall, 


February 16th to 23d. 











Our Mr. J. E. Colton will be in charge and hopes to 
see you there. 


EATON-HURLBUT PAPER CO. 
TYPEWRITER PAPER DEPT. 
Beekman and Cliff Streets, PITTSFIELD. MASS. 


New York City, 
carry a complete stock 

















| Acme Wire Staple Binders—Used Everywhere 





Size of Base 
2x9 inches 

















THE MIDGET ACME No. 1 SURE SHOT 

For fastening Papers and Light For Heavy Work The old reliable — still the 
Fabrics together. . . , favorite of many owing to its 
Used -vely b ' Carpet, Hosiery, Underwear, 

extensively by Insurance, Tele- Silk, and other sample work. Verv Low Cost 
phone, and Express Companies, Law- y 
yers, Business Offices, etc., for all Won't clog or buckle. cha visi well dan Gbemtix. 
Paper Fastening Work Fastened to table. Holds 100 staples and is in 
Nard for Clothing, Cloak, Suit, Straw Will bind 1 inch fabric. every possible manner the 

aid, Lace, Embroidering, and other S : f all f 
manufacturers for prepairing samples. Japanned or Nickled. uperior of alt lasteners, 
save others of the Acme line. 


Holds 100 steel wire staples, — 


automatic action. 
WE MAKE MANY STYLES FOR EITHER HAND OR FOOT POWER 
ALL STATIONERS AND OFFICE OUTFITTERS SELL THE ACME LINE OF STAPLE FASTENERS WRITE TODAY 
Acme Staple Co., Lid., 500 N. 12th Street, Philadelphia, Pa. 
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“UT IN DISCHARGE 
70 DISCOURAGE 
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Look 


. Alive. 


OTHER SIMILAR VEHICLE SHAlL 
«MAG AIYY STREET. ALLEY OR PUBLIC 
ra cpeeD ExCeEDING TEN CO) MULES 
ECT COURSE HOR AT A SPEED EX- 
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ONDAY 


$1,050,000 SPENT 
IN DAY ON AUTO 


Managers of Motor Show F 
All Their Expectations 
Exceeded. 





f 





YIELDS AFTER 3 YEARS. 


Austin Farmer Finally Relegates 
Family Surrey and Horse 
to Background. 








As a thermometer of business, it took the 
automobile show just one day to prove that 
Chicago and the middie west is away ahead 

f the remainder of the world in prosperity. 
Not only were all previous records of sales 
broken but the prophecies of the backers 
of the show in their most hopeful moments 
were excgeded by the real figures on the 
books of the exhibiters. 

In the hours of leisure that 
the closing of the Coliseum and thé 
late Sg 
be 


ame with 
mory 










thie estimate, the sales and orders ¢x- 
eeded 350 cars, the average price of which 
was $3,000. This meant that $1,060,000 had 
been left in the coffers of the Chicago auto 
people, eventually to find its way into the 
pockets of other Chicagoans, by those soon 
to become th@ owners of new machines If 
this high yecord is maintained throughov 
the seven days of the show the gales will 
| reach $7.350,000, or. $350,000 above the nigh- 
| est estimate of. Manager Samuel Miles 


Buyers Unaffected by Cold. 


ld, plercing wind o 














Bhe cx . 
no Puied visitors 
from the sidé of the automobiles wnicn they 
had, in many cases. come so far to inspect. 
Although the Coliseum and the Armory both 
were darkened, the chauffeurs. agepts. and 
| prospective buyers sauntered about discuss 

ing new cars, the opening of Saturday, and 
the prospects for the week. 

The long line of demonstrating cars which 
had stood In thé street in front of the Coll- 
scum all day Saturday had scattered, but 
many of the cars were in use, scurrying ove! 
the boulevards, proving the value'of th 
heaters attached to closed cars or of ty 
heavy furs worn by those who occupied t’ 
open vehicles. 
in the morning W C 


ay did 









Reynolds, a “ 





corching "* ts explained by Orlando F living near Austin, furnished ant’ 
ho employ many chauffeurs have not of tHe new uses to which ** 
y violate the law. but assist in prose- | Put. Reynolds “ 
reduced here in the rear of his garage the co” 
memorize the figurea nainted upon 
Because you have something which every businessman NEEDS. Becauss 
WHY? | ecause you can show ] your ACTUAL product here Because you « 
SINGL E new dealer n pe out the whole show cost Because you 
4usé it’s not econom tay out of it Because ] me here in 


Write today for 


AND THERE ARE A DOZEN OTHER REASONS 


floor diagram and particulars. We help you in ev 
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RY 4. 1907. 











ONE MILLION 


In One Day 





Do You Still Doubt the 
Value of Trade Shows? 


Automobiles are a 


LUXURY 


Office Appliances a 
NECESSITY 


People must have them, 
sO 


GET yore 
SPACE NOW 





YOU OUGHT 
TO BE THERE 


March 16-23 


Coliseum, Chicago 

















200.000 business men and dealers will attend the show. 
: talk’ to them DIRECT instead of by letter. 
MEET hundreds of dealers and business men here. 


Because 


a RECEPTIVE frame of mind 


ery possible way. 


Cochrane & P ayne, Managers, 1611 Great Northern Building, CHICAGO 
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It Settles Down to the 


Remington 


This is the testimony of every typewriter user who knows 
by experience the relative performance of writing machines. 
The man of all men who swears by the Remington is the man 
who has tried to get the same service out of some other machine. 
A man may know the Remington or he may know some other 
typewriter, but the man who really knows typewriters 1s the man 
who knows the difference between the Remington and others. 





Remington Typewriter Company 
New York and Everywhere 
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OUR stenographer can, if she uses the 
latest model Smith Premier typewriter, 
give you with no loss of time the three kinds 
of typewriting which your business requires. 
By merely touching a lever she produces: 





Purple copying ink for letters 
Non-fading black ink for business records 
Red ink for emphasis and display 


With another machine this could-only be 
accomplished by constantly changing  rib- 
bons. Although giving three times the 
service of an ordinary typewriter 


The New Tri-Chrome 
Smith Premier Typewriter 


is offered at no advance in price. 
Consider its inestimable conven- 
ience for billing purposes. 





Do not fail to visit our exhibit at the Chicago Busi- 
ness Show to be held in the Coliseum, March 16th to 
23rd inclusive. Our spaces will be Nos. 61 and 77. 


— ae The Smith Premier Typewriter Co. 
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Syracuse, N. Y. 
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BRANCHES EVERYWHERE 
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—a real visible writer— 


x 
not merely in name 


but in fact, 





and embodying features of strength and durability 
which can not be put into any other so-called 


“visible” writer as constructed today, as well as 
’ 


EVERY OTHER FEATURE WAdaaseeeds 
THAT IS DESIRABLE eee ULL 


| CARRIAGES OF DIFFERENT LENGTHS | 











When you buy a Fox Visible Typewriter of the regular size and find later that the carriage 
is not wide enough for some special work, it is not necessary to purchase a larger typewriter 
to do the work, but simply a longer carriage, which is instantly interchangeable with the one 
already on the machine. Notice the saving you make. Your work at any time may be such” ©... sein wide. Weltese 9! in.Line. 
that a long carriage is a necessity—with 


a Fox it is easy to get it. Two Color Ribbon 


Self-Reversing Ribbon 
TABULATOR Oscillating Ribbon 


Every Fox Visible Typewriter is sup- 
plied with a tabulator, no extra charge, its operation is extremely simple. 
These are only a few of the features you secure when you buy a Fox. When 
you buy any other typewriter, no matter what kind, you do not find them, 
though they are recognized as essential to any high grade machine. 

When you buy a Fox you KNOW you have the best. 

We want to prove this: in - YOUR office. It costs you nothing to find out. ented 10s i. a ie ee 
Give us the privilege today. 


EXHIBITED IN BOOTH 36 


NATIONAL BUSINESS SHOW 


To be held in the Coliseum, Chicago, IIl. 
March 16 to 23 


CALL THERE AND SEE THE % FOX FEATURES “* Carriage 19 in. wide. Writes a 16% in. Line. 


FOX TYPEWRITER COMPANY 


EXECUTIVE OFFICE AND FACTORY 
860--900 FRONT STREET GRAND RAPIDS, MICHIGAN 


BRANCHES IN ALL LEADING CITIES 











Carriage 14'% in. wide. Writes 12 in. Line. 
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“THE PROUDFIT” 


Loose Leaf Spring Back Blank Book 


We are ready with Stock Outfits 
ss ocala and METAL PARTS 


It will pay you to GET IN ON THE “GROUND FLOOR” 


UNLIMITED EXPANSION. 
ABSOLUTELY FLAT OPENING, (only '" binding space.) 
Catalogue and details for the asking. 


Tue CHUM SUME Co. 


57 PEARL STREET 


Sion Rapids, Mich., U. S. A. 





























TS characteristic is that it 
contains the good points of all 
other visible writers combined. 
It requires the least effort 
to produce first-class work 
speedily, and its repair cost 
is the lowest. Catalogue on request. 





The Columbia Typewriter Mfg. Co. 
116th Street, Fifth and Lenox Avenues New York City, N. Y., U.S. A. 
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MONARCH VISIBLE 


#8 . Monarch, 
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Repeat orders 
from all sides tes 
tify to its merit. It 
ae Se does the every: 
N iciseatais cist iad day work of the 

— San business world 


Ghe Monarch is 
known all over 
the world for its 
durability and 
light, easy touch 
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Visit Our Exhibit at the National Business Show, Coliseum, Chicago, i] 
March 16 to 23. We will Occupy Space and will be Pleased 
to Demonstrate the Merits of the Monarch at Any Time .  .. 








The Monarch Typewriter Company 


Factory and General Offices: SYR ACUSE. NEW YORK 
\ = 
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y The Old Fay-Sholes Blind Writer 


Piaten Lifter 































Si — Line Space Lever 





Left Paper Finger or Guide 


Pounter That Always 
Tells “Where’’ 


left Margin Stop 
ntre, 


Tab Step ——— 


Line Space Gauge for 
2 or 3 Spacing 


Right Paper Finger 
r Guide 


Seale Pointer -—— 


Right Margin Stop 


Right Release Lever and 
~fabulator Key 


Shift Leck 

















Laft Shift Key - 
Ribbon Rither Reguiar, 
~ Oy / 

Has a record that > ™“~ > y 7 Ribbon Reverse Th t? h the 
is better than the : ono ee 
prospectus of any carge_weere SSe 
of the new- Right abl Key experts continue 
yet-to-be-tried, theoretical writing machines to buy the Blind Writer 








The universal keyboard is standard the world over. No typewnter maker dare attempt to change it. 
In the Old Fay-Sholes Blind Writer the type bars containing letters most frequently written one 
after another, were arranged by inventer Sholes on opposite sides of the machine so that they could not 
collide at high speed. In all front-strike (visible >) typewriters these type bars are side-by-side and speed 
is therefore impossible. @ Just prove it for yourself. Try to wnte a word like "defended" on any 
| visible machine, and then write it on the Old Fay-Sholes Blind Writer. Incidentally notice the 
. difference in the key-action too. Abnormally long type-bars in visible machines produce a sluggish, 
heavy touch. @ Day-in, Day-out; Week-in, Week-out; Year-in, Year-out, the Old Fay-Sholes 
Blind Writer will turn out more good, clear-cut work, with less effort and in less time, and it won't get 
out of alignment or need a repairman to fix it up. @ The new models 8 and 9 with universal rotary 
escapement are slow enough for the beginner and faster than the requirements of the most erratic and 


speechest operators. 














cme 
One wide-awake hustler in every County to take orders for easy-selling 


Salesmen Wante Fay-Sholes typewriters. Liberal proposition toa reliable man. Write to-day. 


| THE ARITHMOGRAPH COMPANY 


New York Office, 287 Broadway 127 Rees Street, Chicago, Il. 
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JOHN H. PATTERSON 


PRESIDENT 
NATIONAL CASH REGISTER CO. 


DAYTON, OHIO 
SEE PAGE 48 
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EVIEWING the Field of Typewriters, 
Adding Machines, Time and Cash Re- 
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Furniture, Supplies and Specialties, 











. 


A MONTHLY 
MAGAZINE 





Gum the Interests of ufacturers, 
Salesmen and een. 
eumern, ant Reporting New Inventions. 























CHICAGO, FEBRUARY, 1907 


No. 3 








Handling the Sales Force Profitably 


VOL. 5 
System is the watchdog of modern business 
and system takes up the slack in the selling 


department and converts it into profit. System 
employed throughout the entire institution will 
not only produce greater profits but will stop 
leaks and cut down losses so that the percent 
age of gain will be very. materially increased. 

The vital part of business is the selling end. 
This is the that produces the demand 
upon other departments, and if it were not for 
the selling end there would be nothing left to 
the business at all. Production is a matter that 
is taxing factories in all lines just now, but th« 
fact that production is behind consumption is 
due to the selling end. 


section 


The matter of handling the selling varies 
with the business and the individual establish 
ment Every establishment is different from 


every other one and each sales manager has his 
own ideas about how the sales department 
should be conducted. Methods are so varied 
that no house can be taken as one having a 
system to fit all, nor can any one system be 
taken as a criterion of what should be done in 
houses generally, and a review of the methods 
used in various stores leads to the conclusion 
that there is and ean be no hard and fast rule 
that can be applied equally, forcefully and su 
cessfully to all concerns 

In the stationery and specialty business there 
seems to be a demand for a system or scheme, 
that while it is not expected to fit all 
alike, may be applied and modified to suit con 
ditions, yet which contains an underlying prin 
cipal that will operate with necessary varia 
tions everywhere, and the concensus of opinion 
among stationers is that if such a rule could 
be found it would result in a great deal of good 
and remove a burden from the sales manager’s 
shoulders. In talking with a large number of 
successful and well known stationers and sales 
managers, securing from them their ideas 
how the sales force should be managed, the fo 
lowing composite picture has heen made of al 
of the various ideas reduced to one line of argu 
ment, the result being 
best features of each system now it 
taken and combined 


houses 


as to 
’ 


a suggested system, the 


use being 


into one 


Educate Salesmen Inside. 
apparently a fact that a man 
inside makes the best man when put 
outside, provided he shows an adaptability for 
outside work before he is given his first try out 
the stationery business can be 
and there is no method 


It is brought 


up on the 


It seems that 
learned in no other way 
by which the mastered other than 
working in the becoming familiar 
with the stock. It also seems to be a fact that 
the man brought from the outside and placed 
behind the counter, no matter how good a soli 
itor he was, is not necessarily a success inside. 
The question then is, first, how to divide the 


details can be 
store and 


sales force. 

For a division of the sales force there seems 
to be no rule No one yet has found a method 
by which the salesmen of an establishment can 
be lined up before manager and di 
vided up into their neither 
discovered a rule by which a good 
ked out of a body of it 


the sales 
respective classes, 
has any one 
vuuitside man may be pi 
side salesme! 

The sales force is 
earth can divide. It must divide 
due care is taken to pick men of intellect an: 
ibility to begin with and then see that sufficient 
inducements are held t to keep them busy 
and hustling all of the time it will not be long 


that no man or 
itself and if 
? 


Some Answers to a Question That Confronts 
Every Manager and Keeps Him Guessing 
Half of the Time As to What Is the Best 
Plan to Follow in the Particular Establish- 
ment Where He Is Interested. 


BY W. 8. ALLEN. 


before the sales force will divide itself, natur 
illy, into three classes, depending entirely upon 
the number of men employed 

First, the inside men. 

Second, the outside men. 

Third, those who ought to be 
they do not belong in either class. 

Every salesman, no matter whether he be an 
inside man or an outside man, should be given an 
opportunity at seeing W hat is on the other side 
of the fenee. In this way he will bring out 
the best that is in him and add to his general 
store of knowledge and learn new ways of meet 
ing people and impressing a sale 

An outside man will soon find his level if the 
house is sufficiently liberal and will permit its 
sales people to think for themselves. An inside 
will develop the same way and will also 
find his level if allowed to work out his own 
salvation. However, this does not mean that 
the manager must permit his sales force to drift. 
He must urge them on all of the time and keep 
them working under full head of steam every 
minute. The way to get the best work out of a 
man is to work him hard while he works and 
then when his work is done release him and let 


because 


hired 


man 


him do as he pleases 


Keep Up the Steam. 


When Uncle Sam makes his annual contracts 

‘ . le 
with the railroads for carrying the mails he 
orders certain tests to be made as to speed and 
endurance. A competent engineer is put in 


engine and is giveh so 
engine is prepared 


charge of an express 
miles to travel. The 
and so is the man. There is a big reward at 
the end for the company and the man and the 
The engineer works for 


many 


engine are out after it. 
so many hours just as hard as he can work, and 
runs his engine just as fast as it can run 


starts and 


It is ready 
full head of until the 
When the journey is over, both the 
the engine are taken off of the run and cared 
for the very result is the 
best man with the best engine 


when it keeps up under 


steam journey is over. 


man and 


possible. The 
isually gets the 
Railroads 
reasonable num 
work them hard, 
minute, and it 


best 


big prize for his company work 
their men and their engines a 
hours every day. and 
under full head of steam every 
does not take long for the su 
dge which suited for the 
runs and which for the suburban runs, nor does 


it take him long to determine which man should 


perintendent to 


engine is express 


be running a switch engine or a mile a minute 
passenger 
The same rule, in a modified form, that applies 
) the railroad business applies to the stationery 
business If the peopl are 


or specialty sales 


worked hard for a reasonable number of hours 
1 day, every day, never asked to work mor 
than they can stand and given reasonable liber 


s, it will not be long before man in the 
bunch will find out just 
sually the sales manager will find it out befors 


lividual himself does 


every 


where he belongs, and 


When a number of sales people are at work 
an establishment, some inside and some t 
side, it usually develops that they specialize 
ind the outside man becomes a better outside 


man, and it will be noticed that he will sell 
more of certain lines than of others or that he 
takes to certain things and seems to understand 
them better, at the same time keeping up the 
average of other sales. 

The inside man will usually, at the same time, 
become more familiar with certain lines than 
with others and it often happens that in the 
development of the sales force a man will be- 
come almost useless in selling some lines that 
are ordinarily easy to dispose of, and a winner 
at some hard article. is is the result of 
thorough concentration, and here is where the 
sales manager must come in strong. He must 
have the ability to get his people to concentrate 
on whatever portion of the business it is desir- 
able for that particular person to develop or 
get the whole force to concentrate on sections 
that are becoming weak. 

In the composite body of sales people, the in- 
side man should be given a chance to try his 
hand at outside selling. Sometimes a good inside 
man will develop into a better outside man if 
given the opportunity to try his hand at it. At 
any rate, the outside experience will do a great 
deal for the inside man, for when he attempts 
to make sales outside where he has no goods to 
show, he will learn many things essential to in- 
side selling that have never before appealed to 
him. At the same time the outside man should 
be given a chance to try his hand at the inside 
work in order that he may become more familiar 
with the stock, the general run of customers and 
the store. 

Concentration Wins. 


Some stores require their men to spend a cer- 
tain time in the store every day, while others 
expect the outside men to work inside until there 
is nothing to do and then go outside. The first 
plan is far superior to the latter, and the latter 
is positively harmful both to the salesman and 
the store. If a man spends a certain time in 
the store a day he may add very materially to 
his general knowledge of the stock, but this does 
not necessarily develop his selling ability, for 
it may dwarf it. A man who has outside trade 
to look after, as a rule, should not have his time 
divided or his attention taken away from his 
general run of work. An outside man always 
has certain records to keep and certain prepara- 
tions to make before going out in the morning, 
and usually wants to take the time in the morn- 
ing to get ready for the day’s work. It requires 
a certain amount of thought preparation before 
a man can start out in the morning and talk 
business to prospective buyers. This concentra- 
tion of thought should not be interfered with 
unless it is positively necessary. 

At night when the outside man comes in he 
usually wants to think over the day’s work and 
see if he can figure out where he might have 
made a sale where he didn’t, or if he.can figure 
out how he ean do better next day. Besides this, 
every outside man has a certain amount of cor- 
respondence to look after, a certain number of 
samples and pieces of printed matter to send 
out and a hundred and one other things that 
must be attended to aside from his regular day’s 
selling. 

There may be occasions when an outside sales- 
man can spend time selling goods over the coun- 
ter, and if such times come the outside man 
should embrace them to increase his own general 
knowledge of the details of the business and 
familiarize himself with the stock. Another 
thing about this is that an outside man can 
ofttimes give his customers better satisfaction if 
he gets out the goods he has sold them and sees 
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them go through all right. The eonelusion of 
this argument is that the outside salesman ought 
to spend a certain amount of time behind the 
counter or in the stock, but it should be prac 
tically at his own option and no rule should be 
laid down for him to follow. [is principal work 
is outside, and it should be interfered with as 
little as possible and not any more than to keep 
him in touch with what he ought to know 


The worst plan in the world, and the one that 
will spoil a good salesman quicker than any 
other thing, is the practice of some houses of 
making an outside man work inside until there 
is nothing else to do and then go outside to fin 


ish up. This will not only kill ambition and 
spoil a man’s chances in every way, but will 
spoil a good man quicker than anything else 


under the sun. The sales manager who enforces 
such a rule as this is bound to ruin the business 
sooner or later. This does not mean, however, 
that the outside man should not help inside 
whenever it is necessary, for this he should; but 
it does mean that if a man’s field is outside, out 
side it should be; if it is inside, inside it should 
be. But the sales manager should make some 
arrangement, and this arrangement will have to 
be made to suit the particular store under con 
sideration, whereby the outside man can _ get 
some inside experience without materially inter 
fering with his outside work 

With the inside man conditions 
about the same, although he cannot get his out 
side experience the same way in which the out 
side man gets his inside experience. For an in 
means that 


should be 


side man to get outside experience 
he must be sent outside and instructed to get 
business, and then be allowed to concentrate 


upon it for a certain time at least. To send the 


Important D 


For a number of years past there has been 
much litigation, principally in New York and 
Chicago, with regard to the validity of the 


business plan of selling a patented article unde 


license restriction requiring that the supplies 
used thereon be procured from the patentee. 
This is the plan under which the A. B. Dick 
Co. has for a number of vears past been mak 


ing and selling the stencil-duplicating machine 


known as the ‘‘Mimeograph’’ and in connee 
duplieating 


with which such as 


tion supplies, 


ink, stencil paper, ete., have been required, 
a number of instances, infringers upon the Dick 


Co.'s rights have sold to its licensees and for 


use on the Mimeograph supplies not made by) 
the A. B. Diek Co., and suits were brought to 
enjoin such sales, After a number of such in 
fringers had been stopped by injunction, the 
decision in one of the eases (against Johnson 
& Co.) was reversed by the Appellate Court, 
and this reversal was made the subjeet of com 
ment in matter distributed by one of the in 
fringers. It now appears that the reversal was 


purely on a technicality, the court in the latest 
finding it due mere!y to insufhicient evi 
dence to’ prove knowledge by the defendant of 


Chae 


the Diek Co.’s rights. It is, therefore, of no 
general significance. In the last case, brought 
in the United States Court for the southern dis 
trict of New York, a decision was handed dow 
on January 11, broadly sustaining the Dicl 
Co.'s rights, ordering an accounting of profits 
and damages, and deereeing that injunction 
issue restraining the defendant, a New York 


concern, from selling supplies, such as duplicat 


ing ink, for use on the Rotary Mimeograph 
This case -was contested on the same ground as 
practically all the others, the assertion being 
made that the Dick Co.’s license plan was ille 
gal and that anyone, other than: the Dick Co 
was at liberty to sell supphes for use on the 
licensed machines and that the licensees wer 
at liberty to use those supplies. This the court 
emphatically disposes of in an opinion from 
which we quote as follows 
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inside man out here, there and nowhere will do 
It will waste his time and he will learn 
nothing. Send the inside man out and let him 
take a whirl at it. If he is essentially an out 
side man he will show an adaptability for the 
work and make it go; if nét, he has learned 
many things he never knew before and the house 
is ahead. Sometimes trying out an outside man 
the same way will show that a good inside man 
is being sacrificed to the outside and vice versa 


Thorough Experience Necessary. 

It is the experience generally of stationers 
and specialty houses that the best men, either 
inside or out, are those who have had experience 
all the way through the house, from the stock to 
the front door—not necessarily all in the one 
establishment, for the man who has seen busi 
ness transacted in several establishments usually 
makes the best man for the last house he lines 
up with as a salesman, although the fellow who 
changes about too much is no good to anyone 
and less good to himself. 

To handle the sales foree profitably means get 
ting the most out of each man and giving him 
the most in return. If a man is a good one and 
deserves reward, he should be given that reward. 
If he is a good worker and brings in the profits, 
he is entitled to recognition, and it is a grievous 
mistake not to give it to him. 

The matter of dividing the sales foree will, as 
a rule, take care of itself if the manager a 
competent judge of human nature, and if he 
not the chances are he would not be sales 
manager. The inside men and the outside men 
will usually find their own places if the proper 
environments are placed around them They 
should all be made to feel a personal interest in 
the establishment and enthused with a feeling of 


no good. 
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were 


ecision on License 


A. B. Dick Company’s License Plan of Selling 
Mimeographs Broadly Sustained. 


There is nothing unreasonable or extortionate 
in these license agreements and restrictions; the 
purchasers or licensees of these patented machines 
can take them, subject to the license restriction 
or let them alone They are not a prime neces 
sary of life required to maintain existence, nor 
are the supplies They are a convenient and use- 
ful thing and a labor-saving machin« It is a 
special ink made specially for use on these ma 
chines This ink is neither a staple article of 
commerce nor a public commodity required the 
ordinary affairs of life 

e > ce : > » . 

That defendants sold their ink of a peculiar 
make for use on such machines for the purpose of 
enabling and inducing a licensee of complainants 
to violate the license restriction agreement by 
using such ink on this licensed machine in place 
ind stead of the ink sold by complainants and 
intended for use on the licensed machine ind 
which the licensee had agreed to use on the ma 
hine to the exclusion of all other inks, is estab 
ished by the evidence and cannot be doubted 

. « > > a) > = 

It is clearly established that the complainants 
mving a patented duplicating machine which they 
ire introducing into the trade and selling and 
which to produce a good result and prove a suc 
ess must be used with ink of a peculiar mak: 
have sold their machines under this license re 
triction only The complainants seek to intro 
duce ind build uv a market for their machines 

l. of ours desire to have them successful 
They manufacture special ink to be used thereon 
which if used produces good work or results The 
omplainants look to their sales of ink for profit 
They have parted with their machines and per 
mitted others to have and use them only on con 
dition this special ink shall be used therewit! 
The defendants have knowingly and willfully made 
ind sold an ink for use thereon, not the same i 
kind and quality, to one of these licensees for the 
express purpose of inducing. aiding and abetting 
her to violate this license agreement or restri 
tion bv usine the licensed machine in a wavy she 
has agreed she will not use it and in a way sh 
is no right to use it. That such license restrik 
tions are lawful. good, valid and binding in the 
ise of patented machines and articles has beer 
established by a long line of decisions Also that 
me who knowingly and directly aids ibets d 

cures a violation of such license restrictior 

tributory infringer of the patent 

e . > o > > > 

If the decisions referred to have any vita 
lid basis on which to rest, it must be for 
reason that the owner of a pats is the 
irht to use same or not use t as he pleases: t 
sell it or license it, or its use. or to license it for ; 
imited use as he sees fit If he sells or licenses 


permanency with the one provision—that th 
‘*make good’’—and then something sl 1 be 
done to make it apparent what ‘‘making good’ 


consists of in the particular establishment wher: 


they are employed. They should be made to ses 
that ‘‘making good’’ means permanency, but 
that to get the rewards and higher ; the 
must do more than make good, and that the 
more excellence they display the greater the r« 
wards. Make them see that all they |} to d 
is to concentrate on doing the verv hest the 
ean, and that if they do their part th oust 
will do the same, both by them and their eus 
tomers. 


Proper management will bring about a sort of 
automatic division of the fore: 
result will be profitable handling If the 
manager handles his men so that they appreci 
him and the house and take , 
the profits will show up all right and ther 
no need of fear from that source 


sales 


an interes 1! 


An inside man seems to be an insick 

an outside man an outside man. To fir 

is which depends upon the sales manager 
the man himself, and it is very evident fron 
experiences of many 

specialty men that any attempt to make both out 
of man a failure, for it 
in a man of very mediocre accomplishments it 
both when concentration on th yne 
where the most ability shown 
good fruit and a profitable investment 


whict 


successful stationers 


one is always results 
classes, 


is wi pr ines 


Upon the proper handling of the sales fores 
depends the success of the business. The divisi 
once made, the success depends upon the a 
phere of the place and the manner in whic! ‘ 
men are treated and the 
shown of their efforts. 


appreciation 


Restrictions 


he 
sees 
seem, 
or commits 1 
another his | 
wrong Sucl 
Company 
of the IT 
tion has 
If the licenses 
not need the 
the machine 
ind the 
ing, and " 
censee of the patentee 
uses any other ink the 
ing it. The owner of 
whimsica n imposing 
that is of no concern 
if no law violated 
striction be plain and 
deal with the machinse 
an infringer in doing. then or v 
ingly and designedly aids. abets and i hin 
in doing and knowingly furnish« t 

to accomplish § the infringement te re 
shall be used for the purpose of infringing i 
much a wrongdoer the licenses I 

at bar ul may purel 
sell this ink ink, for 
purposes but the purpos¢ of yy 
licensed mac unlawful us¢ 

hibited by the this t 
there ? patent tw 
tory 


its use 


restrict j 
such re 


ridiculous 
long he violates 
Oo wrong and imposes no oblig 
icensee, to violate a law mmit a 
the doctrine of Bement 
enunciated by the Supren Cou 
If this be so, suc stri 
do with trade or 
have the machi 
it If he takes 
license he want e ink 


is valid nd bind 


limit of 
however! 


may 
fit 
SO 


is no 
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supra, 
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nothing to 
did not 
ink or 
under 
license 


ler the 


use 
the 
agreement 
authorities, n 
he in infringer w he 
reon or therewit erat 
the patent may be xtren 
the license restri ort rut 
to courts or to ¢ 
or wrong don¢ 
understood by t e wil 
or its use If t 


as 
ike 


is 


Is so 


so 


as 
person 
or any 
not for 
hine to 
license 


thing 


all 


an 
If 


in 


is not 
oO such 


ment 


is 
infringes 


. * 


1inants have mide 
credible evidence I 
the defendants have intentionally 
are prey to continue the wrong 
to do Phere will be a decres tor 


rhe 


The my 
ponderance f 


MARCONI AT WORK ON A TYPEWRITER 


Sigt or Marconi. who has the eredit f ’ 9 
invented wireless telegraphy and who has gains 
fame for his wonderful research and s eries 
along electrical lines, has interested mself 
the typewriter. He is at work now s lal 
oratory 1 a typewriter that will op te ar 
number of other tvpewriters by elect: He 
already has model that is a partial s ss 


and he | ypes hefore the vear 18 over 


before the public a typewriter that w re 


tionize telegraphing He hopes t 

ehine whereby it will be possible t sf g 
number f them in a ¢cireuit and ¢ 

ing on Ol nachine reprodu the 
machines in the cirenit 
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A Technical School for Office 


This age is an age of machinery, a period of 


ibor saving devices. For practical work the 
typewriter is displaced the pen not only in 
rrespondence but in invoice work. In book 


Keeping, witli the aid of the loose leaf books, 


it is rapidly displacing its slower rival, and 
threatens ere long to work as great a revolu 
tion in account. keeping as it has done in corr 
sponde nee 

On account of the promulgation of the loose 
eaf systems and the activity of the typewriter 
companies bringing out new inventions and 
additions to their machines along the line of 
bookkeeping there has arisen a great demand 
for clerical help who are well posted on the 


manipulati of machines for this purpose. This 


help they ive not as yet been able to obtain, 
either ir juantity or the quality, that the 
ision demands 
The business schools of the country have 
onfined the attentions in the main to the in 
struction of their pupils shorthand and type 


writing, so far as they relate to correspondence 


alone i and inclination have alike bee 
wanting t dd bookkeeping by machinery to 
their equipment Such few as have attempted 
it have fe appointments ready and waiting 
for the d jualified pupils. In the meanwhile 
they are forcing upon an already overcrowd 
market a host of stenographic operators wl 
find considerable difficulty in obtaining pos 
tions. 

While the business schools in the extensio1 
of their curriculum have been practically at a 
standstill, the office appliance manufacturers 


have been introducing to an eager and waiting 


public all kinds of labor saving devices. Th: 
average American business man has been on! 

too willing to expend his money in the pur 
chase of devices that w effeet economy in his 
office and lead to bette system. So great has 


been his desire in this respect that there is 


scare ely one manufacturer if office appliances 
in this country who is not overwhelmed with 
orders, and whose factor is not working over 
time. And the end is not yet. 

The manufacturer in his turn is experiencing 


difficulty in finding qualified help to manipulates 
his machines He may be able to persuade a 
business man that he has a great labor saving 
device, but is often met with the question, 
‘*Who shall I get to work it?’’ Many a sale 
has been spoiled by having a_ skilled 
operator to take charge forthwith. Even if the 


quasi-purchaser has the necessary help there is 


at present no place where that person can learn 
the proper manipulati f the machine under 
i duly qualified teachet The would-be operator 
ias to pi ip in such spare time as can be 
illowed, and n the st manner possible, as 
sisted by a few hints from the salesman. The 
latter invariably loses a nterest in the case 


when the purchase has been consummated. 


To meet the difficulties of tf 


manufacturer and his customers, and to find 


1e Office appliance 


another outlet for the rapidly increasing arm‘ 


of out-of-employment t sts, I venture to sug 
gest the establishment of a technical school f 
nstruction in office appliances 

Let g eal first with the adding machine 
There are it the present time at least half 
dozen first-class adding achine companies on 
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market, with gigantic manufactories, almost 
iling the typewriter interest in size and 
equipment There will soon be at least a dozen 


more adding machines, some with typewriter 


attachments, brought before the public. Every 
. 


machine that is sold requires ar pe rator ihey 


ire obtained with diffi uity, and those that learn 


the manipulation of the machine do so under 
difficulties and strain of other work There is 
no regular scheme of instruction My sugges 


tion is that a school should be established, with 

or more first-class adding machines, and the 
mode of operation, with calculations and work 
f a thorough, practical nature properly im 
parted to those desirous of acquiring that know! 


edge. One of the most prominent adding ma- 

ne companies in the world assures me that 
they can place a large number of operators 
monthly at good salaries, and offer to assist in 


the way of loaning machines. 
The commercial phonograph and graphophon¢ 
ure rapidly working their way into public favor. 


By the use of these machines shorthand is dis 
pensed with, but the typewriter operator 1s 
obligatory. It requires about a month of thor 
ough training to qualify a good typewriter 
operator for a position with the phonograph. 
At prese nt there is no schoo where one de 
sircus of acquiring this knowledge can learn. 
[The technical school would cover this, and | 
am informed by one of the phonograph com 
panies that they can guarantee to place in good 
ositions every pupil qualified. Here is a grand 
opening for the stenographer who cannot write 
Tast enough to hold a position, as well as for 
type writer ope rator who has not been able 
acquire shorthand 
\ddressing machines are now a part of the 
quipment of every otties that has a large 
ientele Envelopes or wrappers can be ad 
lressed by the thousand very rapidly, but is 
there one clerk in a hundred today, who knows 
how to operate such a machine? Yet address 
ng machines are being sold by the hundreds 
arly. The technical school would make it a 
point to instruct all students how t sé hese 
useful machines, merely as a part of a b ess 
ducation, 
The duplicating machine is also a newcomer! 
Cireulars must nowadays be multiplied by the 
thousand, and for this purpos some wondertu! 


machines have been invented. Besides Edison’s 
Mimeograph, there is the Multigraph, which r¢ 
produces typewriting to a degree impossil ie o1 
letection from the original Then there are a 
round dozen of other devices for reproducing 
typewriting and handwriting, the manipulatio1 
of many or all of which should be a part of the 


edueation of the office man or woman of today 
The mere copying of letters has been reduced 
most to a science, and machines have been in 
ented, which will copy hundreds of typewritten 
etters in an hour on loose sheets How few 


office men are there, who know the first thing 
about the manipulation of the Y. & E. Copi 


Rotopress, or that latest invention from 
England, the Roneo Copier The school should 
er all information as t these and kindred 
ipplianeces 
The extensive billing systems, now in use by 
many of the largest firms in intry, are so 


much Greek to the average typewriter operator 
vho knows simply how to make a few hooks 
and erooks, and pound a few letters out on a 
machine Today the leading pewriter com 
nanies, with their wide carriage machines i! 
lling machines, their tabulating systems, and 
dding devices, are laying themselves opel 
ereate a bigger demand for their machines n 
ven the correspondence of the rid has I 
r in the past. It is sure to yme, al 
sands of operators will be wanted wi! 
he typewriter in its billing nect 


Appliances 


The technical school should aim to train opera- 
tors to meet the growing demand. 

The loose leaf bookkeeping systems are come 
to stay, yet there are scarcely half a dozen 
business schools in the country that have 
adopted this method. They still cling with a 
tenacity, worthy of a better cause, to the old 
methods of recording accounts. The technical 
school should have examples of the latest up- 
to-date loose leaf systems, with the modern 
bookkeeping, as used in the best commercial 
houses. 

The filing methods of today are wholly un- 
known to the ordinary business school student, 
or to those desirous of entering business. At 
present there is no way of learning the proper 
methods of filing except by entering some office, 
and beginning at the bottom rung of the lad- 
der. Education along this line could not fail 
to be otherwise than beneficial. 

Making a number of earbon copies at one 
time upon the typewriter is seldom made a part 
of the training of an operator, yet in business 
a large number of carbon copies are often called 
for, and unless the operator is trained he or she 
is likely to spoil a number of sheets of paper, 
and waste a considerable amount of time. e 
technical school should give thorough training 
in this respect. 

These are a few of the purposes which a tech- 
nical school for office appliances could fill. The 
list could be added to materially. It should 
be within the option of a student to study the 
operation of one or any number of devices, so 
as to fully complete his education. This might 
be covered by a fee for a specific subject, or a 
certain amount for the whole course. The school 
would fill a triple purpose of training operators, 
finding positions for students, and supplying 
qualified help. 

Further the school might be made a miniature, 
permanent exhibition of office devices, where 
business men might come at any time and keep 
themselves posted on the latest inventions in 
the line of labor saving devices. Manufactur- 
ers, with new machines, might place their new 
products on exhibition, and thus secure publicity 
at little or no expense, 2 

Experts could be. in attendance at certain 
hours of the day and week to explain the finer 
points and advantages of their machines. Lec- 
tures could also be arranged for to more fully 
exemplify the uses of certain machines, or im- 
provements. 

The equipment of the school, without the 
hearty co-operation of the manufacturers of ma- 
chines, would be very eostly. It would require 
an endowment from a Carnegie or a Rockefeller. 
The income would be without a doubt ample to 
make it self-supporting, provided the various 
companies would loan their machines for in- 
struction purposes. Their return for such favors © 
would lie in the benefits they would receive 
from always being able to rely on trained 
operators, and the demonstrations of their ma- 
chines to business men. These advantages would 
without a doubt repay them handsomely. 

To business men in large centers, where the 
school or schools might be established, such an 
institution should prove of immense benefit. 
In addition to supplying them with competent 
help, it should afford the opportunity of becom- 
ing closely acquainted with the latest office 
saving devices. 

To young men and young women it should 
offer a convenient and ready means of acquir- 
ing an actual business knowledge, along lines 
which are at present practically untouched, and 
afford opportunities for employment far in ex- 
cess of those offered by the typewriter com- 
panies. The amount of time required for study, 
or practice, would be from one month to two 
months, depending upon the machines desired 
to be operated. 

So far as the suggestion has been promul- 
gated, it has met with hearty approval, and 
promises of support. It is hoped that all who 
are interested in this subject will give expres- 
sions of their views through the columns of this 
paper, 








8 











The Making 


In a building fifty feet wide, two hundred 
feet long and four stories high is produced a 
machine that is less than a foot wide, a few 
inches high and less than two feet long at its 
greatest length, yet it takes all of this vast 
space in which to make it. It requires the 
services of several hundred employees, thousands 
of dollars’ worth of intricate and delicate ma- 
ehinery and when it is completed can be easily 
earried under the arm, the weight being of small 
consequence, Yet this machine, small as it is, 
is a wonderful mechanism. It will do in a few 
minutes what would require several hours of a 
man’s time. Besides, when the task is done, 
there is no guesswork about it. It is done right 
and the conclusion it arrives at is correct. The 
work of many men on this machine produces 
a device that in turn will save the work of 
many men. 

Compact in form, simple in operation and de 
void of complications in manufacture, this ma 
chine is in a great many ways a mechanical 
marvel, the combination of the brain-work of 
the inventor and tho skilled labor of the me 
ehanic. In a small box, so small in fact that 
it is easily earried from place to place, are ar 
ranged rows and rows of springs, steel bars and 
levers that will do the bidding of the operator, 
and with a few strokes compute any mathe 
matical problent that confronts a bookkeeper o1 
business man 


It will do wonders, this little machine. It 
will not only add and subtract but will divide 
umd multiply. It does not stop at simple com 


binations of figures either, but will multiply 
units by units, and at the next stroke with just 
the- same ease multiply millions by millions, 
There are no rules to remember or observe with 
this device All of the rules and exceptions 
are right in that little box waiting the touch 
of the human fingers on the kevs to determine 
what rule or what exception is required to ae 
complish the result sought. 

Te produce this machine required a factory 
that was built around it The little device was 
perfected first, and the details that went into 
its production showed what was needed in the 
way of a factory to produce it Then the in 
ventor proceeded to plan a factory that would 
embody in it all the necessary detail and perfec 
tion of arrangements to turn out this machine 
m the quantities desired for aiding the business 
man of today in the correct conduct of his 
business affairs. 


A Wonderful Invention. 

The man who invented and perfected this ma 
chine was not. a one idea man. He knew more 
than the mere constraction of his machine, which 
in iteelf is marvelous. He knew that there were 
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The Story of a Wonderful Building in Which a proved in the recent great fires in San | si 
Wonderful Machine is Produced, Telling How ind Balti Fire will bring dow 
It Is Done, and the Wonderfully Perfect Sys ture if it ets a start. Fire w 
tem on which the Details Are Carried Out. most modern fireproof building t , 
- : tangled ste crumbling stone if 
1 " s iciently severe So this mal start< 
great principles that had been worked t uffic! a 
, . : build not a } ing that was firep! 
vears of study and application that should g . ' 

; that was 1! mbustible In g 
into his building, and he also knew that there i ee mae Spi F > es 
were a number of misconceptions and errors in : / +" : . 

the fire ner I i building is non t 
modern detail that ought to be corrected to : : 

there 1s not rin it that will irl +. 
make a building perfection in itself. So that in ~ P 7 
sls ine for his great factory he planned wel neat: so ll nr eecding on this theory S 
planning rn grea actor! ! planned eeled in overcoming all of the diffi 

ae buildings not constructed in a firepr 
called fireproof manner. 
Details of Building. 
With this idea in mind he |} 

building with heavily reinforced cor 

umns and floors and vitrified brick walls 

four sides | S building eontains tour 

each vault being 23 feet by 15 feet, w 

in the clear, below the ceiling. In thes: 

is kept everything in the building w ~ 

invway com! tible. Outside of the v 

are about 1,4 running feet of ste 

about thirt large steel cupboards, 

] y 


thirty-five steel racks for stockroom, 
numerous stt nboards for master 





room, clothes sets and drawings 
The prod t being non-combust 
chine tools ar special tools being no1 
ble, and the fittings being non- 
the plant es pretty near being al 
proot agains image from hre Va il 
parts are kept tside of the vaults, 
cause they safer outside of the v 
inside, where bustibles are store 
The factory possess s some otner rati 
features, | t i of using, as 18s us 
crete but ing in floor slal Os l 
panel has, besides the girders running 
umn to col two additional girders 
olumns, making a girder running leng 
the building every 5 feet 4 inches. 
D. E. FELT these girders are inserted vertica 
wrought iron pipes which have been t 
one end for a ®-ineh bolt and bent 
incl found time to study the intricacies of con flattened at the other end for an anel 
struction besides turning out his machines Che pipes are inserted every 15 inches so t 
result of his study and work has produced what shafting, motors, etc., may be suspe1 
authorities declare to be one of the most per the ceiling | 8 ply being bolted to gy 
fect factory buildings in existence. n the easiest possible manner any plac 
This great inventor has studied fireproof it the factory 
buildings, and by reason of his research and The eleet equipment is somew! 
study came to the conclusion that there was Samples irious electric fixt 
no such thing as a fireproof building This could be four vere ordered and tr 
seemed a startling statement, but he proved ld factory. ne were found suff 
that what was needed was not a ‘‘ fireproof build istable ; f to be suitable for f 
ing,’ because such there is not, which has been on very t work where perf 
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ture not burn and, while it presents a more pleasing 
appearance than wood, it is much more service- 
in the plant When the builder devised the great fireproof able and more easily handled. 

Except in a few especial cases where a long feature he determined that it should be carried Imagine a roll top desk, in appearance that 
drop eor vas absolutely necessary every wire it to the fullest extent possi! le The construe of fine mahogany, built entirel of steel, draw- 
t pipe conduit clear tion of the walls, floors and ceilings were such ers and all. Every detail wor ed out in exact 
ip to the imp; all the benches have electri thut there was and is nothing in them of a imitation of wood, but in reality the hardest 
pipe cor ts running along beneath them, s combustible nature, so that fire cannot get any and strongest metal we have. The bookkeeper ’s 
that at 1 point hetween the lamp and the he wav in anv part of the plant In working desk is steel, the stenographer’s eabinet is steel, 
switchboat is there even an inch of wire not ut the detai the thought occurred to him that the office boy’s table is steel and the president’s 
fireproof building without fireproof fixtures and big roll top desk is steel. Everything about the 
~— . terior arrangement would prove to be an unsat plave is the same, 
apres ag on Bvery Floor. isfactory proposition. He felt that should a fire In constructing the staircases tle builder re- 

arate ane hboard in the engine jected steel and iron exclusively and used a 
cea oe “ms ea reo = combination of steel and conerete. The great 
er ONS, ee ee Oe ee ae : stairways that lead from the basement to the 
top floor are all made of Portland cement, fast- 
ened together with steel rods and beams. The 
railings are of steel and the steps of concrete. 
This is an innovation of open staircases, and the 
experiment of this man has proved to be a 
great success, with the result that this same 
construction will undoubtedly be .adopted by a 
number of future builders following the plan 
of this one. 


Perfect System Prevails. 


g The system that controls the operation of this 

Exeept for some furniture in the office and plant is as wonderful as the plant itself and 
benches for about thirty-two toelmakers, ther its product. Everything is run on a_ perfect 
is absolutely no wood outside of the vaults, and start in any section of the interior the build system, with as complete a plan as could be 
even in the office has been placed over $1,200, ing would not and could not burn, but that the devised by man. It is precision itself. Clock- 
000 worth of steel furniture, such as the railing  jnterior fixtures might be of such a nature as to work could be no more perfect, and man could 
partitioning the offic ff and the cashier’s in renerate enough heat to work it great injury. devise a seheme no more simple, yet no more 


‘losure, and as fast as new furniture is bought So the next step was to look at this point. effective, than the one used here. 

l. While the tops of the tool The system that controls the lighting equip- 
makers’ benches ar inch maple, their legs Furniture Resembles Wood. ment is but a eireumstance to the abe iene fn 
ire cast iron and their drawers are steel. In appearance the furniture, partitions and earrying on the business. Every department 

On the six inches of nerete for each floor trimmings f the finest mahogany. They are jg as distinet and independent of every other 
there is a maple flooring, except in the basemer ntly light, port e and of fine workman part as though it were a separate concern 
but lying on the coner is it does would not | As a matter of fact eve esk, cna — entirely. Every department has its own power. 
support bustion other words, if it wer ng, piece of picture moulding, lockers, closets The big engine in the basement furnishes the 
set afire th oil, as the burned it would di ind everything else about the place is of steel.  jnitial power and transmits it to a great dynamo 
out without eating the floor his steel is in imitation of natural wood and that in turn produces the current that turns 

This is the home of the Comptometer, the fa the painting on 1€ 18 In perfect imitation of the the wheels of the plant. On each floor is a 
tory of Felt & Tarrant zrain of fine mahogany. It absolutely rigid, motor separately operated from all the rest. 

With the npleti f the building came the vherein it is better than woo It is handsome, Thie motor operates the belts and shafts in 
jans for the equip t, and the system upor easily moved about and perfeetly solid. It can the department where it is installed. It operates 


tne work of manufac 


S 


of the I Sa ver important factor 1! 


of production, so the electric fixtures were mac were to be earned out. 


mn the but ng 18 carried in? 


enclosed ! Ll pipe, 


he siies 


rhe conduits connecting the engine room wi 

these four switehboards are buried in the econ 
erete of tl columns and floors of the building 
and from the switchboards pipes radiate out all 
over each floor to outlet boxes about three feet 
high a nd the walls and columns, another 
set of outlet boxes in the ceiling and still ar 

ther set I itlet boxes in the floor, the ist 
being the most numerous In wiring benches 
and machines practically ill current is taker 
from the boxes in the floor, so as to avoid ex 


posed pil ing ove rhea 





; 


it will be f stec 
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without interfering or being dependent upon 
any other department or part of the plant. In 
ease an accident should befall the engine in 
the basement it is connected with the city 
current, so that all the foreman has to do is 
to throw on the switch, and he takes current 
from the wires in the street. In this way there 
never need be a moment’s delay of any kind 
about the place for any reason whatsoever. 

Each man has his work and he knows what it 
is. He has a certain function to perform and 
he performs it. The motor fastened to the ceil- 
ing is taken as the pattern on which the plant 
is operated. It has its work to do and it does 
it. Every man in the plant is a motor by him- 
self. He is independent, yet dependent. He 
must do his work in order that the others may 
do theirs, and this perfect welding of effort 
and responsibility produces a factory organiza 
tion that is as nearly perfect as man can make 
it. 

Factory organization is believed by Mr. Felt 
to be one of the most important things about 
the production of anything. Factory organiza- 
tion to him means more than the mere hiring 
or discharging of help. Factory organization 
means everything that organization implies. His 
factory is organized and it is organized on pro 
gressive methods. It is perfectly organized and 
the organization is effective. 

To this man every piece of machinery has a 
life all of its own. A piece of machinery is not 
just so much steel and iron put together in an 
ingenious fashion. To him it almost breathes 
and talks, and he insists that it be taken as 
great care of as though it had life and being. 
This is what he accomplishes by factory or- 
ganization. 

All Machines Are Exercised. 

When the final work is done and the machines 
are in the ‘‘finished product’’ class they are 
exercised by means of a clever device that will 
use them more in a few hours than a firm 
using them every day would subject them to 
in many days or weeks. These machines are 
interesting, indeed. They operate like human 


fingers and use every key on the machines as 
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rapidly as the machinist desires. They are 
worked and worked and tested and tested until 
they prove themselves to be absolutely perfect 
as far as the machine can prove them. Then 
they are sent to the final testing room, wher 
experts take them and put them into use the 
same as they would be handled in an account 
ing department. Each one is thoroughly tested 
on every combination of figures known, and 
then they are passed to the shipping room, 
where they go out into the world of business. 
When Mr. Felt began his work of building 
this wonderful Comptometer he met with many 
setbacks and difficult problems. He found that 
in order to produce the kind of action he ds 
sired on the numeral wheels it was necessary 
for him to use celluloid, and this celluloid had 
to be embossed. He wrote to every factory 
he knew of and visited all of the principal peo 
ple in the celluloid business, and was told that 
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embossing was as impossible as producing 


maseus steel. He felt that they were wrong 
and knew he had to emboss celluloid some wa 
or other. So he set his inventive t 
work until he planned out a scheme for a 
plishing it, and now he embosses his ow: 

loid, and this is possibly the only plant 

entire world where celluloid is emboss« 

is his own secret and he holds it as suel 


Another problem that confronted him was 
matter of rendering his devices sound p 
He experimented with this until he finally 
covered that if linoleum could be stamped 
the metal sides sound could not penetraté How 
to do this was a question. He experime 
and finally perfected a machine on wil 
owns the patent that will stamp the 
into the metal 

In order to realize fully and completely 
a wonderful institution the Felt & Tarrant ¢ 
pany’s plant is, where the wonderf 
Comptometer is made, 1t 1s necessary to visit 
and any person interested in the manufactur 
sale of adding machines can spend a very p1 
able two hours in going through this wonderful 
plant. This is a Chicago concern, with tru 
Chicago spirit and Chicago push. It is a plant 


the city is proud.of and a plant that reflects 
credit not only upon the man who plann 
the architect who drew the plans and the 
who built it. but reflects credit upon Lhe 
wherein it is located and credit upon the 


ress of the age that evolved it. 


Wonderful as this plant is, it is unal 


keep up with the demands made upon 

at the present time is fully 350 machines be 
hind the orders, and pushing product nig 
and day as hard as possible. Right now 

are planning figuring on the erectior 
other plant beside the present P 
actly the same size in order that they n 
able to cope with the business they ar 

It is confident expected that this 
addition will be np within the next tw 

and then whe the business of the 

pands, as it w it ean be taken 

several years ft me 
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Recent Patents of Office Appliances 
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Typewriter Machine. 


lyn, N. Y., assignor by direct and mesne 
assignments to Universal Typewriter 
Company, a corporation of New York. 


Copies f these patents ean he obtained 


ay scnGing Dhedee Mange te ee | 840,949-—-Temporary Binder. Walter 8. Menden- 
gers, patent lawvers te 33, N. U. building, hall, Cincinnati, Ohio, assignor to the 
Washington, D. C., by mentioning the Orrics Samuel C. Tatum Company, Cincinnati, 
a Ohio. 
S40, 065 Leaf Ledg: 
SOO 40S Typewriting Machine. Herman J 40,968 oe a F. F. © hiclaberde, 
Wagner, Mount Vernon, N. Y., assigno: Chicago, Ll, assignors to Robert H. 
a oe Typewriter Company, Carnahan, Indianapolis, Ind, 


$41,034—Book Ring with Locking Arms. Lu- 
eena M, Morden, Waterbury, Conn. 


541,125—Loose Leaf Binder. James C. Dawson, 


New York, N. ¥ 
$39,995—Writing Machine kdward B. Hess 





New York, N. ¥ assignor by mesneé ‘ L 
* er St. Louis, Mo., assignor to Sieber & 
g ents ft Royal Typewriter Cor " ’ 
weg rrussell Manufacturing Company, a 
pany, Hoboken, N. Y. corporation of Missouri. 
$40,117—Record Producing Machine. George W Loose Leaf Binder 841,237—Book Holder. John 8, Dudley, Marion, 
Donning, East Orange, N. J., assignot Ohio. 
Harry T. Ambrose, Orange, N. } $40,384—Typewriter Attachment. Roy W. Scog s41,.28s-—Typewriting Machine. Charles W. 
S40,118—Paper Retaining Device. George W gin, Millington, Ill. Mag pining vey sane Tii to 
0 
D ng, East Orange, N. J., assignor 840,554—Typewriting Machine. Herbert A. N "y Tes SeRSaane epeny, 55ee, 
Harry : \(mbrose ‘ pe, i » ae sriggs ork ero ’ 
| ) Vee N Briggs, New York, N. } 841,352—Typewriting Machine. Gustaf Swen- 
840,119—-Work Guide for Typewriters. Georg 840,643—Temporary Binder. Lucena M. Morden, son, Pittsburg, Pa., assignor to Under- 
W. Donning, East Orange, N. J., as Waterbury, Conn, wood Typewriter Company, New York, 
g Harry T. Ambrose, Orange, §840,665—Temporary Binder. Gilbert C. Shep N. Y., a’corporation of New Jersey. 
NJ nent Mow York. M, ¥ $41,391—Desk Companion. George B, Hall, Ro- 
Wa ‘ oe Se chester, N. Y 
340,120—Blectrical Typewriter Selecting and 840.768—Typewriter. John J. Hannahs. New PS ; 8 
vE ’ yp ; 841,525—Order File. David A. Huffman, Paris, 
Operating Means. (George W. Donning Yor! nd Anthor \. Hieber, Brook tT ’ 
+t Orange . | assignor to Har ~Or : ‘ 
rang _ 12,597—Account Cabinet, Bert C. Maxwell, 
’. Ambrose, O , N. J. , TENTED 108 Canton, Ohio. 
£40,121—Blectrical Typewriter. George W. Dor DAWSON 541,920—Loose Leaf Binder. William M. Bar- 
Kast Orange, N. J., assignor to : oo oo sachs, Chicago, Ill, assignor to Wil- 
Hesry T. Ambrose, Orange, N. J. , liam Gifford Jones and Harry 8. Jones. 
- cami George W. Donning, East VETTE ST ee 541,871—Typewriter with Tabulating Mechanism. 
- seman “uy - ow ; TA ceil as Frederick W. Hunt, Minneapolis, Minn, 
()rar ( | ssignor to arry . iY . 
; it. ali - 3 ; : ss 842,115—-Stenographer’s Copy Holder, Arthur B. 
brose, Urangt J 0 . ; Co} 7I Reid, Chicago, Ill, 
840,123—Typewriter Attachment. John Ed $$ __—_____—- ; | F 
rds, Kdgar | y , fiG j hia? Reissue. 
$40,.175—Combination Ledger and Index. Ald e<icancoanenihiiieiiainen 
' agp ais dine Washington, D. C., Jan, 31.—(Special).—Cable 
ape PE me from Rio says that Minister Griseom reports 
4 Pneumatically Operated Musical Instru preferential tariff bill in operation. Cash regis- 
ment. Fra V. Crofut, Derby, Cor a” ter and linotype machines have been added un- 
Sterling Compa der classification ‘‘typewriters.’’ This bill pro- 


vides for 20 per cent reduction in tariff on 
these articles and is done for the purpose of 
encouraging American exporters to enter Bra- 
zilian markets. 
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Front Stroke Typewriter. 


Front Stroke Typewriter. Loose Leaf Binder 
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The Tabulator Litigation 


In the United States Circuit Court of Appeals, 
before Judges LaCombe, Townsend and Coxe, 
Cireuit ss al two most important decisions 
with regard to the ownership of 1 e patents on 
the Tabulator were recently handea down. 

The first decision was in the case of the 
American Writing Machine Company, complain- 
ant, against the Wagner Typewriter Company, 
defendant. 

This was an appeal by the complainant from 
a decree in favor of the defendant in a suit for 
infringement of the ninth claim of Letters 
Patent No. 450,592, granted to J. H. Schulte, 
April 14, 1891, the application being filed July 
22, 1886. The patent related particularly to that 
part of the machine known as the tabulating 
attachment, in connection with the ‘‘Caligraph.’’ 
The ninth claim contained four elements, as fol- 
lows: (1) The carriage; (2) an adjustable col- 
umn stop; (3) a dog to engage the column stop; 
(4) a key to actuate the dog. The last three 
were the features relied on by Schulte to form 
the tabulating attachment. The complainant in- 
sisted that the claim covered a pioneer inven- 


(No Model.) 
J. B. GATHRIGHT 
TYPE WRITING MACHINE 
No. 436,916 Patented Sept. 23, 1890. 


4s 








tion, and was entitled to a liberal construction 
and a wide range of equivalents. The defendant 
contended that the claim was anticipated, and in 
any view, was limited to the mechanism de- 
seribed and was not infringed. 

It appeared that the record failed to establish 
any earlier date for the invention by Schulte 
than 1883. The defense of anticipation was 
based principally upon letters patent to G. W. N. 
Yost, granted April 23, 1889, upon an application 
filed June 28, 1880, and the model accompanying 
same filed September 3, 1880. This patent did not 
disclose the tabulating attachment of the Schulte 
patent, but the drawings showed an adjustable 
stop, and the model disclosed fully the combina- 
tion of the ninth claim. Complete working 
machines having this attachment were publicly 
used for making invoices prior to 1882. The 
improvement’ was probably conceived by Robert 
W. Johnson, was given tangible shape and form 
by Yost, and the machines constructed by Wag- 
ner. These three united present one of the 


strongest cases of anticipation with which the 
The drawings concededly 


court was familiar. 





Important Decisions as to Ownership of Patents. 


show an attachment capable of use as a tabu 
lating device and incapable of any other use. 
The model filed leaves no doubt as to the mean 
ing of the drawings, and was a complete em 
bodiment of the combination of the claim in 
question broadly considered. 

The oral testimony supplied the only missing 
link, and left no reasonable doubt as to the 
purpose for which the machines were made. The 
complainant failed to discredit or answer the 
evidence, except in a few subordinate and imma 
terial particulars. That the machines made did 
not work as successfully as the perfected ma 
chines of the present was conceded, but th 
proof did not justify the conclusion that they 
were abandoned experiments. Neither Schulte 
nor Yost produced a perfect device capable of 
competing commercially with the machines of 
the present, but both had given form to the idea, 
so that the work of the subsequent improve: 
was comparatively easy. Both had the idea, but 
Yost had it years before Schulte. The authori 
ties cited on behalf of the complainant, did not, 
the court asserted, sustain the broad contentio: 
of the complainant. 

On the question of infringement the decision 


stated that the defendant’s machine was a 
modern typewriter containing many improv: 
ments, which were unheard of at the date of 


the Schulte application, and in the judgment of 
the court the defendant did not infringe the 
ninth claim. The ‘‘dog’’ of the claim engages 
with the racks to form the step-by-step mechan 
ism and when released from the racks by the 
downward pressure of the key the dog stops the 
carriage at the tabulating point by coming in 
eontact with the column-stop, adjustable or 
fixed on the third rack, 

The defendant’s machine not 
such a dog. The feed dogs of this machine are 
feed dogs only, and have no part in stopping 
the carriage by contact with the column stop 
For this purpose the defendant provides sepa 
rate and distinct stops. He does not 
dog to stop the carriage and therefore does not 
have the third element of the claim. 

The decree was therefore affirmed. 


Second Decision in Same Court. 


does include 


use the 


The second decision was in the same Court of 
Appeals, before the same Judges. The 
plainants were the Wagner Typewriter Company 
Wyckoff, Seamans and Benedict, de 


com 


against 
fendants. 

This was an appeal by the 
a deeree of the Cireuit Court in favor of the 
defendant in a suit for infringement of two 
letters patent, granted to Joshua B. Gathright 
for improvements in typewriting machines. The 
first of these, No. 436,916, was granted Septem 
ber 23, 1890, application being filed January 15, 
1889. The second, No. 452,268, was granted 
May 12, 1891, application being filed October 
16, 1890. ‘ 

The principal features of Gathright’s inven 


complainant fron 


tion were: First, a supplemental spacing key, 
exclusively devoted to the tabulating attach 
ment. By pressing this key one disengaged the 


detent, or feed dog from the rack, which is held 
disengaged until the carriage passes over the 
desired space, when the carriage is stopped by) 
the lateral arm of the feed bar, which is pivoted 
to the carriage, coming into contact with lugs 
adjustably, but firmly fixed to the stop rod 

By releasing the key the stop lug is removed 
from the usual path traveled by the earriage anid 
the detent again engages with the toothed rack 
A second feature was the lift-slide and stop-rod 
freely hung, adjustable longitudinally of th 
the machine, supported close beneath some cross 
portion. This rod is raised and lowered by the 
spacing key lever and connecting upright post 


on which the rod is seated. The rod was pro 
vided with adjustable lugs and set screws. 
When pressure on the key is removed, the rod 


returns to its normal position, the stopping 


shoulder of the lug is removed out of the path 


of the and the machine is free to ré 
sume its step-by-step action. 

The tabulating attachment was so constructed 
that it might be attached to or 
the machine without interfering with its use as 
an effective typewriter. 

The complainant contended 
was the first to construct a commercially 
tive tabulator, that the patent is a pioneer, 
that the were entitled to a broad 
of equivalents. 

The defendant disputed this, and insist« 
if a construction broad 
tabulator is placed upon the claims they 
prior patents and structure 


carriage, 


removed trom 


that Gathright 
pera 
and 


range 


claims 


enough to include its 
were 


anticipated I y 


The second patent, No. 453,268, was grante 
to Gathright, May 12, 1891, and was for an in 


provement the mechanism of the first pate 


uj nn 


ent, whereby the skipping device of No. 436,916 
might be adapted to fit machines of different 
kinds. The principal feature consiste of a 
rock-shaft mounted on the frame of the n hine 
along which shaft the stops lugs may be ad 
justed, so that when the shaft is rocked on its 


No Mode! 
J. H. SCHULTE 
TYPE WRITING MACHINE 


No. 450,592 Patented Apr. 14 l 








Fig. # 








} 


axis the lugs will come into the same path and 
stop the carriage. 
The defence was anticipation of the claims if 


broadly construed, and non-infringement if con 
fined to the improvements contributed by Gath- 
right. 

The Court decided that Gathright was ta 
ploneer. He did not discover the new territory: 
he reached it by following trails blazed by 


others through the wilderness. In ot 


he developed the territory. The earliest pos 
sible date at which the invention can be as 
signed to him was December 28, 1887 Long 


prior to this date Schulte, MeCormack, Yost ar 
others had not nly conceived the broad idea of 


an automatic tabulating attachment, but had 
fully described operative mechanism fo: rrv- 
ing it out. Schulte must therefore bs yn fine 

to the improvements upon existing devices which 


he has made. 
Gathright Gets the Credit. 

To Gathright belongs the credit of constr 
ing the first commercially successful 
The changes introduced by him seem sim; 
obvious, and it never seems to have 
anyone before Gathright to make the tai 
apparatus wholly independent of the writing ma 
chine proper. It may be said that the art, w 
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onside may il and commercial point projection on the feed carriage Connection be 
f view, | in with hin He converted a theory tween the lever and the rack bar is effected by 
nto a fact, placed perfection into comple simple arrangement of arms, links and levers, 
ness ; by which the rack is lifted 
Clain ft first patent contained four We have, -then, all the elements of the fourth 
ments First, a s rod freely hung to the claim, or plain equivalents therefor, with such 
nachine Second, a stop-lug on the rod. Third, ybvious changes as a mechanic would adopt if 
1 supple tal spacing key hung in the machine asked to adjust the device of the patent to the 
lapted move sa op lug. Fourth, conns mproved machine. The location of the lug is 
n he n the st | and rack-bar. ot the essence of the invention and is a mere 
Claim f had t lowing elements: First matter of convenience Few patents would be 
the usua etter keys and one or more spacing safe if their claims could be avoided by a change 
keys. ~ nd 1s emental spacing or skit of parts so obvious and so unimportant. 
ping ke Third, sa ke provided with ind The usual letter keys and one or more spacing 
pendent chanisn eleasing the carriagé keys of the fifth claim are the ordinary keys 
Fourth, chanism f simultaneously interpos ictuating the universal bar found in all writing 
ing an ad stable stoy machines The sup} lemental key of the defen 
The infringing «dé viee is known as the Gorin dant’s tabulator is the one just described, the 
labulatoz The mee nism of this device is we independent mechanism for leasing the car 
known. The question of infringement should he riage being the horizontal push r vi, the ertical 
nsidered fron ‘ iewpoint of a singl ever and connecting parts by which the rack is 
spacing ke The addition of seven other spa ifted for interposing a stop is that by which 
cing keys in no way affects the question. It car the sliding dog or stop-lug is placed in the path 
hardly | enied defendant employs a1 if projections on the carriage 
ndepende tabula which can be attached t he sixth claim of the second Gathright patent 
r remove from a rdinary typewriter, or that ntains the following elements First, detent 


t the carriage feed-rack. Second, 


he defendant ses independent or suppl hung to engage 
nental spacing key and by mechanism lifts th a rock shaft having one arm communicating with 
rack fr onnecti with the feed dogs ar the detent and another arm to be rocked into the 
stops tl irriage a e desired point by bring path of a fixture of the carriags Third, a skip 
ing an abutting sho er on the carriage fram: g key. 
against ar butting shoulder on a stop rod The eighth claim of the second patent is con 
lever, fr hung in the machine, tained in the following elements First, a feed 
he defendant’s spacing key is the substantial rack. Second, a rock shaft nearly parallel with 
equivalé nt of the key the patent, and the dé the rack Third, a lug upon one and stop-blocks 
fendant’s lever is tl equivalent of the pivoted idjusted on the other Fourth, a detent for the 
stop rod. The sliding dog at the upper end of rack k ifth, the rock sl aft iving one arm to 
this lever is the stop g thereof, and the spacing lisengage the rack and detent and anot arm 
key throws the stop nwardly into the path of a nnected with the skipping ke} 


Combination Letterhead and 
Envelope 


Canadian Invents an Envelope That Is Part of the Letter, and That May Be Addressed the 
Great Time-Saver and Will Prove a Great 


Same Time the Letter Is Written—Is a 
Boon to Concerns Having Large Volumes of Correspondence. 

‘rou ( nada omes ( if the most iniaue T enve lope This es ope on ¢ ‘ ~ ‘ is a 
il " le s produced in the mat gummed flap extending a slight distance past 
t enve s This new idea is the the end. The letter is written, folded und 
sult of the ingenuit f a Canadian who has turned back so that it lies flat agains he in 
Secured patent rights to his idea and has side of the envelope Che flay s turned and 
, rummed and the letter is re for mailing Ne 
organized compal manufacture them gummed al he A A ) 
= < . , bother with inserting, sorting oO! running 
Phis inve!l 3 combination lett hances of mistakes All tha S necessa 18 
read and envelope When the stenographer to fold the letterhead and paste the fl ind 

writes the etter s I ces a piece of earbon whole process 18 completed 


paper at the back original to make tl May Be Used for Advertising. 


address n the enve ne th f f » woul : a £8 : 
rddre I I | e same as she ¥ i Another good thing abo is the fa that 
to make arbon copy of the letter. The whol the inside of the enve lope may be used for ad 
thing slips into the n hine and at one writing vertising purposes, for a ‘ircular printed 
. : , , thereor su part of the letter yet not a part, 
she not ldresses etter, but writes ¥ - 3 _- © ; 
ind cannot be thrown in the waste bask ti 
the e > e t 
. ress xa - envelope \ t has been detac hed 
. stag the ga envelope deta : The new process envelope Ss KNOW! as the 
f th tterhea I printing the corr Unisystem,’’ and is mal a lt by Uni 
eres S Ta mpany ) ronte 
. : hes corner card 0} al Svstem ompany, of I 
After the letter is writt« and enclos« the 
« S ar t é ; 
\ I I Same ime Sa mM lope makes a ver neat ippeara and 
yreat cde n printer s [ s fact 1s an improvement er the sent 
i ‘ ] ‘ > | } | a7 - | _ Ww Ti ol 
Wi and rea ! n LO pe in ma if 
questic the most 1 ‘ nveliope tft t nas 
, s e jetter ar 
~ r b I oO il WW I yg it ul 
, al +} 
ng ind ‘ wi yy s9 ’ for ti . j ~ | | T 
r | g I s s é ‘ it 1s s I ind reaiit sor SI I iper 
ssible ft misse! etter and eneounter ght nger than the reg I ter! with 
: gummed flay n - I ling t 
ul I g rwards that a ; ‘ \ 
mpietes the e! as l l iwa 
is bes is not meant rhe itelv with th neceas f ur f 
Witl 3 f g letter not on i g a separate envelope f t Phe 
l s 1liing roduces the nveé . g wi be Tu Vs rt sent 
& st of handling corres; ler for new 
ss d not erte! slig t! 
= ~ ? T 
I g i four Siness pract N tter 


At the t f the | I ii is a flap the size of I irrying or orrespond 
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The distinguishing feature of the second pat- 
ent is the substitution of a rock shaft for the 
pivoted stop-rod of the first patent, so that the 
lugs are rocked instead of being lifted. There 
is no rockshaft in the defendant’s tabulator, 

Infringement is based on the assumption that 
the simple lever of the defendant’s device—the 
equivalent of the stop-rod lever of the first pat- 
ent—is the rock-shaft of the second patent. 
This argument is ingenious but is wholly irrele- 
vant. Gathright obtained his second patent be- 
cause he convinced the Patent Office officials that 
he had made an improvement on the mechanism 
of the first patent, and we are now asked to hold 
as an infringer one who does not use the im- 
provement. This cannot be done. 

It follows that the decree is affirmed as to the 
second Gathright patent and reversed as to the 
first, without costs ef this court, and the cause 
is remanded to the Cireuit Court, with instrue- 
tions to enter a decree in conformity with this 
opinion, without costs, 

These decisions are most important and have a 
great bearing on the typewriter trade in general, 
although the patents have but little longer time 
to run, the expiration dates being some time in 
September of this yar. In the meantime, how- 
ever, and for machines sold in the past there 
will be royalties to pay. The fights have been 
bitter ones and hard contested. The decisions, 
victories in both instances for the complainants, 
are the result of hard work, a great deal of liti- 
gation and a desire to protect personal business 
interests against infringements by unauthorized 
parties. The decision of the Court in these in- 
stances clears up the tabulator atmosphere and 
advertises to the world who had prior claim 
and who was entitled to the profits acquired by. 
ownership of the tabulator patents. 


A SLAM AT STRIFE. 
By H. C. Peters. 


Let us now be out securing 
Settlements from Trials Past Due; 
Each counts one towards monthly Quotas 
Close them quick! It’s up to You! 


Competition’s mighty earnest, 
Sales they make you’ll surely rue; 
Meet them with a Demonstration, 
Show what your Machine can do. 


If your prospect tries to do you, 

Out of what your Work deserves, 
Meet him Courteously but Firmly, 

Show him you have Nerve not Nerves. 


Be in Earnest, not too Serious, 
Meet your prospect with a Smile; 

Tell him ‘‘I can save you Money,’’ 
See him Every Little While. 


Don’t depend on what Looks Easy, 
Plans sometimes don’t turn out well; 
Work with the Determination 
To close Sales ‘‘in spite of Hell.’’ 


When a prospect’s Mighty Stubborn, 
Always keep this Thought in mind, 
Your machine will save him money, 
If right uses you can find. 


Save him Money—save him Trouble, 
Save him Worry and Regret, 

Don’t give up because he’s stubborn, 
Show him! and you’ll Sell him Yet. 


Our good salesmen study Systems; 
When they get the thing down fine, 

They Jump Out and tackle prospects, 
Turning Sales in, all the Time. 


Territories all are Putrid, 
To the man who Effort shirks; 

But the Worst Spot in the Country, 
Yields Sales to the Man Who Works. 











26 





Deviees for preventing the raising or altering 
the attention of 


ever since the pres 


consumed in 


of 


ventors and 


checks have 

manufacturers 

ent commercial system was born, and although 

there have been a great many devices brought 

of good 
there seems to have been certain objections to 
all of them. 

Most of the devices produced protected th 
amounts all right, at least to a certain point of 
excellence, but failed to protect the payee. Very 

few have that cheek raisers 
cannot change and the clever work of this class 
If the figures 


out, and many them very ones, yet 


been made expert 


of crooks is remarkable. are cut 
replace them if 


the 


out of the paper, they will 
the 


face of the check, they will remove or alter it. 


protection consists in printing across 
If a device is used for roughing the paper, they 
will find a to No matter 
whether the figures cut through are punched out 
in little full 
crooks find a way to fill them up, and the prob 
yet 


way smooth it out. 


pin holes or cut out size these 


lem has been to produce an idea they cannot 


around. 

The various applications to which typewriters 
ean be put set the manufacturers to thinking on 
this very subject, with the result that the idea 
of protecting a check has been applied to the 
writing machine and with good results. The 
outeome of experiments is the production of an 
idea that makes it impossible to alter a check, 
no matter how clever the crook may be, for with 
the typewriter device, the ink is not only drivén 
into the paper, but the writing on the check is 
foreed all the way through and the letters and 
figures perforated with pin holes filled in with 
ink. 

In appearance the check protecting typewriter 
is no different from an ordinary machine, the 
only change being in the type. Instead of regu 
lar type, a large size letter is used, all caps, 
and pin points replace the outline of the char 
Capitals of two sizes are used in order 


acters. 
Initial letters 


to make the checks appear well. 
are written in larger capitals than the balance 
of the word and the work is extremely neat. 
The Underwood Typewriter Company is manu 
facturing a machine of this character and they 
have perfected an entire system to go with it 
that keeps perfect tab on all checks written, 
and does away with bank bookkeeping entirely 
The Remington Typewriter Company also has 
such a machine, but they have apparently not 
carried it to so high a point of perfection and 
efficiency as the Underwood. The Remington, 
however, was undoubtedly the first in the field. 


How the Work is Done. 
clear 
been 


The two illustrations will give a idea of 
how a cheek looks after it has ‘* pro 
teeted.’’ The work is perfect and the coloring 
matter in the ink on the ribbon is so thoroughly 
pounded into the fiber of the paper that it is im 


possible to remove it A reeord ribbon filled 
with indelible ink will give a business house 
perfeet protection against all possibility of 
alterations, and the time that can be saved in 


using this method is worth a great deal. 

The Underwood system is unique and effective, 
and may be applied with profit to any large cor 
poration where it is necessary to make out a 
large number of checks. It consists loose 
leaf book of pe rforated checks. The 
nish large check books six to a page 
and the Underwood idea is similar to 
loose leaf sheets are used instead, and 
instead of being attached to the cheek to be re 
written after the check is made out, is placed 
behind it and all of the writing is done at once, 
thus guarding against mistakes. 

The half of the check nearest the back of the 
binder is merely ruled. Down the left hand side 


ofa 
banks 


bound in, 


fur 


this, only 
the stub, 


is a double rule, and on the right margin a sim 
ilar ruling. The cheeks are printed the width 
of this stub from the left hand edge to the left 
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A New Idea Is Brought Out in Writing Ma The stubs show, after they are bound 
chines That Assures Safety.in Making loose leaf | an exact duplicate l 
Checks. A Simple Affair but Very Effec- checks written and at the same time a t 
tive—A Complete System Goes With It. record of the various transactions The stubs 

are in realit rfect entries, the san is 
appear in a regular book made for the purposs 
BY GEORGE BERNARD DAVIS. ind by means of this device the bar 
and the deposits may be entered at 
; and a glance will tell just how the ba 

hand rule and are perforated both down the side stands As « sheet of checks is ins 

and between the checks so that they can be torn the machi for writing. the balanc« 

out easily. : written at the top, together with what: 

When the checks are made out, an entire sheet posits are made afterwards, a balan 

1S put in the type writer at one time, with the arrived at at ar time, and each sheet as 

perforated checks folded back at the right per completed es a record of w lr 

foration. \ sheet of earbon paper is placed posits and the bank balance. 

between the checks and the stubs. When a 

check is written, the account to which it is to Protection Almost Perfect. 

be charged or the deseription of what it is for The prote that this machine gives 

18 placed at the extreme left, thus it is outsid: is pretty ! ir perfection, when used 

of the ruling and is not on the check rhe tion with the system, for there is 

check is then written in the regular manner, and cheek on the cheeks written The stub | gy a 

as this is done an exact copy is made on the stub duplicate written at the same time, ! "\ s 

underneath. The amount, which is written in be referred to and would be perfectly g 

the regular place on the check, is printed on the dence in court in case of a suit over a 

stub just outside of the right hand ruling, so Besides, the whole transaction is done w 

that the bookkeeping record is then made. When writing, thus sa g a great deal of tin 

the check is written, it may be torn off and the writing on the cheek is sure to be legib 

balance of the sheet left in the typewriter. Wher ill that the man in authority has to do is t y 

1 large number of checks are to be written they them on the proper line 

may be all written at one time and torn out Checks thus written are much neat ! 

after the sheet is filled easily referred easily read at all t 
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proper place in the loose leaf binder and then 





Hel g ilterations and aré heek 18 leted and th in entry in ¢ 
be way tl those prepared by the rnal which later is transfer! to the ledger post it to the book of permanent record, and 
PU en W ap wi cdl rdieap erica me ae aye Ges the whole transaction is completed. When the 

ss mal f 1 stub after tl s to write the eneck, pila sheet ts 
5 ; , cancelled vouchers come back from the bank, 
the bookkeeper can check every one of them up 
ert} . 3x in a fraction of time by referring to the loose 
“ re leaf binder, where the checks are all in regular 
order, properly numbered and legibly written. 
+ ‘ This idea ought to appeal very strongly to 
: large corporations and looks like a.good idea to 
S| MEN REMINGTON CHECK WRITING YPEWRITEI push, 

For mai -a 7 e Sam has been spending Agitation Is on Foot at Washington to Make tems, and it devolves upon them to supply the 
= on n 5 1g men to fore This an Important Branch of the Gov knowledge. There are a great many sections 
tries g f rtunities for business ernment Service. where it would be profitable for American appli- 
epenings f A meri¢ ifacturers. In the . : ance manufacturers to establish agencies, but 
pas the s has | successful to a cer BY G. K. EDDY, WASHINGTON, D. C they have no means of finding out where these 
tain extent 1 mov t has been started at places are, as they cannot atford to employ a 
Washing ng 's representatives their wn trade ag 3 se] force of men doing nothing outside of searching 
to put throug 1 bill carrying with it an appro tbroad everv vear. as a matter of fact mos { for locations. 
pr ation 8 make this at part them keep men the oti r ries ng If congress decides to take up this question 
ment real lable to se who most need it nothing year in and year out except seeking new and appropriate enough money to make this 

Men have been s¢ ud throughout the places to intr e their wares rhe larg r idea worthy of the name of a department and 
whole wo! the mis being to locate places } t Ss al bie to. take of thems es hire efficient men to carry on the work, a great 
where Ame in goods | be marketed to in this regard, but there are a great mar I good will be worked among manufacturers of 
good adv y Ihe , been paid sucl erns of limited capital Ww this ser ‘ this country. 
small am 3 and req to do so much work who cannot afford | f t. it for American office appliances and office systems 
that they ha been unable to accomplish what ese concerns that the government intends the are acknowledged to be the best in the world, 
was inter en a was first sprung or and the constant demand proves this assertion. 
the peopl n lately started would Office Appliances in Demand. Now if the means is only provided whereby 
hange 5 | ma department a really In the of appliance line there is a great manufacturers may be apprised of the places 
useful instrument in the hands of the gover lemand for American made goods in eve1 where they can go with profit, a great boom will 
ment for reporting b to American business ntry on the globe Requests are made all be given to American made goods in many sec- 
interests exact cond 3 in other countries. f the time American consuls for informa tions of the world where they are little seen or 

The irgest rporatio1 n the eountry et! regarding Americal iD s and sys known at the present time. 

South America Needs Our Goods 
Hon. J Barrett, 1 ster to Columbia and United States Minister to Columbia Barrett with them,’’ he said. Continuing further, he 
> - Pan es - -oms > ey ; ; 7 
director Burea American Republi , Points Out the Value of South American remarked that ‘it is time to try to do away 
‘n a recent speech in San Francisco said that Gommenee to Tika Gremies with the mistrust of the United States in the 
there was a great fi for American business ’ republics south of us. Now, when production 
men throughout all South America. He said nil woodenware and canned salmon and fruit in the far east threatens competition, and when 
that Sout \mericans ed to this country : rricultural implements and tvpewriters that market does not promise to be so vast as 
' . 5 ! ~~’ . . F 
for a gre nany thing ind that San Fra Pri ial _oo7™ it onee did, is the time to develop the trade of 
cisco was sidered as the market town of the rag ' diye the countries south of us. From them can never 
eountries t sou United States. y fer i e come an immigration that wili menace this 
The S Ame! niries need lumber r re ns union, or any state in it.’’ 
B ghs Banquet in Philadelphia 

\ s g Philadelphia or 
gal Bur ghs Adding Machine 
( P ( on Jan. 4, after 
‘ ‘ g » to Jan 4 , 

p eo 1) neg this ention the various ; 
subjects fr v f adding machines 
wel 3 } t} sme and many go , 
sv ght this time and muel 
nti sias i to be the eas fi a 
with a yg I I management of 
the ger wer, Mr. I Spiekermar 
“ s a grand succes 
renewed det 
I I tha } 
W. A. Weat rwax 
H. L. Wilcox W. A. Wirth 
E. A. Tuchs midt L. R. Sanborn 
W. Ewing H. J. Morley 
W. C. Price W. H. Riggle 
John Eshelman George Garman 
H. McK. Artma J. P. Helfenstein 
R. |. Thome H. E. Payne 
W. B. Hale F. Sawtelle 
Frank Spiek man. Mana H. Wilson. RROUGHS ADDING MACHINE Co. 
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Standard Folding Gypebar Visible Typewriter 


Some time ago we gave a brief account of the 
new Standard folding typebar visible type 
writer, and are now glad to present to our read 
ers cuts of the machine. 

The first cut shows it folded ready to put 
into the case. One can see from this cut how 
complete and compact the machine is. The 
working parts are contained in the carriage, 
both of which—the fixed and the movable—fold 
over so as to rest on the frame over the keys. 

It is certainly remarkable that such a simple 
piece of mechanism, so strong and effective in 
its work, can be put into so small a compass. 

The escapement, simple and durable, with its 
rapid, constant action, the spring that moves 
the carriage, the carriage release, the line re 
lease, the dog that turns the paper for a new 
line, the ribbon guide, spools and automatic 
movement, the bell, the paper holders, the print 
ing guide, the fixed and movable carriages and, 
in a word, all the working parts of the machine 
are so ingeniously contrived as to oceupy but 
little space and really to be stronger than if 
made and put on separately. This arrangement 
also permits the typebars, levers, adjustable 
springs, shift lock, ete., to be made entirely 
by themselves, being in no way connected with 
the carriages, 

On other shift machines either the movable 
carriage is lifted from the fixed carriage to 
print capitals, or the basket containing the 
typebars is shifted, thus really disconnecting 
the fixed and movable parts of the machine. 

On this writer the fixed and movable carriages 
are essentially one. They are never separated 
from each other in the least degree. Instead of 
this, both the carriages are lifted as one when 
the shift is depressed, thus giving a solidity to 
the action of the carriage that cannot be other 
wise obtained. 

The ribbon movement, which is on the fold 
ing part of the machine, is worthy of notice. 
On other writers the ribbons are usually moved 
by gear wheels. These wheels when new and 
kept clean generally work well, but they soon 
wear and the teeth fill up easily so as to create 
friction and hinder the proper movement of the 
ribbon. 

On this writer a worm is employed into which 
a coarse ratchet wheel works, moving the rib 
bon at each turn of the keys. This movement 
is very compact and absolute. It is never 
changed, but is moving exactly the same all the 
time. 

The ribbon spools can be instantly taken off 


j j } 
oe, 
| (4 i 2 @ CO Leal ad, 


the machine and others substituted either to use 
a different kind of ribbon or a new one As 
ribbons are furnished on spools ready for use, 
no winding is necessary. Simply remove the 
spool, put on one wound with new ribbon and 
the ‘‘machine does the rest.’ 

Rapid operators often find that the shift on 
many machines varies in degree of motion. On 
this machine when the shift key is depressed 
and the earriage raised it is automatically held 
in position, cannot be raised higher, and can 
then be locked permanently for printing all caps 
or other characters. 

The second cut shows the machine open ready 
for work. In this position it looks like all the 
front-stroke visible writers. 

One can see every word printed and all the 
writing remains in sight all the time. The 
Universal bar rests on the levers and its only 
use is to touch the eseapement lightly since it 
requires less than an ounce to move it. 

Each key moves its own typebar and raises 
the Universal bar to release the escapement. 
This minimum amount of work makes the touch 
very light, while the rapid movement of the 
escapement makes the response exceedingly 
quick 

Four springs do all the work, thus rendering 
unnecessary the multiplicity of springs and 
wires so generally employed to the confusion 
of the operator—in fact, there is no complicated 
mechanism to wear, get out of order and call 
for constant repairs. With ordinary usage the 
machine should run for a long time and improve 
by use. 

The movement of the ribbon is entirely inde 
pendent of any carriage movement and really 
has no connection with the key levers. It 
moves automatically after the letter is printed. 

There have been attempts to make a good low- 
priced machine that will do satisfactory work, 
but the inventors have been forced to use writ 
ing mechanism, depending on a wheel. This 
must fail to give the light, elastic, uniform, 
rapid touch and quick action found in the fold 
ing typewriter and necessary for general use. It 
is also well known that a typebar machine is 
the only kind that will do satisfactory mani 
folding and stencil work. 

The simplicity of the folding writer renders 
a multiplicity of parts unnecessary and greatly 


reduces the cost as well as increases its useful- 


ness and life. 

This enables the manufacturers to use the 
best and most costly materials and to employ 
skilled workmen to ensure the best results. The 





FOLDING TYPEWRITER—CLOSED 


machine, then, is not a ‘‘cheap typewriter,’’ but 
is a first-class machine at a low price 

There is no doubt that the folding typewriter, 
while having a field distinctively its own in 
which it can have little, if any, competition, 
will give general satisfaction wherever it is 
used. 

From a circular issued by the manufacturers 
we extract a few of the many desirable features 
of this excellent machine: 

l. It is made on approved principles that 


have stood the test of time and are known to 
be corres 4 

2. It has the Universal keyboard so that any 
operator can use it, and a shifting device that 


vermits capitals, small letters and characters to 
I I 


be printed with the same key. 

3. All the writing is visible all the time, » 
near the ope rator, directly before the eye, and 
convenient for erasures and corrections. 

4. An indicator holds the paper to the platen 
at the printing point and shows where each let 
ter will be printed. 

5. The fixed and movable carriages are in 
separable, making them firm and not liable to 
vibrate from rapid writing. 

6. Good alignment, wide bearings, typehead 
locked at the printing point. 

7. Light, elastic, uniform touch, slight key 
depression, rapid response and uniform letter 
spacing. 

8. Direct stroke, hardened steel type, excel 
lent manifolder. 

9. Exact, permanent, automatic ribbon move 
ment after each letter is printed. 

10. Carriage tension, touch and speed are 
easily adjustable. 

11. Uses any line spacing desired. 

12. Locked for printing capitals or charac 
ters 

13. Automatic line spacing when 
moved. 

14. Takes paper 9% inches long and prints 
line 7% inches. 

15. Type is easily cleaned. 

16. Paper easily and quickly inserted and re 


carriage 18 


moved. 

17. Writes at top or bottom of cards or paper. 

18. Folds into a compass of 744x10x5 inches 
and weighs but 5% pounds. 

19. Being made of aluminum, it will not rust 
and is not damaged by moisture. 

20. The price will be only $50. 

The factory and general offices of the com- 
pany are in New York City. The office of the 
president, Mr. M. W. Hazen, is at 27 Thames 
street, New York. 
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Remington Employees at Play 


Mohawk Armory, Ilion, was the scene of a Mid-Winter Gathering of the Employees at ‘*No longer is it necessary for the mechanic 
gay gathering the 19th of January, when th Ilion Armory One of Delight and to make the Remington typewriter, literally, 
oe ‘ : : . Good Fellowship. by the sweat of the brow. In the thirty-three 
employees of the Remington factory met for a veers since its manufacture was started labor- 
general good time at their second annual mid ; saving devices and machines have superseded 
winter gathering. The armory was beautifully By Special Corres} —_ the former heavy physical labors. 
decorated for the occasion and pictures of th« ‘‘Living together as we are in a relatively 

neers in typewriter making were hung wit! public. Several years ago more tha ' a small community, working for generous employ- 
. , nillion Remington typewriters had been s¢ to ers, interested from boyhood, as many of you 
flags. A huge monogram of the Erm name ai 50” atitte afl din dana Ae. imoeieal ; have been, in the history and supremacy of the 
an immense typewriter were the remarkab a yp ei greatest writing machine, it would be a won- 
settings for the enterta nt va tease . ee See ae der, indeed, if a strong sentiment had not de- 

[hese mid-winter gatherings have become an juarter million mark is fast approaching veloped also and if Remington spirit did not 
aneh affaics now enh are camel ante During our thirty-third ear—1906—th¢ bind together our large Dion force. 

; ie. a > 4) yusiness of the company exceeded that of the ‘‘We have good factory conditions, ‘the 
purpose of my g g the employees of th sroainiiéa wisn tik den tae tiie myn square deal’ is always given and always re- 
great factory a good time but for the purposs et arts Res A ak COE ate quired, and out of our agreeable association as 
f getting employers employees closer to ag ts on the ages —- saglics 3 a co operative workers there have sprung a num- 
gether in the production of the machines thet ‘To Save Time Is to Lengthen Lif ber of Remington organizations for entertain- 

: . what this industrial product of the illage of ment and recreation. The concert tonight is 
ae Sa New York town famous. it is... 0. more than three decades has meant to commected with all of Guess suet aeymnaenEEE 
the aim of the company to continue these en sae total wR ares - a an 2 largely by our factory band, our talented vocal- 
tertainments indefinitely and plan something igen: Goeggy deg oe ists and our graceful lady entertainers, and its 
new and novel at each one to sustain interest °''" POOmMe i= Our large tactory Gnd Sw sales profits are entirely devoted to the free Reming- 

= yms in many countries, and that great and ton field day, which has become an Ilion in- 
in them. In every way possible the affair he : : : > 
1 . reasing army otf perators stitution. 
this year was a huge success, and all preser nened un an honorable career and The address was followed by selections by 
enjoyed themselves immensely re pi ras ly ¢) a A 7 the Remington Glee Club, after which Miss 

John Calder, manag f the plant, open aeibcepe- Mhe os e"*® — Genevieve Cleveland, of Amsterdam, sang ‘‘Car- 
the evening’s entertainment with an address first practicable wi gz! ne % '  menia.’’ Myron Jones gave a very clever 
mikielt thn Gntoiied the svete at ane is made the past of the Remington s nport black-face monologue and song, which was fol- 

oe os ts future so secure, but lded he lowed by selections by the Trombone Quartette 
ture of the machine, t wonderful distributior i a ae eis mane ; from the band. The next number was the 
and increasing succes f the company and Seta nara Pende i A ‘*Villanelle Rural Song,’’ by Eva Gardner Cole- 
pointed out w the tov f Ilion had increase: vas the development Of a system of n man, of New York. Selections followed from 

i % ee turing absolutely interchangeable parts. It ‘*Maritana,’’ the vocal parts being sung by 
peices alpen apcsnecosats we his side of a great business, the industria Chris Mackin, Harry Capes and Harry Bishton. 
works and their pro ts pressed forward. | t, which we colleetively represent tonight One of the most interesting features of the 
part his talk was as f vs The absolutely essential contribution wl evening was a faney dance by twenty young 

‘‘This si ecas might be viewed as a hanical engineering makes towards bringing ladies from the typewriter factory, arranged and 
eslebration of the ¢ tw-thied histhdew af ¢ yreat inventions within the reach of the n produeed under the direction of Professor Ww. 

is equally well illustrated in the histories H. Beaumont, of Little Falls. Moving pictures 
Remington typewrite FOr Over & gencraric the gun, the watch, the sewing r 1 coneluded the programme, after which dancing 














We are pleased to present to our readers tn 


this issue deseription and cuts of an entirely 


new and original caleulating machine, charac 


: teristically an Ameriean invention, 


The most pronounced difference between this 

and other machines is immediately noticeabl 

in that, besides having a central keyboard con 
( sisting of nine banks or columns of keys it con 
tains a second keyboard to the right of the 
4 machine consisting of ten digit keys from 0 to 9 


The great value of this machine will be read 
ily seen and appreciated when we state that the 
only operations necessary to complete the multi 
plication of any two amounts not greater than 
909,999,999 by 9,999,099 is to depress keys on 
1 the center keyboard representing the digits of 
your multiplicand and keys on the other key 
board representing the digits of your multiplier, 
in the order they occur. 

This much done you have the 
of the multiplication, a proof of the multiplicand 
and a proof of the multiplier, 

All keys are of only 
a light, uniform touch, giving to the operator 
a chanee to easily attain great speed. 

To business of any size this 
will soon be as indispensable as the listing’ add 
ing machine is to the banks and trust companies 
Simply because multiplica 





correct result 
fy-inch depression, with 
machine 


houses 


at the present time. 


ition is a burden to all who have it to do, the 
many errors which so frequently occur are vital, 
dealing generally in dollars and cents as in the 


extension of bills, no trial balance ever bringing 
out an error in multiplication, 

Its simplicity and 
return to the purchaser in 
errors climinated the amount 
purchase. 


of ope ration soon 
office 


expend din 


speed 
salaries ‘and 


its 


Together with this efficient means for multi 
plying, the purchaser has one of the best non 
listing adding the market. In 
which capacity the operator uses the central key 
any standard make of adding 
has besides a very light-touch 
inch depression, a proof of each 
amount as it is operated on the keyboard in 
ease ‘he cares to refer to it. Any error in the 
operation of this keyboard can be immediately 
corrected by merely striking the correct key. 
While the makers of other adding machines 
claim that multiplication can be performed 
thereon, still it is well known among the trade 
that the product is only obtained by long addi 





machines on 
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machine; and 
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AMERICA PRODUCED MANY TYPE- 
WRITERS. 

a string of typewriters placed close 

half of 

Philadelphia, 

dollars 


Imagine 


the ground, side by side, 


New York 
string 


toget her’ on 


to 
and then of 
alongside of them, placed close together, 


the distance from 


imagine a silver 
side 
by side, all the way to Washington, D. C., and 
vou have one picture of the number and value 
United States 


of typewriters produced in the 


mst year. 

These typewriters, if combined into one ma 
two and one 
one-fifth 


make 


chine, would make a typewriter 


half 


wide, 


miles and four and miles 
The dol- 
lac weighing 750 tons, which if spread out the 


dollar 


high 


dollars alone would one 


thickness of an ordinary silver would 


cover a territory as big as downtown New York. 
These figures are curious, astounding, wonder 
ful, yet they represent in one way the amount 
of money and the number of typewriters sold 
in this country, alone, last vear. According to 
reliable statistics the actual number of machines 
was 185,141 typewriters of all makes. The 
money expended for them amounted to $12,263, 
Dues 
Europe over half of our and 


takes output 
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The Ensign Calculating Machine 


ENSIGN CAL LATOR—FRON V1 
position el fimes i 
making a total of 32 keys to be i 
which eonfusion is sure to occur re 
ful attention is n tained 
The Ensig i lating machine hay 9 
ever, ar , tional keyboard, o1 t 
would be rated on each, and the 
swer obtained in a fraction of the time it takes 
by peneil computation The pressing 
four keys as against 32 keys on othe F rr 
machines s ws the time saved } e se, 
oupled w advantage of being 
prove abs whether the corre 
peen used oT 
The i! t ot this wondert 
Nmory = Mmnsign, a resident of thy ; of 
Boston, saw i his work of systemat y 
great need for a machine which wo 
rately, quickly and by simple means perforn 
multiplieatior Realizing also that a perf: 
ENSIGN CALCULATOR—SIDE VIEW operating electric machine would be superior t 
a hand-power machine, he invented né w 
tion For example, on all key-operated ma devices for this purpose, although the machin« 
chines if the problem was 58X79, each key 5 and can instant be changed to a hand-op¢ 
8 would have to be operated nine times in on machine whi lesired 
Great Britain alone spends nearly $2,000,000 a $5,000,000 was shown in 1906 over 
year with us for typewriters. Business in this 1907 gives promise of showing anothe 
line is continually increasing and an increase of ful increas: r these figures. 


BANQUET OF THE CHICAGO ORGANIZATION 


AMERICAN M 
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Germania &s. Columbia 


Ol BY HENRY GOLDMAN, 
importance Our Special Representative. 


Iyyat ‘ reat ! ersy 18 going 
Germany h is f t nendous 
vriter , facturers and of dee; 
epresentatives. ‘T Mr 
fliet 2 th some <tent foreshadowed inv 


Machines, 
number 


Henry Goldman is one of the best known 
ntors in Germany, having produced several 
mechanical speciaities, among them, the Arith 
Machine,” or adding machine Mr Goidman is 
well versed in Americanisms, having tived in this 
more ag country for many years, and is about to incor- 
confront en porate a foreign company for the introduction of 
heir American wares.—Editor. ) 


Writing 
December 
magaz.u put s since become 
ate The f es seem to 


tle ar the watchwords 


\ se s of articles in German trade papers 
‘ ted ft the interes ft the typewriting , ) 
the fe ng which exists in the Germal evel without iurting he American 
isses rectly cor ned, the German typ manuta | 
writer 1 facturers | their representatives t 
on the I é ur \merican 


typew! ter 
sentatives on ft rman mMé ‘ u ne ge 
ther. | the cor t is an unequal one 
surface eeds no special i 


[he Ar n ma turer, 


trom the ‘ » Prot notices 


who is aw i fie (met! in typew! 

a falling off of ‘ be elain to be ar nfant str s in 
nsiderate enough to se ft German one is the |] ' so mé 
eprimal s faithf d hardworking rept tin t rguments seen } those of vel 
sentative for their t in attending to "i I I oug 
where German « petition, 1f the Ge in n fa 


busimess I the tr ( is not 


pects t nad the edies lie on the otner rer I pine icross . S ind sta 


Accusat 3 of ! business 


bot les, and in 


methods : t S¢ yr his pyr 
these 1 [ ar ware of the fact 5” eats 
d by t ‘ es ’ out iif 3 the \n 


t of one f eg skill. but this i rré 


believe 
busmess ‘ t ! dly interes 
re \ I $s osn ‘ sily enlisted. lo |} j 7¢ the different 
I sf famous words of Gi ( yt tions, and afte { nme that 
irtially appreciate f German ore + 4 on t time gets 
l think that they bot t ¢ muel t of { nerhans ttle 
nnot he expects ‘ thar is ; , ‘ 


"\ f “"\ ertainly has beeon \ vhet ire the so n ‘ of 


ewriter business s W } s vet al f ; wn 


es, the high \ (; 
exchange mach 
, the unfair erit f sti tit then while ' Amer forty 
her means of s es ting like huma bi ~ 
ert scend the practices probab ittended to | ty r thy r] 
{ t resent t the German side 


Se 
A 4 ‘ 
me! 1nd tif nis remee 


prices ar sired result. whv is it mpossible for the (mel! 


of the rgument, for the 
ican rep? tative wit his 
nassist i the Ar n 


sta ! s | I t position to hold < ! t i Ww nis (rerman epresentative t re 


| la he r 


anufacturer he I nufacturer to meet the Germa prices 


re st I f rrievanee on the Ger ! I met n ti Lvype 
man side Ame nt to try remed ternat level estal sh t + he efit 
embar t eoneerned \ renter r thie } S1 
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Ler in ers, which absolut: ss ¥ l be t result r Ge 


pr Live dauty or 


ism—in fact, any brand of patriotism I have 
heeome acquainted with—generally ceases when 
it reaches the pocketbook, and the German con- 
sumer, having the ‘*Underwood’’ or the 
‘*Stoewer,’’ its counterpart, to select from, 
would not hesitate long to seleet the former, 
if the argument of prices had been removed, 

The tendency of the German typewriter is 
towards higher prices, while the tendency of 
the American typewriter is towards lower prices, 
and the difference remaining offers no great 
udvantage to the German product and no in- 
surmountable obstacle to the American manu- 
facturer. And as Germany and the United 
States are the only countries which at the 
present time need be seriously considered as 
producers of writing machines, a reduction of 
the high protective tariff of 45 per cent would 
greatly benefit the American product on this 
side of the Atlantic by successfully putting a 
quietus on the senseless accusation of the ‘‘rob- 
ber tariff’? and the American fear of the Ger- 
man product, while it could harm very little the 
American manufacturer in his home field, where 
the conditions for the importation of the Ger- 
man product, all built essentially after Amer- 
ican models, is not at all favorable. And as it 
would remove this loudest of all arguments, 
and greatly benefit the American side on this 
side of the Atlantic, I think American manu- 
facturers should join in the interesting spec- 
tacle of trying to have the tariff reduced in 
own country, demonstrating ‘‘ad ab 
surdum’’ the fallacy of the German contention. 

The German typewriter industry is trying to 
secure foreign markets; let it have a fair show 
to compete in the eradle of the typewriter, in 
the United States of America. Let the Adler, 
Continental, Ideal, Polygraph, Stoewer, ete., be 
offered at New York, Chicago and San Francisco 
inder equal conditions, Patriotism and slander 
alone will not sell them; they will have to 
stand or fall by their merits. 

As this is written for American readers by 
in American success, the advice 
this article should be taken at 

The case is a serious one and 
delay cannot improve the situation or furnish 
a solution of the difficulty. The remedy lies 
in reducing the American duty, to stop this 
senseless talk of fearing German competition, 
and in the meantime the full support of the 
German representatives of American manufac- 
turers, enabling them to meet the conditions, by 
every power of their combined brains and capi- 
tal. 
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contained in 
its full value. 


Senators Kick on Stationery 


. Nebraska Solons Refuse to Use Alleged 
anged ove! Grade of Letter Paper and Demand 
ple’ resent Investigation 


\t . trate s¢ ite 


Cheap 


western st 

Never | s ine apparent the stat ‘ — heen. ani am ss | 
g about the | t make a mpat 

. I ete er that the taxpa 

, — n, al e generally belie 

grass didn 


Forgot His Speech 


that on his he senators plead for « gs, 


er ea 


ippened 


economy, wherein they showed their great wis 
dom and proved themselves worthy to admin- 
ister the will of the people. 

Nebraska’s senate will go down in the memory 
of stationers and printers as one of the wisest 
bodies of men that ever happened to get to- 
gether under one roof, and the whole printing 
and stationery fraternity will arise and call 
them blessed, for it takes something like a state 
senate to say with any weight or in a conse- 
quential way that ‘‘cheap stationery is a waste 
ot money.’’ 

How many poor and weary printers and sta 
tioners have been erying this out in the deserts 
of commercialism for years and years? How 
have gone down with grey hairs to the 
grave trying to convince users that poor sta 
tionery was an expense and that it was hurtful 
to the business the user was engaged in? How 
many sleepless nights have been spent over this 
very thing, and how happy the fraternity would 
be if some power would only impress that on 
the minds of business men generally. 

Senator Thomas, of some section or other 
away out in Nebraska, deserves at least a crown 
of laurel presented to him on a piece of en- 
graved and embossed stationery by the printing 
and stationery fraternity of the whole United 
States. Three cheers for Thomas of Nebraska. 
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Progress in business is an accomplishment 
not of mere chance, but the result of continued 
concentration, and every day brings forth its 
quota of new ideas and new devices to aid in 
the transaction of business. 

Men learn and inerease in knowledge by com- 
ing in contact with that which is new and dis 
eussing between themselves those things and 
ideas that make for more and better business, 
greater progress and a unification of progressive 
movements. 

Not long ago certain men conversant with the 
latest devices and ideas that were being brought 
out to aid business men in their daily toil saw a 
great opportunity for aiding in the onward 
march of progress and whereby they could 
bring together the man with the idea and the 
man who most needed it. They saw where they 
could. encourage the production of new and use- 
ful plans and valuable apparatus for accomplish 
ing results in the office and for simplifying busi- 
ness methods. They plainly saw that the result 
of such a getting together would be greater 
progress and increased stimulus for greater 
strides forward in the business world. 

Thinking over the plan, they decided that the 
best way to bring about these results was to 
gather together all of the ideas and devices and 
then invite the men who would be likely to be 
interested to come and see them. Acting upon 
this plan, a business show was produced. The 
first one was but a crude beginning; it was the 
embryo that later developed into the great na 
tional shows of today. However small the first 
show was, it was a success and encouraged these 
pioneers in their efforts to go still further and 
work out their plan to a greater and final sue 
cess. Every year the same idea was tried with 
greater and better results. More good was ac 
complished each time and greater interest was 
taken in the events. 

At first the shows were of little consequence 
and few people exhibited their wares. A few 
people visited the exhibits and looked them 
over, but once the seed was sown the idea grew 
and grew until more and still more people ex 
hibited and thousands visited the exhibits. The 
real underlying value of the expositions was be 
ginning to make itself apparent to both maker 
and user. Then came the idea of the educa 
tional value of these affairs and, lastly, the 
great good they could work to all concerned. 

Every man in business was and is today 
searching for new ways to do old things. He 
is looking for new things, new ideas, short cuts 
in business, ways and means to accomplish more 
and greater results in less time, means whereby 
he can make his employes more valuable and 
make their time count for more, schemes by 
means of which his help can carn more for him 
and more for themselves. To go from one place 
to another and spend time to do this, to investi 
gate into every separate device is costly. It is 
expensive both of time and money, and where a 
business man spends much time in such searches 
as these the real value of what he is seeking is 
lost in a very large measure when he gets it 
by reason of the fact that he has wasted so 
much real valuable time and effort in looking 
for it. No man wants to trust this matter 
wholly to a hired helper, either. He feels that 
he must to a very large extent oversee these 
details himself, and if labor-saving devices, 
money-making plans and value-increasing ideas 
are to be added to his office or business he 
wants to do it himself. Not having time to do 
these things, he is content to go on in the same 
old way with the tools he has worked with for 
years and which he knows are reliable, even if 
they are a bit out of date. 

The inauguration of the business shows solved 
this great and vexing problem, and every year 
this fact becomes more and more apparent. Busy 
men will take an hour or two in an afternoon 
to attend a show where all of the late ideas are 
assembled together and where they feel free to 
walk around and look at anything and every 
thing that catches the eye, without feeling that 
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The Value of Business Shows to Business People 


Showing Wherein the Annual Expositions of the 
New Things for Office and Business Use 
Are Worth Actual Dollars to Business 
Men and Their Employes. 


BY WESLEY A. STANGER. 


they are wasting another man’s time, and that 
in looking they will be urged to buy. 

The assembling of all of the various labor 
saving and money-making devices for use in 
business and office at one great show presents 
the complex picture of business improvement in 
a condensed and concrete form where a busy 
man ¢an look at just what he is interested in, 
increase his general knowledge of what is being 
done in his line of business, and at the same 
time see where the fittings of his own office are 
lacking and where his own methods can be im 
proved upon. 

The busy man thus takes in at a glance prac- 
tically all of the new ideas that are on the mar 
ket, makes a mental selection of what he most 
needs and then returns to his office or business 
with a greatly increased knowledge of what is 
going on about him, better prepared to carry on 
his work and keep abreast of the times. Maybe 
he buys the devices he needs at once. If he 
does not he remembers them. He remembers 
what they were and where he saw them, and 
when the time comes for him to place his order 
he usually knows where to place it, what is to 
be accomplished by the device he is seeking and, 
in a word, understands in a general way all 
about it, every bit of which knowledge he has 
undoubtedly gathered at the business show. 

The employe who is working day in and day 
out at the same old task in the same old way 
needs broadening out. There is no telling when 
the employe may be separated from his employ- 
ment in any one of a thousand different ways. 
A lack of knowledge of the new things that are 
being put out for use in the office will materially 
cripple him in searching for employment else 
where. The business show takes care of the em 
ploye as well as the employer. The employe 
may take an afternoon, one or several evenings 
and fill them full of enjoyment and an attain 
ment of knowledge of the things most essential 
to him. Coming in contact with the crowds of 
people all bent on the same thing, all interested 
in the same ideas and looking over the various 
devices on’show, broadens the mind, gives a 
greater knowledge and produces a better view 
of the entire business situation. 

Then comes the manufacturer of office ap 
pliances. He has wares that possess great merit 
and that ought to be brought to the attention of 
a large number of business people. To do this 
one at a time would take a great deal of time 
and cost him an immense amount of money. 
He seizes upon the opportunity of showing his 
device or machine to a large number of people 
all at one time, and he is benefited and so are 
those who see and examine the exhibit. 

In- March of this year a great business show 
will be held in the Coliseum at Chicago, where 
manufacturers and distributers of all sorts of 
office devices and appliances will assemble and 
put their wares on display. This show will be 
visited.by thousands of people every day dur 
ing the week of March 16 to 23 that it runs, and 
the good that will result from it cannot be 
estimated. 

The big building will put on gala attire and 
have the appearance of a great fair. Good 
musie will be provided and amusements of 
various kinds to vary the program of sight 
seeing and knowledge-seeking. Every device 
under the sun to make office and business life 
more bearable, to increase the value of em 
ploye to employer and to accomplish greater 
results with less work will be shown and the 
manner of their working fully explained. 

The popularity of this business show is evi 
(lenced by the great number of applications that 
have been filed with the managers for space in 
which to display new devices. Typewriters of 
every pattern and kind imaginable will be 





there; adding machines, adding typewriters and 
mechanical devices that in their operation seem 
almost human. 

National business shows have increased won 
derfully in importance of late and will un 
doubtedly continue to do so for many years to 
come. So important and popular have they be 
come that twice a year a great National Busi 
ness Show is held, one in New York and one 
in Chicago. 

At the big Chicago show there will be tests 
and competitions of various kinds. The Ameri 
can champion typewriter operator, Miss Rose L 
Fritz, will be there and give exhibitions of 
what she can do with the typewriter. The 
Canadian champion will do likewise. There will 
be tests of speed on every kind of machine used 
in an office. Operators will compete for prizes 
counting coins both by hand and by machine 
Every device produced for aiding business will 
be demonstrated, and the educational value of 
the show to every visitor will be worth a great 
deal. Business shows are great educators—they 
educate every person who attends them, pro 
vided the person goes there to learn. The edu 
cation that can be attained in business prac 
tice and business methods in one night at a 
business show is worth many times what can 
be learned in nights of ceaseless and hard study 
of books. 

Business shows are increasing in value con 
tinually, and the fact that once every year the 
people of the west are treated to this great edu 
cational opportunity, and once every year th: 
eastern people have the same opportunity pr: 
sented to them, is valuable to every individual 
alive to his own interests. Business shows are 
popular because they are educational and be 
cause they present education in 
pills. Education thus presented is easy to take 
and is easily absorbed. The great National 
Business Show at Chicago is a great national 
education. It is valuable to employe, employer, 
manufacturer, distributer, buyer and user; valu 
avle to the man who uses office devices and the 
man who does not and never will. It broadens 
the mind of every visitor and makes money for 
those who are interested in business pursuits. 

Those two enterprising young men, F. W 
Payne and H. A. Cochrane, who evolved the idea 
of national business shows, deserve a great deal 
of eredit for their accomplishment. They are 
the men who have made the national business 
shows possible, and they have proved that they 
are at the head of their class. Business inter 
ests owe to these young men a great deal for 
what they have done. Their thorough under 
standing of the business and their 
adaptability to the various lines have 
them the leaders and made these shows famous 
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DAILY THOUGHTS FOR HAPPY HUSTLERS. 
By H. C. Peters, New York. 


The lowest quota gives one a pain in the 
pocket book. 
aa 1 x 
Some people get results if kindly encouraged, 
but give me the man who can do things in spite 
of hell. 


The man with the ‘‘rotten’’ territory has usu 
ally some decayed ideas on how to get results. 
Repose has its advantages—but not right now 
a x * 
Your opportunity is like a gold mine—it gives 
you the chance to dig—dig—dig. 
ae oe e 


Among the first great labor saving devices 
invented by man was the ‘‘handy excuse.’’ 


* 


Open season for sales—now on. 


To do the impossible occasionally is really 
worth while. 


No one can make our success, and by the same 
token, no one can deny it to us, if we work. 








THE CHICAGO SHOW. 


Great preparations are being made for the 
Nati Business Show that is to be held at 
tl Colis Chicago, during the week of 
March 16 to 23. This show will be the largest 
ind best of its kind ever held anywhere, and 

the greater part of the space has been 


by exhibitors 


This show has great attractions for everyone 
who is interested in business or business 
methods any wal whatsoever, and in 
point of elegance, scope and number of ex 
hibitors this will go away ahead of anything 
ever held in this line. The management is spar- 


making this the most 
ndustrial show ever held in Chicago, 
and business men are taking a deep interest in 
all of its details. From present indications there 
will be fully 200 different exhibits, and the in 
terest being taken in this affair gives promise 
of producing the attendance ever cred 


largest 
ited to an industrial exposition. The last Chi 


ing no pains or expense 1! 


attractive 


eago show attracted 196,000 people. The New 
York show the same year attracted 215,000 
people, and this Chicago show this year bids 
fair to total up over a quarter of a million of 
visitors. 

Not only does this show attract attention in 
the United States, but visitors come from for- 


es to study the latest and best that 
afford in the way of office 
new methods for 
Foreign consuls and agents 
deal of attention to this show and 
many of them visit it for the purpose of mak 
ing official reports to their home governments. 

At the show this year the great National 
Typewriter Speed Contest will be held, in which 
rapid writers from all over the United States, 
Canada and some of the foreign countries will 
compete. Miss Rose L. Fritz has carried off all 
laurels in this country so far, and will be pres 
ent to defend her world’s champion. 
Speed operators from all of the principal Euro 
pean and Australia are expected to 
be on hand preparatory to the great Interna 
tional Contest to be held in New York this fall 
The prizes to be awarded at the Chicago show 
aggregating several hundred 
dollars. The great National trophy, given by) 
OFFICE APPLIANCES, is the principal prize sought 
by the operators. The trophy is a large silver 
loving cup. It has been won two years in su: 


eign count: 
American 
appliances, 
transacting b 
pay a great 


narkets 
systems and 


isiness 


title as 


countries 


consist of purses 


cession by Miss Fritz, and if she wins it this 
year she will be permitted to retain it as her 
personal property. In addition to the typ 


writer speed contests there will be morfey count 


ing, check writing, sorting and filing, adding 
machine, change making and competitive 


of various kinds that have to do with 
women have carrie 


matches 
office and business. So far 
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Texas Has Office Appliance Show 


as 
Affair Promises to Be Annual, and From Reports It Was Successful—Many Lines Were 


on Exhibition and Attendance Was 


January 2 to 12 an office appliance and furni- 


ture exposition was held in Dallas, Tex., the 
result of the work of the members of the firm of 
W hile the 


sition was a privately-managed affair and run 


the Dorsey Printing Company. expo- 


solely under the auspices of the Dorsey Printing 


Company, a great many visitors from all over 


the section attended and a large number of 
manufacturers exhibited their wares in order to 
test the value of showing in the Southwest. 
ait 
@is 


4 


About 1,000,000 pieces of mail went out 
parts of the United States. 

The Dorsey Printing Company has a very large 
building with over 80,000 square feet of floor 
space and is represented as carrying the largest 
stock of stationery, office furniture of all kinds, 
safes, etc., of any establishment in the United 
States—largely on account of the distance it is 
from the market; its idea being to establish in 
itself 


Dallas a market for the South, which is 


rapidly developing. 


One of its floors, some 50x200 feet in size, 
was devoted entirely to the display, and 
partly on aceount of the great variety of goods 


} 


exhibited, only one article of a kind or style was 
shown. On the left of the spacious room every- 
thing pertinent to a bank was displayed. The 
small specialties on tables running full length 
of the aisles with a row of bank fixtures oppo- 
site. Globe-Wernecke 


carloads of 


filing devices were in 


evidence, as ten filing cabinets and 


elastic book eases were received for the display. 


Gratifying. 
The exhibit of loose leaf specialties and appli- 
ances were arranged on tables in the aisles. 

Representatives of several manufacturers were 
in Dallas to help explain their goods. Messrs. 
E. L. Gash, E. Champion, E. B. Allen and G. W. 
Skeele, of the Globe-Wernicke Company, Cin- 
cinnati, Ohio; Mr, A, L, Leach, of the Derby 
Desk Company, Boston, and Mr. B. C. Loren, of 
A. B. Dick Company, Chicago, also Mr. R. B. 
Wilson, of the C. 8. & R. B. Company, Chicago, 
were on hand. -With their aid and that of the 
large traveling force of the Dorsey Printing 
Company, and the regular house salesmen, the 
visiting men in and out of town were well en- 
tertained. 

Among the leading lines displayed were those 
of the Derby Desk Company, Doten-Dunton Desk 
Company, of Boston; J. F. Dietz & Co., Globe- 
Wernicke Company, Samuel C, Tatum Company 


and Victor Safe & Lock Company, of Cincinnati; 
the Johnson Chair Company, the McCollum Man- 
ufacturing Company, B. F. Cummins, Dearborn 
Desk Company and A. B. Dick Company, of 
Chicago; the Cushman Denison Manufacturin 
Company, the L. E.. Waterman Company an 
Thaddeus Davids Company, of New York; Jasper 
Furniture Company, of Jasper, Ind.; Moore Push 
Pin Company, of Philadelphia; Davis Chair Com- 
pany, of Marysville, Ohio; Bates Manufacturing 
Company, of Orange, N. J.; Moon Desk Company, 
of Muskegon, Mich.; Charles C, Smith, of Exeter, 
Neb.; Meilink Manufacturing Company, of 
Toledo, Ohio; MeMillan Book Company, of Syra- 
cuse, N, Y.; Irving-Pitt Manufacturing Company, 
of Kansas City, Mo., and many others, 
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DALLAS BUSINESS SHOW. 


To Show Business Devices 


Novel Exposition to Be Held Next Month 


off practical], all of the prizes offered and have 
defeated the men in almost every test in the 
manipulation of mechanical devices for use in 
business 
I’. W. Pawne and H. A. Cochrane are the man 
igers of the show, and these two young mer 
have 8s d admiral in giving the publi 
what it demands in these shows. They manag: 
both the ¢ ago al New York events and 
have been signally si essful A. L. Feirlei: 
has charge of the details, and Wesley A. Stanger 
has charge of the publicity department. 
A 1d st of the ever 
eee aie Philadelphia is to be the Phi 
a Ss w will ipy Hort 
eed Sennen I0 % This show, the first 
of it ‘ t e held Pennsylvania, will be a 
nme exposit ted to bringing befors 
et mat = eT d ices, contrivan 
S ten use of which it 
ow pos t transact ness at less expenss 
i w 2 su was the case severa 
vears ag I word, t iness show will be 
iring e for all the r t improved ideas fi 


ippliance of established me! that 
kee Pe de W he 
1 tl uses den | g 
n ft Ww Many f s ‘ 
Ww ! pres t wonder ra the r 
ition f business m vd \ t I l 
ib] w for tl firs r i w 
I lly be studied wi Peg st t S 
s men from all over t 
During the week of t - vy H tu 
‘ be transformed int I I larges d 
IT t perfe equipped bus ss ffice I 
1 has eve Seer Oo t f tt f 


in Philadelphia. 


ing every section of the country, have already ar- 
ranged to exhibit their products. One of the 
features of the show will be a model office. This 
exhibit will consist of every known article that is 
of service today, and each manufacturer and 
dealer will contribute to the equipment of this 
model office from his own exhibit. 

Arrangements are now under way looking for- 
ward to having prominent business men and ex- 
perts on system present to deliver addresses on 
various days of the show. Every indication points 
that this event will be a decided success and will 
become a permanent local exposition. 
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ENGLAND PLANS BIG SHOW. 


The First Annual Exhibition of Office Appliances, 
Business Systems, Advertising and the Value 
of Organization Will Be Held in London, 
July 4 to 13. 


Business shows are becoming matters so com 
mon that not a week passes by but that some 
city or country heretofore taking no interest in 


such affairs, is reported to be planning a big 
office appliance exhibition. The latest is from 
London and the plans under way here are said 
to be on a very large scale indeed. The idea 


exhibition for one week in a 


National 


hold 
manner similar to the 


is to an 


Business Shows 
in this country and show every detail of business 


and office development and organization. 


The idea for business shows started in the 
United States, and so successful have th 
national shows been that every country in the 
world and almost every city feels the call to 


hold a show. They have been tried all over the 
United States in every city of any size, and in 
most cases have proved to be financial failures 
Berlin, Germany, is planning an International 
Show and now England comes forth with what 
the Londoners promise shall be the biggest affair 
of its kind in the world. This is somewhat 
doubtful, for as it is the first 
likely that plans will carry out so well 

The Englishmen expect to hold their show in a 
large exposition building in the heart of London 
and boom it to an extent that they will 
crowd the building every day. They sending 
out a large amount of advertising 
have established a publication of their 
interest people in the advent of 
great deal of money is being spent to make it a 
success and from their promises it appears that 
every device, system and idea known to man 
for aiding in the transaction of 
be shown. 


show, it 18 not 


such 
are 
matter 
own to 
the show \ 


and 


business wi 


To Be an English Show. 


This is apparently planned to be strictly an 


English show, for as yet bids have not been 
made to any very great extent for American 
manufacturers to enter, although this may bh 
taken up more strongly later on. 

One of the strong features of the show will 


be exhibits to prove the value of organization 
The advertising matter the managers are send 
ing out and the press notices they furnish 
tinually talk about this one important feature 
The idea being to show the English 
houses that a great deal can be accomplished in 
getting together with the view to making the 
show an annual affair, the result of this business 
organization. 

Automobile shows have been very popular in 
England and have drawn immense crowds. The 
promoters of the business show argue that for 
every man who visits the auto show, ten will 
visit the business show, andin this way they an 
ticipate a very large attendance all during the 
week that it runs. 

Full particulars regarding the show can be 
obtained by addressing the management at 2 
Breams building, Fetter Lane, London, FE. C 


eon 


business 


ANOTHER BUSINESS SHOW. 


Plans are already under way and printed mat 


ter is now on the press which will describe 
the formation of a new company in the city of 
Buffalo, N. Y., to be known as the Buffalo Busi 


ness Show Company, with an object of putting 
forth an exposition of business tools in that 
city about the first week in May, 1907 

The enterprise is headed by Wellington C 
Jaynes, proprietor of the Jaynes Electrical Com 
pany, manager of the Jaynes Automobile Com 
pany and the Jaynes Auto Supply Company, be 
sides being interested in other companies in 
that city. 

Mr. Jaynes visited Chicago during the present 
automobile show and described to us the appar 
ent enthusiasm expressed by many in Buffalo 
as to the success possible for such an undertak 
ing, and he feels confident that a representative 


business show can be held in that city. 
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OFFICE APPLIANCE SHOW AT PROVI 
DENCE. 


Manager of the Affair Presented with a Testi 
monial from the Exhibitors—-Will Be Re 
peated Next Year. 

offies held in Pr 


I., January 21-28 inclusive, « 


first appliance show 
lence, R. losed w 


an assurance that it is to become a fixed annua 
iffair. At least there will be one next year, ar 

if it results as satisfactorily to all concerned 
there will be another the following vear. This 


of the management 


Reed was 


every ey 


determination 
Manager Frederick H 


té stimonial signe ad by 


is the pre sent 


On Friday 


nres¢ nted with ba | 


hibitor, testifying to their thorough satisfaction 

wtih the efficient manner in which the show has 

heen conducted and further testifving that the 
Its had been most satisfactory. It was rather 
inusual expression of appreciation ar N 


Manage! rer 


xpence 3 


vithout 
had 
ich effort to establish 


question gratifving to 


who taken so much time and ¢ 


the exhibition 


One of the cleverest articles exhibited for 
rst time was the Karbon Keeper, manufa 
red by the Smithfield company, Provider 
The Karbo Keeper serves to preserve irl 
iper and adds greatly to its life | sel 
bilit It has a large sal 
American Multigraph exhibi was 
ge of Manager Stafford, of the Bos fl 
! sults secured were such as to pra , 
sure the opening of a branch offic: n Pre 
ence to take eare of the business growing 
I he show 
rl \ddressograp! mpan xhibit . \ 
nod addressing machine and arouse 1 grea 
f interest Manager Mert f Bostor 
vas 1 charge 
fhe new Secor Writing and Billing Machi 
ittracted the crowd as it did at the New \y 
ul Boston shows The machine was demor 
strated under the management of the Smithfield 


ompany, of Providence, R. I., representatives of 


the machine It had a very enthusiastic crow 
iround it at all times, and the Smithfield 

pany management were jubilant over the r 
sults It was announced at the booth that th 


that week closed one contraet for 


000 worth of machines, 


had 
than $357 


factory 


i re 


On Wednesday night there was a typewriting 
peed contest for the championship of Rhod 
Island. There were eight contestants Miss 
Matthews won the contest, writing an averagé 
f fifty-nine words per minute for twenty mir 
ites, from manuscript Miss Fritz, who won tl! 
speed contest at the last National Business Show 
in New York, was present, and on Wednesda 
ind Friday night gave an exhibition of het 
speed. She was accorded the attention her great 
skill deserves. On Friday night she wrote ten 
minutes from dictation, writing 1,018 words 
with only five errors. A challenge was iss 

invone who would enter a contest with her. 
her reputation as a speed operator deterr 


the challenge 


The Address 


nvone from accepting 


Che list of exhibitors follows 


yraph Company, the Multigraph Company, De 
Cir Register, Secor Typewriter Company, | 
ternational ‘Time Recorder Company, Modox 
Hammond Typewriter Company, Niehlan Typ 
vriter Exchange, Ideal Window Ventilator Con 
par Mechanical roy Company, Columbia 
Graphephone Company, Underwood Typewr 
(ompany Sanitars Dust Cleaning { mpar 


Bookk eper Publis! ing Company Tuck’s Post 


Cards, Equipoise Telephone Holds >. Prot eto 


Company, Yawman & Erbe Manufacturing Con 


pany, Singer Sewing Machine Company. Va 
Static Carbon Company, American Carl A 
Ribbon Company, the Smithfield Company I 


Dupligraph 





IN 


INTERNATIONAL BUSINESS SHOW 
GERMANY. 


Plans Have Been Perfected for an International 
Office and Paper Exposition to Be Held 
in Berlin This Fall. 


Fron _ reib Revue 


An internationa 


will be hel Berlin during the f ) t 
is Intend bring toge her nm the 

Kuropea nent the pr 3 s 

yenius ¥v nbine to demonstra g 


ress made in all departments of off 
ticularly an exposition of typewriters uf 
ing machines ish and time registers 
changing and counting devices, duplicating 
ratus, letter files, card indexes, loose f sys 
tems, office furniture and fixtures, ar f the 
thousand ar yne things which contribut ro- 
ce the n business equipment 

In addit to this there will assemblk this 
metropolitan city the leading minds whic! ave 
brought al t the advancement of these 
tant branches of industry, in order t xpress 
ectures and ynventions the latest tl 9 ts on 
nany important subjects, 

There w so be arranged spe« 
typewriting, nputing machines and 
ratus where ski of manipulation plays n 
ortant part ne a svsten of pri es 
which wi | subject t the ol S | 
lisappointments of the generally prey g 
system l yperate witl s in this gl 
important lertaking vou are cordially 

Here will meet not only the most progressi‘ 
sers and consumers of office appliances a ! 
provements ft German capital, 1 ‘ nag 
nificent cit f more than 3,000,000 pe end 
ilso the igents, dealers, represe ntatiy : = s 
ind other German cities, and from the s 
ing countries, for information and impr 
ind for the purpose of forn ing new bus ss n 
nections, 

A visit t this exposition will in S fits 
ind special vantages prove superio! r 
iround the world as far as an opy f 
studying the progress made in business ff 
mprovements is concerned. 

We trust that this earnest appeal sent ross 
the seas will not remain unanswered, and that 
encouragement and cooperation will come t us 
from many sides, which intellectually and ym 
mereially are to be benefited by this fy 
meeting of ass ited and competing interests 

Complete particulars will be furnished upon re 
juest. Address Publicity Bureau, International 
Office and Paper Exposition, Berlin-Sel berg 


Seigfriedstrasse | 


SCOTLAND TO HOLD BUSINESS SHOW 


Exhibition Will Be a National Affair, and While 
the Principal Features Will Be Business 
Methods and Appliances, Accom 
modations Will Be Made for 
General Lines. 


Cons I s Fleming advises that a S 
ational exhibition will be held in Edir 
1908. \\ rding to he present pla ‘ 
irectors i purpose f the exhil ¥ 
he to set l comparisor the pr 
phases of nat il progress in social tif s 
tries, arts neces I el ms l 
eries, et ng the last two | nd ~ 
KMngland, | ind foreign countries ar 
nvited to exhibits on a similar lir S W 
ing espe re notable x . 
nomic ¢ I wo centuries S 
iiso, to } | space for ger l S 
(one f gy fea res o! ‘ 
he the ex I | s ess py i 
nethods. Sys s and devices used 
British s W be put in con \ 
hose use United States ar 
ind bids w ide for Amer 
ers te s! \ witl i vie 
American made goods more generally throug t 
Scotland for business purposes 
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Trade Mark and Patent Laws in India 


ws India Statutes Are Peculiar and American Exporters he proves that he acted without 73 oe to om aud, 
we ean . : . Tn unishable as if he had committed an offense 
Ame - ive Be n Greatly Hampered by Not Un zainst that section. 
. derstanding Them-—Condensed Draft 

. Sta of Statutes Is Given Provisions Supplemental to the definition of 

ess 1 False Trade Description. 
Se f : Che provisions of the merchandise marks act re- 
pecting the application of a false trade descrip- 
vs Cons ‘ tion to goods or respecting goods to which a false 


trade description is applied, extend to the appli- 
ition to goods of any such —— "= 4 
scfer of ' a nf marks, or arrangement or combination thereof, 
Transfer of Trade Mark whether including a trade mark or not, as are or 
s reasonably calculated to lead persons to believe 
that the goods are the manufacture or merchandise 
1f some person other than the person whose manu- 
facture or merchandise they really are, and ex- 
tend to the application of any false name or 
itlals of a person, and to a trade description 
which denotes or implies that there are contained 
ny goods to which it is applied more yards, 
et or inches than there are contained therein. 


Penalty for Applying a False Trade Descrip- 


Trade Mark Law tion. 
If a person applies a false trade description to 
Object of the Indian Merchandise Marks Act goods he is subject to the provisions of this act, 


ind unless he proves that he acted without intent 

to defraud, punishable with imprisonment for a 

m which may extend to three months or with 

e which may extend to 200 rupees ($66.99) and 

the case of a second or subsequent conviction 

with imprisonment which may extend to one year, 

“ vr with fine, or with both 


Forfeiture of Goods. 


(1) When a person is convicted under section 
ik? of the Indian penal code of using a false trade 
nark, or under section 486 of that code of selling, 

exposing or having in possession for sale or any 


irpose of trade or manufacture, any goods or 
rticle with a counterfeit trade mark applied 
Meaning of Trade Mark.’’ { eto, or under section 487 or section 488 of that 


of making or making use of a false mark, or 
nder section 6 or section 7 of the merchandise 
marks act of applying a false trade description 


goods, or of selling, or exposing, or having in 
session for sale or any purpose of trade or 
nanufacture, any goods or things to which a 
Ise trade description is applied, or is acquitted 
proof of the matter or matters specified in sec- 
mn 486 of the above mentioned Indian penal code 
Meaning of ‘‘Property Mark ection 7 or section 8 of this act, the court con- 
es * eting or acquitting him may direct the forfeiture 
His Majesty of all goods and things by means 
f, or in relation to, which the offense has been 
mmitted or, but for such proof as aforesaid, 
Trade Description would have been committed (2) When a for- 
Trade Mark feiture is directed on a conviction, and an appeal 
siest _— igainst the conviction, an appeal lies against 
forfeiture also 3) When a forfeiture is di- 
re don an acquittal, and the goods or things to 
which the direction relates are of value exceed- 
x 50 rupees ($16.50) an appeal against the for- 
iture may be preferred within thirty days from 
date of the direction to the court to which 
ippeak - x cases appeals lie from sentences of 
yurt hich directed the forfeiture. 
A FEW DON’ TS FOR DEALEBS. 
J. A. Farnum, of the Frost Stamp and Sta- 
ionery Co., sends in a list of don’ts for sales- 
False Trade Description nen which he says were inspired by reading 
in article in OrricE APPLIANCES. Here they are: 
tion \ few ‘‘DON’TS’’ for the novice, and some 
of the older brothers in the field might profit 
by their use: 
DON’T butt in ahead of your turn. 
Usil False Trade Mark or Property Mark DON’T spit on the floor. 
DON’T smoke in the presence of ladies. 
DON’T give a customer the impression that 
think you know more about his business 
il ne doe s, 
DON’T tell your customer all your troubles, 
e has enough of his own. 
ement DON’T bore, eall again, 
“ot T make statements you cannot back up. 
DON’T lose your temper over an argument. 
DON? T forget the other fellow’s feelings, 
DON’T make promises you cannot keep. 
DON’T deceive your customer. 
DON’T mix business too much with social 


irs 
Infringement : ” 
DON’T run large expense accounts unneces 
DON’T work Sundays, there is nothing gained 


DON’T forget to be courteous at all times; it 


\ON?T wort 
ION’T loaf 
DON’T lie. 
MON "T. above all things, KNOCK. There if 


world beyond awaiting him that knocks and 
ate is unparalleled, 
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EDITORIAL 


EREAFTER this page of Orrick AppLiANces will be given over 
ter strictly, directed to the reader by the editor rhe intention is 
editorial page that will be read and reread by the subscribers and through whi 
aims of the 


to editorial mat- 
produ 
’ 


OUR will be able to see reflected the policy and publication 
EDITORIAL On this page will be discussed, in short talks, the important features of 
PAGE the magazine. Matters of vital interest to office appliance people will 


of the management and in 
brought out 


pride 
will be 


is to be the 
important 


be handled in an able manner. This page 
its columns the meat of everything that is really 


cussed. 


anda dls 


editor of Orrice APPLIANCES wants to get in personal touch with all of 
strength of a publication lies in the fraternity of its 


f Ses “di f »p 
eaders of this magazine. The 
together 


readers, and the aim of Orrick APPLIANCES is to weld this feeling of fraternity togeth 


as closely as possible. A new series of articles is to be started just as soon as possibk 
and readers are requested to write articles not to exceed 3,000 words on any topics of 
WE WANT interest they may think should be discussed through this medium. 
YOUR Men in the field know more about what is going on in the line than 
IDEAS any one else, and are better able to point out wrongs that should be 


topics of general interest 


righted, give interesting facts, data and information on 
most read paper in the sta 


any one else. The desire of the editor is to make this the 
tionery and office appliance field, and in order to do this, those actually engaged in the 
field must contribute their share to make it a success. Every reader is asked to write 
something for this publication. Never mind what it is, write it down on paper and send 
it in. The editor will do the rest. If you are afraid to handle a subject in a manner in 
which you would like to see it printed, do the best you can and when the editor gets 
hold of it he will do the rest. That is what he is here for. This paper belongs to the 
office appliance and stationery field, and those in the field must make use of it. Now, 
brothers, get busy and let us have your ideas in articles ranging from 
words. Photographs of individuals, stores and other interesting matter will alway 


a warm welcome here. 


300 tO 3,000 


find 


ARCH issue begins a series of articles on the use of your windows for display ad- 

vertising purposes. This series of articles is going to prove to be of immense value 
to every stationer and office appliance man who reads this paper. They will or written 
by a man who understands his business and who has made a personal study « 
and who has done some window dressing him 
id has 


window 
displays in every section of this country, 
WINDOW self. He has studied window displays in all lines of business a1 
DISPLAY written more articles on the subject than possibly any other one man 
SECTION The matter will be interesting, to the point, valuable and vital. You 
cannot afford to miss a single article, so when you turn over the pages of this 
read the introduction and then judge for yourself. We want photographs of the window 
displays you have made. We want you to send us pictures every time you 
window in an attractive manner and with it we want a short description not to exceed 
250 words, typewritten if possible. Remember, send the pictures and do not forget the 
250 words—no more. We will print each month the best photographs received and tell 
all about them. In this way we will help every man in the business. The man who made 
the display will be helped and every other man who reads will be helped, also. It is the 
best way we know of for disseminating useful information on this most vital topic. 
Send in your photos and descriptions and let us have enough to start the March number 
with to make a full page or more. Address your matter to Window Display Depart- 
ment, OrFricE APPLIANCES, 207 State street, Chicago, U. S. A. 


issue, 


dress your 


ID you ever stop to think what an unsatisfactory place of residence this earth of ours 
would be if it were not run according to system? Fancy bumping into the cold, 
hard moon some night, or imagine a collision with Mercury, ‘Venus or Mars, or any of 
the other direful things that might happen if this great solar system of ours was not 
run on a definite plan and according to an exact science. System governs the universe, 


VALUE and it should govern every business in the world, and system is im 
OF possible without the use and employment of all the latest and best 
SYSTEM office time and labor saving devices and appliances. System means or 


der. It is to the business office what plans and specifications are to the contractor and 
builder. It turns chaos into calm. It makes the hour of Bacay: equal to the day of yes 
terday. It lengthens life. The installation of system means the installation of 
The best way to sell office appliances is to devise and invent ideas, fit the appliances to 
them and present the two together. The system is what catches, the ap pliz ince Ss are merely 
incidents, but it is the sale of the appliances that counts with the dealer. If a busi 
man is presented with an idea, a system or a plan that is good for his business he will 
adopt it, no matter what it may mean in the purchase of office appliances. He wants 
the system and finds that to have the system he needs certain tools. If you show him 
the system you cannot hold him back from buying the tools with which to operate it. All 
office devices are so much wood, metal or paper. Each has a pound value that is far 
below the selling price demanded on the finished product. What gives them their sellin 
value is their application to the carrying out of ideas that save time, labor and expens 
Every office appliance salesman who desires to succeed - 


~ 


should bear this in mind 
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TYPEWRITER COMPANIES WILL BE WELL nes. One company has taken the south end TO REPRESENT THIS PAPER IN THE EAST- 
REPRESENTED AT NATIONAL BUSI nd another the north end, and the remaining ERN FIELD. 
NESS SHOW. mpanies are ranged down each 





Dy ‘ } every tvnewrite eomnany i +he eles so that n nassing ron +} 
alanis eta te or Ml. i an die National B : south end rs ews ink pe Owing to the vast volume of business that 
ess Show at the Coliseum during the week of t without having to hunt for this paper has enjoyed it has tried to keep 
March 16 to 23. At previous shows, the typ typewriter section of the show is pace with its growth by additional representa- 
pene : ‘pe ya wit _— _ or. e Sa “ = a) ve hah O} tives and a working force sufficient to attend 
e signed up by them is greatly in excess of and the balance of the exhil 7 making th to all the departments covered by it, and recog- 
what thev } e oeccupis eretofore. show an affair long to be re nbered bv busi nizing that New York City is the most im- 


B, ontracts have been made by the Remington, ess people and manufacturers portant commercial center in the United States 
i 5a ith] rom - bar, + anengy Boge and worthy of having our best efforts and at- 
om . aril 1 area HAMMOND COMPANY RAISES WAGES. tention we have appointed Mr. H. E. Robbins 


rether thes compat s will have the largest 
ypewriter exhibit ever seen at any trade show In view of the prosperous year just passed and to represent us to succeed Mr. A. L. Fenton, who 


merwher n ee iation bs the efforts of the — yes of resigns to take up another field of work, 

This vear the typewriter companies have taken the ammond lypewriter Co., a special meeting naiiesinill Ne : 
a very nterest in the va and there seems of the board of dire tors was « alled by Mr. Ham Beginning February S Curses ASVETANGES we 

A oo Makeaiiion em thle aaah Ga a da ad Weleotey &@ Gnd & Gan enee a be represented at its New York office and in its 
great a drawing card as possible. Nothing is solved to raise the wages of every employe 10 per castern territory by one of the most popular and 
being spared by them to make their end of it a cent dating from the Ist of January this year, Widely known office specialty salesmen and man- 
great §s ess, and Tf! the enthusiasm exhibited This is in addition to the reg ar quarterly agers we have ever had the pleasure of meet- 
. tn evident tad ths re bent on doing all in lividend that the company pays its employes, ‘™=g—@ man who has made his reputation as a 
their power to make this the biggest thing in vhich never amounts to less than a week’s salesmanager and who has visited every im- 
proce, ot ver taken aur paué 06. vages. The action for the raise of pay came Portant city on the North American continent 

The si ; chosen by the companies are scat nexpectedly and as the result of the ” and spent many months in foreign lands, par- 
te Cah tn Chen a 1t there will be ampl tion of the company of the part the employes ticularly in England, working in this field. 

ae a studw olf males of ma ; ‘ g up and increasing the business. We take pleasure in introducing him to our 


eastern friends and to many of our western 
friends who will be pleased to see his picture 


FROM FACTORY TO USER ~ONE PRICE 


ncn BR BOY & COMPANY res 


A sur t f PE 
a oe. ors ii MANUFACTURERS’ AGENTS amaeiae Ot “Ss 
phe pnw penn aap ome STORE AND OFFICE SERVICE APPLIANCES. aay Oo i 
ENVELOPE SEALIN FURNITURE, SPECIALTIES, ag 
enauen meanest AND SUPPLIES. EWRITERS AND SUPPLIE 


DALLAS, TEXAS x... 23/1906. 


office Appliance Company, 

snicapfo, iiis. 
sentlemen: m 

We duly received your letter of Oct. 27th. We have not only 
written the advertiser in quostion, but more than a dozen ot 


manufacturers who are advertising with you. 
we can truthfully say that we have secured more direct inform 
sovering Specialties that we were interested in, have written more 
C 





letters to advortisers and consummated more satisfactory CONTRAC 
which is resulting in a steady increased business than from ALL HER 
trade publications COMBINED. In the writer's estimation, no other 


bakers dozen magazines together gathers in such concise form tl 
nformation contained in OFFICE APPLIANCES that is so essential to 
. POTAT TY 


success of any wide-a-wake and progressive SPECI 


the financia 
BUSINESS today. 
"OFFICE APPLIANCES” is in the forefront, is brim full of H. E. ROBBINS, 
information that is sure to onthuse the specialty dealer or agent — The New Member of the Orrice APPLIANCce Family. 
who has his heart in his work as well as his hands, and without this 
unity there is no stability or enduring strength. We consider it > ; : 
E 4 f here and to know that he is associated with us. 


nocessary for the successful handling of a complete line of special- 4 : 
ties like we handle that some member of our firm make all the larger Herbert E. Robbins comes from the ranks of 


manufacturing centers at least once each year, which we invariably salesmanager for the Wabash Cabinet Company, 
do, and the information gathered from close study of the columns of of Wabash, Ind. For many years he was con- 
your paper is of inestimable value in determining where and when t nected with the formerly well-known firm of 
ro and the firms our representative desires to call on. The next Rockwell-Rupel Company. 
best thing to making a trip of this kind, in order to keep in touch Those in the typewriter trade will undoubt- 
and harmony with the manufacturers, is to be a close student of your edly recall that Mr. Robbins was at one time 
excellent publication. ' , ee Sage connected with the Remington Typewriter Com- 
-we Rh 7 > Pecroliyg pen By ns sae mge r siased audane i = 2 ~ .f pany, and prior to that was an old National 
the fact that we made their acquaintance through “Office Appliances" Cash Register man. : : : 
We are representing quite a list of factories and giving each With such experience behind him, and with 
a reasonable volume of business which is steadily increasing, from his particularly pleasing and winning manner, 
& very small beginning about a year ago, and at the present rate will and his natural power to make friends, we feel 


justly proud in introducing our new eastern 
representative to our readers at this time. 

He will enjoy the confidence of those with 
whom he comes in contact and his representa- 
tion of our claims and the success OrFice APPLI- 
ANCES enjoys as a publication will, no doubt, be 
the means of making many more friends for 
both, 


THERE IS A MORAL TO THIS THE PUBLISHERS. 


exceed forty thousand annually. 


Yours very trul 


Vv J» 
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Some 
Library 
into ceasing the sale of tab index cards through 


the medium of a perpetual injunction that was 


liffieulty is by the 
Bureau in searing the other companies 


being expenenced 


granted them against the Bridgeport Brass Com 
pany, for word has been sent out by the other 
manufacturers to the effect that they will pro 
tect agents and others handling their goods 
The Library Bureau claimed basic patents and 


maintained that all other manufacturers were 
infringers, and that all dealers not selling 
Library Bureau goods were guilty of selling 


; 


illegal or infringing products. In order to tes 
the validity of their claim they started a suit 
against the Bridgeport Brass Company in the 
United States District Court, alleging that they 
had manufactured, sold and used infringing prod 
ucts. 

The case was hard fought, and after dragging 
on for some time was finished, judgment being 
found for the complainant and against the Brass 
company. As soon as the case was closed the 
defendant asked for a rehearing and presented 
arguments to show that the trial had not been 
conducted properly and that they were entitled 
to go over the whole matter again. Arguments 
were again heard, and the judge sustained his 
former decision and decided that 
eause that would warrant a rehearing, and 
affirmed that his former decision should ge n 
record. 

The original decree 
as follows. This is a transeript of the 
and shows the details of this part of the pro 
ceedings and upon what the decree was based 


there was ni 


entered by the judge was 


original 


The action was brought by James N. Gunn, 
Henry P. Stamford and the Library Bureau 
against the Bridgeport Brass Company, a corpo 
ration, 
Text of Decree. 
l’resent 
lion. Joun R. HAZE 
Judue In Bqu t 
James N. Gunn, Henry I. STAMFORD No. 7627 
AND LIBRARY BUREAU, 
sa 
Bripaerorr Brass ComMPany, 


DECREE. 


This cause having come on to be heard at the Term 
of said Court, and Livingston Gifford, Esq., and Odin 
Roberts, Esq., having been heard for the complain 
ants, and Fred L. Chappell, Esq., having been wveard 
for the defendant, 

Now, therefore, on due consideration hereof, it is 
hereby 

ORDERED, ADJUDGED AND Decregep, that Letters Pat 
ent of the United States granted to James N. Gunn, for 
Improvements in Card Records dated May 25, 1807 
and numbered 583,227, are, as to claims 1, 2 and 
thereof, good and valid in law; that the sald James 
N. Gunn was the original and first inventor of the 
invention described and claimed in the first, second 
and third claims of said Letters Patent; that the title 
to said Letters Patent and to the inventions described 
and claimed therein is vested in the complainants and 
that the defendant has infringed the first, second and 
third claims of said Letters Patent and the exclusive 
rights of the complainant thereunder 

And it is further Orperep, ADsupGED AND Decreep 
that the complainants do recover of the defendant the 
profits, gains and advantages which the defendant has 
received or made or which has arisen or accrued to it 
by reason of the infringement by the said defendant 
of the first, second and third claims of the said Let 
ters Patent, No. 583,227, as also the damages which 
the complainant has sustained by reason of said in 
fringement, to be assessed as provided by statute 

And it is further Orperep, ADJ uDGED AND Decre: 
that it be referred to Alfred Leroy Becker, 27 Wi 
liam St., New York, whose long experience in such 
matters is determined by the Court to be sufficient 
reason for such appointment, as Master, to ascertain 
state and report to the Court an account of the gains 
profits and advantages which the sald defendant has 





received or which have arisen or accrued to it by 
reason of any infringement by them of the first, s« 
ond and third claims of said Letters Patent, N 


583,227, and also the damages which the complainant 
have sustained by reason of said infringement, leaving 
all questions as to increase of damages until! the com 
ing in of the report of said Master. 

And it is further Orperep, ADJUDGED AND Decree 
that the complainants in said accounting have the 
right to cause the examination of said defendant by 
its officers, servants and agents ore tenus, or other 
wise, and also the production of the said defendant 
and that the said defendant by its officers, servants 
and agents attend for such purpose before said Maste: 
from time to time, as said Master shall direct 

And it is further Orperep, ApyupGEep anp Decreep 
that a perpetual injunction be issued in this suit 


strictly enjoining and restraining the said defendant 
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Library Bureau Injunction Will Ee Fought 
Other Companies, Who Have Notified Agents 
to Proceed with the Sale of Tab-Cards 
with the Assurance that They 
Will Be Fully Protected. 








ts officers, servants, agent ind workm 
ind every of them, from directly ! 
ing, constructing, using, vending, delivering ‘ \ 
putting into practice ope 
provements claimed in tl f t ‘ ! 
iims of said Letters Patent Ne S32 
part thereof, and from, in any way, direct 
ectly infringing the said firs . nal a 
f said Letters Patent, No. 5S 27 
And it is further OxperRel Ap 
that the complainants do ve 
their costs of this suit to be taxed 
I t ( 
R 
i 
(s soon as the Library Bure 
i case and had been sustain¢e 
t the same judge for a writ of i netior 
oining the Bridgeport Brass ¢ ompal 
from making, selling, using, 1usi! I 
or sold any tab-cards covered by the rt 
sior The writ was issued and tl y 
Brass Compal rdered not t engag 
business agai! The judge made t 
perpetual, orderir he fore, 
bus ss ina f its branches, wl 
mean that the Librar ] 
fan exceptional trong i 
Text of Injunction 
| wing = the : j 1 j ; 
UNPPED STATES CIRCUIT COURT y 
s f y Dy kicr of New Y | 
TA N.G Hii re. 
AN LiInkary BUREA ‘ 
t 
Ba EI ERA ( I , 
fur | ID! in I iT! STATI \ 
Bri BRASS ¢ PANY t ! 1 
st ints igents attorneys ‘ 
i et ty rl 
Wu 1S, it has been represented to I ( 
Court of the United States for the S ! ’ 
of New York, that Letters Patent of the | 
States were granted to James N. Gunn t ! 
ments in Card Records, dated May 25, 1807 
mbered 583,227, of which the complainant 
le and exclusive owners, and that the complaina 
e also the owners of all rights to recover damag« 
ind profits from all infringers of said Lette Date 
t t the said Letters Patent are good and valid 
e tirst econd and third claims thereof, and 
e said first, second and third claims haves een i 
inged by the defendant herein by the manufa 
f r sale of Card Records embodying said invent 
Now, THererore, we do strictly command and 
in you, the said Bripcerorr Brass Company 
vo iicers, servants, agents, and workmen, and ¢« 
nd every of them, from directly or indir ' i 
ing, constructing, using, vending, delivering, working 
putting into practice, operation or Is¢ t! ! 
vements claimed in the first second and 
tims of the said Letters Patent No. 583,227 
irt thereof ind from in any way dire 1 
t infringing the said first, second nd 
said Letters latent No. 583.227 
WITNESS ft Honorable Melville W. I 
Chief Justice of the United Stat 
day August, 1906, and in the 
ind thirty-first year of the Indenend:« 
Al the United Stat ‘ An i 
(Sed }ounN A. SHIEI 
Cle fhe ‘ , «£ 
/ f Ntates / \ 
District Ve } 
‘ & Bot 
Complaing \ / 
I GF) 
0 K s 
fir ¢ ‘ 


i ‘ ny VW 
Br Bb Ss ( n i was 
t v ss WV ft susta ng his 
l B port | iss ( 
vht for rehear go | reas f the f 
\ ‘ ( had bee rr I 
s of t ‘ s | shing ( 
ise should be had : 
Sent Out Copies of Decree 
\f ‘ ri? jy lhe i 
Rridgepor a ¢ ! t 





Tab-Card Fight Assumes Large Proportions 
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Decision Rendered in Southern New York 
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ADDING MACHINE COMPANY STOCK 
HOLDERS ASK FOR INJUNCTION. 








Oppose Transfer of Foreign Patents of Universal 


Company to New Stockholders. The only “BAIT” we offer you, Mr. Dealer, is the 
(the Universal Adding Machine Company from WONDERFUL MERIT OF OUR GOODS. 


mpany to subseribers for the new stock in th The only “TRUE” line of 








eon was filed in the Cir it Court by Edmur 
M. Hodg ind J. 8S é Walker, stockholders 
The petit alleges that last April it was dé 
cided to increase the ipital stock of the o1 
st ing siaiion oto at e's |! TYPEWRITER RIBBONS 
the foreign patent t the persons. who shi 
subseribe t the new issu The plaintiffs d 
are that to do so would be to give the new 
stock he ers a bonus, as the patents are wort! 
$250.00 They further allege that recently the 
new sto was advertise for sale, and that it is 
proposed to assign the patents to James H. Eck 
els. of Cl igo, the e-president of the con 
pany, tor ti hnenent f subseribe rs. The other 


officers are Charles F. Bates, president; Harry ON THE MARKET 


M. Coudrey, treasurer, and Montague Lyon, 





TO OPERATE IN HOUSTON. 


Smith-Premier Typewriter Company Represented 
Here from Home Office. 


The Houston Post of January 15 says: It 


a source of gratificati to note the large — other kind 


ber of manufactories from different parts of tl 


Buy our Goods, 
the 


If you accept any 





country that are at present coming into Texas ‘ , ti 
to take advantage of the State’s great pros | thinking you Only Best, 
perity. One f the itest additions to tl : and you 
number is thé Smith Premier Typewriter Cor are getting some- 
pany, which has not previous to this time oper ; will steer clear of 
ited in Texas thing for 

Mr. J. J. Pastoriza, ever since the beg the many 
ning .of this compa . has acted as State nothing, are 
agent, and during all these years. he has et chromo propo- 
joyved a very prosperous and large busines 


you any better 





placing the Smitt Premie! typewriter sitions and 
envia f positior ove r state. Some time : 
mee he notified the comeany tint he i than Old Rube cheap prices of- 


dcd to retire from active business, and th 


x ic] ( i take ree of their own | 8 *b'gosh”’ fered as a bait 


Last November Mr. W. H. Gleazen from thi who has parted I I [A i to purchase some 


home office of this pany took an extend 


trip thr h the State ‘ing into the local t with his of the 
litions ver iret with the result that he . . : 
recommended to his company that they should inferior lines. 

ne" pg ee Mics, good money 
persona ike charge of their interests instead 


long eaving it n the hands of a State 








Stick to our 
for the 


vent. Januar l turned and has alread ' 
establish ffices at Houston and Dallas. Mr : I HE standard and 
Frank E, Smith, at e time in Dallas and later gold brick 


a manager for ‘this mpany at another point enjoy 























1as been selected as manager for the Housto1 in his satchel? . : 
ffice and comes well recommended by the con POINT true satisfaction. 
pany, ai gives the impression that he unde 
stands how to successt look after the ! 

his ¢ pany has rented the former locatio1 
of Mr. Pa riza, and now enlarging and 

pucung Paperhanger painters = carpe: ONE UNIFORM DISCOUNT TO ALL THE TRADE. NO 
ters are ry busy i king this place attra - ye ee 


rtrd ad lier. : FAVOR, NO DISCRIMINATION, NO REBATES, ALSO 
On Saturday they opened a general typewriter WE ARE MANUFACTURERS FOR THE TRADE ONLY 


where business me! 





feel sufi eaving wit the manager of this 

lepartment their ay tions for a competent T T ; 
stenographe It is further announced that they M i A G aA V O L G E RK. 
soil mad : Gnd emt ment for Smith Pren I 

nerat ae ee akes of machines a 











a ote Mr. G = tk ahaa ino SOLE MANUFACTURERS FOR THE TRADE 
t ternat yyment department 
placed more than 71 


soeabons ts genes eee rae SND FAcroues, PARK RIDGE, N. J., U.S.A. 


it al iT Ssaiar | > . PO UO, It is t l 
business me! ‘ ertainly receive 
tistact emy ent iepartment of 


Houst ihe innounce that , BRANCHES: 


Salaries | stenog! Houston are 1 NEW YORK CITY CHICAGO, ILLINOIS LONDON, 4 St. Paul’s Churchyard ZURICH, J. G. Muggli 
satisfactory Stewart Bidg., 280 B’ way 200 Monroe St PARIS, 3 and 5 1M Passe Reille AMSTERDAM, Benier & Co. 




















state that as s their office is « 
Houston oft ffices will be oper 
throug t the Stat that a large busines 











od 
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A Sweeping Victory! 


for 


A. B. DICK COMPANY 


(INCORPORATED 18864 


SOLE MAKERS OF 


EDISON MIMEOGRAPHS 


161-163 West Jackson BouLevarp 
CHICAGO 


To the Trade and Users of Mimeographs : 

In our late advertisements in this paper we have called your 
attention to a list of patents owned by us covering Duplicating 
Apparatus and supplies for use thereon. 

Suits are now under way against known infringers. 

In one of these brought against Sidney Henry et al. of The 
Lineograph Co., for damages and for an injunction to restrain said 
defendants from selling supplies, such as Ink, for use on the Rotary 
Mimeograph, the United States Court in New York has, by a 
decision rendered January 11th, 1907, 

Broadly Sustained Our Exclusive Right 
to furnish the supplies used on our patented and restricted machines. 

After ordering an accounting of profits and damages the decree 
directs an injunction restraining the defendants as above indicated. 

That there may be no misapprehension we quote from the 
decision as follows: 

‘(In fact there is nothing unreasonable or extortionate 
‘¢in these license agreements and restrictions.” * # * 

‘¢ That such license restrictions are lawful, good, valid 
‘¢and binding in the case of patented machines and arti- 
‘«cles has been established by a long line of decisions. 
‘¢ Also that one who knowingly and directly aids, abets 
‘‘and procures a violation of such license restriction is a 
‘*contributory infringer of the patent.” * * . 

‘« This Ink is neither a staple article of commerce nor 
‘‘a public commodity required in the ordinary affairs of 
** life.” * ok OK 

‘¢ The complainants sell their Ink intended for this ma- 
‘¢ chine and other supplies at a reasonable price.” * * * 

‘¢ The complainants look to theirsales of Ink for profit. 
‘¢ They have parted with their machines and permitted 
‘(others to have and use them only on condition this 
‘* special Ink shall be used therewith.” * * * 


Referring to the case of Cortelyou vs. Johnson decided by the U. 
S. Appellate Court, (and from which decision certain infringers have 


published extracts) this court says, 
‘«It simply reversed the Court below on the ground it 





‘‘ was not shown )_by sufficient evidence 2 that defendants 


‘‘had knowledge of the license restriction.’ 


Beware of duplicator stencil paper, ink and other supplies 
for our machines which do not bear our name and address. 
Their use involves a violation of our rights which will not be 


tolerated. 
Additionally, our supplies are the best obtainable, are sold 
“at a reasonable price” and their uniformity, under all condi- 


tions, can be depended upon. 
A. B. DICK COMPANY 


Complete copies of this Last opinion, and the opinion of the 
Appellate Court in the case of Cortelyou vs. Johnson, will be sent 

















free to interested parties upon application. 























GEORGE C. RUSSELL MOVES. 





With the announcement of the change 
in the organization of the Elliott-Fisher ‘ 
pany, of New York, at the executive offices 
comes the announcement that George C. Russ: 


who has acted for some time as general manager 
of the company, has accepted a posit 


the billing machine department of tl S 
Premier Typewriter Compary, of Syra t 
eling out of their executive offices at Syra 
ie. ma 

Mr. Russell was formerly with the E 
Fisher Company at Cleveland, and after 
consolidation of the two companies was ap 





GEORGE C. RUSSELL. 


pointed salesmanager with headquarters New 
York City, and later was elected as gen: 
manager for the same company, which posit 
he successfully held until his recent resig 
tion, 

Mr. Russell is considered one of the f st 


system men in the country, and in onnecting 
himself with the Smith Premier Compa 
carries with him the best wishes of many of his 
old associates and friends. ; 
In connection with this it is not ou 
to note the standing of many of the 1 
have been attracted to the billing mac}! 
of this great company, and the credit f 
of this is due to the wide experien 
quaintance of the gentleman at its 
H. I. Seddon. With men like Mr. Sx 


Mr. Baldwin, only recently acquired 
ing machine of this company should s 
ward with leaps and bounds. 

Mr. Russell in resigning his old posit 
quests us to speak for him and thank 
eign and domestic managers and agents 
their hearty co-operation and support 
made the Elliott-Fisher sales a reeord f 
while he was general manager of that 


The ‘‘No Trial’’ Idea. 


Many of the best office appliar 
in this country are encouraging their n 
‘‘no trial’’ idea as commented upon by s 
months past, and we are pleased to not s 
of many sales made by the Burroughs Adding 
Machine Company, without the privilege of 
trial. It is quite possible for a company 
kind to keep this idea going, while, if ti 
men are allowed a contrary idea to get t 
of them, trials will be allowed to ma 
would sign an order on the first call if it were 


put before them. 





JOINS SMITH PREMIER BILLING FORCE. 


( g a2 lwin, general salesman- 
ger of t Elliott-Fisher Company at New York 
is ing Mr. Baldwin is 

now wit! billing foree of the 
S! I Con nd travels out of the 
ext tive offices at Syr se. He was with the 

and during his 


former mY ’ for a ng time 


enviable record. 


The S: Premier Company has one of the 
! res gy forces f any company push 
ing this e1 f the bus ss and the acquisiti 
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‘Ask Weeks 

















Cupid Pen Tray 


One of the most beautiful conceptions of the season. 
Design is Pressed —top and bottom are cut. 


Sells for $1.00 





l 








Is the Easiest and Most Sensible Paper Fastener 


Because 


—lIt 
—It 
It does not puncture 


slips on without any effort 
holds the paper fast 


It does not tangle 
It will not catch on other papers than those in its gnp 


Made in three sizes as shown by illustration 


A. A. WEEKS MFG. CO. 


11 GOLD STREET 
New York, U.S. A. 





| Dept. of A. A. Weeks-Hoskins Co. 





























OFFICE APPLIANCES 














Manifold Work-- 


clear—clean-cut and perfect—is done best when a large number of copies is desired, on the 


Visible S/zeziz Typewriter 


This is only one of its many strong features, for where other machines 
give 10 to 12 good copies, users of the STEARNS easily secure | 8 to 20 


TWO MORE FEATURES ARE THESE: 


84 KEYS vs. 76—and without that extra charge of $5.00 
DECIMAL. TABULATOR—and without that extra charge of $20.00 


A CLEAN SAVING OF $25.00 








The 
STEARNS 
is the 
typewriter 
with 
those 
countless 
talking 

points, 
sales makers 





LOOK AT THIS CARD AND ENVELOPE HOLDER 


It's only a little thing in itself, but the concern or individual using modern "card systems" appre- 
ciates this one feature enough to frequently make it the one point that closes a sale. Compared 
to this card and envelope holder all others are mere makeshifts. It is an integral part of the 


STEARNS and always ready for use. 

The fingers or guides slide toward or away from each other, and will hold in proper 
position either wide or narrow cards or envelopes. 

It is the only card-holder ever made which may be drawn out of engagement and still 
remain in place in the machine ready for instant use. 


The Many Novel Features of the STEARNS 


make it primarily the best all-round typewnitter for any and all parts of work—correspondence 


—billing—manifolding —card writing — etc., etc. 


WE WANT DEALERS 


GOOD LIVE MEN—HERE IS THE BIGGEST VALUE YET offered to the 
typewriter fraternity. It’s a $125.00 value for $100.00. WRITE NOW for further data 


and GET YOUR FIELD. Handsome printed matter, lots of it, FREE. 


E. C. Stearns @ Co., Syracuse, N. Y., U. S. A. 
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New Method of Metallizing Objects 


Process 


New 


Discovered in 
Metallized in Bronze With Absolute Perfection and at a Low Cost. 


Process Is Preservative Art 


Belgium, Whereby Actual Living Flowers and Objects are 


through one of these ancient experi- 


A Delicate Undertaking. 


fect ' By this process it will be possible to manu- 
facture the most exquisitely delicate decorations 


about 


ments. 


we ag of all kinds. Chandeliers in exact reproduction 
of budding branches of apple trees, with lights 
8 in the center of the petals can be turned out. 
Ink stands made from water lilies or other 
beautiful flowers will undoubtedly follow the 
earlier experiments. Every eaprice of nature 
—— = : may be cast in everlasting metal and forever 
preserved as works of art and objects of gen- 

eral interest. 
Experiments have been made in the United 
States to some extent, but the first tangible re- 
: 7 : sults were obtained in Belgium, The early ex- 
g it periments were purely scientific, although the 
first attempts at metallizing objects were known 
. a g to the industrial world as long ago as 1861-1866, 
ae : ‘ when unsuceessful efforts were made to metal- 
" es , lize flowers, fruits, ete. After six years of 
Kes 1U 1 cap an laborious research and experiments, H. Monge 
r tl neth lhe and C. Arzano succeeded in perfecting the art, 
and recently established a factory at 17 Rue 
fes se d’Iriand Saint-Gilles, Brussels, for the manufac- 
ture of bronze-plated art objects, ancient and 
the st modern. By their process, the secret of which 
npts bee t they jealously guard, they are enabled to motal- 
perfect lize even so delicate a thing as lace or a rose in 

ts Six years of stant full bloom. 

ewarded | but The object of this establishment is to place 
gy levi handsomely finished metallized objects on the 
ss market, in every particular equal to, but at 


one-eighth the cost of cast bronze, and to immu- 

tably fix the incomparable forms nature gives 

to her products, such as flowers, leaves, fruits, 
be insects, ete. These the most skillful have here- 
ss throu tofore only furnished fair imitations by cover 
ing the object by electrolytic means with an 
exceedingly thin but as dense as possible coat 
ing of brass, which transforms the natural ob 
ects into bronze. 

Without disclosing secret methods of metal- 
lizing, no hesitancy was observed concerning a 
description of the length of time that objects 
were retained in what is known as the bath. 
The length of time varies according to the 
character of the object, and the complication of 
its detail, from twenty-four to seventy-two 
hours. The subjects selected for metallizing 
are generally well-known works of famous art 
sts, objects for decorative purposes, and artis 

objects, such as ecard and ash receivers, 
tist ‘ frames, ete. 

The finished articles, which resemble in 
weight, texture, color, ete., real bronze, are en 
tirely different from any manufacture now on 
the market, as they are declared chemically 
pure copper and not a mixture or composition. 
Julius and Arthur Hart, of Indianapolis, Ind., 

possible to and Los Angeles, Cal., are representing members 
if the firm in America, 





DEALERS—— STATIONERS —AGENTS EVERYWHERE LOOK INTO 


INK-OUT. {:; 


work qui kly and simy ly and without injury. 
leather or the most delicate human skin 


INK-OUT is a ¢ 


vder. Keeps its strength in any climate and may be 
absolutely dey ended upon to remove aimost any stain. 
Especially useful to bookkeepers, clerks, druggists, photographers and 


THE ADNER LABORATORY CO. 5427 MUSGROVE ST. PHILADELPHIA 


It will remove those stains which ruin 
and make hands unsightly. Does its 
Will instantly cleanse paper, linen, 


r 
| 
housekee 


Price, 25 cents per Bottle 
Sold by leading stationers and 


d tor Z,UOU erasures 





Ea h bottle goo 
drugg t everywhere. 


ted everywhere. We do a great deal 
creating a local demand on you all, 
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The Wales Visible 
Adding Machine 


Embodies all that is Essential and 
Desirable in an Adding Machine 





Its simplicity, ease of operation, flexible 
key -board, visible printing, visible 
totals, speed and accuracy make it a 
prime favorite with the operator. 


Its superior mechanical features which 
add life to the machine and reduce its 
cost of maintainance to the minimum, 
make it a favorite with the purchaser, 


It is Neither Some- 
thing New Nor An 
Experiment 











Its two years’ use in the leading busi- 
ness houses of the United States has 
demonstrated beyond question its su- 
perior worth. 


If you have never used a Wales, you 








cannot appreciate these statements. Once 
use one, and you will never be satisfied 
to use any other. If you have any 
doubts about the matter, try one and 
be convinced. 


CATALOGUE ON APPLICATION 








The Adder Machine 
Company 





WILKES-BARRE, PENNA. 
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The New Plant of the Crown Ribbon & 
Carbon Manufacturing Company 





The Crown Ribbon & Carbon Manufacturing The new building is 60x1 feet and on 
Company, of Rochester, N. Y., was Sr erieiass “ height, with pienty of ground space so that 
in 1901 with a eapital of $10,000. About a year pool yaa can bi enlarged at =) time should t 
’ ere pA tig occasion demand. The size of the building 
later it was decided to increase the capitaliza many classes of manufacturing would be st 
tion to $25,000, which was fully paid in, and but taking into account the fact that this } 
this amount did not inelude any consideration ing was made expressly for this business, also 
for ‘‘wind or water rights.’’ The company was that a large space is not required for the } 
first organized as a selling company, although duction of a comparatively large volume f 
they were to own their manufacturing plant business, it can be readily seen that ' 

All goods were to be made by contract at a cer easily handle from a quarter to a half 

tain stipulated price, the Crown Company, how per year without increasing the size of the 

ever, to furnish all materials, ete. After a few ing. The open mill style of construction is us¢ 
months’ experience they found that a line of the walls being of white pressed brick, and 
papers and ribbons which they desired to estab- every respect the workmanship has been first 


lish could not be produced under the arrangs class. They have their own power and heating 
ment then in foree. The agreement was termi plants and it is intended shortly to install 
nated and they began in real earnest to develop electric lighting outfit. 

a line in accordance with the characteristics Another matter which is of considerabl 
which their experience led them to believe would portance is that of location. The new factor’ 
be sure to win. For example, at that time there is located on one of the principal streets of 
were two distinct classes of carbon paper on Rochester, on a corner where there will be spl 


the market—the older or softer style and the did opportunities for the use of display signs 
extremely hard. They believed that a grade for advertising purposes, 

could be manufactured between the two which With reference to the relations of the Crown 
would meet with a ready sale and recognizing Company with large corporations and bbing 
the good features in the soft and those in the customers, they state that they have made 


hard earbons they developed their own _ individual requirements of each a special st 


‘*Crown’’ brand sheet of typewriter carbon, and claim to be in a splendid position to handle 
which embodies the desirable features of the that class of business with renewed vigor. Uy; 
soft, such as durability, intensity of copy, ete., to the present time their capacity has been so 
and they also incorporated in it the desirable limited because of the cramped quarters in their 
features of the hard, namely, sharpness of copy old factory that they have not been able to do 
and the cleanly character and excellent appear- full justice to this class of trade, but with the 
ance of the sheet. new factory in full swing they intend to d 
Since that time they have added the ‘‘Globe’’ gurate a lively campaign which will be vig 


ously pushed. 

The Crown Company is also making a spe 
cialty of the export trade and it is rapidly 
coming an important factor in their business, 


brand, which represents the hardest surface they 
manufacture, and also the ‘‘Pioneer’’ brand, 
which may be classed as belonging to the older 


styles of paper. The line of typewriter ribbons 
having greatly increased in the past few months 


and carbon papers are very complete and qual- 

ity has never been sacrificed to cheapen the ‘They claim that with their three brands of 

manufacturing cost. Quality is considered first bons and ribbons they can furnish an articl 
suited to any conceivable climate and cond 


and the cost is computed later. The Crown 
Company have been particularly fortunate in tion. 


building up a steady and rapidly growing trade The Crown Company are to be congrat 
in the past four years, and with their very on the completion of their factory and they ex 
tend through the e ‘ 


complete facilities afforded in their own manu- lumns of this paper a he 
facturing plant they will be able to enlarge te 


greatly their field of operations, 


Typewriter Finds Plenty of Backers 


Temporary Company with $25,000 to Introduce Nickerson’s Machine. 


invitation to the members of the trade 
the new plant 


All preliminary arrangements for the organiza- nd 100 typewriters, either in Chicago 
tion of a company to build a number of trial type- waukee, and t ‘ will be placed in the } 
writers of the type patented by Rev. C. 8S. Nicker- ympetent operators in all lines of busine 
son, of Evansville, Ind., have been completed A test As fast s any weakness shows 
meeting of the stockholders of the company was be remedied, and it is expected that wit 
called at the Hotel Racine to complete the or the machine will be perfected and read 
ganization. n the market 
The company is to be capitalized for $25,000 and By that tin nother and larger compa 
all stock save a $1,000 block has been subscribed be formed for t manufacture of the ma 
and for this there are several prospective buyers ind it is prot e that Racine will be giv 
As soon as the organization is completed arrange- factory, as t present company is my ] f 
ments will be made to manufacture between fifty about a doze l il capitalists. 
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Escapement Essentials 


The Secor Standard Visible Writing and Billing Machine has the fastest escapement 
ever put on a typewriter. No one can pile it. No one can make it skip. Actually 





hundreds have tried it. Numerous competitors, speed experts, typewriter salesmen 
and dealers have given it every test known to their experience—tests which invari- 
ably cause all other typewriter escapements to pile and skip—and every test has 


been met as easily as though it were not a test at all. 
5 g 


But speed is not the only requisite. Automatic perfection isa vital essential. Speed 
is only a result of automatic perfection. There should be slight action, no lost 
motion, and extreme simplicity. The form of construction should be such as to 
permit the parts to be made of such material and of such weight as to insure extreme 
durability. It should be get-at-able for cleaning, oiling, adjusting in case of wear, 
or in making repairs. Nothing has ever been made from metal that will not wear 
from friction. Since there is no such thing as a frictionless bearing wear must be 


provided for and taken care of. 


The Secor escapement possesses all these essentials. The trip motion is but fifty- 
thousandths of an inch. There is an entire absence of lost motion. There is extreme 
simplicity. The form of construction involves the famous anchor principle, per- 
mitting the parts to be made heavy enough to insure the greatest possible durability. 
It is removable. It may be taken out of the machine in ten seconds, yet when 
locked in position it is more securely held and better protected than if it were 


attached to the frame as in all other machines. 


The Secor is the first writing and billing machine possessing a removable escape- 
ment. It is the first machine to possess paragraphing keys. It is the first machine to 
secure uniform work from its ribbon. It is the first machine on which actual alignment 
has been accomplished. It is the first machine 
on which the decimal tabulator has both for- 
ward and backward control of the carriage. It 
is the first machine that is as fast as “speed 
dogs,” and is therefore the fastest machine 
ever built. 

See a demonstration of this machine at the 
Chicago Business Show at Booth 85, March 16 


to 23, 1907. 


The Secor Typewriter Company 
37 Housatonic Ave., 
DERBY CONN., U. S. A. 
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WHAT IS YOUR SELLING COST? 


Your business divides itself naturally into two general departments: 





The Department of Manufacturing 





The Department of Selling 





You can get your cost of production down to a pretty fine point, but you can’t do this so closely 
on your COST OF SELLING, for too many uncertain and uncontrollable factors enter into it— 


competition, price-cutting, financial disturbances, etc., etc. 


You will hardly dispute with us the fact that the salesman who can SHOW his product has a 
decided advantage over the fellow who can only describe it and show pictures to the prospective buyer, 


who, by the way, realizes that words and pictures often fall below par. 


Never before has there been such a demand for space as in the Sixth National Business Show, to 
take place at the Coliseum, Chicago, March 16th to 23d, inclusive. This proves conclusively that these 
National Shows are making money for the exhibitors, and, as they have stated, it costs them less than 


10 per cent. to do business at the shows. 


Does it cost you more than 10 per cent. to sell your goods? If it does, then you should exhibit 


your goods in the coming Show, and start business for 1907 on a profitable basis. 


These shows are a success. They are here to stay. They are money-makers for their exhibitors 


because they open up hundreds of new trade opportunities which otherwise would remain closed. 


200,000 business men will come here to see, investigate, learn, and they are in a receptive mood, 


furthermore you get a chance to talk to them personally, and you can do this for so small a sum. 
Can't we tell you more about the cost; what spaces are open; who will be there and all about it? 


Owing to the great demand for space you should attend to this today. Address, 


COCHRANE & PAYNE, Managers 


1611 Great Northern Buiding CHICAGO 





See our other Full Page “Ad.” It contains some Figures 
that will Startle You as to “Show Values.” 
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ADDING MACHINE sce Sate 
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Mr. Manny, of the Pike Adding Machine Com- 
pany reports that sales during January were 40 
per cent larger than in any month since the 
agency was established. They show a diversity 
of opinion among buyers as to the value of hand 
machines, combined hand and electric, and 
straight electric. The Pike is in the happy posi- 
tion of being able to let a customer have just 
what he wishes, and Mr. Manny states from his 
point of view honors are about equally divided. 

* * - 


J. W. Eaton, member of the firm of Eaton & 
Hough, agents of the Wales Adding Machine 
Company, was alighting from a trolley car a 
short time since, when he was run over by an 
electric cab, The latter vehicle struck him a 
terrific blow, but fortunately threw him forward 
out of the way. Mr. Eaton was considerably 
bruised, but we are glad to say he is able to be 
up and about again. 


* . 


[t is an open question, and one that is readily 
lebatable, whether the hand machine or the elec- 
tric machine is most preferred by intending pur- 
chasers. Those that have hand machines declare 
their demands run all along that line, and that 
they are seldom if ever asked for an electrically- 
operated machine. Those that have electric 
machines say the demand right along is for the 
electric machines. Those that have both allege 
that the demand is about equally divided, half of 
heir customers want hand machines and the 
ther portion electric. So there you are. One 
must listen to the charming language of the 
salesmen of each machine, then pay your money 
ind take your choice. But really, which is sell- 
ing best? 

7 * * 

fhe Burroughs Adding Machine Company, per 
Mr. H. C. Peters, reports that business for the 
past month has been exceedingly good. 


* * * 

Carl H, Pierce, who recently joined the staff 
if the Burroughs Adding Machine Company, is 
loing splendidly. His enthusiasm and _ bon 
omie is bound to win him friends and good 
ISINness, 

* had * 

©. P. Staubach, office manager of the Bur 
ughs Adding Machine Company, recently vis- 
ited the factory at Detroit. He put in a most 
iseful and enjoyable time. 

7 ” + 

Ee. A. J. Kellar, formerly with the Safety 
Systems Company, is now with the Universal 
\dding Machine Company, with a New York ter: 
ritory. 

* - * 

Charles E. Jackson, for many years with the 
Oliver Typewriter Company, has been converted 
to the good features of the Universal Adding 
Machine, and has taken a territory in Brooklyn, 


* . * 


Charles E. Kendall, formerly purchasing agent 
for the army headquarters at Sandy Hook, is 
iow with the Universal Adding Machine Com- 
pany as salesman with a New York territory. 


. * 


The Universal Adding Machine is going to 
exhibit at the Business Show at Chicago, and 
has also taken space at the New York show for 
next November. Manager A. E. Burnett is cer- 
tainly hustling things up with the Universal, 
ind his smile these days is large and expansive. 
Good business with a good machine brings 

ippy thoughts. 

Philadelphia, Pa. 

The sales manager for the Burroughs Adding 
Machine Company in its Philadelphia office of- 
fered a prize of two cups for the men making 

e largest number of sales for the last four 

mnths in 1906, 

The first prize was won by W. A. Weatherwax 
nd the second by W. H. Riggle. 


’. H. Windrum, of Indianapolis, and R. W. 
Reid, of Cincinnati, are now covering territories 
the Philadelphia office of the Burroughs 

_ou pans 


* a * 


L. R. Sanborn recently came from the Bur- 
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ADDING MACHINE NEWS—Continued. 


roughs factory to pay the Philadelphia office a 
visit. 


PET lst tect 
ec 


- 


R. L. Burd, who is in charge of the special 
machine department at the Burroughs factory, 
recently instructed the local men in the mechan- 
ical end of their business. 

7. * * 

More room was recently added to that already 
used by the Philadelphia office of the Burroughs 
Company in the Provident building to accommo- 
date the increasing business. 


St. Louis, Mo. 

The business of the Universal Adding Machine 
Company has taken on an additional boom 
recently, owing partly to the adoption of this 
machine by the Sears-Roebuck firm in Chicago. 
Considerable pride is felt by all members of the 
company on this deal. 

* * . 

No further developments have been made 
toward a decision in the new suit brought by 
the Universal Company against the Comptograph 
Company, of Chicago, in regard to the ‘‘ wide 
earriage’’ patents, 

Seattle, Wash. 

G. R. Andrews, Northwestern agent for the 
Burroughs Company, entertained his selling force 
recently at dinner, afterward taking them to 
a theater. This in recognition of their good 
work toward piling up the great record this 
company has enjoyed. 

Wilkes-Barre, Pa. 

The business of the Adder Machine Company, 
of this city, is gradually increasing. The com- 
pany is turning out five machines a day, or 150 a 
month, and has marketed 1,800 during the past 
year. 

A much better showing for this company is ex- 
pected for the year 1907. 

Peoria, Ill. 

The Peoria office of the Burroughs Adding 
Machine Company has been removed from 503 
Main street to 606 Main street. 

Mexico City, Mexico. 

A. C. Goldthwaite, formerly with the Dallas 
office of the Burroughs, has joined the Mexican 
agency, Messrs. Mosler, Bowen & Cook. 

Denver, Colo. 

George M. Deck, of the Burroughs Company, 

has been made district inspector at Denver. 


Portland, Ore. 

E. L. Durell has sueceeded H. E. Van Ness as 
inspector for the district of Oregon for the Bur- 
roughs Company, Mr. Van Ness returning to the 
company’s factory at Detroit. 

Winnipeg, Canada. 
(Special to ‘‘ Office Appliances.’’) 
F. D. MeInnis, who has so ably represented 
the Burroughs Adding Machine in Winnipeg for 
some years, starting in a small way, has sent his 
} resignation to the company, which was accepted. 
As Mr. MeInnis did a very extensive business, 
and being a hustler, it is evident that he has 
‘*something up his sleeve’’ for the future. 
MONTREAL, CANADA, 


Mr. Joseph Clement, the Quebec representative 
of the Universal Adding Machine Company in 
Montreal, reports that the Universal is making 
: great strides over this territory and that the de- 
f mand for machines is coming from every direc- 
' tion. The machines that have been sold during 
i the past year are giving the highest satisfaction 
ls and pleasure to purchasers and operators, and it 
i is not surprising to see the number of friends that 
i 
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the machine is making every day. 

A speed and accuracy contest between Universal 
operators in Montreal will take place during the 
month of April at one of the leading local shows 
held in Montreal at the Arena. The intending 
} participants are practicing with much enthusiasm 
, and some private records are being made that 
beats everything made so far in Montreal. A full 
ie report of the contest will be published in Orrice Ar 

PLIANCES during May. 
Mr. Joseph Clement is an old hand in the office 
appliance line, thoroughly familiar with all the 
i latest office tools and especially the adding ma- 
chines. The temporary office, now located at 868 
City Hall avenue, will be given up about May 1, 
} when the agency will be removed to a handsome 
{ suite of offices in the new “La Patrie’’ Building, 
on St. Catherine street. 
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FRONTISPIECE 


JOHN H. PATTERSON. 

To Tell His Life Story Is to Tell the Story of 
the National Cash Register and the City of 
Dayton, Ohio, Which Makes an Interest- 
ing Tale of What One Man Has Done. 








STATISTICS 


National Manufacturing Company Organized 
in 1 

National Cash Register Company Organized 
in 1884 

Reorganized as an Ohio Corporation in 1906 

Capital Stock N. C. R. Company $10,000,000. 

10 Main Factory Buildings. 

6 Auxiliary Buildings, such as Officers’ Club, 
N. C. R. Extension House, Welfare Hal! 

154 Acres of Ground. 

34 Acres of Floor Space. 

5,500 Employes at wageen Factory. 

8,000 Employes Throughout the World. 

800 Agents in the United States. 

500 Agents in Foreign Countries. 

Weekly Pay Roll for Dayton Factory $75,000. 

Yearly Pay Roll for Entire Organization 


$4, , 

2,000 Men and Women Employes Have Lunch- 
eon Daily in Welfare Hail. 

125 Men Have Luncheon Daily in Officers’ 
Club. 

1,304 Patents Embodying 20,000 Claims. 

12 Principles of Cash Registers on which are 
based 527 Styles and Sizes. 

6 Inventions Departments, Employing 50 
Skilled Workmen and 10 Inventors 

1,600 to 6,000 Parts in a Cash Register. 

Every Register Operated 25,000 Times While 
Being Tested. 

Capacity of Factory, 275 sy er Day. 

A Cash Register is Made very wo and 
One-Half Minutes. 

550,000 National Cash Registers Have Been 
Sold 


old. 
Factories at Toronto, Canada; Berlin, Ger- 
many. 




















When the story of Mr. John H. Patterson’s 
connection with the cash register industry has 
been told, the story of his life has been told. 
Until he organized and became president of the 
National Cash Register Company, twenty-three 
years ago, he had done nothing unusual. Since 
that time he has constantly been doing some 
thing unusual, and the net result to date is one 
of the most unusual successes, judged from any 
standpoint whatever, that the history of manu 
facturing can show. 

Mr. Patterson, yet in the prime of his 
strength and faculties, has made a_ fortune 
which he himself says he is satisfied with. He 
has developed a machine which, for perfection 
of workmanship and practical service, ranks 
with any made; he has built a factory that is 
a model not only in the conditions surrounding 
employes, but for organization and efliciency; 
he has led the way in what has come to be 
known as ‘‘ Welfare Work,’’ and is prepared to 
prove that such work pays in dollars and cents. 
His ambition is to leave as his monument the 
**model factory of the world.’’ 

Mr. Patterson was born in Dayton on the 
estate his family had owned from early pioneer 
days. The N. C. R. factory now stands on a 
portion of this estate—on ground whieh Mr. 
Patterson plowed as a boy. As a boy Mr. Pat 
terson attended the common schools of Dayton 
He graduated from Dartmouth College in 1867. 
He served a short enlistment in the Union Army 
the last year of the Civil War. On finishing 
college he began a business career. 

The first cash register was made in 1879 by 
Mr. Jacob Ritty, a merchant of Dayton. This 
was a crude affair and looked like a clock. This 
register was not practical, and later the dial 
was removed and indicators put in. Finding 
this register a great help in his own store, Mr. 
Ritty was encouraged to begin the manufacture 
of cash registers. Owing to lack of capital, 
however, he disposed of his business to the Na- 
tional Manufacturing Company. 

At this time Mr. John H. Patterson was in 
the coal mining business at Coalton, Ohio. He 
conducted a general store in connection with 





his mining business, but his profits wer: n 
satisfactory. When he heard about cash regis 
ters he ordered two by telegraph, which were 
the first ever sold to a retail store. These ma 
chines were crude, but Mr. Patterson’s profits 
immediately increased and he became convinced 
that merchants everywhere could be made to 
feel the need of registers. 
Pattersons Get Control. 

In 1884 control of the National Manufactur 
ing Company was purchased by the Pattersons 
and the name was changed to the National Cash 
Register Company. There were many difficulties 

t 


to be overcome. Clerks were prejudiced agains 
cash registers and merchants were hard to inter 
est. But progress was made and in 1888 the 


company decided to build its own factory. 
Within sixty days the building was read 

The N. C. R. selling force is very generally 
considered to be the most efficient in the world. 
It is so because it has been scientifically trained. 
Men are taught in a school] the best methods of 
selling cash registers, just as students in a ¢col- 
lege are taught the best methods of writ 
speaking or surveying. 

The methods of approach, demonstration and 
salesmanship which thousands of N. C. R. sales 


men through twenty years have shown by actual 
experience to be the best have been collected 
and put into permanent form. A man about to 
enter the selling force is taught all these best 


} 


methods by the most competent and inspiring 
teachers the company can secure from among 
its most successful salesmen. 

When a salesman enters his guaranteed terri 
tory he goes with every preparation the m 
pany can give him and with the filtered ex- 
perience of the salesmen of twenty years at his 
command. 


Progress Abroad. 

Great progress has been made in the foreign 
countries in the last few years. The company 
has a large factory at Berlin, which is the head 
quarters for the business of continental Europe. 
All the European countries are showing a big 
increase in sales. South America is a fertile 
field. Over 1,000 registers have been sold in 
Argentine alone. New Zealand swallows up 
more registers, considering size and population, 
than any country in the world. Business in the 
balance of Australasia is heavy. Last Decem 
ber the business was established in Japan. The 
Japanese, with their readiness to take up with 
modern methods from the Occident, have been 
quick to buy Nationals. Agencies have been 
established also in Korea, China and India, so 
that now the sun never sets on National cash 
registers. 

In the factory everything possible has been 
done for the health and comfort of emploves 
In the construction of the factory buildings spe 
cial attention was given to light and ventila 


tion. The walls are practically all windows 
Even the brickwork below window sills is cut 
away and sashes substituted. This insures light 
in the remotest corner of every workroom. For 
all windows but those with a northern exposure 
there are white curtains, which keep out the 


direct rays of the sun without sacrificing a1 
of the light 
With the open windows in the summer perf: 


ventilation is provided. In winter, when the 
huge sashes are closed, ventilating fans chang: 


the air in ever office and workroom four times 
each hour 
] 


Two baths a week in summer and o1 


ter are allowed on the company’s tim: Hot 
an. eold water, bath towels and toilet acces 
sories are furnished free of charge. For 
women there are both tub and shower baths 
Ten-minute recesses are- given morning 
afternoon in all departments employing w 

and most of the time is given to regular exer 
cises in physical development. One of the most 
successful eachers of the Sandow Instit 
London, has heen employed to eonduct thes: 
classes, training the heads of departments dails 
The benefits from these classes have been 
marked. 

Rest rooms are maintained near all t] 
partments employing women, and two tra 
nurses are on duty at the faetory during w 
ing hours. The 600 women at the N. C R. aq 








work te tes bet the men and come an 
iter the morning to insure their hav 
ing seats in t street cars. The library is open 
all « t fice and factory employes and 
residents of the neig rhood. For the cor 
factory and to 
ge y y braries have als 
ver wheeled racks are 
ndied to iin entrance of the three mair 
facturing | dings so that employes ma) 
nake select Ss withe 1 eaving their work 
Books ars Ss for one week for | 
‘ They 1 e renews for an additiona 
Week 
Emp es of é r e been quick tf 
ft welfare ement and push the 
‘ | Me s Welfare League 
Woman’s Cent ( b are the organ 
l Sul Z es may cooper 
ite with tl pan. Che Men’s Welfare 
League, wit 600 men s, practically all of 
vyhom are ters in the « nust be counted as 
é rs in t ~ nunicipal improve 
ts W ke a ¢it mirable The Men’s 
Welfare | g il firs public 
baths in Davt Last s er the league mait 
ine i piavg I i rner t s 
ga i t The leagn 
ilso naintains socia settlement house I 
Ss 1 Par ur is bes strumental in secur 
ng the passag al he f ordinances loo!) 
g¢ to mu! | my ents The Men’s 
Welf iTé Le iv haseba | il is one of 
rack ama g ' state Last 
August the gue col ted a ten-day outing 
for 2,000 N. ¢ R. people | their friends or 
the shores Mi Michigan City 
Ind This ye the league ins to conduct ar 
excursion t the Jamest Exposition. 








Dayton, 
At f Stor ! ers meeting of ne 
National Cas Register ( t was decided to 
uce the 1 ber of directors from fifteen 1 
eleven, the terms of the ther four having ex 
pired hes rectors were selected: John 
H. Patters ‘ im Pflum, ‘ G. Heyne, 8S 
H. West, R t Patters I lL. Ditzler, ¢ ( 
Tyler, Hug mers, Judge ©. W. Dustir 
George | Ss ‘ | Josey H. Crane 
Atlanta, Ga. 
\\ H M epresent ! Nationa 
Reg rt have his 
t g H will un 
I I f ( mbia or Char 
S i part of the 
irolinas Scranton, Pa 
P re} t f Na 
onal Cas i st ( ne of the wt 
ers of the $1 runabout tomobile that the 
iking the high 
visters Over 500 
test Mr. Eves 
s ‘ Poy hon? 
J Dayton, Ohio 
e Nat h Regist s chang 
g { f f for n or 
- i Leag i 
! i ofa ! 
fif te 
1 Ww 


INJUNCTION GRANTED. 
Merchant Prohibited from Using Hallwood Cash 
Register 
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BUY CARBONS RIGHT 


HE day is rapidly coming when competition will compel 

you to get your money’s worth when you buy carbon papers 

when you must learn to judge actual values in the goods— 

when you must either buy right or lose your business to the fellow 
who does. 











Why wouldn’t it pay you to get rid of your complaints—to 
double your profits—to get the big business, which you can’t touch 
today, as well as the single box trade? 


You are not concerned as to why we can offer you better 
carbons for half the money you are paying, but you should be 
mightily interested to know if this is a fact. If you give us a chance 

a mere inquiry—we will prove both the fact and the reason. 
Every manufacturer claims to make the best goods—they can’t all 
do it, for there fs a difference 


WHAT WE WILL DO. Wewill send you a sample book 
containing more than one hundred different typewriter size sheets. 


We will send you a discount sheet showing just what each 
paper will cost. 


We will send you our durability test, which will enable you 
to determine for yourself exactly the comparative durability of any 
two papers. 

We will send you a catalog describing all our products, as 
well as stating many heretofore unpublished facts concerning this 


class of goods. 


All We Want From You is Your Inquiry. 


We have built up, in three short years, the largest carbon 
paper and typewriter ribbon business in the world, without previous 
advertising, because we offer far better value than any other manu- 
facturer—because our goods sell themselves. Our business today 
is with the large discriminating buyers, who know values. We 


want to help you get into that class. May we? 





The Neidich Process Company 


BURLINGTON, NEW JERSEY 


Sal 


























OFFICE APPLIANCES 











THE 


UNDERWOOD 


REVOLVING 
| DUPLICATOR 


The Advent of the Underwood Typewriter 
y with its Tabulator marked a new era in the Type- 
. writer World. The Underwood Revolving Duplicator 
with its Flexible Stencil Paper, non-corroding Inks, and 
scientifically constructed Equilibrator Pressure Bar repre- 
sents a step forward in the art of duplicating. 
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Duplicating in Two Colors at Once 


Sometimes it will help in a duplicator demonstration to 
print the signature ina different color. This is very easily 
done by part way peeling the stencil back from the 
i cylinder and laying a piece of wax paper on the outside 
of the pad under where the signature will come when the 
| stencil is back in place. » With the brush paint ink, black 
or any other color, on this wax paper, so that when the 
! stencil sheet is put in place again the signature will print 
i in black. The little piece of wax paper should be ate 

enough to prevent the two colors of ink from mixing and 
is easily removed after the work is done. 


Underwood Typewriter Co. 
i} Manufacturers 
if 241 Broadway, New York. 
Branches the .world over. 





























SPECIALTIES 
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New York. 
L. & C. H. Hardmuth Co., makers 
celebrated Koh-I-Noor pencils, have recently 


prepared some good advertising in the shape 
display ecards available for window, wal 
street car space. A series of three are now 


| being sent out to the trade. 


Chicago, Il. 

Eberhard Faber Pencil Co. have just taken a 
large space on the ninth floor of the Republic 
building, State and Adams streets, for their 
Chicago office and salesroom. 


New York, N. Y. 

Papers of incorporation of the Automat 
Pencil Sharpener Co., of New York, have be« 
filed with the secretary of state, showing capital 
stock of $10,000. The incorporators are E 
Rothschild, L. D. Cohn, A. 8S. Kornheiser, all 
of New York 

Zion City, Ill. 

The corporate name of Zion Office Supply Co 
has been changed to National Office Supply Co 
This became necessary in order to avoid misu 
derstanding, and prevent those not familiar 
with the circumstances from confusing this com 
pany with the Zion institutions and industries, 
formerly operated by John Alex. Dowie, but 
now in the hands of a receiver. Originally this 
company was connected with the Zion Printing 
and Publishing House, but several months ago 
was purchased by the present management, and 
incorporated under the laws of Illinois; hence 
it is absolutely independent, and is in no way 
affected by the receivership. This change will 
not affect any outstanding accounts or contracts 
Drafts or checks made payable to the company 
under the old name will still be recognized. 

Denver, Colo. 

The Charpiot Safe Co. are prepared to do a 
large business in their line and have s 
the western agency for Hall and National safes 

Utica, N. Y. 

The annual meeting of the stockholders of 

the Automatic Card Index Co. was held recent 


ly and the stock was increased to $20,000. New 
directors as follows were elected: Thomas S. 
Jackson, J. Albert Jennison, G. H. Spitzli At 
the meeting of the directors the following off 
cers were elected: President, Thomas S. Jacl 
son; vice president, J. Albert Jennison; secr: 
tary-treasurer and general manager, G H 
Spitzli. The capital of the company has beer 
increased from $5,000 to $20,000. After Janu 
ary 21 the firm will be known as the Utica 
Aluminum and Novelty Works, this change hav 


ing been made so that the nature of the bu 
ness will be disclosed 

The plant has been recently fully equipped 
for the manufacture of a most complete 
aluminum and sheet metal novelties and 
to meet the large demand that the ecapit 
increased. Orders for the different product 
the plant come from Europe, South Africa and 
other distant countries. In the United States 
about 50 per cent of the orders are fr 
of the Mississiy pi 

New York, N. Y. 

Fire on the tenth story of the Rhi 
building at Rose and Duane streets, oceuy 1} 
the L. E. Waterman Pen Co., caused da ge 
to the extent of $5,000 to the pen comy 


fore the fire « | be extinguished 
New York, N. Y. 
Papers of incorporation of Mabie Todd & ¢ 
Manhattan, manufacturers of gold ps I 
ete., was filed with the secretary of state Capi 


tal stock, $300,000. Ineorporators, G. W. Mabie 
C. H. Mabie, W. Wohlmacher, D. A. Sayr und 
C. N. Judson, all of New York Cits l 
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The last order placed for adding machines by Sears, Roebuck & Co., 
Chicago, was for 


() COMPTOMETERS 


An erstwhile competitor, with more advertising ambition than regard for the truth, stated in 
their ad on page 7 of the January “Office Appliances” that they were the only firm who had 
gotten an order for adding machines from Sears, Roebuck & Co. 
Yet 20 Comptometers had been sold this firm and had been in use fully three 
weeks before the ad referred to was published. 
The text of this ambitious competitor's ad contained the information that, “in the future, this 
immense business would be exclusively and accurately cared for on their listing machine.” 
Yet, within a month after they purchased these listing machines, 20 Comptometers 
were purchased by them to verify and check the work done on those same listing 
machines. No work added, either mentally or on a machine, is absolutely audited 
until it has been re-added. Sears, Roebuck & Co. realized this, and installed the 
20 additional Comptometers, part for checking the work of the listing machines, 
and part for use on original work in other departments. Itis noteworthy that 
less than 20 Comptometers prove the work of 36 listers. 
The ad referred to, alsostated, that Sears, Roebuck & Co. considered their machine as the only 
one “ mechanically perfect’’ compared to other machines in competition. 
W ould Sears, Roebuck & Co. buy 20 Comptometers if they did not consider them 
perfect? Perhaps they did not deem it necessary to investigate the Comptometer 
mechanically; for they had been using them for over two years and knew their value. 
They had found the Comptometer perfectly accurate, durable, and twice as rapid 
as any listing machine made. This last order was based on actual experience, 





not on hearsay or casual observation. 
Every firm comes to realize, sooner or later, that the Comptometer is “the” machine for 
the general work of the office. From the simple adding of the bookkeeper to the extending 
of the bill clerk, it has proven its worth. Sears, Roebuck & Co., like John Wanamaker, 
New York and Philadelphia; Carnegie Steel Co., Pittsburg; Carson, Pirie, Scott & Co., 
Chicago; Marshall Field & Co., Chicago; The Standard Oil Co., and its many branches; and 
hundreds of others—are installing Comptometers in their different departments more and 
more each year. The three largest corporations and business houses in the country have 
bought more Comptometers than they have of all other adding machines combined. 
Write for pamphlet and special trial offer 
for the United States or Canada. 
Let us send you the machine on thirty days’ 
trial, express paid, which has proven such a 
success for others. 
Call and see our Exhibit, booths 25 and 26, 
Office Appliance Show, Coliseum, Chicago, 
March 16-23, 1907. 


Felt@ TarrantMfgCo. 


854-870 North Paulina Street 
Chicago, IIl. 
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SUCCESSFUL CHICAGO SALESMAN 
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Carbon Paper 


is distinctly a new invention. (/t’s 
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36 UNIVERSAL ADDING MACHINES 


Purchased by 


Sears, Roebuck & Company 
of Chicago 


The largest order ever given for adding machines 
by any one concern for its own use 


Sears, Roebuck & Company, of Chicago, the great “Mail Order 
House,” one of the largest establishments in the world, places this im- 
mense order for Universals. 

They do an annual business of $60,000,000. In future this immense 
business will be exclusively and accurately cared for by Universal Add- 
ina Machines. 

Sears, Roebuck & Company employ a mechanical expert to give his advice on all articles of a 
mechanical nature which they buy 

His report on adding machines gave us the order against 
all competitors 

Many makes of machines were in the competition. They 
would all add, but—would they last? The expert found that 
every part of the Universal, subject to wear, is made to 
stand jore ver. He realized that an adding machine with worn 
parts is unreliable. He only found one machine that he con- 
sidered mechanically perfect—the 


Universe 


ADDING MACHINE 


“Prints Red Totals” 





Your business may not jus 
ou buy an addi g machine, if it only be one 
e that v not only add correctlh it the one that will last longest 
WI not have e best machinist vou know make a thorough mechanica 
( nation of the various machines, and report to you which he considers nearest mechanically perfect. We will gladly 
1 Universal, either hand or electric, for such an examination. We ar gy to depend on your machinist’s Judg- 
ment, just as we did in the Sears, Roebuck case and—we'll get the order 





SEE OUR EXHIBIT Universal 


NATIONAL BUSINESS SHOW Pe: MacuineCo, 


MARCH 16 TO 23 


COLISEUM— CHICAGO 3823 Laclede Avenue, St. Louis 


SALES ICES IN ALL THE PRINCIPAL CITIES 
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Awarded the 





by the 





Just Awarded 


Gold Medal 


at the 





HOME OFFICES: 








537-551 Eeast 69th St. and East River, 


Blue Ribbon Winner 


Every Character in Sight All The Time 





Awarded the 


Elliott Cresson Gold Medal Highest Gold Medal 





at the 


Franklin Institute of Philadelphia — St. Louis Exposition, 1904 


Awarded Grand Prix at the Colonial Exhibition, Paris, Nov., 1906 


Canada's First Business Show, Montreal, December. 1906 


The Hammond Typewriter Co. 


NEW YORK, N. Y., U.S.A. 














RIBBON zoom NEWS 





Chicago, Ill. 

R. A. Richar is, Ww ho for a number of years nas 
been a manufacturer of typewriter ribbons and 
specialties, has formed a corporation known a 
the R. A. Richards Company for the purpose of 
manufacturing typewriter ribbons and carbo: 

> * * 

We are in receipt of a very neatly engraved 
eard from Paul Divver, of the Mittag & Volg 
Company. The card was sent out by Mr. Div 
to all of his customers, thanking them for t 
patronage and wishing them a very prosp 
year. 

. * 

Carter & Allen are now located in their new 
quarters on the fifth floor of the Williams build 
ing. They have secured 3,000 square feet of 
floor space and have one of the most advar 
tageous locations and the best arranged of 
fices in their line of business in the west. Th 
have added every modern and up-to-date fa 
cility for carrying on their business and a 
prepared to handle all orders the same day a 
received. Mr. Allen is greatly pleased with th 
location and says that his firm will earry a ve. 
large stock of goods and that their shipping 


facilities are of the very best. 


Toronto, Ontario, Canada. 

The Carbon Paper & Ribbon Manufacturing 
Company have been doing some expanding late 
ly. During the past two years their business 
has increased so that they have placed agencies 
in several points in England. They are seek 
ing other connections now and have openings f 
agents in various parts of the world. The pref 
erential tariff has very materially affected their 
business, as many of the chemicals and 
parts used in their business being manufacture 
in England the change in the taruf makes 
possible for them to manufacture their supplies 
as cheap as any concern on the continent. The 
have built up a very strong business and ; 
reaching out in all directions, 


other 


- * * 


H. R. Dotterer, commander-in-chief of the ‘ 
ter Ink Company’s typewriter ribbon and car! 
specialists, has lined up considerable business for 
the different stationers of this city. Mr. Dotter: 
has been with the Carter Ink Company f 
number of years and is way up on ribbons ar 
earbon papers. He has had an army of fo 
or five men here under him and has 
cleaned up. Mr. Dotterer has been here for 


last eight years and is popular among th. 


St. Louis, Mo. 


St. Louis is very well represented in the 
writer supp!y business. Rockwell Barnes ( 
pany has recently opened an office in the Vi 
building. Miller-Bryant-Pieree Company 
Aurora, has just opened an agency in th 
Clede building and the Ameriean Ribbon 
Carbon Company, of Rochester, has also st 
recently appointed an agent who is , 

the Mermod Jaceard building. Lamber, Dea 


| & Hull Printing Company handles the ( 


goods, of Rochester. Beauvais Typewriter S 
ply Company has the Dittmar line. The Mittag 
and Volger interests are looked after by Georg 


Dyson, who has an office in the LaClede building 


| This line is popular with the stationers. T) 


Young Ribbon and Carbon Company is also ag 
gressive here. Mr. Alexander Cole, form: 
with the Modern, has charge of the suppl 
partment of the L. C, Smith Typewriter ¢ 
pany. Mr. Bienenstok is manager of the s 
ply department of the Remington. R. Ros 
Buckley has charge of the supply department 
the Oliver Typewriter Company. The Mo 
Typewriter Supply Company with the Kee ] 
goods is still in the field Among the opposit 
sex who are engaged in the typewriter s 














business in the city are Miss Young, of the 
Young Ribbon and Carbon Company; Miss Nierd 
linger, of the Lambert-Deacon-Hull Company, 
' who also sells stationery; Mrs. Hinckley, of Shall 


; cross Printing and Stationery Company, and Miss 
j lompkins, of the Woodward & Tiernan Printing 
) Company, who also sell stationery as well as 
typewriter supplies. In addition to the above, 
| who are all doing nicely, the different typewriter 
companies and stations ilso carry a full line 
pewriter supplies. 


* * * 


The new factory of the Pen Carbon Manifold 
Company at New Brunswick, N. J., is very busy 
t ng every wheel trying to fill the 

rders whi the new New York office at 35 War 
ren street has been sending it. In its new factory 
this company will be able in a short time to take 


hese days 


are of a its business promptly, as it has 
installed or f the best plants in the country, 
equipped with new machinery of the most im 


proved patter The P. C. M. Co. prides itself 
yn its line of clean, non-smutting carbons and is 
particularly anxious to send samples to all who 
may be interested. That the trade appreciates 
the goods made by this company is evidenced by 
the large number of re-orders which are con 
stantly being received and for some time past the 
hoast has been made that not a single customer 
has been lost. Very low rates can be secured by 
those desiring to place quantity orders for either 
the company’s own brands or special brands 
bearing the name of the consumer. Type 
writer ribbons are made in all grades and for 
ill classes of work, and a full line of bi-chrome 
ind tri-chrome ribbons are always carried in 
5 ock 
* a o 

The Neidich Process Company, of Burlington, 
N. J., is operating its plant night and day this 
month to keep up with the tremendous business 
which has been coming its way. Although it 


ran its mac nery to capacity through the com 
paratively dull summer months, and started the 
season with an enormous stock, it has melted 
away to the danger point and prompt shipments 
ire made possible only by running night shifts. 
This compa! is now o« pying the new exten 
sion to its 1 ling It is recently increased 
its power plant by the a tion of a new 150 
horsepower boiler, a 125 rsepower engine and a 
lynamo for generating current for the lighting 
ind the ir al motor drives which it is put 
ting on all its machinery In the early spring, 

as soon as the weather permits, it plans t 
build another’ three-stor extension, 30x100, 
giving | floor space of over one acre 
That this npany is up-to-date in every par 
ticular is evident to ar e who has had the 

ilege of a trip through its plant. It has r 
ly ¢ ts facilit 1 complete plant for 
ifacturing the pigments which are used in 
manufactur f its typewriter ribbons and 
arbon papers. Having satisfied itself by careful 
sts that t best drv ors on the market 
W ‘ are le for paints, ete.) are not by any 
means ideal for this elass of goods, if maximum 
iancy, ity and permanence are desired, 
ts Jaborat the exact formula 
h would give the best results and is now 
es lors into its goods. This 
gs i t as well as re 
g | ar I 

o « 

The S | S th Comy , that old reliable 
irbon paper |! se of 11 Barclay street, New 
York, has st issued a new price list and will 

ealer pplication. 


A NEW LINE INDICATOR. 


Few ma 3 make sion or rather fur 


sh a de to tell us wv n we reach the bot 
w of the s t. Eve practical stenographer 
ws whether he is on the last line by the 
ar ! the type makes in striking 
gainst the paper, but there are times when his 
sgives I Ay gel is Jap has pro 

I g sheet on which 

figul t I te the number of line 

sheet, t t it is : ple matter to 
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ACKNOWLEDGED 


The Best 


By 


THE TRADE 


Send for a Sample 


and 


Look at it with YOUR Eyes 


Then you’ll understand 
why both the dealer 
and the consumer pre- 
fer to have the 


I-P Loose LEAF PRICE BOOK 


Carried in stock in all 

practical sizes,— eight rulings for each side 
Sold through the trade exclusively. 
Catalogue and discounts on application. 


IRVING- PITT MFG. CO 
KANSAS CITY, MO. 
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( Filling 
NON ¢ Fading 
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Drying 


OILS, ERASERS A 


ESTABLISHEI 


heat or atmospheric conditions. 
5. Greatest copying strength 


6. Strongest and best for Duplicator and Hekto 8. Tested and 


graph work 


AGENTS WANTED EVERYWHERE—Our prices will 


SS 


ee 


817-819 Walnut St., Philadelphia, Pa., U 


Cable Address—Mustr 


RIBBONS and 
CARBON PAPERS 


We claim our ribbons to excel those of all other manufacture in the following details: 


1. Most intensely jet black records. 7. Ink automatically distributes itself by capil 
2. Most brilliant colors throughout. lary attraction, always presenting an evenly 
3. Most durable inked surface and ensuring uniform results. 
4. Non-drying. Absolutely unaffected by cold This feature also admits of goods being inked 


clean and yet giving good, clear, strong copies 
to the extreme endurance limit of fabric. 


ind British Governments 


Bi-Chrome Ribbons a Special Feature 
Large Contract Work and Manufacturing Imprint Goods for the Trade a Specialty 


Inked Ribbons for Adding Machines, Time Recorders, etc. 


| U.. §. Typewriter Ribbon Mfg. Co. 


. S.A. 


ND PENCILS 


) 1899 


in constant use by United States 





interest you. Write now 
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SELL 
REPAIR 
INSPECT 


Rebuilt Machines at Wholesale— illustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 560 Cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION CO. 








Established 1892 


317 Broadway, New York City, N. Y. 


J. E. THOMAS, President. 


TYPEWRITERS 





OD 


A. K. GOODRICH, Secretary. 

















THE NEW HINDI REMINGTON 


; 


‘*‘The Remington typewriter goes 


corner of the earth.’’ This has long be 
maxim of Remington advertising 

This is not an overstatement of the On 
the contrary’ t is an understatement. The tel 
ington not only goes to every corne! r the 
earth but, wherever it goes, it usua s 
whatever inguage it finds, no matter how 
strange that language may be Phe est 
of new tongues which has been mac 
Remington typewriter within the last r 
six years is one of the most notable fa I 
the recent history of the writing ma 

Among the inguages written in non-Romal 
characters, the Remington typewriters are now 
being manufactured to write Russian, Greek 
Armenian, Burmese, Arabi in which character 
some twenty different languages are writte! 
including Arabic, Turkish, Persian, | 
Hindustar Malavan and Tartari), Hebrew 
Yiddish and Japanese Kata Kana To thes s 
recently been added another, namely Le 
gari-Hindi or Sanscrit 

This language should have a special . 
to anvone speaking English or any othe! 
modern European tongues It mav be dese: 


as the grandfather of modern languages 


Sanserit, in which character the Devanagar 
Hindi is written is, in a sense, the par 
Latin, whiel n turn is the parent of 


every speeci of modern Europe This inguaye 
is in many respects the most wonde 
world. Devanagari means, literally, RELA 


ING TO THE CITY OF THE GODS 


The new Hindi Remington has ar 


rt 


field. British India has a population 
S00 000 0080, f whom it is estimated tw s 
are Hindoos The great majority of these speal 
the language which is written on this 


Devanagari-Hindi abounds in compout 


ters of eve! nd and this Hindi Remingt 
which fills requirements perfect . “ 
triumph of Remington skill 

In connection with this new m: 


Remington Typewriter Company has 


a window exhibit which is now attracting g 


ae wtee 214 ee bt +e bgp BD BR he 

we im “gas ‘qe ont | es 

ems? 222 DD bea A 

4 ug 2 4 
&» me Beit Be awk Ook w Q BD AD j m= oe 
ye wr Oke BAD RR eee By Be ELAS Ay mw HP 
elp e@ & Se Am RM me ‘am ‘209 wee he OR GH 
& bu > =e 2 we y 2edoae 2 Bb 1 A mL hie Q » me me ake 
ee ee ee ee er ee ee ee ee 
ee BER WAS DY eR BP Ok & me 22) DDD RL 


23 OS) bRkee y Du RQ 


attention in New York, and will soon beg 
itinerary f the Remington offices 

principal American cities This exhibit s vs 
the machine in the window with a sp ! f 
its writing in the evlinder and is fla 

either side by handsomely framed | irds g 
ing a description of the machine a1 

guage. Directly behind the machine is fine 
oil painting b Mr. J. ¢ Frisch, thi tist 
painted especially for this exhibit \ 
reproductio f this painting is show 
accompanying page. This beautiful oil painting 
1S a most interesting one because of the 

way in which it suggests the contrast 

the past, as re presented in this old H 

zation, and the present, as represent 


Remington typewriter 
Nevertheless, so fast does the world 
we may reasonably expect that in the 


vears the Remington typewriter w be me 
almost as familiar an article of se ng 
the native population of India as it is ng 
us today The appearance on the f 


this new H Remington will most certa 
hasten this process We can remember nost 
of us—the time when th typewriter, eve 
the most populous cities of these United States 
was a curiosity which would draw a crowd 
when such a re ition has been worked w 

the short space of thirtv vears. wl ns 
what the future may not have in store? 





OFFICE APPLIANCES 57 

















RELATING TO THE CITY OI THE GODS 
(A I t e Remington Devanag Hindi Window Exhibit.) 
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News Section— Typewriter 


A very interesting caleulating machine is 
manufactured in Vienna. This machine is known 
as the Bunzel-Delton calculating machine, and 
its offices are at Graben 17. The factory was 
first started in 1893 with one man and one lathe, 
and all the parts of the machine were hand 
made. Now they have fifty lathes, besides other 
machinery, and a great many of the parts com- 
posing the calculating machine are now machine 
made—only the very delicate work being done 
by hand. This delicate work is made by hand 
in order to insure absolute exactitude in the 
working of the machine. The manufacturer 
modestly asserts that he did not absolutely in- 
vent the machine, but took his idea from an 
ancient form of calculating machine and per- 
fected it. He then took out patents for his 
improvements. Most people nowadays call this 
inventing a machine. This machine has earned 
its popularity on account of the very exact 
work it does. It has a charm that is not given 
to a mere man—it never makes a mistake. It 
is guaranteed to last twenty years. At the 
end of this period it does not make a mistake, 
but goes out on strike if it feels unequal to 
further correct calculating. The first sales were 
made in Austria and Germany, and later, sales 
were made in England and France. Paris has 
its own branch office at the present time. In 
spite of the American prohibitive tariff, sales 
have also been made in the States, and when 
Americans, who are the people par excellence 
who appreciate good machinery, get to know it 
better, I am sure the American sales will show 
a big increase. The firm is now exporting to 
all parts, a good number going to South Africa. 
Typewriter agents or branch offices have the 
agency for this machine in several countries. 
In Switzerland the Remington agent sells it, in 
Italy the Underwood, in Belgium, South Africa 
and Budapest the Yost people. Quite a number 
have been sold to insurance companies, the Pru- 
dential of London recently placing an order for 
forty-three machines. They are particularly 
appreciated by European bankers for calculat- 
ing interests and working out the rates of ex- 
change. The big manufacturers over here use 
them principally for multiplying. The machine 
is very simple to manipulate and easily learned. 
The inventor considers that the most valuable 
points of the machine are the multiplying and 
division. Two sizes are made, a machine that 
takes six column work and a machine that takes 
eight. Although it adds, subtracts, divides and 
multiplies, it sells for about the same as the 
adding machines, which do nothing but add. 





REPRODUCES SOUNDS IN TYPE. 


Wonderful German Machine Which Will Repro- 
duce a Whole Speech in Legible Characters 
Direct From the Original. 

Consul J. I. Brittain from Kehl reports the 
invention of stenophile by Charles _ Bivort, 
chevalier of the Legion of Honor, which he 
says has produced some wonderful and inter- 
esting results at tests that have been recently 
made. 

The machine reproduces sounds automatically, 
by syllables, in typographic characters. It is 
operated in the same way as the typewriter; 
has a keyboard, which consists of twenty keys. 
Each key, upon being pressed, points the cor- 
ee age letter on a band of paper, which un- 
rolls itself on a sort of pulley. The characters 
are the same as those of the usual alphabet. It 
is easy to read at first sight what the machine 
has written. 

It is simple, strong and light, and exacts in 
- management neither effort nor rigid atten- 

on. 
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AUSTRIAN NEWS LETTER. 





A Few Items from Vienna. 





The latest improvement is a patent effacing but- 
ton, by the use of which effacing the product 
is made very simple, only one button having to 
be moved. In most other machines of this 
kind, it is more difficult to efface the result 
of a calculation. There are some other quite 
recent improvements which I shall hope to de- 
scribe in a later number. The machine is not 
bulky, and is contained in an oblong box. 


Mr. Curjel, the agent for the Yost Co. here 
in Vienna has just completed a new installation 
for his typewriter department. He has cut off, 
platformed and balustraded a good portion of 
his fine store for this purpose, and put his son 
in charge of this part of the business. Before 
the above mentioned new installation was put 
up, the typewriter department was not very 
evident. Now, passersby can see well into the 
store, as three windows have been so arranged 
that they not only show the Yost typewriter 
and supplies to perfection, but one can see into 
the typewriter department, where the Vienna 
girls are tapping industriously on American ma- 
chines. Here, I might state, that it is the Euro- 
pean custom to have a public copying office in 
connection with the typewriter business. In 
a well directed copying department in a type- 
writer store in Europe, copying of all kinds is 
undertaken, translations are made, and one can 
dictate to a stenographer or quick typist. A 
special feature is often made of foreign work. 
The day I visited the new Yost installation, 
there was a telegram exhibited in one of the 
show windows to the effect that the Yost type- 
writer had just won a first prize at Bucharest, 
Roumania. 


. . * 


[I had oceasion to eall on Messrs. Theodor 
Weiss & Co., of Lothringer-Strasse, Vienna, who 
are the sole agents for the Empire machine in 
Austria,. Hungary and the Balkan states, and 
some information I obtained may be of interest 
to your readers. These gentlemen are of an in- 
ventive turn of mind, and when prospective cus- 
tomers made objections, they did not set to 
work to find arguments which would not hold 
good against certain competitors, but to find 
improvements. They explained to me that they 
had invented and patented a tabulator for the 
Empire, a backward movement space key and a 
special key to extend the writing by five or 
six spaces. The tabulater I have not yet seen, 
but the two special keys struck me as being 
very neat. By the first named key, corrections 
on the Empire are now made easy, for the platen 
ean now be moved backward as well as for- 


A child or blind man can easily learn to use 
it. It writes very swiftly, writing as high as 
200 words per minute, without fatiguing the 
operator or annoying the orator by noise. By 
means of an interchangeable keyboard it can 
be used for all languages. 

The machine was recently exhibited in the 
office of the Journal of Alsace-Lorraine in 
Strassburg, where it gave excellent results, re- 
producing both French and German with per- 
fect facility. It is already in use in many 
schools. 


EMPLOYMENT FIGURES. 


During the year just closed, the Remington 
Company placed several thousand stenographers 
in positions through its free employment depart- 
ment. Figures have just been compiled showing 
the number placed according to cities, and the 
following table shows what was accomplished. 
Through the medium of these departments stenog- 
raphers in the leading cities were placed as 
follows: 





Department 


ward. Messrs. Theodor Weiss & Co. claim they 
are the first typewriter agents who have im- 
proved on the typewriter they sell, besides sell- 
ing it. 
* * . 

A typewriter agent in Innsbruck has invented 
a part which can be fastened on to a typewriter 
and enables the operator to know, without look- 
ing, when he is near the bottom of the paper. 
This will be a boon to typists, as when one is 
busy with a long copy and one’s thoughts are 
on the copy and not the paper, one is apt to 
type too far down on the paper for the good 
effect of the work. 

Another thing which will interest Americans 
is the difficulty that one has in setting up a 
business in Austria on account of the many 
rules and laws that govern even private enter- 
prise. If you want to set up a business you 
must first ask permission of the authorities, and 
this permission, or concession as it is called, is 
very, very hard to get in Austria, though it is 
not so difficult in Hungary. You must not make 
a vague statement of what you intend doing, 
this might lead to after regrets. You must 
state clearly that you are going to sell type 
writers and typewriter supplies; it would be 
just as well to state what typewriter supplies 
you méan—by the way, though, they will prob- 
ably ask you this. If you reply that the sup- 
plies you will sell are ribbons, erasers, type 
brushes and typewriter papers, you may sell 
these articles, if you get your concession, but 
you may not sell pencils, as you omitted to 
mention that and your concession is not for 
pencils. If you really wish to sell pencils after- 
wards, you must ask for another concession. 
The best way to get out of the difficulty is to 
get a concession for mixed goods, then you may 
sell anything that has not got to be specially 
permitted. For all this they will tax you. 
Every concession has its tax. You may not 
start a typewriter school or a copy department 
or a repair department without an extra per 
mission, selling typewriters does not include 
teaching, repairing or making copies. All these 
branches of the European typewriter trade are 
taxed separately and have each to be specially 
conceded. So, you have the privilege of paying 
to sell typewriters, and if you start copying, 
the privilege of paying a tax in order to take 
publie copying, and if you want also to teach 
the Viennese youth how to use your machine, 
you must also pay a tax for this. Translations 
are generally considered, in Europe, as part of 
the work of a copying office, but if you want 
to translate as well as copy in Vienna, you must 
pay yet another tax. Austrians and foreigners 
are all served alike as regards concessions and 
taxes. It really is too bad of a government to 
make business as hard as possible. Each indi 
vidual member of society should have as much 
chance as possible of succeeding in life, and 
he should not be hindered in launching out into 


broader lines. L. E. B. 

New York .... a ' Fie e ae 10,040 
Chieago Per ee eee 6,030 
we, AP 5s. ee ESR a oe ; . 2,633 
A A ea eS ae 98 


RE eee 2 
San Francisco ............ l 
Pittsburg on ees l 
ee l, 
Cincinnati ..... : l 
SNS as. on OA Os ce as l 

In eight other cities the thousand mark was 
almost reached. These figures are record-break 
ing, showing unprecedented demand for steno 


graphie help. Even in San Francisco, despit: 
the earthquake disaster, more stenographers 
were placed in positions than ever before, and 
the Remington office in San Francisco reported 
that the demand for typewriter operators ex 
eeeded the supply by more than two to one 


The continued prosperity of the tountry, 
company points out, is clearly reflected in th 
increasing demand of the business world for 
more operators of writing machines. 
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‘RR COMPANY, PHILADELPHIA. 


made this paper a visit, reporting much good 
business for his firm in Cleveland. Mr. Claflin 
i a specialty specialist, having formerly been 
with the Smith Premier Co., and is very success- 


. ” . 
The Hammond Typewriter Company has closed 
branch office in this city, where it was opened 
over fifteen years ago. An arrangement has been 
made with the Ohio Typewriter Exchange to look 
ifter the interests of the Hammond on a dealer- 
hip basis. 
7 . . 

The Ohio Typewriter Exchange & Inspection 
Company has lately been incorporated with a capi- 
t of $10,000, and has opened well appointed offices 
n the Superior Building. This company will 
handle the Stearns visible and the Hammond type- 
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writers and will also carry a large assortment of 


second-hand and rebuilt machines. The officers 
of the company are: W. A. Sanders, president; 
J. Maynard, vice-president, and W. B. Maynard, 


secretary and treasurer. 
« * - 

The branch office of the Underwood Typewriter 
Company did a phenomenal business during the 
— year and reports that the sales of machines 
rom this office during January of the present year 
were 21 per cent greater than the best record 


month in 1906. 
. 7 . 


The Oliver Typewriter Company has a large 
force of very active salesmen in connection with 
its branch in this city, and the sales of this 
machine were never so large as at the present 


time. 
. . . 


In spite of the general demand for ‘‘visible”’ 
writing machines, the business at the offices of 
the Remington and the Smith Premier shows no 
diminution from last year. In their employment 
departments they are furnishing more places for 
stenographers than ever before. 

CINCINNATI, OHIO. 
(By our special representative.) 

The e, *ypowemer Inspection and Repair Co., with 
w. unter, manager, at 235 West Fourth 
street, have taken the agency for the Stearns 
Visible typewriter and are conducting an active 
compaign for this machine. 

. > . 


J. B. Hall, who goes to Boston for the Smith 
Brothers, will be succeeded here by C. W. Knox, 
Jr., of Charleston, W. Va. 

Prior to Mr. Hall leaving the office here, he 
gave a farewell banquet to his salesmen, in the 
new store of the company at 414 Main street, which 
was fitted up for the occasion. At the conclusion 
of the banquet, Mr. Hall was presented with a 
loving cup. 


A. R. Walker, formerly a salesman for the Oliver 
Typewriter Co., has joined the L. C. Smith 


Brothers force at Cincinnati. 
. . * 


H. C. Newcomb, formerly traveling for the 
Smith Brothers Co. in West Virginia, has been 
transferred to the western part of Kentucky. 
which will enable him to be in better touch with 
his home and family—a two months’ old bride, 

. . . 


J. E. Byrley and A, C. Purser, traveling repre- 
sentatives of the Remington Typewriter Co. out 
of Cincinnati, spent their holidays at headquar- 
ters, 

. . . 

The friends of 8S. C. Needham, of the Under- 
wood, are glad to see this thrifty young man 
again on the streets, after a prolonged illness of 
pleurisy, aggravated by a bad case of, we might 


say, heart affection. 
> . 


The ever-pleasant and genial Miss Howden, as- 
sistant manager of the Underwood Typewriter 
Co. in Cincinnati, reports that the Underwood 
continues to secure an excellent business. 

COLUMBUS, OHIO. 

F. K. Gross, local manager for the Smith 

Brothers typewriter, reports good business for 


this field, 
CHICAGO, ILL. 
(By our special representative.) 

The Royal Typewriter Company has opened up 
temporary quarters for the transaction of busi- 
ness. at 608 American Trust building, just lately 
finished on Monroe street, next to the First Na- 
tional Bank building. The quarters are exceed- 
ingly nice and centrally located for business. 

. . . 

B. L. Holton, formerly assistant manager for the 
Underwood Typewriter Co. in Chicago, is now 
successfully engaged on the selling force of the 
Elliott-Fisher Company, and reports have it that 
his new labors are paying well. He did well from 
the start. Vp 


In the recent electrical show, in a _ booth of 
another exhibitor, the Blickensderfer Typewriter 
Mfg. Co, had one of their electric machines, which, 
when operated, kept a large crowd of people busy 
all the time. Unfortunately the company failed 
to have an exhibit of their own, which, with no 
competition, would have proven exceedingly suc- 
cessful, owing to the large and interesting crowd 
that attended the show. 

It is expected that the company will show in 
Chicago at the business exposition in March. 


A. 8. Oldham, formerly salesman of the New 
York branch of the Hammond Typewriter Co., 
has been sent to Chicago to take part in the 
Hammond exhibit at the business show in March, 
and in all probability Mr. Oldham will remain in 
Chicago. oe 


H. B. Maxwell, for the past eight years con- 
nected with the Smith Premier Typewriter Co 
t St. Paul, St. Louis and up to the first of Febru- 
ary in the Chicago offices, is now representing the 
L. C. Smith Brothers in an Iowa territory under 


the Chicago office. 
* 7 


L. D. Camps, sales manager for the Royal Type- 
writer Co., out of their New York office, has 
charge of the company’s new offices in Chicago, 
but will shortly leave the office under the charge 
of another. 
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H. C. Hess, formerly of the Elliott-Fisher com- 
pany, and H. L. Taylor, formerly of the Oliver 
Typewriter Co., join the “‘Royal’’ family in Chi- 
cago. Mr. Hess is a brother to Mr. Hess, of Hess 
& Stoughton, of New York, the inventors and 
original owners of the Royal machines. 

* = — 

Richard Hill, for the past year operating in the 
Iowa territory for the Oliver Typewriter Co.. sev 
ered his connection with that company and will 
represent the L. C. Smith Brothers, beginning 
February 1, 

. ° > 

M. E. Ballou, for many years connected with 
the Remington typewriter, and later with the Un- 
derwood, has accepted a selling position with the 
Brandt Cashier Co. in Chicago. This is the third 
typewriter man to join this company during the 
last few months, and a very attractive field it is 

* + * 

J. J. Coffey, formerly assistant manager of the 
Remington typewriter office in Chicago, has been 
transferred to Des Moines, as manager of the Rem- 
ington business at that pofnt. M. K. Mowers suc 
ceeds him as assistant to Mr. Bayes. 

7 = . 

The Remington company reports a steady. in- 
creasing business and the Chicago office shows 
that they have been growing each year. 

- + 7. 

Prizes were offered for the salesmen of the 
Remington force who should make the best records 
for sales, and the winners have just been an- 
nounced. The prices aggregated $200, and were 
divided up into five parts Following is the list of 
winners and the order of their standing: H. M 
Compton, S. H. Farnham, J. R. Stannard, F. M 
Simmons and R. C. Bushnell. 

* 7 . 

J. J. Ross. who has been representing the Fox 
Typewriter Co. in Missouri and Illinois, has been 
added to the Chicago force. M. T. Cullen, who 
has been selling Olivers, has also joined the Fox 


company. 
. 7 + 


At the present time. the Fox Typewriter Co 
has one of the strongest and best selling organi- 
zations In Chicago. The manager, Mr. Owens, has 
been pushing the Fox machine hard, and is doing 
a big business. His endeavors to build up a 
strong selling force have been rewarded and he 
can now congratulate himself that his force is 
hard to beat in any way. 

. . > 

Linn R. Shaw has been given charge of the bill- 

ing machine department of the Fox company at 
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Chicago Mr. Shaw is one of the best in his line 
and is a worthy acquisition for Manager Owe! 
> > . 
T. W. Symonds, formerly in charge of the Des 
Moines sub-branch of the Underwood Typewrite! 


Co., is now doing work under the Chicago office 
* x a 
The Underwood Employment Bureau filled 175 


correspond 


more positions in January than in any 
ing period last year 


+ . 


A record that is seldom equaled, is noted 
the opening of the Chicago office of the Roya 
This company began business here through L. D 
Camps, temporary manager, on a Thursday, Janu 


ary 27, and by Saturday. or in three days. had 


y 27, 
just five machines soid, with but one salesman ir 
the field Since putting on other men, more cti 
ity is recorded 


7 * ¥ 


George E. Pover of Pittsburg, is now 
nected with the Underwood company in Chicago 
on their selling force 


Harry W. Thompson, of the Underwood nT 


pany, is laid up with rheumatism 


* * 7 


Another important move on the part of a typ 
writer company is the change of address made 
by the Monarch Typewriter Co. from the corner 
of Wabash and Adams street to 25 East Madisor 
street, where they have acquired very excellent 
selling quarters on two floors of the building. good 
light and .excellent advertising facilities, being 
the loop of the Wabash avenue electric line 

Manager F. L. Sholes is very much pleased wit! 
his new quarters, which. when fitted up, will b« 


as imposing as any in Chicago, for the size nd 
at the same time the rental expense will be about 
yme-quarter that of several other companies The 


change at this time. so soon after moving 
Wabash avenue, was brought about through som¢ 
clever manipulation of leases, and a bit of money 


goes to the right side of the expense sheet of the 
Monarch office. with credit to Mr. Sholes 
> > > 


H. M. Betts superintent lent of agents for the 
Oliver Typewriter Co., left recently for South 
America, where he will spend eight months in the 
interests of his firm, and will have a mail address 
for the next two months at Valparaiso, Chili 
after which time he will visit other South Ameri- 
can ports. 
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, r rs ‘ r feet of. wate t i e pla the past year has been such that many are thank- 
TYPEWRITER NEWS Continued. : week d it was essa mo ‘ ful. Prhere were no dull times and many hours of 
Ml ; 7 " r* I 3. ffices f the mpany t é iowntow vertime work were recorded, 
Ack a4 mpany’s Detroit : i ) work f time in the f INDIANAPOLIS, IND. 
7 Fox factory riooks the é i W. A. Denvir, manager for the Underwood type- 
a ae tion wher! n unusua writer in this city, is making great strides for this 
, tant manager re to affect it machine and making a record. 
fies g Mr. Vaugha ; : , JACKSON, MISS. 
g ted fror tion in the ger glowed = FB tote . 7 a The Office Appliance Company, who are handling 
ff , os . at ar ye , :; , the Stearns visible typewriter, have recently closed 
. 9 . ? * 3 several hotly contested sales for this now well- 
from tl HOUSTON, TEXAS known machine, which is winning golden opinions 
t work in the offi 5. B. a from the ex ff S wherever they have placed it. 
. fonte Selatan tn, ak Thane taggly KANSAS CITY, MO. 
, ; a es a i i ee << oes Mr. W. O. Synnamon, formerly city salesman for 


the S. P. Company, has been appointed to assistant 
manager, which is another instance of the wisdom 
of F. A. Britton, manager. Mr. Synnamon is 
3 wots Fee : tek worthy of such promotion, having shown excellent 
N Lilin tor Clarence G ee A ee Te Ae gr gt a abilities as salesman, and pleases the entire force 
t ‘ iN aa es ee - of the Kansas City office. 
t ' a — . =" ‘ “Tom” Valliant has been transferred to southern 
CEDAR RAPIDS, IOWA. Indian Territory for the 8S. P. Company, with head- 
e Typew & Off ~ y conduct juarters at South McAllister. 
R. Br rr Remington Type naa - John Synnamon will now travel out of Sedalia, 
: ewrite Mo., for this company, and previous work would 
indicate that Sedalians will hear more of the 
world's best typewriter. 


CHARLOTTE N. c LOS ANGELES, CAL. 


| ( { té re Keep re 
a : _ e for immediate Fe nag _F. K. Harvey, well known in the middle west 
R | macl wy I , represent in und more particularly in Kansas City, who recently 
y ' ' mposed of bought a ranch in New Mexico, where he went on 
gainst the R count of his health, picked up some fifteen 
ehe t get 1 es fast enoug! pounds in flesh and had hardly become acquainted 


with the territory, when he was offered a good sum 
for his ranch, which he accepted, and is now in 
Los Angeles, Cal., and has joined the Typewriter 
Exchange, conducted by Cribb & St. Clair, in the 
Wileox Building. 

With the weather at 10 below in Chicago and 
jienty of snow, we rather envy our friend in his 
ibility to pick twelve kinds of roses from bushes 
growing in his back yard. 

7 * 


DES MOINES, IOWA. 
I ren f the Stearns Visibl: 
write ey s that t hine is attractir 
ittentior n h tory The Stearn 


to ft it best sel 


lol | r former! t t to the mu 
fT the Remington, |! 

! 7 4 f tl Des Moines offi 
DAVENPORT, IOWA. 


we wn dealers in offi 


* 
The Baker-Hoey Company, recently incorporated 
California for $25,000, is about to open offices 

n Los Angeles for the sale of the new “Secor” 
typewriter and other office appliances, which Mr 
Baker secured on his special trip east. 

7 o - 

J. W. Dawdle has been appointed agent for the 
Densmore Typewriter Company for southern Cali- 
fornia. His address will be 416 West Fourth street 

LINCOLN, NEB. 

We notice from news reports coming from Lin 
oln that considerable competition exists between 
several typewriter concerns bidding for business in 
the state capital. The usual “bluffs’’ of sale are 
made and competing agents are put into a rage 
that stirs many of the departments, all of which 
shows that the typewriter game is the same in 
Nebraska as in any other capital. 

: ' . ” . 

t f the O nev riter Co ‘6 ‘ . os The agency here for the Stearns visible type- 

- Seti, in Now York to nort “ THE SECOR MASCOT writer has been placed with the Nebraska Type- 
e Smithfield Company, of Providence, R. |] writer Exchange, who are very enthusiastic over 

t Secor Writing id B n M he prospects for a large business. They are show- 

' ee et é age ee oe, ee ing particularly attractive samples of the Stearns 
dent.) , ss oe machines, one of which is noticeable for its black 

( t | | ck inagel for the ve e repro f iboVve M smith had a keys with clear white lettering. 

a Pret pewrit ( delivered a ec inket made for his dog bea g the w 8 LOUISVILLE, KY. 
fore t ( tral } l " Y C r Maseot.’’ which the og ¥ e witl reat D. P. Bennet, who for some time has been in 
a Sl : ; , aa f the typewriter trade and who lately went to Syra 
> ise with the Smith Premier Typewriter Company 
pp é O71 é telligent has been sent to Minneapolis and will sell Smith 
‘ : e went about his master’s business wit Premiers out of that office. Mr. Bennet was in 
I I the Stearns Visible iii’ (Chace Ss d TF si bested the stationery and office appliance business here 
writ With such sUucc S aE “tee nd had a host of friends. His ability was called 
it : lers to the factor ersa ntior was a hap] ! to the attention of the Smith Premier Company 

S ind they offered him a_ ~position with them. 
H. A. Aur t head of the ex Previous to taking up the sale of the machine he 

\ writer Co., Syracuss : 1. ms : was sent to Syracuse, put in charge of a depart- 
D king over tft =e ee + - ment and finally sent to St. Paul, where he will 
ore ; , ( epresentatio ; ‘ie abies” aiken “tas rpg hn be located at 136 Sixth street. 
He just m 8 ke and other coast =, Januar MILWAUKEE, WIS. 
the ‘ ‘ n OU : HARRISBURG. PA John 8. Mitchell, assistant treasurer of the Mon- 
ire ( e & ev Con irch Typewriter Company, of Syracuse, was in the 
: . wre ' t in the big t} ity recently on the event of a change in manage- 
Ls f ~ Premier pe f were fortunate . t nd ment of the company’s office here. E. L. Ashcroft, 
vriter ¢ per el : , { pment of Re { write f who was for many years connected with E. D 
ne¢ ‘ t w h the re rent | , f rd bes Haven, succeeds to the management. Mr. Ashcroft 
DENISON, TEXAS nd did t re h them unt fter the fire has won much honor as well as profit in his man- 
| ed eX e office of j VY. Geiger { mal ‘ ft mpa igement of a branch typewriter office in St. Louis. 
M ’ writ f gz the positio tler | ‘ re ilar . sbul His two years’ experience with the Hammond com- 
' 1 expert. w friends ar x1 mpat} wit ' pany in Chicago also fits him for his present posi- 
{ e Monarch dealer ' . wre lerst Md ” tion 
Mr. H rexas, visit ten ddre now Nort Mr. Ashcroft will be welcomed back by his many 
dit dealerships 1 { friends formerly made in Milwaukee and the state, 
M HARTFORD, CONN id his success, with the knowledge of the busi- 
-- ru oT | f ne { f ess he possesses, is not a question of argument 
F RT wor TEXAS ‘ , ft Olive ewrite Mr. Ashcroft promises to have one of the busiest 
Ol - New York 1 , rt iffices in the string of Monarch branches. 
‘ ri . . . 
P n Miss Marian Melcher, for some three years past 
FORT WAY NE IND _— ILION. N. Y with the Oliver company here, takes up a new 
, I \ I g as i position with the McDonald Business College, Mil- 
f pew Com] g1 waukee, as a teacher. 


FORT DODGE, IOWA wieggt MEMPHIS, TENN. 
f ffice rt l.. W. Bowker has been appointed manager of 
fe ’ new branch office of the Remington Typewriter 
; rt Company in this city, which has just been opened 
AND FORKS. N. D > t 62 Madison street. 

t mae MONTGOMERY, ALA. 
Thomas J. Koo. attached to the executive offices 
| the Monarch Typewriter Company, of Syracuse, 
GRAND RAPIDS, MICH the ¢ h Con pent a few days in this city recently, looking over 
pewriter ¢ the fleld relative to future operations and a suitable 

we presentative 

wav } Mr. Coo reports activity in the tynewriter line all 
neg ter t through the south and particularly for the Monarch 
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machine in the different cities he has visited in 
the last thirty days, principally in Ohio, Kentucky 


and Tennessee. 

MONROE, LA. 
Levi Goldschmidt Company, agent for the Royal 
Typewriter Com y here, in sending in an addi- 
tional order for Royal typewriters report that it is 
filling a long-felt want in that section and is the 
coming machine, having a large sale in this terri- 


tory. 
. NEW YORK CITY, N. Y. 
(By Our Special Representatives.) 

John E. Thomas, president of the Typewriter In- 
spection Company, of New York City, wholesalers 
and retailers in typewriters, typewriter parts and 
supplies, spent a few hours in Chicago recently on 
a business trip and is looking almost the same as 
he did back in 1901, when we first had the pleasure 
of knowing him. 

Mr. Thomas indicated that his business was far 
ahead of anything his company ever enjoyed and 
that the prospect for the future was even brighter 
than the past. is a 


We notice from press repente that Charles E. 
Barnes, formerly manager for the Blickensderfer 
Typewriter Company in New York, has turned up 
in in New York after several years being lost to 
his friends. 2; 2. & 

The Royal Typewriter Company has just issued 
a very striking circular entitled “A Question of 
Pull,” in three folds, printed in two colors on 
colored stock and with a strong illustrated front 
page. The circular describes the Royal accelerating 
type-bar action and tells in a few concise state- 
ments why this action is superior to others. 

7 7 







































































































The Monarch Typewriter Company are doing a 
big business with their machines and cannot get 
supplies enough from ihe factory. 


W. W. Ramer, manager of the Wholesale Type- 
writer Company, of 110 Duane street, has been com- 
pelled by stress of business to add several more 
repair men to his repair and rebuilding depart- 
ment. The men have a splendid light workroom 
and it presents a very busy scene when all are at 
work. Mr. Ramer is to be congratulated on hav- 
ing made such a wise move as he has done to take 
eare of his rapidly increasing business. 
. > > 


H. I. Seddon, manager of the billing department 
of the Smith Premier Typewriter Company at 
Syracuse, was in New York recently. 

. . > 


H. M. Betts, South American representative of 
the Oliver Typewriter Company, was in New York 
recently on business in connection with his com- 
pany. He is the general traveling salesman from 
the Chicago office. sa oe 

The Oliver Typewriter Company gave a compli- 
mentary dinner to the salesmen of the New York 
branch at the Astor house on January 12. Every- 
one had a fine time. A great deal of local talent 
was displayed. Mr. Coleman is a fine musician and 
entertain the company with piano solos. Mr. 
Kells developed a splendid tenor voice and rendered 
some excellent songs, which were much enjoyed. 
The Oliver company certainly do everything in 
their power to cultivate that esprit de corps, which 
is such a grand thing for. any selling organization. 

>. 


Record Gradwell, assistant general manager of 
the Oliver Typewriter Company, was in New York 
recently. 

. 7 . 

J. H. Derbyshire, the chief assistant manager of 
the New York branch of the Oliver Typ... “iter 
Company, is very happy in his position. 

7 . 


Manager J. E. Neahr, of the Royal Typewriter 
Company, reports that business is exceedingly good 
Their only trouble is to get enough machines from 
the factory to meet the increasing demands from 


all over the country. 
* . > 


E. J. Maher. of the Blickensderfer Typewriter 
Company, has just returned from his trip to South 
America. He had a most enjoyable and profitable 
trip. ae. 

The Blickensderfer Typewriter Company report 
that January gave them the largest sales for the 
New York office in the history of the company 
The outlook for the svring was never better 

7 . . 


G. C. Russell, formerly manager of the Elliott- 
Fisher Typewriter Company. is going with the 
Smith Premier Typewriter Company's billing de- 
martment and will probably be located in Pittsburg. 
n resigning as general manager of the Elliott- 
Fisher company Mr. Russell wishes to thank the 
foreign and domestic branch managers and agents 
of the company for their hearty coiperation and 
support, which made the 1906 sales the largest in 
the history of the company. 

. > * 


H. Parker Drake, formerly with the Sun Typ« 
writer Company, has made arrangements with the 
Anglo-American Distributing Syndicate to go to 
Zngland and take charge of their English office 
This company handles office appliances of all kinds 
and already hold several large accounts for Eng- 
land and the continent. such as Niagara clips, W 
H. Force & Co., Sandford & Bennet and many 
others. They expect to be connected with some 
of the typewriter companies before long. The offices 
of the syndicate are The Sanctuary, corner of Lfit- 
tle Geo street, Westminster. London, England 
This building used to be the National Society build- 
ing. The firm occupies the whole building and is 
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the largest establishment dealing in American spe- 
clalties in Europe. Mr. Drake will sail on Feb- 
ruary 12. 

> > . 

The Royal Typewriter Company is rapidly getting 
its factory in shape to take care of the increased 
business, and with the large force now employed 
will soon be in shape to turn out twice the number 
of machines which they could at the first of the 
year. They are employing only experienced type- 
writer mechanics, which will guarantee a first- 
class product, and the success which this machine 
has met with among the typewriter agents and 
dealers throughout the country demonstrates that 
there is a very insistent demand for a_ popular 
priced machine, and the Royal seems to have the 
first call in this respect. 

« * . 

Mr. George H. Guest, the “‘star’’ New York City 
salesman for the Royal Typewriter Company, re- 
ports the sale of twenty-five Royals to Arbuckle 
Bros., the. well-known sugar refiners. 

. . a 


S. T. Smith, general manager, and Mr. Joerissen, 
of Washington, both of the Underwood Typewriter 
Company, attended the annual meeting of the Pri- 
vate Commercial School Managers’ Association at 
Cleveland recently. They closed a contract with 
that association for the use of a number of Under- 
wood typewriters. 

> > > 

G. 8. M. Eylar, sales*manager of the Underwood 
Typewriter Company, made flying visits recently to 
Baltimore, Rochester, New Haven, Boston and 

Providence. He started on January 22 on a six 
weeks’ trip and will visit all the Pacific coast 
offices before he returns to New York. 
° > > 

S. T. Smith, general manager of the Underwood 

Typewriter Company, visited Chicago recently. 
a a 

G. A. Baldwin, sales manager of the Elliott-Fisher 
Typewriter Company under the regime of ex-Man- 
ager George C. Russell, has resigned his position 
Mr. Baldwin has accepted a position as one of 
the special billing machine representatives trav- 
eling out of the Smith Premier Typewriter Com- 
pany’s executive offices in Syracuse. He is a well- 
known typewriter man of many years’ experience, 
having been manager for Elliott & Hatch in Chi- 
cago and for a short space of time assistant field 
man of the Underwood Typewriter Company and 
latterly general sales manager of the _ Elliott- 
Fisher company. The Smith Premier billing 
machine department is certainly building up a 
strong organization and the sales of their ma- 
chines are increasing by leaps and bounds. 

. . > 

Cc. J. Halle, New York manager of the Elliott- 
Fisher Typewriter Company, whose _ experience 
covers a period of over ten years of the New York 
selling force, together with W. L. Dench, secre- 
tary of the company, who has had almost as long 
an experience as purchasing agent and in charge 
of the supply department and general office work, 
constitute the present operating committee of the 
Elliott-Fisher Typewriter Company. Mr. Halle re- 
ports the largest business for January in the his- 
tory of the company. Both Mr. Halle and Mr. 
Dench are progressive and up to date in their 
methods, and their active management convinces 
them that they will have the largest increase of 
business in the records of the Elliott-Fisher com- 
pany. 

. > * 

James B. Hammond, president of the Hammond 
Typewriter Company, gave one week's salary to 
each employee of the company throughout the 
world as a New Year's offering This gift was in 
addition to the regular quarterly dividends to em- 
ployees which are distributed every three months. 
Surely the Hammond employees have great reason 
to be thankful. 

> 7 * 

G. W. Robertson, formerly with the Arithmo- 
graph Company, has now joined the staff of the 
Monarch Typewriter Company His territory is in 
New Jersey. 

7 * > 

W. H. Johnson, formerly with the Oliver ‘lype- 
writer Company, is now with the Monarch Type- 
writer Company, with a territory in Brooklyn 

> > > 
W. Lewis, formerly assistant sales manager 
to the Elliott-Fisher Typewriter Company, sev- 
ered his connection with that company on Feb- 
ruary 1 He has joined the billing machine de- 
partment of the Smith Premier Typewriter Com- 
pany. 
. * = 

Miss C. A. Rolff. formerly with the Elliott- 
Fisher Typewriter Company. has left this com- 
pany and accepted the position of assistant man- 
ager of the employment department of the Smith 
Premier Typewriter Company 

> * > 


Harry Feckner has resigned his position with 
the Elliott-Fisher Typewriter Company and is 
going out of the typewriter business 

. > > 


The new Franklin typewriter is making satis 
factory progress, and we hope to be able to report 
something about it at an early dat: Mr. Camp- 
bell knows he has a good thing 

. * > 


J. P. Daves, formerly manager of the Arithmo 
graph Company in this city, has taken over the 


good will and trade of the company He is re 
taining the same sales force and everything is 
going on the same as usual Mr. Daves reports 


that business is very satisfactory and that he 
purposes to embark into the rebuilt typewriter dd 





partment and will soon have a fine line of ma 
chines of all makes, in addition to a large stock 
of Fay-Sholes. 

. > a 

L. Y. Hagan, who has for several years been as- 
sistant salesman to George Crouch, of the Under 
wood Typewriter Company, has left for Boston 
where he will have charge of a territory for the 
same company. 

. > « 

Miss Fritz, the champion typist of America and 
winner of the Orrice APPLIANCES cup, recently at 
tended the Providence Business Show on behalf of 
the Underwood Typewriter Company. She demon 
strated her capabilities in operating at the show 
but did not compete in the typewriter contest 
A local operator, Miss Mathews, using an Under- 
wood, was the winner. She wrote fifty-eight 
words per minute for twenty minutes. Miss Burns 
was second, with fifty-six words per minute. The 
usual penalties for errors were deducted. One of 
the contestants, a Miss Bennett, got so excited 
over the contest that she fainted. 

. > > 

The Underwood Typewriter Company’s employ- 
ment bureau, under the management of Mr 
Meinecke, has certainly done a great work during 
the past year They placed 9,500 stenographers 
and operators in positions, the average salary of 
each being $13.65 per week. Those good at arith 
metic should make the calculation of the total 
amount of salary earned by this huge army of 
office workers. 

7 > . 

J. A. Pearce recently took a trip to Chicago to 
reorganize the ribbon department of the Under 
wood Typewriter Company. He will visit the 
“windy city’’ again shortly. Talking about visits, 
we understand the “‘stork’”’ has been recently pay- 
ing Mr. Pearce’s home in Bayonne a little atten- 
tion. Congratulations on boy No. 2 are in order 

a ee 

That enterprising firm of Alexander, McDonald 
& Green have moved from their old quarters to a 
new home at 296 Broadway. Here they have a 
whole floor 25 feet wide by 120 feet long, with pas 
senger and freight elevators. In the front of the 
floor facing Broadway is the bookkeeping depart 
ment, appropriately railed off with steel grill 
work. On the windows they have their new signs 

large red seals with a central design of a mono- 
gram of the letters “A. M. G.” in gold, with the 
legend ‘“‘Alexander, McDonald & Green, New 
York,’’ in black letters around the edge Next to 
the office is the recording desk of the Associated 
Stenographers-—-the employment branch of this 
energetic firm. Then is a large display case, con- 
taining specimens of all the machines that A., M 
& G. handle A number of salesmen’'s desks fil! 
the space between this and the railed-off sales 
room for the disposal of ribbons, carbons and the 
hundred and one requirements of the up-to-date 
stenographer A well-lighted repair department 
is in the rear Here are electric motors, lathes 
and other machines for transposing old_ type 
writers into new or rebuilt ones. The machinery 
will be so complete that every portion of a type- 
writer will be renewable here. A large staff of 
repair men will be always on hand and work will 
be turned out speedily and well. Adjoining the re- 
pair department is the storeroom, where large 
numbers of machines await reconstruction. 
Messrs. Alexander, McDonald & Green are an en- 
ergetic, pushing firm, who never let the rust or 
moth accumulate, and their wisdom in getting 
right Into the “push’’ on Typewriter Row will 
assuredly be amply justified in the very near 
future. 

. > ° 

Mr. Garfield, of the American Writing Machin¢ 

Company, is a very busy man these days Besides 
having to attend to a vast amount of business 
he has to make a thousand and one arrangements 
for the new storeroom at 345 and 347 Broadway 
He has only just got possession of this huge stor 
but as soon as the electricians and other mechan- 
ics have finished their work he will be able to 
move in. This, however, he does not anticipate 
he will be able to do until the middle of the 
month. 


> . . 
The Smith Premier Typewriter Company has a 
attractive novelty in their show window It is a 


large doll, almost as big as a little girl, and she is 
busily occupied in turning the type brush of a 
Smith Premier typewriter. The doll comes all the 
way from Berlin, Germany, and will apparently 
be kept busy for many a day. 
> > = 

At the regular monthly meeting of the Smitl 
Premier Club the election of officers for the ensu 
ing year took place H. E. Hatch was elected 
president; F. E. Fredericks, vice-president; E. ‘I 
Bennet, treasurer, and M. A. Paddock, junior s« 
retary. It was decided at this meeting to hav« 
banquet on the evening of February 11 to celeb: 
the anniversary of the club. Messrs. Crawf 
Holton & Fredericks were nominated as the b 
quet committee to make all arrangement 


inother committee was appointed to 0k 
the musieal end of the festive proceedir gs 
. . . 


P. G. Whitney, formerly salesman of the Pat: 
son Office of the Smith Premier Typewriter Con 
pany, has been transferred to the New York offic: 
to take the position of manager of the supply dé 
partment 

. . * 

The Underwood Typewriter Baseball Club 
sending out letters asking the other typewriter 
companies if they can organize baseball teams to 
ompete with them in friendly rivalry 
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Smit I mier Typewriter Company will at 
nee organize a baseball m in their New Y« 
flice Mr. ¢ wford is t matter in hand ar d 
states he me splendid material to work 
rhe " eas ] ance for the boys t 
. > > 
We |! t eived the first number of a new 
ewriting 1 zine ] rhe a It is 
J ed |} t em] ment department of th 
Smith Prer writ pany of 339 Broad 
‘ It gazine f ! n and inspiratior 
nd typist nd is really and 
1imed t be It is finely 
. 2 p in t ; shape, and th 
t a spirating Among 
ing Ww t Smith Premier En 
nt I s d g the past year 
rm : e to stenographers 
exp d relates some ex 
graphers under tl 
pt How I Got The Typist’ } 
t t tt ery first try, an 
ve wi t t é Manager King i 
be ng ted enterprise and 
=] rT * > > 
The Rer tor mf s a new picture i 
its window time s that of a Maori 
beaut} hat f Miss Star Rehu Tepa, the New 
Zealand of itor f the Rer ington typewriter 
his oung is tne first t » operator of a 
typewriter and in the e of "Henry Whakatua 
Irn Lr ‘ y Zealander 
. © 
Mr. Lew former ys Elliott-Fisher Com 
I I ! ted hin with the Smith 
Premier ypewriter Comy in its special bill 
ing n hine tment, w h work he takes up 
> axnni a ee 
Han pewriter Company received ar 
d for fif the M rchants’ and 
Banker Ss New York aking seventy 
hine t use of this make. 
( I M for I with the _  Elliott- 
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Screen Company ir 
well 
> 
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I t t f i for some years 
Y k W the insurance busi- 
to t t vriter selling game 
the L. C. Smith 
I I ( t New Yor 
It zg it M Cockeri 
wre 
. . 
\ S par it 
r x} e with 
. £ was asked and 
without w 1 the book I disappeared and 
kewise t ! s | nd it has not ye 
been r the lent was a mat 
ter W 1 t keeper of be could explain 
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*A Yale Lock 


on your loose 
leaf Ledger— 
Your vital papers 


LEDGERS may be fitted with YALE , 
MANN TUMBLER LOCKS, insuring absolute 
security. Binders open and close with ONE KEY 


Ik 


a Yale Lock and Key is your choice of Protection to your 
home— and the valuables it contains, WHY NOT let it 


TAKE CARE OF YOUR BUSINESS RECORDS ? 









MANN LOOSE LEAF OUTFIT 


Consists of a 


MANN LEDGER (with or without Yale Lock) MANN TRANSFER BINDER 
SPRING HOLDER and DEPRIMA FLAT OPENING LEAF 


Best workmanship and material only are used in 
the manufacture of our binders and leaves, 
while the actuating mechanisms are simple and 
strong, and the finished devices have the lines 
of perfect books. Send for illustrated booklet. 


TO THE, We Want An A No. 1 EXCLUSIVE 
TRADE® AGENCY in every city. Write us 


WE ARE OWNERS AND MANUFACTURERS 
OF LESLIE BINDERS AND LEAVES 


WILLIAM MANN COMPANY 


Blank Book Makers, Stationers, Printers and _ Lithographers 
Manufacturers of Copying Books and Papers and Loose Leaf Devices 


59 & 61 MAIDEN LANE 529 MARKET STREET 
NEW YORK PHILADELPHIA 
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234 W. VanBuren St., Chicago, U.S.A. 
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ey work of 
! wenty Men 


HOW?- 


With an Addressograph 


In the Sales Department—For listing and addressing buyers or agents, 
according to goods purchased, freight rates or discounts. 

In the Advertising Department—Classifying and addressing lists of 
prospective customers. Keeps the mail lists up to date. No misdirected 
mail—no dead addresses—no duplications. The saving in postage alone 
pays a dividend on the investment. 

In the Accounting Department—‘aves the bookkeeper a day’s work on 
every thousand accounts by addressing envelopes and 
filling in name and data on statements. 

In the Shipping Room—For printing addresses on ship- 
ping tags of regular customers. The addresses are 
always absolutely accurate 

In the Pay Department—The Ac- 
dressograph enters names, numbers 
and occupation on pay envelopes, pay 
sheets, pay checks, time sheets and 
time cards. Spaces accurately to any 
ruling. 

All of This accomplished at a speed of 
two thousand different addresses an 
hour, fac-simile of best typewriting. 
List of Philadelphia Users on Request. 


ADDRESSOGRAPH 
COMPANY 
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who is in charwe of the bi ne ce 

Smith Premier Typewrit Con 
days in this city recently t 
billing machine 


organization in St H. lL. Sedden 
partment of the 
pMiny spent a few 
help promote the sale of the 


derwood 
prior to his going into 


with the ft 
Some two years 
rv himself 


. 7. 
The Central Typewriter Exchange has accepted * * « 
the general agency for the Stearns typewriter in | F. B. Morgan. of Svracuse. N. Y who is know: 
this territory and report a large business already = the home office representative of the middle 
. . . states of the Smith Premier Typewriter Com 
T. E. Hancock, manager of the Omaha office pany, spent a few days here this montl 
of the Oliver Typewriter Company has been ’ ° 
awarded a five-year service badge by his con W. M. Rankin, who has for the past thre« 
pany. been with the Oliver Typewriter Company i: 
; ity. is now with the Monarch Typewriter Con 
; aN I 
PHILADELPHIA P me 
(By Our Special Representative PENSACOLA. FLA. 
F. C. Shoemaker the manager of the Roya : 
Searrett Morens has beer ippoint t 


Typewriter 
is very pro 


street, in that cits Lie 


Company for the Philadelphia district 1s 
ud of his handsome store at 904 Walnut orlda 


reports business i= Vers 


typewriter for F 
PORTLAND, ME 


Densmore 


brisk for the first month and the sales have be« fhe Portland Typewriter Exchang : 
very large, considering the fact the office has beer ana Mi with P D> Chamberlain n wel! 
opened less than month report that the innouncement in our ist 3 
6. ¢ relative to the Rutland Typewriter Exchange w 
Willi \l I ‘ ‘ , , necort t ind should have been as above 
‘illlam Allen ver, secretary-treasurer of he 
Smith Premier Typewriter Compar w tow! PORTLAND, ORE. 
The Monarch dealer in Portland is the Cvoas 


recently. 





Agen Com, i it has increased th 
for this machine quite materially 
PITTSBURG, PA. 
The office rf he Blickensderfer lypew 
Manufacturing ‘ y in Pittsburg was 
iged by fire ewis Block, in w t 
pany has offi 
> > 
John G. Rieger, manager of the Pitts! yr ft 
f the Olive Lypewriter Company t 
ented with ‘ ear service badge i 
PEORIA, ILL. : 
F. B. Hand manager for tl Sn I 
Typewriter Compa! t Peoria and wit 
pany for some tw years is meeting w 
than the averag+ iceess it this flek 
entral Illinois Mr. Handy has two j 
ints, and averages sixteen ma es a 
his territory pates al é £ 


during the oming eal 
PINE BLUFF, ARK 

1 (. Hicks, n iger of the Une 
Compar this section 
thirty-second degree Mason in the Mem 
trict Mr. Hicl n company with R. W. S$ 
visited Pine Bluff d have opened an offics W 
Mr. Shields will assume charge of 


QUINCY, ILL. 


lerwe 


Is the ing 


J Db Ba ess \ has been repres¢ 
Underwood Typewriter Compan ir re 
their Quincy offi has joined the |] Cc. Sn 
Bros. Company in the same territory 


RICHMONTG VA. 
Mr. Lee, formerly of Walker & Lee of « 
Wyo has settled in Richmond in the t ew 


business 


> > . 
T Parkin Scott onnected wit t Sr 
Premier Typewriter Company in this city s 
in the woods inting business for s 


RACINE, WIS. 


Articles of rporation of the Nickersor 


writer Com] with a capital stock . 
ms been filed here rhe inventor of the n 
the Rev N. €. Nickersor was for n 
pastor of the First Presbyterian Churcl 
more recent! Evansville, Ind 
“Ss 
The following officers were elected f 
Nickerson Typew Companys J. E. N 
president; C. R. Carpenter treasure! | 
Hand, secretatr 
SYRACUSE, N. Y 
(By Our Special Correspondent 
The Syracuse office of the Underw 
writer Compa is been made i sul fl 
Albany, instead Rochester ‘ 
. * > 
I C. Smitl \ I s. are pushing the , 
ts full capacit Ww h is 900 men, wit 
of 100 machines day ind is soo! 
iched an ldit il building wi be 
> > cm 
The business Smith Premi« ry pew t 
Company for the past year is very gratifying 
the members f the company 
* ¢ « 
Several foreig typewriter me have b 
x the m the Monar« comp 
their engagement a igents in their 
SAN FRANCISCO, CAL 
(B 2 Special Corresponds 
\lexander | who . = reporte 
forsake the tyvpew ter field for t t cr est q 
deny the rey t nd wi is usua 
ery extensi writer busines 
. * 
The Pacifi | ewriter Compatr we 
Sur Typewrit Company ire meeting vy 
ess with thi n ! ! 
rhe Arithn Company |! 
their offices her d have placed t 
hands of a d e! 
- 7 
The Willian gency has also bee 
ilthough busins ; being looked ft 
former agent SE home down tlt 
The firm I X St sw 
he Royal typewrite! ! Sar } 
moved to the w locatior it 418 M 


with the Underwoo« two doors aw 


nd the Densmore two doors o 
quite a ypewriter row.” 
SEDALIA, MO. 

Thomas Valliant Salesman co ‘ i 
Smith Premier I ewriter Compan “ 
erritory for me time ; been eg 
tor in the I a errit I na tf x 

d pleasing smile is to be missed if we 

press the field 


STURGEON BAY, WIS 


John Mol is in 
x model of t ewriter mm whi 
working for It is claimed t 
A lve n . nd wel fe 
SPOKANE, WASH 
Mor | \“ ter ale er I _ 
t that ! the W 
isl the tim 
bus 3s ed i the 
ST. LOUIS, MO 
(Rk oO Spe il Corresp 
\\ H. Lay of the best k wr 
“Ww d 
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: unager for the Royal Type 
“Tt, "Le ' Seaien reoN , Nor 
I my y, as agent 
‘ uffi itly t 
Hee Pi 
tment of th 
has accepted 
Ml ri for the same 
Ww : liged os  ?— -— 
wood. and should 
that travels 
icceeds Mr. Nor | HE 
the nt department 
ew r ur ¥ 4 had 
t het mall 
oo. DUPLIGRAPH 
1 ! with the 
~ par is botl 
pew r supply 
as si | treasurer of the will print a complete letter in 
e ir Nd Joe” Gott- rar eat : , 
ir. “Snodgrass ha exact duplication of typewrit- 
1 duck to water ° - ° enn x 
ys talked about ing, fill in a different name 
: ge Is com: and address on each letter, automatically 
se gettir “anee of ee Eeee change the salutation to “Dear Sir” or “Gentle- 
ed this region and is deserv- men,” as desired, sign the letter with autograph 
bh + de ghiont to signature stamp in a different colored ink, ail 
a aoe areas Ss with one operation, at a speed of from 800 to 1200 
ts . finished letters an hour. 
1 e this interrup- 


SI re 


ha 


SEATTLE, WASH 


Low 


smiling 


Gra- 


man-Hanford 
out Mr 


The name and address being printed with the 


Same 


impression 


as the letter, an absolute 


match is assured. 





the stat firm of Graham , 
is very ener In addition to producing circular letters, the Dupli- 
prir . j 
graph can be used in printing price-lists, blank forms, 
ee instruction sheets, specifications, insurance torms, 
ha seve . “— 
et It can be used in many ways in all offices. 
doing sor 
‘ nd sur 
fe ite 1 
‘ aut Addressograph 
TACOMA, WASH 
£ nena Com an 
TOLEDO, © a8 ww AN 234 W. VanBuren St. 
he past se me SS Chicago, U.S.A. 
Bl kensdet 
g the work 
He is a pe 
new “Blick 
Z ross W 
ti as the 
n W 
tl | de — = 
isiness. He 
red He 
nd G. E. Fiscus, manager of the branch office of 


Ma 


Remington Typewriter Company, reports an 
excellent business. Mr. Fiscus is a hustler of no 
mean ability, and we notice that in severe com- 
etition cases that he gets his share. He is wide- 

. iwake. alert, cautious and a genuine typewriter 
ilesman. He cannot help but succeed. 
UTICA, N. Y. 
Matthews & Co. are Utica agents for the 
typewriter, acting under the Under- 
Albany office. 
a on . 
\. W. Steates & Co., who handle the Royal type- 
ter in Utica territory, are making satisfactory 
fl progress with the machine, the sales of which 
exceeded thelr expectations. 
* <a . 


; E. W 
5 Underwood 
a wood company’s 


D. G. Evans. who has been selling Monarch 
machines during the most of 1906, seems to grow 
more rebust and agreeable every day—due, no 
ioubt, to the business he is working up for this 


" machine 

WILMINGTON, N. C. 
The Typewriter Supply Company has introduced 
Stenographers’ Employment Bureau in connec~- 
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Ask 
for 


Sell 


There’s money for you 


in price books and catalog covers 
more than in any other loose leaf devices, 
because these are ordered by consumers 
in large quantities. You can’t afford to 
delay. You have the opportunity to se- 
cure the agency for our goods. 


ACT! Ask for Sample at once 
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tion with its business, which seems to meet with 
satisfaction from the business men of this city 
WASHINGTON, D. C. 

It is with regret that we report that 8S. P. John 
son, manager for the Monarch Typewriter Com 
pany here, has resigned his position to enter the 
employ of a house in a confidential and responsi 
ble position in Philadelphia, engaged in the manu 
facture of chocolate 

Mr. Johnson's knowledge of the typewriter busi 
ness in Washington was excelled by non ind 
the Monarch has gained a great headway since it 
was placed on the market here, a little more thar 
a year ago, under his management. His sales com 
pare favorably with the leading companies 

Mr. Johnson is succeeded by Henry H. Ange 
formerly of Ithaca, N. Y¥ and later of the New 
York office of the Monarch company Mr. Angell 
brings to the Monarch a wide experience and 
knowledge of affairs, besides a knowledge of th: 
typewriter business gained in fleld work 

. > > 


F. BE. Mann, manager for the Oliver here, has 
earned his five-year service badge 
XENIA, O. 

The new machine to be made by the MeCall 
Automatk Typewriter Company is nearing the 
market and samples of it here show it to be a 
marvel in the production of form-written letters 
with a change of salutation or addres 


Detroit, Mich. 

The Smith Premier Typewriter Company, with 
M. T. Boldry as manager, has just moved into its 
new store at 54 Lafayette boulevard, in the 
Lightner Building. The store is 110 feet deep by 
18 feet wide, and is the largest . 
Smith Premier system except that in New York 


store in the 


Manager Boldry is very proud of his new 
store and is sure that the extensive business 
already enjoyed by this company in the Detroit 
field will be inereased. 

FOREIGN TYPEWRITER NEWS 
MANILA, P. 1 

Harry L. Hankinson, at one time connected wit! 
the typewriter business at San Francisco and 
later with the Remington agency in Manila. has 


spent a few weeks in Chicago prior to connect- 

ing himself with a new company, or the old com 
pany in a new location 

WINNIPEG, MANITOBA, 

Ww J Arnott the local 


CANADA 
igent for the I Cc 






Loxit-Loose 
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any other manufacturer. 











LOOSE LEAF COMPANY 
513-527 Main St., CINCINNATI, OHIO 


spent a day 


Y« . hk 


Smith & Bros. Typewriter Company 
or two in Chicago on his way to New 
roronto, Montreal and Syracuse 

Mr. Arnott is a live dealer in this section an 
is making a record in this part of his busines 


It is reported that the Guelph Typewriter Ex 
changes incorporated here 
pieces on account of lack of encouragement wit! 
the backers. 

TORONTO, CANADA. 

J. J. Seitz, the general manager for th: 
lypewriter Company in this city, reports a i 
of twelve machines to the firm of T. Eaton Con 
pany Ltd of Toronto 

BERLIN, GERMANY 
\. Clausen, of S. 42 Moritz strasse. Berlin 
ippointed agent for the Densmore typewr 
for northern Germany 
LONDON, ENGLAND 


Che Yost Typewriter Company, Ltd., reports that 


this machine secured the grand prix it the 
Bucharest exhibition a distinction worthy of the 
machine in 
George W Dickerman, vice-president of ft 
i 


Typewriter Company. is now in Londor 
continent ind wi 
himself witl the 


Monarc} 
having spent some time on the 
remain in London to familiarize 


progress that has been made in Londo d Great 
Britain 
Hi plans necessitate his returning to t 
tinent and he will visit all the various gents 
the Monarch machine 
RIO, BRAZIL 
M. Sok who has been for some months the 


factor of the Monarch Typewriter Company 
Syracuse N. ¥ has made arrangements with th 
general dealer for Brazil and is sailing for Rio via 
Liverpool Mr accomplished linguist 
ind has fortified himself for his future work wit 
study of the manufacture of 
machine and its points of exces ! 
SANTIAGO, CHILI 


formerly of Ohio, is another eg 


Solé is an 


i careful 
Monarcl 


tleman who has been spending weeks ut the 
Monarel! factory to acquaint himself with l 
mechanism of the machine prior to his departure 
for Chili, where he will have charge of tl 

Sant ro and t igents’ correspondent 


Halifax, N. 8., Canada. 

\ Milne dealer for tl} 
Premier Typewriter Co. at this point, 
eorrectio of an item that ay peared in a recent 
OFFICE APPLIANCES. 
Halifax, Canada, news 
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recently has gone to 





Take the Step 


that means increased business—get our line of Price Books and 
Because we make a specialty of price books 
and catalog covers, we have, in manufacturing these goods, ad- 
vanced one step higher towards the goal of perfection than 


evices 
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twenty Smith Premiers, 
ten L. C. Smith’s and five 


ground and 


Fraser is 01 


. é< 
11S l 


fittee! New ¢ 





' 

vou sta 
; 
yronto, ¢ ina i 
' 
College of | 
. ' 
typewriters ' 
, : 
ipment of t \ ' 
' 


Underw . 


mught 


ve received eariel intormat 
strictly reliable source and it may 
ollege has mad this big purehas 
woods and th have not as vet be 
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have been bought recently = 


misinforme 


Mexico City, Mexico 


Rivero Nor 


Bustamente & 


S en { 


‘elga, 


secured the agen for the Seco 
throughout the tire Republ Mex 
frm 18 amy ble te make great s 
this machine a they have star 

to achieve great suecess wit! Ss 
Bustamente was for many vears 

Bowen & ¢ Ser n the ¢ \ 
These peopl handle tl Smith P: = 
Bustamente eft this ! t uv 
second hand typewriter business 

finally mad nneetion wherel 

the firm ab imed The nave 
fortunate ‘ ring this im] 

ind will ndoubtedly gy bus 


southern rey 


Wellington, New 


Yerex, ] & Finlav. TL 


Zealand. 


New 




















TYPEWRITER NEWS—Continued. 
nost strot intrenched in this country, as in 
Bi i] W e the Monarch machine is fast 
oming to the front, 

London, England. 
nte writer companies with 


‘ 
tation the London market, 
g aggregate 204 salesmen. The 
; Moya (English), 
~ ‘ (oiiver, 
Densmore, Remington, 
Empire, Royal, 
j Sholes, Smith Premier, 
Hammond Salter (EngKsh), 
[deal (German Make Underwood, 
Monarch, Williams, 
Yost 
7 = * 
On Frida January 18, the Underwood Com 
pany gave a & oker at which many of the com 
panv’s eustomers were in attendance. The 


nsisted of toastmak 


evening’s enté 
selections. 


rtainment 
. : 


ng, instrumental and voca 

The Monarch Typewr r Company’s sales staff 
has been augmented by several of the principal 
salesmen from other companies who have met the 
Monarch anc KnOW ITS stre! goth 


Johannesburg, South Africa. 
The depression caused by the unsettled stat 
of the labor supply still continues very acuté 
e these days. 


! vel few sales are ma 

Che Smit Premier ig ts have closed their 
, at 1 ’ and several changes have 
iken pla of their staff at 
ne; 

lames H es & ( f Durban, agents for 
e Empire osed their braneh in Johan 
sburg 


rly in the hands 


The Hammond age 


f Messrs. Gosschalk Brothers, has passed to W 
Brust. wh rries a vy extensive stock of 
gal ard commercial ery, and is to do 
business under the name e Hammond Type 


writer Ager 


connection with the 


P a Usher s severe: 
Wiiliams agency and proposes taking a trip to 
‘ la il Ameri 

S. Wags ness in Pretoria, 


his luek in Aus 


ralia 

EF. Moore i gy for the Yost Com 

I } g x ths’ trip to England, 

r Be ) Company and 
ined the for . f the he ngton. 

Ww. G. D I L me in and typewriter 
x] W | S4 Commissioner 
tre ’ ‘retorius street, Pre 
I repairing all makes 

ewrite ~ i adding machines 


THE TELEGRAPHONE GROWING. 


many friends of H 


It will be easing to f 
Pp. O’'F Wester! epresentative for the 
Amer | g } pany, to know that 
the is Al his company 18 far 
‘ his expectations, there being several hun 
red of the Telephone Re rding Machines or 
| for t banks an mercial houses. 
\\ n Mr. ( S his new offices | 
x t roughly equipped 
} ~~ 


The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in 
teresting to the Office Appli«™ce field. 

* . * 


The publishers of OFFICE APPLIANCES 
will be pleased to correspond with anyone 
capable of representing us editorially in the va- 
rious cities of the world 
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Cos 


AND IMPROVE YOUR PRODUCT 








BY USING 








Modern Precision Machinery 


No. 5 LATHE WITH COMPOUND SLIDE REST 


(7 IN. SWING; 12 IN. OR 18 IN. BETWEEN CENTERS) 





BENCH DRILL PRESSES 
BENCH TAPPING MACHINES 
BENCH MILLING MACHINES 











AUTOMATIC GEAR CUTTERS 
AUTOMATIC PINION CUTTERS 
AUTOMATIC RACK CUTTERS 








Sub-Press Dies and Special Tools 


FOR THE MANUFACTURE OF 








Typewriters, 


Adding Machines, Etc. 





SLOAN @ CHACE MFG. CO., 11. 


NEWARK, N. J. 
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A “TRY” 


means 


A “BUY” 








To the Trade: 


Write for sample 
Today. 





A chunk of glass with a cavity 
in it is not an ink-well- 
not by a long way. 


The Senghusch 
Self-Closing 
Inkstand 


Is not an ordinary kind but 
THE MOST PERFECT 
AND PRACTICAL INK 
STAND EVER MADE. 
Prevents blots, trouble, 
worry and waste. 


Uniform Dip 
Self closing; self 
adjusting ; non- 
spurting; non- 
evaporating ; 
DUST 
PROOF 





















No. 2—3 in. 
CUT glass 
$2.00 





No. 1— 3 In. 
$1.50 









































Fully half the ink 
sold either evaporates 
or is spoiled by dust, 
because of poor inkstands 
LIBERALSDISCOUNT 

TO THE TRADE 


The 
Sengbusch Self-Closing Inkstand Co. 


310 Montgomery Bidg., Milwaukee, Wis. 
Mew York Office, 369 Braadway. 









Built of 
BRAINS 
GLASS 


and 
HARD RUBBER 
















INVENTS PORTABLE PENCIL POINTER. ress and any shape of point desired may be s¢ 





= — cured 
Philadelphia Man Perfects an Idea for Shar- Sharpening a pencil, is, in a way, a 1 urt 
pening Pencils That Is Both Unique Students of character claim to be abl 
and Practicable. something of a man’s personal ma 

Sharpening a pencil is a matter that interests way in Ww he sharpens a pencil 
every business man every day, and while there has been much discussion on this 
are hundreds of pencil pointers on the market, {s a usual thing, a man will grasp a | n 
a small portable and efficient device has been his hand as though it were a crowbar then 
sought for a long time. A Philadelphia man hack awa it it with a knife until he has 
has brought out an entirely new device that mutilated it in uneovering the k Pencil 
from descriptions looks as though it filled the pointers were invented as the result of neces 
bill. It is so small that it can be carried in the sity and it seems as though g 
pocket. In sharpening a pencil it does not break out a new one. The trouble with 1 
the lead and does not litter the desk or floor Z has been that while they work all rig 
with the whittlings. = wood they 7 break 

It is composed of a block of metal with a = The difficulties encountered in pr goa 
(leep groove in the center. Fastened on one side S— neat point wit! pencil pointer and 
and extending toward the center is a sharp Eo time ret g the lead, has caused 
eurved blade. In sharpening a pencil, all that == devices to be abandoned and the g 
is necessary to do is to draw the pencil forward, a ioned wa f hacking away with a 
bringing it in contact with the sharp edge of yf substit W s 
the blade each time. Thus the pencil is soon which is s n herewit! 
pointed and the shavings are deposited in the and a neat nt~may be 
groove in the block. It is not necessary to and wit t the necess ity 
soil the fingers while the operation is in prog difficulties retofore met wit! 








Typewriter Ribbons 


“GROWN” AND “GLOBE” BRANDS 


Strictly high-grade ribbons. Materials 
and colors are the best obtainable. 


]CARBON PAPER 


“ CROWN,” “GLOBE” and “ PIONEER” brands, with medium, extra hard and soft sur 
faces respectively. Will make more and better, clearer and sharper copies than any 
other carbon paper on the market. All of the highest quality, remarkably durable and 
suitable for use in anyclimate. Soild at prices which, considering the quality, make them 
the best Ribbons and Carbons on the market We want Agents and will make Special 
Prices and Discounts for Export Trade Write for catalogues and information 








=~ 
~~ 
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hy, rd 






































The Crown Ribbon = Carbon Mig. Co.,"°e==="” 
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OPENS ENVELOPES RAPIDLY. 








Small Device Attached to the Forefinger Will 
le Accomplish Good Results and Save Labor. 





Opening velopes wit t destroying the cor 
s feat quickly is 


it in every office and 


business se in tl yuntry. The regular 
forn f pe opener is usually a long thin 
blade ke stilleto, alt gh a number of auto 
matic es have bee put on the market to 
iccomplish the results } ertain mechanisms 

{ new t ! } e 1ts appearance and 
one that no doubt greeted with a great 


form of a finger 


refinger or thumb 


=== 1 more 
salesmen 


for New York City and through- 
out the country. We know what 


























good men are worth and we are 
willing to pay well for them— 
; you'll say so if you are the right 
: Po th t ‘She te ‘ebtoubell Sathana man. Preference given to those 
ner the © ; fre fastened exerienced in the sale or use of 
| ite attachments. OEE? a modern office methods and ap- 
af entire lenge? a eemets pliances, particularly the hand- 
| he | h which the whol ling of invoices, orders and ship- 


IS 


oe ae ee ee a ping room work. Apply by letter 
~ | or in person. 


rallw 1] 
equal well 


es, and owing to 
nner of operation i 


vith whoever sees 


CLOCK TIMES SPEED OF DICTATION. The Elliott-Fisher Co. 
tion gle Ss disk en Manufacturers Elliott-Fisher Billing and Adding Machines 
pal yen! Broadway and Worth St. 
rio New York City 


eg" ss Branch Offices and Agencies in all Principle Cities 
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In order to give exhibitors and the 
management more time for preparation, 


The Annual 
Cleveland Business 
Show will be held 
April 15th to 20th 


instead of 
March 4th to 9th 





CLEVELAND GRAYS ARMORY. 
The change is a desirable one and 
pleases every one concerned. We are 
going to reach every manufacturer and business man in this part of 
the country, and if you want to reach the thousands of prospective 
buyers of office appliances in Cleveland and surrounding territory, 
reserve your space at once. Prospectus and full particulars on request. 





The Cleveland Business Show 


E. E. MERVILLE, Manager 


SPENCERIAN BUILDING Euclid Ave. and 18th St., CLEVELAND 




















Addressing Machine Contests 
BY B. 8. GRIFFIN. 
The rapidity with which mechanism, whether the mind and body can be made to act in con 
light or heavy, simple or complicated, can be junction therewith. Familiar examples of heavy 
made to act, not only occasionally and under machinery brought into instantaneous play may 
pressure, but continually and in the course of be seen in the steam engine, whether on the rail 
regular operation, is a thing but little understood way traveling at the rate of 60 miles per hour 
and appreciated in the business office. As a re with the drivers revolving so rapidly that the 
sult many office workers are ignorant of the eye can hardly follow their movements and with 
capabilities of the appliances which they handle al! the finer mechanism of the valve connections 
from day to day, and the rapidity with which working at the same time, or in the high-speed 





| 





ADDINGTYPEWRITER 
: Soke 





3 ——SSe Oo 

J. C. Moon, president of the Moon-Hopkins 
Manufacturing Company, of St. Louis, spent 
few days in Chicago during the Automol Show 
and paid this paper a visit, with the result that 
we are enthusiastic over the result that w be 
fall his company the minute it has 
ready for delivery. 

The Moon-Hopkins Manufacturing ( 
pany has been incorporated f - 
Thée owners of the patents are to 1 *] 
000, while $1,000,000 is to be sold for vorking 
capital. One-half of the latter amo 8 be 
sold at once, of which $250,000 has alrea I 
subseribed., 

It is anticipated that the foreig: s 


this machine will bring at least $1,000, 
in the new company is selling for $1 
lots of $5,00' 
J. C. Moon is president, Hubert Hopkins 
president, W. W. Hopkins secretar ! 


Crawford treasurer. 


The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 
terested either in the buying or selling of office 
devices of all kinds. 


stationary engine for electric lighting 
connected to the dynamo and making 
of revolutions per minute. 

In these cases, however, the action is 
mechanical, while with the office applia 
mind and body must act in conjunction wit 
machine. It is the problem of the i 


manufacturer to so plan and cons 

product as to keep pace with the increasing ex 
pertness arising from the continual tra ng of 
the mind, eve and hand to manipulate wit 
increasing expertness. Thus the 3 
mechanism of the typewriter has beer 

ally improved until the former high-speed stat 
dard of 100 words a minute has been more tha 


doubled. Without this improvement, the wo! 
of the operator would be fruitless, sines S| 
would be limited to the capacity of the 1 
to respond 

The Adding Machine is somewhat 
since the burden of quick handling rests 
more upon the operator; but in bot! 
public contests showing the wonde 
attained have been of inealculable ser 
operators at large by proving to then 
bilities and by illustrating methods 
venient and rapid handling. 

Probably the greatest time and lal 
the office appliance world of today is t} 


ing machine, and yet there is less knowledge 
the general subject of its capability and ipt 
ability than of any other office appliance. W} 

it is not as general in its application as t 

writer, it is far more useful than wou t firs 
be supposed, and its installation never f t 
result in its application to service wl 

enter into the original calculations H 

as in instances of other time and lal saving 
levices requiring human operation, t t 
air’’ claims of speed attained have bee st 
plentiful regarding the addressing 

any other office tool, and with the end i: 
erystallizing the many ambiguous claims 

in this respect, it was decided to h 
contest for operators on all forms of addressing 
machines at the Office Appliance Show in Bostor 
Mass., held last November at Horticultur Ha 
with the active codéperation of leading manuf 
turers in this line. A set of rules ar regula 








ions wi 
the Su 
str y 
eve hs 
I L ma 
hose 
numb 
ind tl 
P 
\ 
is 
f 
é r 
I 


was 
yraved 
t pre 
il 
li 
Reg 
lrny 
Att} 
(ow 
[ I 
is 
I 
l he 
, N 
la , 
| gal 
Pay-! 
\s 
wav. be 
is 
ke 
} : 
Phe 
Address 
s W 
pe I 
N 
N 
The w 
H. Voss 
vas 19 
Mrs 
was 
wi , ? 
The 
W 
H 


w England 


irefully framed by the managers of 
which would make the competition 
operators at liberty to use which 
they were most familiar with, and 
turers’ display of machines. 
esented, however, were but two in 
the Addressograph or type system, 
or cut-out stencil system, the Pin 
rforated stencil not being present. 


tants were absolutely non-professional, 


ympany manufacturing 

allowed to compete, 
be declared the cham 
perators who had not 
tory for less than six 


es of anv 
achines wer¢ 


winner was to 


i in that 
eligible. 


as prizes seven hand- 
ps, consisting of a first and second 


of the three contests and a 
Cup for t winner of the greatest 
nts obtained in all work executed. 


the nr es offe red was of the 
cups, gold-lined and 
foot high for the second prizes 


gh for the firsts, which were more 
if trophies The Championship 
ving ip with three handles and 
All the prizes were handsomely en 
full PY nt of the occasion of 
with the name of the winner, 
ording to the greatest number 
d in ea yntest for the winner 
ts for t ampion, the marking 
ws 
80 points. 
10 points. 
10 points. 
entire nlooked-for manner ol 
gh work wit t impression on the 
A ddressing Machine, however, t 
ssed it as their opinion that a lesser 
oints should be allotted for t 


ter number for impres 


giste Wi some of the operators 
eemingly good time, their work dis 
es of matter put through with but 


n the top piece. As this did not 
prize winners, however, it did 
final s but only served as a 
e actio! the allotting of points 
s features to be judged. 
ntest came off on Wednesday even 
3, and nsisted of the address 
lopes ¢ f the three sizes used 
’ a) < 
first public addressing machine 
, the n igers had to feel the 
vithout prece ent or previous exper 
and there was considerable arg 
interpretation of the rules an 
some of it seeming to the judges 
ss unnecessary, and savoring of 
n the part of the manufacturers 
onsiderable delay, which did 
rease the nervousness of the 
g part, w of course had never 
i i! Pp 
SIx mat nes on the stage, three 
s and three Elliotts, and the first 


s that ran disclosed the winner 1 
W. Pimm, who hand! 
} ‘ 


led 
Elliott at the following rate of! 


I 6 min 
ze 6 min. 6 
6 min. 23 
pes 19 min 9 s* 
f the s I prize was Mrs. Ju 


| ott whose total tin 
tes and 52 seconds. Much credit 


her performance, inasmuc! 


en the handling of 
sing 
test last well onto midnight 
perators competing 
essing naturally being the n 
work ha 1. 
r by 1 ts was as follows: 
a Reg- Impres 
<a G2 92, 
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System in Speech 


The Telegraphone Prevents Loose Talk 














The human mind is the mainspring and there to make both a part of his 
written system. 

What did he say? What did they 
Was it one-eighth or three- 
Was the phone order thirty- 
five cases or twenty-five cases, as 
the next day’s letter 
claimed. 

Loose Taik—Loose Talk ! 

The Telegraphone 
systematizes speech. 
It fixes at both ends 
of a ‘phone what is 
really said at each end 
and exactly repeats it 
in the speakers’ own 
voices, a minute, a 
day or a year later. - 

The Telegraphone 
takes two other wheels from the busi- 
ness mind- the pert ness or inconvenience 
of personal dictation and the mechanical 
imperfection of phonographic dictation. 

The hundred other business and do- 
mestic uses of Poulsen’s marvelous Tele- 
graphone are fully described in the com- 
pany’s illustrated booklet. 


of business, when restored to its normal 

function of planning or inventing 
Business machinery exists to do the say? 

mechanical things and only thethought-  eighths? 

less man fills his head full of wheels. 
The telegraph and 





telephone are busi- 
ness machines that 
save time and annihi- 
late space, the talk- 
ing machine is a busi- 
ness device that re- 
celves and records 
sounds after a fash- 
ion—and _ simplifies 


and systematizes cor 











respondence 





These devices have 
taken some of the wheels from the busy 
man’s mind and added them to his 
business system. 
There Yet Remains His Speech! 

He ’phones to his broker and at the 
same time receives a “‘rush’’ order from 


his biggest jobber and must stop then 











A Moderate Investment is Still Possible 


The American Telegraphone Company is selling 100,000 shares of its stock to enlarge its manufactur- 
ing facilities at Wheeling, W. Va., that the 6,000 and more advance orders for the Telegraphone may be 
filled Phe undersigned is rapidly alloting, i imerical order as received, applications for this stock from 
investors who have examined the Telegraphone and confirmed its inventor’s claims. The major portion of 
this d prompt application is now a necessity by those who wish to share in the 


his issue has already been sold 


American ownership of this wonder! t rhe price of this first issue is $10 a share which may 
be divided into convenient monthly pa Whether present investment is contemplated or not, the 
complete, illustrated story of the Telggraphone is of engrossing interest, merely as a record of the latest 
and most wonderful achievement in science It will be mailed to any reader of Office Appliances who 


writes for booklet No. 649 to 


Sterling Debenture Corporation, 


56 Wall Street, 
New York 





























No Stenographer can afford to be without 

We wanta this—the most complete 
—. COPY HOLDER ti: Si 
in every One on Earth 
TOWN Merely press compressor clamp and holder 
to act for will keep your note book in erect position. 

Loose Papers — Wills — Abstracts 
US. le — 

Anything to.be rewritten always right before you. 
Are you » Enables « opyist to s.t erect, insures speed, saves eye 


















strain. Made of quar tered oak and nickel plated steel, 
| All parts reinforced; no breakage; always ready. 


PRICE $1.50. 


We are making a Special Dealer’s Offer on this 
copy holder. Every typewriter dealer, stationer and 


one? 


salesman should in estigate it. 


O. KR. BROWN CO., Sole Makers, 
83 Baldwin Building INDIANAPOLIS, INDIANA. 

















< eee. 
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~ East Orange, N. J. 
: The directors of the American Writ y 
; 5 Co., at a eeting held here.on the 12t 
mended to the stockholders that the I 


CABLE ADDRESS & capital stock of the concern from $ 
SALETYPE <4 108-110 Duane St. $22,000,004 e common stock was 
ee ) £9, 500,000, f which $1,000,000 has 

TO THE TRADE ONLY issued. I'v million dollars’ wort! 

stock that was held in the treasury 








f WY pany was retired and canceled 
iay Cs Fi where these recommendations we 
accepted was the regular annua 


meeting of the company 
Worcester, Mass. 


Logan, Swift & Brigham branch of 

States bk elope Co. the trust wi lout 

our \sood Neasons § 
its present plant The new building wi 
brick with a granite foundation and 


WHY YOU SHOULD TRADE WITH US 140x225, four stories in height. This w 
an additional floor space of 88,000 squar 
The offices will be located on the second fl 

Rochester, N. Y. 
The Stationery Supply Co. has just 
with a capital stock « 


The Original and Only Exclusive Wholesale Typewriter House ganized her 
of manutacturing typewrite! 


the purpose 


in the United States. ‘ : ahi ae Robi 
and supplies. The incorporators are R. C. Rob 


Our Success Depends on Our Ability to Please Y ou. son, L. K. Bundick and M. N. Kettridg 
Philadelphia, Pa. 


I Si 


—s 
—= 


| 
| 
. 















4d Our Customers Get First Call on the Best Machines Obtainable \lvah Bushnell = “E> a establis 
. : : an office at 3 Park Row, ew York, w 
in the Largest Typewriter Market in the World. og yl i iagin pr aaa ge Th 
Hi Our Customers Can Take Orders for Any Make of Machine on Seance oa ee. Ey baad ; 
| i the Market and Know that we Can Furnish Them. City, being opposite the Astor Hous 
1) rectly across the street from the south 
A) of the postoflic« H. W. Hunter is 
i . manager of the office, and he will be g 
HAVE YOU A SURPLUS OF ANY MAKE OF MACHINES? IF SO mect visiting stationers from all sec 
go to ew rk to us 
WRITE FOR OUR TERMS OF EXCHANGE FOR STOCK THAT Holyoke, Mass. 
QOU EA SELL_——————————_—_—_—— OFFICE APPLIANCES desires to ack! : 
verv beautif alendar forwarded W 
& Wvekoff Co., manufacturing stat 
ecalendar is of very beautiful desig 
DEALERS: Send us your name and we will mail you ae a Sey = panes =" aa 
e@ some Special Quotations that will interest you — hn aoe oo tliat ies 
Co., of New York, and maintains hea 
at the Palmer House. He has a complet: 
WHOLESALE TYPEWRITER COMPANY to 
Boston, Mass. 
The Diam al Envelope o., 
108-110 Duane St., New York, U. S. A. iia, Gms Soak ba & Seanele emone 
We are now equipped to fill foreign orders promptly 33 Used or Rebuilt Machines a, - , . * 4 m9 vas = 
of the concern, who is ae nA d of hav 
led $2,800 of the firm’s money IX 
eavor t e his innoes 
Holyoke, Mass. 
On account tf the inereased « 
terials and labor the American Writing ] 
IF YOU eas a asene 
writing paper about 10 per cent \ 
SELL DESKS thirty independent paper manufact 
make a corresponding advance: It 
the cost of fine writing paper ranges 
and want to 20 cents a m i and some t xt 
qualities g en higher than the 
SELL THE BEST The newspaper grade of paper w 
fected by th nerease, According t ep! 
TYPEWRITER and sentative the American Pape } 
OFFICE DESKS been no chang 1 the prices for t : g 
years, while in the meantime thé st of f 
a materiais whi ente into 
Write for our catalog. the na r has been fr adilvy going 
For the Trade Only. — of rags has been constant! 
abor has also gone up material] Thr 
. ° and a half ago, following a protracté 
ROWLETTE DESK MFG. CO., Richmond, Indiana || {ii..2.0 ey 
granted the mill operatives, with no 
ing increase in the price of paper t 
































PAPER AND ENVELOPE NEWS—Continued. 


The re s bee i luetion of the profits 
by onsiderable figure. T! 
" Is will also be only to 
vla rtunity to put prices up, wher: 
al have felt they should be fo 
~ years The American Writing Paper Co., 
‘ is k as the Writing Paper Combine, 
3 ercentage of all grades ef fin 
Boston, Mass. 

s of its financial condition has 
ee! hil he Massachusetts secretary 
state | Whiting Paper Co., which was 

rpora 1905, ul r the laws of this stats 
the sta vhiec! s dated Dee. 31, 1906, 
shows ass f $2,103 6, of which $445,377 

presents value f s real estate, $125,000 
mac $189,570 material, and $1,343,379 

Ss ¢as ebts receivable On Novy. 31, 
1905, iny’s tot issets reached $1,577 
116, i ish al lebts receivable only 
$818,422 compa! s habilities at the clos« 

f las luded $ 000 of capital stocl 
$174,452 ints payable, and $1,628,874 

f surplus on N 1, 1905, the accounts 
payable | only $77,759 and the surplus 
only $ while the company also had a 
profit ss account of $499,656. 

» « 

We ha ved notice that the Albemarl 
Paper M ring Company, of Richmond, 
Va., has « new officers made necessary by 
tl ieatl the former president of the ‘com 
pany, Capt mes I, Chalmers. The new presi 
dent is M irles M. Boswell, who has been 
associated the coneer since its start and 
has been engaged in the management 
of its affairs a long time The vice-president 
is Williams alley, s etary John Gibson, Jr., 
and A. | bertson treasurer. All of thes 
gentlen had long connection with this 
company pre t that the Albemarls 
Compal nake 1 | strides under the 
supervis such ¢ petent men. This con 
pany owns of th irgest blotting paper 
mills in ntry al ts product is sold all 
over 

SPECIAL. 
The Eat Hurlbut Paper Company, of Pitts 


field, Mass 


exhibit at 
in Philade 
omplete 
shown 

Kk. Colton, t 


ment ol 


in! il 
steel pens 
tion. Mar 
ney I 

ti a 
t I K 
1 f w 


have irge and attractive 

ming business show to be held 

. Februa 16 to 23. A full and 

of its typewriter papers will be 

booth w be in eharge of Mr. J 

known manager of this depart 
iton-H but Paper Company. 


KONITE PENS. 
who s ever expe rienced tl 
ratching, spluttering, balking 


Konite pens will be an inspira 


red fr e finest rolled metal, 
witl S] il regard to smoot 
ties and ibility. In the prepara 
pens the eeds and requirements 

g pui ave been carefull, 


ed out Bookkeepers and offic 
among the eight different styles 


which these pens are made, just 


ppeals to their particular desir 
al man finds his favorite stul 


writing and those who do posting 
in figures, ete., will be pleas 
writing e points. 
the factory each pen is ind 
l and passed on or rejected, s 
ises a box or a dozen, Konit 


ise and smoothness 


high quality 

» handle high grade 
well t et equainted with 
Konite ns are put up 1n san 


of each var 
tainer 
wl lor advertising ma 


rs te Pens to Dol-Gr 
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Multiplication is brain drudgery of the worst kind when performed in the usual 
manner. It is vitally important that it should be correct, dealing directly in 
dollars and cents. No trial balance brings out an error in an invoice or bill. 


T ENSIGN csisisioe vase MUL TIPLIES 


By depressing keys on central key-board for the multiplica and on the 
other key-board for the multiplier. No other operation is required, conse- 
quently there is no mental effort whatever expended, Could it be simpler? 


ADDS 

















By using central key-board as customary with all standard makes of 
adding machines. Depression of all keys is only 3-16 of an inch with 
light uniform touch, allowing the operator to obtain the highest speed, 





eR EE TRIAL of this machine will be given to responsible houses as soon 
as possible after receipt of request for a machine on trial. 


ENSIGN MANUFACTURING COMPANY 


24 MILK STREET, BOSTON 


























SOMETHING JUST A LITTLE BETTER 


HE progressive business men of the country do not want somethi 4 * just as good,” but something just 
a little better,’ when it comes to typewriter supplies, which determine the character and appearance 


of their business ‘ orrespondenc e 


; : Juality and Durability " are the only items thought of in the manufacture of the “Du-Ra-Bul ” Ribbons. 
Have you tried them ? 


If not, you have missed one of the “ really good things.” 


AMERICAN AGENCIES: 


Boston Minneapolis Hartford Harrisburg Buffalo Omahs 

C leveland Grand Rapids Toledo Kansas City Chicago St. Joseph 
St. Louis Los Angeles Cinciona Detroit Pittsburg i 
Washington Albany Baltimore Columbus Philadelphia Providence 


New York City Rerresentative: The Ransom-Parker Co., 4-6 White Street. 
THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., U.S. A. 
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Typewriter 
ribbon, through 
which entire let- 
ter or form is 
printed from 
typewriter type 
with each revo- 
lution of cy- 
linder. 




















Cylinder 
holding type 
from which job 
is set up by a eim- 
ple automatic de- 

vice operated 

















TIME. REC ORDER 





By Special orrespondents 





Mr. F. C. Kingston, who formerly managed 
the Dey Time Recorder interests in ig has 
retired permanently from the time recorder field 
and has gone to Cleveland to take very 
lucrative position Mr. Kingston has a great 
many friends both in Chicago and elsewher: 
it is the sincere wish of all who know 
he will enjoy the great measure of pros 
deserves. 


Friday, January 18, the offices of the D 








ai itt, Register Company, in the First Nat Bank 
building, Chicago, were diseontinued t 
effects moved over to the Internati lime 
Recording Company’s office, in the Tribu 
ing. Hereafter the entire Western business will 
be managed from this office under t t 
of Mr. F. B. Eells, upon whom now 

Real Typewritten Letters Produced More Quickly and pon of Senning § Cae nnee. 


The force of the Dey Company, wit! 


Cheaply Than So-called ‘Imitation Typewritten’’ Letters 






















| 
| tion of Mr. Coles. who goes to New \ vas 
The Gammeter Multigraph is in reality a typewriter especially constructed taken over with the International orga tio 
: ss : : and consolidated with it. The Dey 
for multiple work, It uses ty pewriter type, ribbon and rubber platen. Its | continue to sell the machine they are us | 
work cannot be distinguished from that of a regular typewriter, yet with a | will work just as hard under the new 
things to make the dial machine 
| they did befor With them the ren 
* petition means but added inducems 
mmeter ultigra vate 
The St. Louis office of the Dev Con has 
been taken over by Mr. Thomas Morris i 
(2,000—and Over—Original Copies Per Hour) manager of the International Time Ri ng 
Company, 
your office boy can produce copies faster than with any ‘‘duplicator,” and As Mcten tnenalh of the Tohernet 
every copy will be a perfect, ribbon-printed original, The Multigraph requires Recording Company, under the manag 
. ‘ ; ins .  « Mr. 8, H. Chamberlain, sent in an ord f 138 
no expert handling, and there is no mussiness or soiling of fingers in its opera- Stieiihith Gil oh anak Gn tetemeht af the 
tion. It will not only typewrite multiple letters, but can be adapted to print business. This office has the record 
ca one month and the business of the Bost 
youy office forms, postal cards, tabulated reports, record cards—a thousand Sti caddihie ait Sealadins dha 1} 
and one odd jobs—without the printer’s delay or the printer’s pay. amounted to i98 machines all te 
—" : . greatest month’s business on re 
Names and addresses can be ‘filled in’’ on Multigraph letters with an oe athe ste =bialggga 
ordinary typewriter, with perfectly identical style of type, color and impression. ** « 
, The business of the International 17 R 
| , eording Company is little short of phe 
Let Us Send You a Sample nye Engrg Medhacner sige taggly al 
i behind on shipments, with the fact y WO! g 
of a letter typewritten on the Gammeter Multigraph and addressed to you fe? night and day. Chicago alone has 2 “pt es 
sonally. Simply send us your name, the name of your firm, and the position machines on order, and everything is b« 
you occupy. We'll include descriptive booklet with the letter Write to-day to push deliveries. The number of sales 
recorders is astounding, and with 
The American Multigraph Company, 1802 Case Avenue, Cleveland, Ohio re ee ran ene nee Be I 
oO 1e iternationa ompany it 18 
Branch Offices Everywhere it will not be long before the factor 
able to keep up with the sales departn 
According to the policy outlined by 
national Time Recording Compa s 
taken to protect the users of 
against infringers. Suits have alread n 
ote ange o ress Ties giles deme seems and + 
be started. The International says that 
policy of the company to protect users against 


possible embarrassment and they ars ng 


We have completed our new factory at New |\ | °::'': xvarrssment ant Hey are 


T 


| buy are not now concerned in pending 


Brunswick, N. J., and moved our New jj | '*:0 2:0 ai snivingers on Invernations 


York office to 35 Warren Street. Hien being to eliminate manufactorers 





granted. 
* > 


Write for samples of our new goods, 


Better business than has ever be 
before is the report of the Simplex Ti 
ing Compal from its Chicago off 


PEN-CARBON MANIFOLD Ca. Ine. three months have been record 


show up better than any three months 

















pany has ever had. 

















TIME RECORDER NEWS—Continued. 


Mr. H. H. Highton, formerly of the Syracuse 
Time Recording Company and the Halwood Cash 
Register Company, has joined the forces of the 
American Multigraph Company and has been as 
signed to Detroit. 


> * > 


The American Multigraph Company has opened 
up a new branch at Minneapolis and Mr. A. H. 
Bacheller has been put in charge of it. Mr. 
Bacheller is a man of wide experience in selling 
specialties and had made a good record with 
the present company. He is placed in full charge 
of the Northwest business, and is scheduled for a 
grand success 

* * * 
force of the J. H. Wilson Company 
augmented by the addition of Mr. 
Ritter and Mr. W. M. Johnson. both 


The selling 
1as lately been 


Charles E 


old-time recorder men of long service with the 
International Company. Mr. Wilson reports a 
good business from his Chicago office and with 


the late additions to his force has a very fin 


selling organization of which he is justly proud 
= 
W. M late tl Dey Company, has 

yined the f s of J. H. Wilson Company. H« 

has been assigned to Detroit and will have 
harge of t local branch of the J. H. Wilson 
Company there 

7 > _ 

Mr. Eddy f the force of J. H. Wilson Co., has 
been sent to the Twin Cities to look after the 
interests of the firm at that point. He will have 
supervisio! tf the saies in this sectiom 

a. 6 a 
f the International Time Recording 


any, in the 


Flat Iron building, New York, 


has been very busy ite. The local manager, 


Mr. T. Channing Moo has taken over the bus 

ness of tl D Compa and the office former! 

ecupied | that coneern at 257 Broadway has 

been dis nued As soon as arrangements can 

he made Internat il will increase the size 

if its offices taking veral adjoining rooms 
o # «@ 

M r. Cha go M manager of the New 
York office of e li ational Time Recording 

mpany,! s tha has recorded more busi 
ness from his territory this year than for the 
same peri st year feels very gratified at 
the present tlook of things generally. 

Mr. W Woodwar ind Mr. E. A. Chase 
formerly n agers of the Dey business in Ohio 
have gone over with the International Company, 
ind are WOI ng out f New York. Mr. Wood 
ward is bus King fter the New Jersey terri 
tory wl M Chase is iveling up the bea 
ful Huds rive! I 

Mr. George Chorpenning, late manager of th¢ 
Dey interests in New York, is looking after the 
Islat of M ittan for International Com 
pan) He is a good territory of considerable 
size al s ng u business in a gratifying 
nal T 

W. P. Sutton is dividing New Jersey territory 
with W. T. Woodwar: International Time 
Reeording Company 

' * * * 

Mr Nivern, tr the New York office of the 
International Time Recording Company, has gon 
to Bostor Mr. Chamberlain to aid in looking 
ifter the Providence territory. 

* * * : 

H. S. Evans, of the Philadelphia office of the 
International Time R ng Company, report 
i. large volume of business for his territory. He 
has a very selling organization and his offies 
has supervisior ver | sburg and Baltimore as 


We want editorial representatives all over the 
world—write us. 

The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 
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| All Makes Rebuilt Typewriter a 











Get in Line 


OTHERS 
ARE 
EMBRACING 

THE 

OPPORTUNITIES 

WE OFFER. 
DON'T YOU 
WANT 
TO GET 
IN ON IT 


my 


SS" 






































=— 
THAT is 


ir factory facilities for turning out t 


wHaAT WE OFFER 


the very highest grade of Rebuilt Typewriters are second 


i ‘‘as good as ever.”’ 





| GET OUR 


PRICE LIST TO-DAY | 





Important 


Ve are offering Factory Rebuilt Olivers, Smith Premiers, New Century and others 


t prices 


reason why we can't have your 


never before heard of, and on whi 


FACTORY 
REBUILT 
BARGAINS 


ich you can make a handsome profit. There is no valid 


Hundreds are taking advantage of our rare offers. 





| GET IN LINE TO-DAY. DO IT NOW | 





Rebuilt 


Typewriter Co. 


84 La Salle Street 
CHICAGO 























FREE CATALOG 


| Moon Desk Company, 


The Ideal Typewriter Desk 


For Small Offices, or Large Ones where 
Many Stenographers Are Employed, is 


THE MOON No. 515 


OF WHICH THOUSANDS ARE IN USE, ALL 


SOLD ONLY THROUGH THE TRADE 


DESCRIPTION 
46 In. long; 32 in. wide; 30 in. high; weight, 160 Ibs. 


Raised panels. Center drawer with flat keyed lock. Writing 
bed 5-ply, built up with quarter sawed white oak top. Machine 

vered by roll curtain, and protected from dust when in 
desk. Roll curtain and pedestal drawer lock automatically. 
Typewriter attachment 26 inches high when in position for 
use--standard height 


“Unb Prices Muskegon, Michigan 


AND PRICES 
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mportant 
Decision 


UNDERWOOD TYPEWRITER CO. 
WINS NOTABLE VICTORY IN 
UNITED STATES COURT 





Q After years of litigation 
the Underwood SIRE 
writer Company has 

ained a notable victory 
in the United States Court 
of Appeals, the court de- 
cidingthat the Remington 
Company has infringed 
on Underwood patents by 
using tabulating mechan- 
ism a as the Gorin 
tabulator. The court also 
decided that the Under- 
wood Company in using 
the Gathright invention, 
does not infrin e on pat- 
ents held by the Union 
Typewriter Company, 
holding company con- 
trolling the Remington 
and other typewriter con- 
cerns. 


@ The decision places 
the Underwood Company 
in a most commanding 
position and is one of the 
greatest events in the his- 
tory of the concern. The 
decision shows thata large 
number of competing ma- 
chines have occhited im- 
mensely by use of Under- 
wood patents and property 
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W. L. BUNDY IS DEAD. 


Inventor of Time Recorders a Victim of Tetanus 
—-He Was a Genius in Mechanics. 

Willard LeGrand Bundy, the inventor, died at 
his home, No. 207 McLennan avenue, at 2:30 
o’clock January 19. Mr, Bundy had been ill 
for about a week with tetanus. He was born 
in Otsego County on December 8, 1845, and 
when he was quite young his family moved to 
Auburn. Here Mr. Bundy received his eduea 
tion and when still quite young learned the 
jeweler’s trade with the firm of Hyde & Bettys, 
of Auburn. In 1870 he went into the jewelry 


business for himself, which he continued until 


1889, when he moved to Binghamton. 

He was the inventor of the first practical time 
recorder, which was a key machine, and of 
which there are now hundreds in daily use. 
He also invented several other kinds of time 
recorders, and has taken out some thirty-five 
or forty patents during his lifetime. While at 
Binghamton Mr. Bundy produced the first time 
recorder and was one of the organizers of the 
Bundy Manufacturing Company, and was en- 
gaged with that concern for some time, and 
afterward with the International Time Recorder 
Company, with which he remained until he came 
to Syracuse in 1903. Since coming to this 
city he has been connected with the W. H. 
Bundy Company. Mr. Bundy was also the in 
ventor of the Columbia ecaleulating machine, a 
machine of almost human instinct, which not 
only adds but subtracts, multiplies and auto- 
matically repeats, which was brought to a state 
of absolute completion just prior to his death. 





W. L. BUNDY 


He was gifted with a rare mechanical genius, 
which he had always made the most of, start- 
ing when only a boy to build steam engines and 
other machines for his own amusement and 
that of his friends. He had in his home his 
‘*Wonderful Clock,’’ which he designed and 
built, which not only gives the time of day but 
the day of the week, day of the month, day of 
the year, the year, the seasons, the shape of the 
moon and changes each day, strikes the hour, 
chimes on the quarter hour and small soldiers 
march when it chimes. In the lower part of the 
ease, by itself, is an old-fashioned ‘‘overshot’’ 
water wheel, which operates an upright saw, 
running through the log and back once each 
hour. He had had many flattering offers for this 
clock but preferred to keep it. He was a man 
of sterling business integrity. He was an elder 
of the South Presbyterian Church, was one of 
the building committee and always took an ac 
tive part in chureh and philanthropic work. 
He is survived by a widow, Mrs. Etta D. Bundy. 
two sons, Willard H. and Royal D. Bundy, both 
of this city. Funeral services will be held at 
his late home on Tuesday afternoon at 2 o’clock. 








Fos Bi 


TO THE 


TRADE «4 USERS 


OF THE 


LINEOGRAPHS 


Do not receive as gospel truth half that our 
contemporaries print in the various pe 
cals, for it is plain that their motive is to m 
lead the public with a view to forcing the sale 
of their goods at exorbitant prices. 

They also are well aware that the Lineo 
graph Co., of 112 Fulton street, New York 
City, does not solicit their customers who have 
bound themselves to purchase their supplies 
from the parties whose machines they use. W« 
have invariably refused to sell them under 
such circumstances. 

Not one of our agents can show any instru 
tions from us to sell our goods to the users 
the Rotary Neostyles or Rotary Mimeograph 
They, however, understand that it is their 
right to sell all they can for all styles of ma 
chines that have no license restriction. 

As regards the case of Cortelyou v. Johnson, 
it was decided by the U. S. Court of Appeals, 
which reversed the decision below. That de. 
cision of the Appelate Court said, as to the 
doctrine of the controlling supplies : 

“Tf the doctrine be driven to its ultimate 
conclusion the merchant and the consumer 
may find themselves enmeshed in a net-work 
of monoplies embracing the necessaries of 
life. No one may safely sell coffee to the 
customer but the patentee of his coffee mil/, 
no one can furnish him flour but the patentee 
of his baking pans, and he may yet be com 
pelled to buy milk from the patentee of his 
milk can, and soap from the patentee of his 
bath tub. It ts manifest that the aoctri 
may be expanded as infinitum.” 

“We incline to the opinion that the line 
Should be drawn to include those artic: 
which are either parts of a patented combi 
nation or device or which are produced for 
the sole purpose of being so used and to ex- 
clude the staple articles of commerce.” 


Where does the “Sweeping Vic- 
tory” come in? 


They boasted of a similar victory in the 
Johnson case, but when the higher court re- 
versed the decision they fell flat, quite a 
natural thing to do. 

We do not want their trade ; 
to do to keep us going; we have been engaged 
in business about 21 years; we intend to r 
main at all hazards, and needless to say, much 
against the wishes of our contemporaries 

Write us for free copy of the decision of the 
United States Circuit Court of Appeals 


THE LINEOGRAPH Co. 


112 Fulton St., New York, N. Y. 


we have plenty 











_ 














COMMERCIAL 


TALKING MACHINES 





The National Phonograph Company has opened 
another branch office, this time at 1109 Union 
Trust B ng, Cir ti, Ohio, where will be 
found a f equipment of commercial phono- 
graphs and supplies, as well as a first-class em- 
ployment bureau whi furnishes operators for 
the Edison phonographs Mr. D. O. Cloud, who 
for some vears past has been connected with the 
Associated Press in Rochester, N, Y., is in charge 
of this offic The National is making rapid 
str 8 sa of its Edison Commercial 
Phonographs for business use, and many of the 
large 1 yuses are installing them and 
find them a great help and of immense impor 
tance in the transaction of heavy correspondence 

The National Phonograph Company on the 
first of the vear sent to their friends and patrons 
a very neat little desk calendar, handsomely 
printed a bearing a halftone cut of Mr. Edison 
at his 3 iting the Edison Commercial 
Phonog? 

> * + 
7 

The Ce bia Phonograph Company has re 
moved its executive offices from 90 and 92 West 
Br iw Broadway to the fifteenth 
floor of the Tribune Building, in Park Row, 
where . vhole floor. It has been 
waiti S for the building to be 
finished, vy has one of the most com 
plete da ffices in the city. It occu 
pies tl floor. 

* om 7 

The New York sales office for the Commercial 
Grapho}] e, which was formerly ecnducted as 
a separate office in charge of Henry P. Roberts, 
resigned, has now been amalgamated with and 
made part of the general commercial depart 
ment. It will be operated as a sales department 


of the general organization, in charge of Mr 
Mervin E. Lyle. Mr. Lyle has been heretofor« 
assistant to Mr. J. W. Binder, who has charge of 
the whole commercial work in connection wit! 
the Graphophone in the United States. 

With regard to the factory of the Commercial 


Graphophone, the commercial machines are away 
oversold. They probably are about 420 orders 
ahead. The shortage is occasioned by the new 
type of machine which has recently been put out. 
lo meet this, however, the force of men at the 
factory 1 produes Graphophones has been 
increased fold, beginning with January 1 
It is hoped that the inereased production wil 
4 enable the factory to catch up with orders 


NEW RECORD; 37,485 WORDS, 81. HOURS. 


Pierre, 8S. D., Jan. 29 { new world’s record 
for speedy typewriting yntinuing over several 
a at | i here by Otto Linsta 
St. Paul mar Mr. Linstad made 
iwerage of seventy-three and 
ha mir ‘ for eight and one half 
s¢ rs rea g original copy al 
snseril the same For continuous 
over su eng 0 this record has neve 
been eq or the first hour or so Mr, Lit 
stad’s W vas ster than seventy-three 
wi tatigue eut down nis 
nee Af ts ‘ heen secured authent 
I 
at , ich will stand as 
Linst was born and rais¢ 
wf } age 
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The tedious and fatiguing brain work of end- 
less and difficult calculations no longer exist. 


The monotonous estimating, rechecking and controlling 
of multiplications and divisions are a matter of the past. 


Commercial and technical life in our hustling 
age requires 


Precision 
Simplicity 
Speed 









Precision 
The machine is infallible. 


Simplicity 


Economy 
The machine may be operated by 
anyone after one hour's practice. 
Speed 
Write down problem and the result is 
shown. 











Economy 





The work of calculation that eight expert 





the machine WITHOUT MENTAL ASSISTANCE 


All examples in Addition, Subtraction, Multiplication and Division, Figuring 
Percentage, Discount, Fellowship, Profit and Loss, Averaging, Statistics, Checkin 

of Bills, Estimating, Foreign Exchange, Compound Work, all problems in Civil 
and Mechanical Engineering, Foundation and Construction Work Etc., Etc. 


Write for particulars 


OSCAR MULLER & CO. 


32 Broadway 
Room 906 New York 





accountants are capable of performing in eight 
hours will be done by the machine in less than 
one hour. 
Operations like the following are executed by 











= 


* 











We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. Q Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for snvecial circular. 


* 816-822 Fulton St., CHICAGO, ILL. 








Krag Imperial Cabinet Co. 


Steel Filing Devices 
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ENVELOPE SEALER INVENTED 


The modern business office has lacked a proper device for quickly 
and neatly sealing letters, circulars, price lists, etc. Something simple and 
cheap was needed, yet efficient and free from complicated mechanism 
though positive in its work handling the various standard size envelopes 
without adjustment. 
















Boston, Mass. 


Mystery surrounds the fire that dest: 
portion of the Derby Desk factory at Some: 
a suburb, on the night of January 7. Spontan 





The Twin City En ' Sealer is said to meet all these requirements. ous combustion is given as the cause by 
Fed by hand, it seals 5,000 envelopes per hour, with automatic feed police and fire department, although the cireun 
attachment increases speed to 7,500 per hour. This machine is the in- stances appear somewhat suspicious. The Derby 
vention of a Minneapolis man, hence its name.— Minneapolis Tribune. Twin City Envelope Sealer Desk Company has been twice visited by fire 
within a year, the first fire being the work of an 
incendiary. The last fire was said to have been 
TERRITORY GOING RAPIDLY OUR CLAIMS : Ear tae off lenses oily lade cbent albonat 


nd for Prices, Terms, Etc., Without 7 ro ; 
Se or von "Wak sod Ideal Seller. Delay Efficiency Simplicity Durability Neatness eauae eden a are by the State ] < 
specto eTore the al decision was reache 














IT IS A WINNER Cheapness Dispatch Total loss insurance, $50,000 
TWIN CITY SPECIALTY CO., 433 Security Bank Bldg., Minneapolis, Minn, Buffalo, N. Y. 
i 4 Papers of incorporation have been granted th 
WHOLESALE OFFICE APPLIANCES (JAYNES’ PATENTS) Plus and Minus Desk Company, and arrange 
ments have already been made for the erection 
of a manufacturing plant here. The company is 


composed of Buffalo men entirely, who i 
$100,000 cash capital in hand to go to work on. 
The members of the firm are Maurice M. Wall! 








TO J. B. Wall and Thomas H. Wall. They ive 
UBLIC N | E THE AD lately purchased the patent rights to an adjust 
’ able desk that is said to be of such a nature as 

to revolutionize school equipment. \ fine 


' Write us for free copy of the decision of the U. 8. Cir- 
cuit Court of Appeals reversing the decision restricting 
sale of duplicating ink to persons using Rotary Neostyle. 


THE LINEOGRAPH oz"; DUPLICATOR 


makes 1000 perfect copies, costs 100 per cent. less than similar 
duplicators, and has no license restrictions. Don't buy any dupli 
cator until you have seen the Lineograph Write for Circular. 


factory will be erected just as soon as possil 
941 Seneca street. It will be three stories h gl 
200 by 120 feet, and when completed will b: 

of the finest desk factories of its kind 
country. 


Coffeyville, Kan. 
H. A. Taylor and A, Hollenbe: k, otf M ris, 


Ill., have made arrangements for the ere 
a factory here for the manufacture of office fur 
THE LINEOGRAPH COMPANY, 112 Fulton St., New York ROTARY L NEOGRAPH niture and mill work. The plant will be erected 
at once and upon opening will employ 25 
the force to be increased later on. The e 
will go after the office furniture trade generally, 
and promises to do a good business. Both men 
are well fixed financially and have plenty of 
backing besides. 


i 
{ 
i 
ti 

{ 

| 























Cincinnati, Ohio. 





The manufactures of furniture and office fix 
tures in Cincinnati and vicinity, which for 1905 
were valued at $10,000,000, increased fully 1 
cent during 1906, the estimates of individua 
manufacturers varying from 5 per cent up to as 
high as 25 per cent, with 10 per cent a genera 


Visible Writing 
Unlimited Speed 


average for the whole trade. This refers only t 
TYPEWRITER the Cincinnati output, but to the $11,000,0 
worth of Cincinnati manufacture must be added 
it is said, fully $2,000,000 representing the x 16 
of foreign product handled and sold in this v 


ie P , Per t Ali t < Ppa Cincinnati agencies and department 
Automatic Key Release Back Spacer H. C. Yeiser, president of the Globe-W: 
Automatic Line Spacing Decimal Tabulator Company, the most extensive manufacturers 
Automatic Control of Uniform Impression office furniture in the world, speaking of th: 
" tremendous expansion of this line of business 
Carriage Free Cerriege during 1906, said: 
Automatic Tabulating Direct Inking ‘*In our case we made the enlargement of o 
Automatic Margin Lock Interchangeable Type factory in time to provide for the increase, a 
Beauty of Work will continue to enlarge if necessary. I know 
Automatic lacrease of Light Touch some few factories which have been so hopeless)) 


overwhelmed that they made no attempt to } 


Interchangeable Carriages all of the orders received by them, but select« 
(aay length) the particular customers they desired to fa 


and eanceled the rest 


Power for Manifoiding 
Strength and Durability 





**As to 1907, there is no reason apparent 


An Entirely Automatic Typewriter. Catalogue upon request. the output should not be quite as larg: 


larger, than in 1906.’’ 
Herkimer, N. Y. 


The Blickensderfer Manufacturing Company || «:.,.... °°"... .. 


old Horrocks Desk Company, on German s 


Executive Office and Factory, Stamford, Conn. i et eee oe ae 
New York, Philadelphia, Pa., Chicago, Ill., ome Pueee Tet 9 lamber bed been destroy | 
240 Broadway. 709 Chestnut Street. rn sl) ocr creee, tbe engineer at She facto | 








whistle, which attracted many to the scene 
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FURNITURE NEWS—Continued. 



























The M gan Case ( s Company, a new col 
ern orgal for the purpose of manufacturing 
sectiolr i } ises, iS arrange d to occupy the . © 
building late ate the Skinner-Steenmar 
Company ul vill facture their line of mM 
. Marion, Ind 
i hie } Desk ( mpany has decided t i 
open _- « es § s TY ( \ contract ! By $ 
the purchase of the building for Ed rar 4 Russ »]] A handy volume of 150 pages, outlining the i 
oh the Deaieern conighny WE ive MAA eas GON 22+ ESOSES advice and principles of that art of arts—Sallesmanship | 
ani begin t nanufa re of typewriter desks. ; : i: ; 
Their product is one of the best known in t It is a text book written by one who knows, and is ; 
ountry, a f their particular style of desk invaluable to salesmen and managers of salesmen 
there are mot! of their n ce in use than of any : 
‘ther ¢or n in the business. ‘This is a great 
py oe at Ph eke Meroe Mo . “The author has been in close touch with 
tien headquarters forth: orn. , )] modern trades interests and methods, 
New York City, N. ¥. SALESMANSHIP. || Ha the road and as a manager of large . 
Papers of incorporat ve been granted t pte . interests, for twenty years, and this 






+s emai agg Pe ee ee Teeth || straightforward, interesting and helpful 


































facturing fice furnit | fixtures. Capital ‘ : > A 
stock is placed at $5,000. The in¢orporators are contribution to commercial literature 
ohn Miller San é 4 Wes 0 Jerse tyv ° - 
Se en ee is the boiled-down outcome of the 
‘es observation and experiences of a man 
, Saxsmith & Hauser Company, of 514 Wes who thinks.’’—Office Appliances. 
orty-sixtl street, manufacturers of cabinet 
work and office furniture, have made sx sssigi Handsomely bound in cloth. Sent postpaid, One Dollar 
ent for the benefit of t elr creditors 0 ., ar 
ren Chase he officers of the company were 
Alfred W. Saxsmith, president, and Chester I . : i 
Hauser, secretary. The company was incorp Published by EDGAR A. RUSSELL. and Others | 
ra il nh > i i NCORPORATED) 
7 CO. Swain & Sen. 89 Beaver street. have bea | Madison Avenue, New York 
hrown int nvolunta bankruptcy by three 
reditors w se claims aggregate $635. They di 
business as wholesale a xport office furnitur: i 
peopl illeg nst them that the; 
allowed gments to g gainst them and con 
fessed inal t to pay | 3 The business was SS 
started in 1871 and was rporated in 1896. The 
capital stock was $75 Liabilities are about 
£97 Of I il . 





Charles L. Jackson, 717 Pena street, furnitur Largest Wholesale Dealers in 


lealer, s s stoc) will retire from busi 

less. The G. M. Britt Company bought t 

Globe-Wert ke sectiona keases, filing cal e@ 

sont a Seca "at seen es cond-fand ewriters 
roll an flat top des Mr. Jackson having e a 

nade a spe ty of thes nes of goods. Dives 





omeroy & Stewart purchased the balance of th 
k wi was ot a 4 rraceé Mr. Jacksor 


c, gh grade. ‘ ° 
has been in business over thirty years, in the United States ) 
NEW TYPEWRITER CABINET ATTACH 
MENT 
rar J. Sitts, of H ner, N. Y., has i 


nauk fox a velltup deck for the Gieaeeneae The Trade Supplied in 
Sitt vention G00 owe Any, Quantity 
da Alben vase ang ne. but serves’ th at Lowest Prices. 
“ie ae t] e of an attachment 


lesk made, ar 








o% é Ww: er out /. n t " ——— dow! 
constant a errs, ee aS ee d wp Send for Net Price List. 
_ The great point of excellence that i poseesen fey EX GHAN GE.\2\ 

I t ion with i 


| Sidi cs eat eH General Typewriter Exchange 


No other publication offers itself as a means 243 Broadway, New York 
of assisting the present typewriter man to ac 
quire the future knowledge that will bring him 
success, as does OFFICE APPLIANCES. 






































Built as 
a Chair 
Sbould 

Be 
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20th CENTURY 
BACK RESTERS 








Can be instantly adjusted forward or back- 
ward by simply touching lever. May be 
raised or lowered at will, placing 























NONE GENUINE WITHOUT 
THIS TRADE MARK 


vee 


LOOK FOR TRADE MARK 
ON UPRIGHT UNDER 
BACK REST 











WE GUARANTEE better results through 


their use, for with comfort more and better 
work is done. 


and if not found all we claim for them, may be re- 
turned at our expense, 


ought to know more about our line. 


Office and Typewriter 


CHAIRS 


THE ADJUSTABLE SPRING BACK 


THE BACK SUPPORT 
Just Where you Need it 


Chairs sent on approval to responsible people, 


Send for Free CataLtocue showing 30 styles. 
Most Dealers Sell Them. If you don’t, you 








The Davis Chair Co. 


Dept. 2 Marysville, Ohio, U.S. A. 


S.N. McCLOUD, Manager 





























The ‘‘altered-to-fit” never 
equals the **built-to-order. 

And you dowt put up with 
articles of the *‘allered-lo-fil- 
you” kind. Intynewriters, the <a =e | 
L. C. SMITH & BROS. @& eae / 
LLY PEWRITER : 


is the one, not “altered-to-fit,” but da2/¢ to the measure 


struction. 
tirely dependable and give the maximum of efficiency. 
. C. Smith & Bros. Typewriter is not made 
modern by patched-on improvements—it 1s duz/¢ 
modern,and measures upto every modern office demand. 








WRITING ENTIRELY IN SIGHT 


of modern office necessities. 
k:very modern office ‘need is provided for in its con- 


It is built for high-class work, to be en- 


C. SMITH & BROS. TYPEWRITER CO., Syracuse, N.Y., U.S. A 


BRANCH STORES AND EMPI YMENT DEPA TMENTS IN ALL LARGE CITIE 














DESK COMPANY SUBJECT OF GRAND JURY 
INVESTIGATION IN CHICAGO 





The Federal Grand Jury has begun an invest 
gation of the American Seating Compa t 
largest school desk corporation in th 

The econeern has head offices at 90 W is 
avenue, Chicago. It came into being last Apri 
under the laws of New Jersey, with a il 
stock of #4,000,000, and is a reorgani f 
the American School Furniture Company 
porated in 1899 with $10,000,000 of eapit 

Several score of witnesses from all f 
the country have been summoned. Four of thes 
are employe s of the sales departn ent 
American company, and a few others a 
ployed by another concern. 

A marked increase in the prices of sch sks 
and the alleged lack of strenuous competition is 


said to be the basic information to whic] 
Department of Justice has been adding for s 
eral weeks. 

District Attorney Sims returned yesterday 
from Washington, where he conferred with the 
government officials relative to the inquiry. He 
said it was improper for him to diseuss the sub 
ject while it is pending before the jury. 

Eugene Carpenter, a Grand Rapids attorney, 
relative of the Haneys, of the Haney School Fur 
niture Company, with whom he is said to have 
had some trouble, is credited by gossip with hav 
ing given the government officials their 
formation. 

Controls Seven Factories. 


The American company controls sev 


ries, four of which are now in operation, accord 
ing to Thomas M. Boyd, president Tl sé ‘ n 
trolled are located in Grand Rapids, Buffalo, Ra 

cine, Manitowoc, Boston, Piqua, Ohio, and a 
small town of Pennsylvania. 

Mr. Boyd was also president of the « n 
pany. He is the only Chicago officer of t 
cern. lle is a director, and seven of the remain 
ing eight are O. M. Stafford, Cleveland; F. P 


Billmeyer and J. P. Drouillard, New York; § 
H. Carr, Dayton; W. P. Orr, Piqua, and Edward 
Case, Indianapolis. 


‘‘We are not a trust,’’ said President ] d 
‘To make desks requires lumber and i1 and 
no one surely charges us with controlling those. 
The price of labor and lumber has great in- 
creased’ during the last two years, and ir has 
doubled in its selling price. That accounts for 


the increase of the price of desks.’’ 
‘Who are your chief competitors?’’ was 
‘*‘The Andrews company is a larg: 
he replied, ‘‘and there is one or more companies 
in every state, but perhaps there is not 
pany so large as ours. We maintain off 
Chicago, New York, Boston and Philadelp! 
He added that the reason for the reorg 


tion was a financial one. He declined to g t 
names of his employes who have beer 
as witnesses. 

Andrews Not in Trust. 

‘I don’t know anything about a 
school desks,’’ A. H. Andrews said last ight 
‘I don’t believe there is one. I hard 
it possible for a combination to be form: 
could control their manufacture and sal M 
company is not connected with any trust r} 
increase in price is due to the increased 
materials.’’ . 

President Ritter, of the Board of E 
said he knew nothing of the investigat 
hoped it we d reduce the = of desks N 
school trustee or ofticer had been sumn é 
fore the grand rv last night. 

A week ago the s ‘hool board B | os 
Grounds Committee had a wrangle wit rtal 
desk manufacturers, among them the Ar 
and the Andrews companies, because the a ge 


price submitted was $2.20 a desk, as « 

with $1.72 two vears ago. Trustee We 

time called the bidders a trust It was 9 
ously denied, and Trustee White gave 
opinion that a ‘‘gentleman’s agreement 

ed, which was also denied 
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BOOM CHICAGO SHOW. 


Managers Send Out Important Notice to Exhib- 
itors Asking for Codéperation in advertising 


the Nati 


Cochrane & 


Business S| 

cago, in Maré 
to exhibitors 
snow, and 
spond at 

advertise 
especially 
greativ i! 


done towar 


It is a fact 


pict ires of 
in the notice 


expect to } 


where, or who 
their exhibits, should 


each of then 
Publicity, 1¢ 


exhibitors wil 


onal Business Show in March. 


Payne, mar 


agers of the Nationa 


w to be held at the Coliseum, Chi 
h, send ta very important notice 
rhis means a great deal to 


receive it should re 


effort is being made 


Ever 
show } ver the 
. and exhibitors ar 


everything 


the Central West 


country, and 


ested in se gy that is 
this en 
that ewspapers like to print 
etty girls, i the suggestion made 
s a time one. Exhibitors wh 
mnte S their booths or else 
will have women connected with 
forward several photos of 
Wesley A. Stanger, Director of 


ll Great Northern building, Chi 


cago, immediately with a note explaining who 
they are al what connection they have witl 
the show Exhibitors who furnish names of 
young women whose photos are available, wil 
confer a favor on ?t management, and letters 
will be dispatched at nee asking for the pi 
tures. Exhibitors s coéperate with the 
manageme this important detail and boon 
the show i the r worth. Letters shot 
be wl the ocal papers regarding 
the show ina the name ot the editors 
of t l s ers printed in 
towns W exhibitors’ factories or hom« 
flices ar ited sl be furnished the pub 


licity director 
with 
the paper 

furnished his 
that the ex! 


I Ces oa 
notices g 


press 


booming I 


Cochrane & P: 


We are 
Sixt Nat 
nave an exh 
througho 
with vo 
greatly 
stanger, t 
at this off 
have al 
girls wl 


Ing the 


t they may be supplies 
tices \ etter to the editor 
lling hin that the 


name to the show management, an 


{ 
) 


exhibitor has 


ibitor w appreciate any pres 
the shi \ help a great dea I 
owilny s the notice sent out ' 
i née 
tending t Hoom thoroughly 
if Business Show, in which vou w 
it, in the newspapers both here ar 
unt as we are not familia 
bit in deta we will appreciate 
will send to Mr. Wesley \ 
ector of publicity for this show, 
whatever teresting data you n 
r exhil Pictures of any prett 
Le emp ed at the Coliseum dur 
10 we s démonstrators or salcs 
may ¢ t I of the contests we 
having these pictures is to 
wspa s, thereby booming bot! 
rex 
Cochrane & Payne, Managers 


OBITUARY. 


f | raver, as he was 
familiar nown t wsts of friends, the 
Boorum & Pease Compa ost one of its best 
me il vho w sorely missed in the 
stationer vile 1 is Traver had beer 


the stati ‘ 
vears old, his 
winkle, of 41 


later he 


eightee 


1 being with John Bu 


business since he was 


with Liebenroth, Von Auw & C 


.in 1881. Two years 


and after g ears s experience starte 
s saliesma Tor that house, whi 

pos for elevel errs. At the e1 

tl t accepte the position of upt 
sales or the Boorum & Pease Compar 

wh he he it the time of his cde 

Hle was g ir with the trade 

beea wie juaintance was made Gila 

Hand ] f the Ne York Boost Clul 

that org ! He is surv 

by a W sons a a brother, Hora 

Trave \ s a2iso W | wn to the stationery 

trac n N York Cit The funeral services 

we he | in Glen Ridg 

Nod sday ¢ gy, January 8, and were 

Cor Mont L, ge, KF. and \ M 

TI s Cypress Hill Cemeter 
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Steel Brains That Save Brains 
I Know You Can Use 


THE CALCUMETER 


The Standard Desk Adding Machine 


On your desk to the total relief from errors and nerve-racking brain strain. 
Fe wl YS SS dees aaa, 
tions, to secure the c e of your patrons as to your reliabilhi 
There is no other reliable and durable addi 

machine made that can be used in the same 
with the figures to be added, totally eliminating 
the tiresome movement of the 
from the hgures to the machi 
correct registration and correct results without eye strain. 

An absolute guarantee, with no “ifs,” protects you 
for three (3) years. What more would you ask ? 
You can secure correct results on the CALCUMETER in less time 
than by mental addition, without brain or eye strain. It is just the machine 
for your desk, and will fill a long-felt desire ; there is no ion about this. 

The price 1s the lowest at which you can buy a Soest reliable, 
durable and serviceable adding machine, and its cost will be returned to you 
in time saved over mental dition and errors avoided within two months 
or less. 

The CALCUMETER is made in several sizes, ranging from $10.00 
to $30.00, according to capacity. Also made for adding fractions into 


whole numbers. 


Send for my new Catalogue D, describing 35 models and sizes. 


Herbert North Morse 
178 Green Bldg., Trenton, N. J., U.S. A. 


RE DOES MORE" 


epemmens A STAC 


LIGHT TOUCH AN 










OUR BOOKLET GIVES THE REASONS 


BROADWAY, NEW YORK 





THE SCHAPIROGRAPH 


the Original Duplicating Machine (invented and manufactured 
Germany by A. Schapiro) that has a Printing surface of 5% 
yards in form of a film which can be used over and over again for 


making copies of anything pen or typewritten. 

QUICKEST CLEANEST CHEAPEST 
process for making 150 facsimile copies of pen-writing in any 
color and 100 copies ot typewriting. Used with great success in 
Railroad offices and by U. S. Government. 











Write for prices and exclusive territory. 


THE SCHAPIROGRAPH 00., 265 BROAWAY 


NEW YORK 

















At 


SOO fe nena 


a rete 


ao ee 


6 rele neg tees 


aR 
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THE DUDLEY | FOREIGN NE NEWS 
rte: Pee nae Sf: eee af) 


and Copy Holder . . 
RES ARN, A RRR ee 
Smyrna, Asia Minor. / 


Made for the efficient handling of all kinds of copy Consul E. L. Harris advises that American 

work. The only holder devised for use with manufacturers of cheap furniture would do well 

books of record. gq Send for circular describing to turn their attention to Smyrna, where bent 

full line. wood chairs and settees are imported to the 
extent of $30,000 per annum, chiefly from Aus 


The Dudley Manufacturing Co. tria. The styles of chairs mostly sold in Asia 


Minor are with the wooden part either stained 


~ 5 —— Sgt a Marion, Ohio, U.S. A. ebony or yellow, cane seated, having no cane 





















wet" 4a 


> s- 










































WRITERS and ADDING MACHINE USE hav. | 
| work on the back rest, which is simply of the 

— — | bent wood. The prices range from 79 cents to 

: — es | $1.22 each, c. i. f. Smyrna, with a discount of 

40-50 per cent, payments being made on accept 

| ances at four months’ date from shipment. A 


smali quantity of machine-made furniture is 
imported, but, although cheap, it is generally 
so inartistic that the average native, who usu 
ally is not hard to please, purchases local made 
furniture in preference. The orient is coming 
forward in the office end also, and business in 
CA R B O N PA PE R | terests here are taking on a more modern aspect 
| There is a market here for American office fur 

— SS niture of cheaper grades and American office 

| appliances could be introduced with profit 


THE COBWEB among the more wealthy firms. 
SATIN FINISH anv Melbourne, Australia. 


GOLD SEAL | « Corresponding from Melbourne the represen 
| tative of an American house writes that there 


is a good field for American office appliance and 


for years one of the leading manu- 
A. P. LITTLE facturers of Typewriter Ribbons 

and Carbon Papers, still main- 
tains his standard quality of goods, and his unequaled 














as well as his many other brands, are | office furniture concerns in Australia. Ameri 
known and used wherever typewriters | ean typewriters are in demand, as are practic 

“ + | ally all American business devices. American 
are used, as well as his Satin Finish and | agents representing American houses which sup 





Gold Seal Ribbons. He has distributing | ply up-to-date, attractive American goods, can 


3 x F 4 |} command success in Australia even against so 
offices at Chicago, London (Eng.), besides his offices at New York, Philadelphia, | firmly established and formidable a competitor 
Pittsburg and Cleveland. At New York, he has just taken large spacious offices | as poten age ey These ee a should 
| conform to the requirements of the Australian 
on the ground floor at No. 287 Broadway, corner Reade Street, the largest and trade, and all attempts to make this market a | 
finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, — ng — ne a that are un 
* : : salable at home shoul« ye at once and forever 
Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at abandoned. In addition to this the standard 
any time. 


should invariably be maintained, and the qual 
The Main Offices and Factory are at ROCHESTER, N. Y. 








ity of the goods shipped should never vary from 
the samples from which selected. 


a LR or a ete 














i 
Li Have you seen any of his souvenirs? He issues a celluloid indexed 4 oe Took Be Es elie isos that « | , 
ef dictionary, a beautiful French plate mirror with celluloid case with | reduction of 5 per cent in import duties is : 
\ 4 : : granted under the new customs law on goods 
Ni] : | lithographed rose bud. and an envelope opener with celluloid handle. eceat ie bor Deadlies vote. Twenty per | 
a These are all exclusive designs and cannot be used by other manu- | cent reduction is further granted to imports , 
ry facturers for any pur : from countries admitting Brazilian products ' 

} I | free of duty, and 10 per cent is accorded goods 
; from countries allowing such products a reduce 

tion of 50 per cent. 
i 





Panama, 8S. A. 





a 8 Ree 
































| 
| r 
. : . Figures have just been compiled showing th: 
The Best Copy Holder 1s the Kind You Can Adjust to | extent of trade between the United States and ! 
it Any Position or Angle this country for the calendar year 1906. Ex t 
ports from the United States to the new rv 
1 ‘“ ry) public aggregate about $14,000,000, against $8, t 
i] RIGHT-IN-SIGHT” Copyholders | se 
| | December have not been received, but those for 
} ; : the eleven months, aggregating. $12,956,871, jus ‘ 
-— | Have a joint arm as flexible and universally adjustable as the HUMAN arm tify the statement that the full returns for the 
Rf . year will reach $14,000,000. Of this total t 
i You can use them with any make of Typewriter or Adding amount typewriters amounted to $32,700, writ h 
/ H : ; lh i ing aper $54.000. secientifie ins , 3 £105 \ 
Ty Machine, or even Elliott-Fisher Billing Machines, at any ing paper $54,000, scientific instruments $105, 
; | j heighth or any angle. Shield will hold Copy Books, 000 and furniture $263,000. t 
Loose Sheets, Cards or Books with Stiff Covers Berlin Germany. ¥ 
og (By special correspondence. 
y ; HAS PERFECT LINE INDICATOR There is a good field for Americans in this 
Hi 1 SAVES EYESTRAIN — INCREASES EFFICIENCY country in all lines of business. While offic: n 
fi a appliances have been pushed to a certain extent . 
a Spacer, 25 Conte utre there is still room for more work. Novelties : 
; * : . 4 
| Write For Our SPECIAL are things that take well here and the Unitgl 
H DEALERS Teness TO THE TRADE States can secure a large part of this trade by 
using the proper means for securing it. If thé 
q A BIG MONEY MAKER FOR CANVASSERS manufacturer wishes to get close to the foreign 
} RETAILS FOR ' c aT c SAE? Sa LEOMINSTER wear introduce . goods — reigning he . 
mus Mmave a man on 1 groun one whbo 18 a 
} : $2.50 Prepaid ombine 00l ompanhy MASS. complete master of German and French as well te 
i \ Jy | as the English language; one fully familiar with tl 


























his goods, a knowledge of how they are made 
and their cost; and he must exhibit samples, not 
only to the wholesaler, but assist in creating 
a demand by showing them to the retailers. It 
will be a decided advantage to the salesman in 
Germany if his price list is printed in German 
and if the prices are in German money; besides, 
it would be well if he were able to prepare to 
quote net prices covering duty and freight, 
either to destination or landing port on the 


other side. All this can be done, however, only 
where the line is lomg enough and business 
large enough to bring large orders with suffi 
cient margin to cover such direct heavy sales 


manship expenses. 

{ very important matter in selling to the 
foreign trade is for the manufacturer to pro- 
tect himself by trade-marks and patents on 
the names as well as on the mechanical features 
of his wares, else the foreign manufacturer, 
particularly the German, will not only imitate, 
but will actually rob him of his rights. Many 
articles salable in the United States can not 
be sold in Europe because something equally as 
good or better is already on the market. 

Any American manufacturer before entering 
the European field should make a full investi 
gation of the conditions surrounding his line in 
Europe, and should be in a position to execute 
all orders promptly without attempting to sub 
stitute 

Brussels, Belgium. 

That there is a good field for American manu 
facturers and especially those engaged in office 
appliances and furniture making is emphasized 
by late developments there Consul General 
Roosevelt outlines a . plat whereby, he says, 
American goods can be introduced with profit 
there. In order to do this he says that an 
agency should be established either at Brussels 
or Antwerp. 

This could be accomplished by American mer 
chants and manufacturers forming an associa- 
tion, each member contributing a certain sum 
per year toward defraying the expenses of 
renting a building for a suitable display of their 
goods and for the employment of a capable man 
ager as well as a competent corps of clerks. 

The next best plan would be for American 
manufacturers to send personal representatives, 
who should sell goods direct from the factory 


to the dealer. The agent or representative 
should have a thorough knowledge of the re 
quirements of the country and should speak its 
language fluently. In dealing with Belgium, 
American exporters and manufacturers should 


not lose sight of the important question of 


eredits. European competitors give from 30 to 


( g 
60 davs, while the Ame ri an houses have almost 
invariably demanded cash payment f. o. b. New 
York or other ports of departure American 
houses would be ist as safe as their European 
competitors in giving credit on the longer basis. 


Marseilles, France. 


The following data and information has been 
forwarded from Marseilles telling of the condi 
tion of things in France generally. Marseilles 
is the center of a very prosperous section of 
the country and is oné f the most important 
points in the republic The report shows that 
American goods are in demand there and calls 


especial attention to tvpewriters. 
Ameriean typewriters dominate the trade of 
the country in this line everywhere, and sales 


have constant increased during the past five 
years. In 1905 these machines were imported 
to the value f $395,179, and in 1906 to $444, 
OUU, 

Paris is the greatest tomobile market in 
the world, ar the claim that the French auto 
mobile leads all others in quality is a point of 
national pric \t present the American auto 
mobile manufacturer can not hope to enter the 
French market with any irge degree of sue 
ress 


Mannheim, Germany. 


Methods f American neerns doing busi 
ness are severely criticised by a great many 
natives and not a few Americans who happen 
to sojourn hers The principal complaint is 
that while Amer ins spend thousands of dol 


lars advertising their wares in the United 
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You BLOW it TO FILL it 
You BLOW it TO EMPTY it 
You BLOW it TO CLEAN it 
DON'T BLOW it TO SELL it 


It Sells Itself 


AND EVERY PURCHASER 
IS A SATISFIED ONE 


WRITE NOW FOR THE MOST LIBERAL OFFER EVER MADE IN WHICH 




















We Spend gs f BS - | Every Cent 
In Adver- J x x 7a): * | tising You 











THE $. C. CROCKER PEN COMPANY, 7°°'“Sewvone crv ny. 





The Jarvis Tabulator 


The only eight-key decimal tabulator which has a governor, 
consequently, saves the life of the Typewriter many years. 


The Strongest Tabulator on the Market 
Tabulates With or Without Commas 
Tabulates With Whole Numbers or Fractions 
Does Paragraphing and Envelope Addressing 


Write for Catalogue. 


JARVIS TYPEWRITER & TABULATOR CO., 1764 Ellicott Square, BUFFALO, i. Y. 

















FALERS KNOW MAKE 


Aes  MEARBORN GABINETS Surce 


SAVE TIME, WORRYand ERRORS IMPROVE QUALITY of WORK—THEREFORE SAVE MONEY 
42 in. long, 24 in. deep, 38 in. high ARE 46 in. long, 31 In. deep, 45% high 


_—— Sold around the 


WORLD 


ALL 








Roll Curtain 
to Paper 
Cabinet 


Notice how 


COPY HOLDERS 
are placed indirect line 
of vision, enabling ope- 
rator to sit up straight. 
Saves fully45per cent 
of Time, Worry and 
Errore. A place for 
everything, every- 
thing in its place. 
Solid Golden Oak, 
guaranteed the 
mo complete ype 
writer Cabinet ever 
sold anywhere nearthe 
price. We ship respons- 
ible parties on approv- 
to be returned at 
our expense if not 
satisfactory What 
more can we offert 


No. 6 Dearbern Junior Cabinet HUNDREDS OF TYPEWRITER AND OFFICE FURNITURE No.1 
DEALERS HANDLE THEM. IF YOURS DOES NOT, WRITE DIRECT TO US 


$43.00 DEARBORN DESK COMPANY $3022 





ALEXANDER A. SAMUEL, GENERAL MANAGER 


308 Fish Buildi CHICAGO, U, S.A. 
NN Mk CATALOGUE FREE ——_  i$DELIVERED 


oe aap 





DELIVERED 





ee 
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C. H. DEXTER S mene 


Windsor Locks, Conn. 


make PRINCESS COVER 


Papers for Catalogues, and 


STAR MANIFOLD LINEN: 


Papers for Carbon Manifolding in all its branches 
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Announcement to Manufacturers 


We beg to announce to manufacturers, who desire a thoroughly 
equipped selling force in the East and for export, that 


THE MALCOM COMPANY 
66 Broadway, New York, U. S. A. 


is a stock company, incorporated under the laws of the State of New 
York, who have adopted a very unique method of placing upon the 
market the products of the different manufacturers, and toa far better 
advantage than under the old methods of placing agencies or by 
personal representatives. 

The company’s personnel is such as will warrant any maunfacturer 
placing the sale of his product with them. 


CORRESPONDENCE SOLICITED 


Address all communications to Mr. Samuel P. West, Sec’y. 
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ALL MAKES. ALL PRICES 
Sold Rented Repcired 
RETAIL STORES: 
NEW YORK BOSTON CHICAGO 
1% Barclay St. 343 Broadway 38 Bromfield St. 319 Dearborn St. 
ST. LOVIS PHILADELPHIA RICHMOND 
208 N. 9th St. 715 Sansom St. 605 E. Main St. 
SAN FRANCISCO LOS ANGELES KANSAS CITY 
1011 Golden Gate Ave. | 138 S. Broadway 817 Wyandotte St. 
Mammoth New Catalogue Now Ready 
Price List No. 40, FOR TRADE ONLY 
TRaoc ware American Writing Machine Co. 
© _ COOS Warehouse, 90 Leonard St. 
©®®®@O® OD Executive Offices, 343 Broadway 
@®2Oea0O 


ION NEW YORK CITY, U.S.A. 























States, they make no effort to advertise when 
they are seeking to introduce their goods in Ger- 
many. On the other hand, they have been com- 
plained of in a great many instances for not 
paying better attention to requests made by 
German buyers writing the American factories 
direct when they are unable to locate the agent 
of the company. It would be an excellent idea 
for manufacturers to look into this subject care- 
fully with a view to correcting the existing 
difficulties. A business man desired a type 
writer and there being no agent in the town 
where he lived for the machine to which he was 
accustomed wrote the factory in the United 
States explaining why he wrote and he wished 
that particular machine. Three weeks later he 
received a brief letter from the Berlin agent 
stating that the machine was an excellent one 
which he was prepared to sell at a certain price. 
Of effort to sell, or to follow the matter up 
there was none. Similar facts must have come 
within the observation of all Americans living 
abroad. American products known everywhere 
in the United States are kept before the public 
there by the constant expenditure of large 
sums for advertising. The same goods are of- 
fered in a foreign market and take the chances 
without any advertising matter whatever. 

But the case as a whole is by no means a dis- 
couraging one. On the contrary no one can 
survey Anterica’s foreign trade without seeing 
abundant evidence of the splendid organization 
and enterprise which have pushed it forward. 
That the limits have been even approximately 
reached, no intelligent man will believe. Rather 
does such survey give a faint forecast of what 
this trade will be when this same organization 
and enterprise have been carried into all fields, 
as they have in some. 


EUROPEAN TELEPHONE SERVICE. 

A Comparison Is Made Explaining the Differ- 
ence Between Charges and Service Rendered 
in Europe and the United States. 

In the field of office appliances there is pos 
sibly no more necessary an instrument than 
the telephone, for without it business could not 
be transacted in the manner in which it is to 
day. The modern telephone and the modern 
typewriter have evolutionized business and 

business methods everywhere. 

In addition to this, a great many office appli 
ance people sell interior telephone systems and 
are vitally interested in anything that concerns 
the matter of personal communication by means 
of electrical instruments. The report lately 
made by Consul General Robert P. Skinner, of 
Marsielle, on this important question is worthy 
of attention, and he shows where there is a 
good market for American manufacturers for 
the introduction of small telephones and in 
terior systems. 


By Hon. Robert P. Skinner. 

General telephonic communication is a gov 
ernment monopoly in France. In the large 
cities, like Marseille, one does not rent an in 
strument at so much per year, without further 
responsibility therefor, as in America. One be 
gins by making application for connection and 
service. For this a fixed rental is paid, after 
which one pays the state for the wire used in 
making the connection, and finally purchases the 
instrument itself. But the instrument can not 
be adapted to the public service unless it is of 
a type approved by the state and bears the gov 
ernment stamp. Consequently manufacturers 
who desire to engage in this business must sub 
mit their types to the Directeur de 1’Exploita 
tion Téléphonique et Télégraphique, at Paris, 
for inspection, and if they are found acceptable, 
each instrument must be marked. 

Nor is this all, for the mark is good for one 
year only. If the instrument be not sold before 
the expiration of one year, the dealer must send 
it back to Paris to be remarked, and run the 
risk of its rejection, this risk, however, being 
remote. It follows that retail dealers keep only 
one or two types of instruments on hand, and 
practically every sale means a special order upon 
the manufacturer. Foreign manufacturers could 
hardly hope to build up a very large trade with- 
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out a first-class general agency at Paris, to push 
the business and take charge of official mat- 
ters, 

Rates Graduated. 

In Marseille the annual cost of telephonic 
communication is 200 franes ($38.60) plus the 
supplementary charges heretofore explained. In 
Paris the annual cost is 400 franes ($77.20), 
and this system of fixed annual charges plus 
supplementary charges prevails in all cities of 
more than 80,000 inhabitants. In cities of less 
than 80,000 inhabitants the government puts in 
the telephone and erects the wire and charges a 
fee for each communication plus 100 francs 
$19.30) the first year; 80 franes ($15.34) the 
second year; 60 frances ($11.58) the third year, 
and 40 franes ($7.72) the fourth and each suc- 
ceeding year. 

There are other details in regard to this mat- 
ter, but the foregoing shows that at best the 


control of a te lephone is a somewhat compli- 
cated affair. In Marseille there are about 5,000 
telephones in use, and the number increases by 


about 4,300 annually. 

The government thus controls the character of 
all instruments sold through dealers and at the 
same time is a large buyer of instruments for 
its own account and for use in cities of less 
than 80,000 inhabitants. Complete details re- 
garding the administrative side of the telephone 
business may be found in the decree of May # 
1901, and the orders of May 8, 1901, and July 


13, 1903. Each year the government receives 
bids from private companies for its supply of 
instruments At the present time, the magneto 


type of instrument is used, but the introduction 
of the common battery is under discussion. The 
automatic type is unknown. 

There might be worked up a _ considerable 
trade in house telephones, those of French 
manufacture being expensiv: The use of tele- 
phone instruments instead of electric bells, or 
as supplementary thereto, is very unusual in 
this country outside of hotels and workshops. 
The average price paid for telephones for gen- 
eral communication is 120 franes ($23.16). 


Conditions in Italy. 

Rates in Milan, Italy, are $40 a year for 
every instrument within a radius of two miles 
of the Milan exchange, and $1.15 additional an- 
nually for every one-eighth of a mile beyond 
the minimum limit. Offices of the national gov- 
ernment of the provinces and the communes are 
allowed a discount of 50 per cent on these rates. 
Professional men, pharmacists and others of 
that class are allowed a special rate of about 
$31.50 annually for each instrument used, sub- 
ject to the same extra rate for points outside 
the minimum limit, and with a 10 per cent dis- 
count for subscribers taking three or more tele 


phones. These rates apply in the larger cities 
of upper Italy, and are slightly less in the 
smaller towns The usual arrangements are 
made for extra bells, desk sets, ete. In Milan 
nearly all wire nes are run in underground 


conduits. 
As related to the ambitions of American ex- 


porters of telephone supply material, the mar 

ket in Milan appears to 4 well occupied by 

the Germans. No American exporter should 

think of attempting to meet them until he has 

put on the ground an experienced representa 

tive able to speak Italian or French fluently. 
MALTA. 


American Instruments are Used. 


Consul John H. Grout, of Valetta, writes that 
Malta is fairly well provided with a telephone 
service. 

The Melita Telephone Exchange, a private 
oncern, operates about 250 instruments, most 


of which are of American make. The type of 


instrument in use is what is called ‘‘Chicago 
combination sets with generators,’’ central be- 
ing called by the use - magnetos. As com- 
pared with the ordinary town exc hange in the 
United States, I should Bese r the service here 
as very satisfactory. Did business houses of 
Malta consider the matter of saving of time 
more than they seem to do, the local service 


would be twice as large as it is. 


















THIS IS 


What You Want 


THIS IS 


LOOSE LEAF BINDER has many decided 
improvements _which_make It easily the 
peer_of any other binder yet marketed. 


1000 to 


= IT’S THE 


‘Kalamazoo 








eRe tern ON 





ore ene 


It has become an established fact that loose leaf devices are great economizers of time and labor, and every business 
man, at least every up-to-date business man, is a thorough student of economy. He knows that in order for any article 
which is used in his office to prove economical, it must not only be an economizer of time and labor, but must in itself 
and in its durability be economical The “KALAMAZOO” the binder that holds perfectly one sheet 


or any number of sheets up to one thousand, combines all the possible labor saving devices ,known to 
loose leaf manufacture, with extreme simplicity and durability. In its new form the “* KALAMAZOC”™ is practi- 


cally indestructible. 


LET US TEACH YOU THE “KALAMAZOO’S” LESSON IN ECONOMY, FOUND IN OUR BOOKLET “E” 
224 KALAMAZOO AVENUE 


Kalamazoo Loose Leaf Binder Co., KALAMAZOO, MICH. 


NEW YORK OFFICE: 150 Nassau Street. W. B. WILSON, Mar. 
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mt ~=WHOLESALE 
sd] 
We have on hand, ready for delivery, the largest stock of typewriters in the United States, 
=" “VISIBLE WRITERS” 
Dealers supplied at surprisingly low prices. Write for Catalogue 6. 
TYPEWRITER EMPORIUM, 202 La Salle Street. CHICAGO 
tor Use in Offices, 
ALL BUT 7 MIGHTY 
ren 8 ERS together. er Say 
These Fasteners are in a class by them- 
selves. Threre oo 9 eS ae 
WITH A HANDLE che ardinary panor slips Gauae aaOa 
SUPERSEDES TACKS on, con ge oaks holing wore, 
M fF h po . —otees of a tiny a ree pny mie 8 
; ible piercin nnt, whi $s 
Ooo re us = Ins Seaee pa Leer par de small pro- » LEG 
tecting sleeve to bied and bold with a ball- Yep : 





Crystz! GLASS Heads Sharp STEEL Points ty dog-trip. No slipping. Handsome, Compact, St te 
For fastening up CALENDARS, Small Pictures, Easily put on or taken off with the thum ee 
Posters, Draperies, Match- Scratchers and num and finger. Can be used repeatedly and they 
berless “little things,” without disfiguring always work. Made of Brass. Three sizes. Put up 
Wood or Plaster Walis. in brass boxes of 100 Eastenerseach. At all en- 
ALLOWED WHERE TACKS ARE PROHIBITED im. terprising stationers. Send 10c for sam- 
. ple box of 50, assorted sizes. 
An enormous demand has been created thr Den’t Delay. Liberal discount to the trade. 
HH. SYRACUSE, 


extensive advertising in mediums such as Ladies’ 
Home Journal, Saturday Evening Post, Collier’s, 
Burr Mackintosh, etc. 
Order from your Jobber, or send for Free 10c Packet and Prices 
LARGE PROFITS, INCREASING SALES 


MOORE PUSH-PIN C0. "aiusrit'n* 
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“DELIGHTED’ 


is the expression of the 
numerous 


Pleased Dealers 


who last month received 
ther Rebate earned 


upon our 


New Stock 
Carrying Plan 





Providence, R. I. 
The New England Office Specialties Company, 


290 Westminster street, Providence, 
seeking a good grade of low-priced typewriter 
ribbons and carbon paper. They are also inter- 
ested in handling medium grade desks, chairs, 
filing systems, typewriters, adding machines 
and time registers. This concern is incorpo- 
rated, with a capital of $50,000, and is prepared 
to push several lines of goods with good effect. 
Mr. ©. 
to correspond with regarding agencies. 


Trieste, Austria. 
C. A. Mahovich, of Trieste, Austria, is desirous 
of getting into direct communication with manu- 


facturers of desks, filing devices, ecard index 
systems, expansion book cases, general specialties 


ee. 


V. Knightely, the secretary, is the man 





64e DURABILT 
PRICE BOOK 





Notice: —The simplicity of construction — the 
mechanism consisting of two tubes made of hardened 





for stationery trade, typewriter supplies, adding 
machines and office specialties in general, of 
American manufacture. Mahovich & Co. is the 
oldest and undoubtedly the best established firm 
of its kind in this section, and is the leader 
in Austria in the typewriter and office appliance | 
line. Herrn Mahovich is very desirous of get- | 
ting in personal touch with American manufac- 
turers and there is no doubt a very good oppor- 
| tunity for firms in this country to do a good 
business in Austria through this energetic firm. 


Wellington, New Zealand. 

The Le Grove & Laurence Company, of 42 | 
Lambton Quay, Wellington, N. Z., is desirous of | 
securing the sole agency in New Zealand for a 
number of American office specialties. It is 
open for propositions from manufacturers of 
typewriters, filing systems, card index. outfits, 
adding machines, adding typewriter, duplicating 
apparatus, typewriter supplies, desks, chairs, 
metal filing cabinets and offiee furniture, and in 
fact everything that comes under the head of 
office appliances that is new and up to date. 
This firm was formerly E. J. LeGrove, but has 
lately been organized under the corporation laws 
of New Zealand and will expand considerably. 


steel, resting on the steel back. The tubes are rotated 
by means of the slide, opening or closing all of the rings 
instantly. The slide operates on a wedge principle 
and it not only closes the rings but locks them firmly. 
The rings are riveted into the steel tubes and they are 
as secure and almost as strong as the tubes. 






The objection to most price books is the space 
occupied by the rings or binding mechanism. The 
DURABILT overcomes this as far as possible, the 
sheets being closer to the back, and in consequence the 
book is narrower and may be more easily carried in 
the pocket. 

If you wish to handle the best price book, a 
book you can guarantee without fear, a book you 
will sell with enthusiasm, WRITE TODAY | 
FOR A SAMPLE, and if it is not better than ! 
those you are now handling, return at OUR expense. 

The DURABILT PRICE BOOK 


was the ‘hit’ of the New York Business Show at 
Madison Square Garden. 


SINGLE SECTION, showing door and draw open. 
Displaying stock and equipment. 


YOU will be interested 

in one of these assortments. 
WRITE at once for par- 
ticulars. 





Torreon, Coahuila, Mexico. 


Torreon Typewriter and Office Supply: Com- 
pany is seeking the ageney of an adding and 
It has positive customers for 
such a device now and desires to secure an 
agency at once. This is a prod#etive territory 
and manufacturers would do’ well ta get into 
communication with this firm ‘without, delay. 


Carter’s Ideal 


Ribbons and Carbons are 


Clean and Durable 
and noted for 


Permanence of Color 


listing machine. 


Stationers Loose Leaf 
Supply Co. 


**Selis to the Trade Only.’’ 


269 Dearborn St., - CHICAGO 
203 Broadway, - NEW YORK 


“San Francisco, Cal. 


W. G. Chamberlain, 1456 Market St., San 
Franciseo, is seeking the agency for a number 
of good selling office specialties to handIe in the 
West, not necessarily in San Franeiseo. Mr. 
Chamberlain is well connected and in position to 


handle any sort of a device that has merit. He 
RIBBONS and CARBON PAPER 


We help you sell the goods by 
Direct Co-Operation 











does not ask credit, but is prepared to pay cash 
if desired. Here is a good chance for manufac- 















































The Garter Ink Co. turers to introduce lines of specialties in the 
172 Columbus Avenue, Boston West through a good man who can hustle, sell Pens OEE rer ae enew Quan 
New York Chicago Montreal goods and who is financially reliable. PLAIN and DECORATED Boxes 
) SNELLING & SON, *““x°4"3"°“° 
London, England. ’ the trade 
We have an application in the office of this SO. BROOKLYN, N. Y. 
publication for a line of office appliances for oe 
introduction into England and Europe generally. eae 
A gentleman well versed in the office appliance 
line, a native of London, has spent four years THE “MODERN” DUPLICATOR 
methods, and ami The New (Clay Process) method 


studving systems 
this country and now seeks the 
agency of a number of appliances which he 
wants to introduce abroad. All answers, litera- 
ture, catalogs and advertising matter and propo 
sitions for the establishment of agencies with 
this gentleman should be addressed to Mr. E. H. 
| Spicer, 221 Colton building, Toledo, Ohio. 








traveling and 
practices in 


of Duplicating or Printing Let- 
ters, Notices, Circulars, Draw- 
ings, Follow Ups, Etc. You can 
make 100 Perfect Copies from 
each writing, Pen, Pencil or 
Typewriting. $2.75 to $6.75 ac- 
cording to size. Booklet or 


<4 ie 
Salesman Free. 


G. Durkin, Reeves & Co., Mirs , 339 Filth Ave, Pittsburgh, Pa. 





Dispense With Trial Balances 


Of Personal Accounts by using our Proof. 
It is practical and requires no change of system. 


Money Refunded If not an Absolute Proof that Personal 
Accounts agree with general books. 


Why not eliminate the Trial Balance of these accounts. Write for circular. 
MILLER & HAM, 7th & Market Sts., Chattanooga, Tenn. 












































* Manifold-Gauze” 


Clean 


Non-Flake 


Typewriter Carbon Paper 


@ Absolutely clean to handle. 

@ Radically New. 

@ Radically different. 

@ Carbon copies like originals. 

@ Sells at sight. 

@ No competition in quality. 

@ Stands in a class by itself. 

@ Dealers closing territory propo- 
sitions rapidly. 


Satisfy Yourself 


Free Sample Sheet on Application 


Ellams Duplicator Company 


of United States 
110 Duane St. 


New York 
Originators of Clean Non-Flake Carbon 


Papers. . . The only manufacturers of all 
descriptions of Carbon Papers, Ribbons, 
Duplicators, Stencil Papers and Inks 











GOOD DESKS 
and Office Chairs 


GIVE CHARACTER TO AN OFFICE 









Special Price for Steel Wire 
Typewriter Chairs, like cut, 


$3.2 os 


Cash with Order 


We 
Show 

a large 
Variety 
of 
Office 
Chairs 
in all 
woods 
at close 
prices | 





Story Furniture Co. 





Harrison 


Telephone 


295 & 297 Wabash Avenue. CHICAGO 


























OFFICE APPLIANCES 


New York, N. Y. 


[The Maleolm Company, of 66 Broadwa has 


vy been ganized for handling office appli 
inces for export trade It is seeking good lines 
of office appliances and is desirous of hearing 
manufacturers who desire representatives 

rahe 

Washington, D. C. 

Pre ils will be received at the Bureau of 
Ss pp! and Accounts, Navy Department, Wash 
ingt D. C., until 10 o’elock a. m., February 26, 


1907, ‘and publiely 
ifter, to furnish at the navy yard, Pug 
Wash., a quantity of paper fasteners 

tions for 
Blank proposals will be furnished upon applica 
tion to the navy pay office, Seattle, Wash., or to 
the Bureau E. B. Rogers, Pa aster-General, 


S. N. 1-23-07 


opened immediately there 
et Sound, 
A pplica 


proposals should refer to Schedule 388. 


* 


Proposals will be received at the Bureau of 
Supplies and Accounts, Navy Department, Wash 
ngton, D. C., until 10 
1907, and } opened in 
after, to furnish at the navy yard, 


o’elock a. m., February 5, 
nediately there 
Washington, 


ubhely 
D. C., a quantity of naval supplies, as follows: 


Schedule 369: Photographic supplies, bands for 


blue-print machine. Applic slens for proposals 
should designate the schedu es desired by num 
ber B lank proposals will be f rnished upon 
I ication to the Bureau. |] B. Rogers, Pay- 
ster-General, U. 8. N. 1-14-07 ; 
o* «a 


Proposals will be received at the Bureau of 
Supplies and Accounts, Navy Department, Wash 
ington, D. ¢ oe until 10 o’elock a. m., February 19, 
1907, and publiely opened immediately there 
after, to furnish at the navy yard, New York, 
N. Y., ete., a quantity of naval supplies, as fol 
lows Schedule 300: Water gauges, sponges. 
Schedule 394: Printed blanks, ete. Applica 
tions for proposals should designate the s 
desired by number. 


edules 
slank proposals will be 
rnished upon application to the navy pay 
, 
; 


e, New York, N. Y., or to the Burea E. B. 


Rogers, Paymaster-General U. 8, N 1-2 
Proposals will be received it the Burea f 
Supplies and Accounts, Navy Department, Wash 
ington, D, ¢ until 10 o’eloek a. n Februar 26, 
1907, and publicly opened mmediately there 


after, to furnish at the navy yard, Mare Island, 


Cal., a quantit of naval supplies, as fo wes: 
Schedule 388 Tracing cloth, typewriter paper, 
pencils, stationery Applications for } posals 
s! l designate the seheduies desir y n 
her Blank proposals will be furnished pon 
ipplication to the navy pay fT , San Fr sco, 
Cal., or to the Bureau Kk. B. Rogers, P naste 


General. U. S. N 1-23-07 


Wheeling, W. Va 


The new government postoffic ere W he 

upleted and ready for oc ipancy about March 

ind the government inviting bids f ’ 

| el! \ ll i Ll g " r? ’ i | 

flies ievices, SYST s t S ind 

er furniture James K. Ha S postmaster 

Wells M, Sawyer, Washingt D. ¢ v} ‘a 
ted States inaneatar of aflen fan 


1} 
pass on all bid 


Port-au-Prince, Hayti 


Henri Tseseau, secretar f the Chamber of 

Commerce, 5 Rue Capais, | t-au-Prinee, Hayt 

is s the information that Ss seeking all 

s s of \(merican goods He iesires té sé ire 

~ ge for is fi 8 

gy systems, fur tur y ‘lal 

ties Letters addressed to I at «the mber 
gy will recelve prompt 


Adelaide, Australia. 


Mead & Co., 113 King W i street esire 

yy into communicat wit Amer! i inu 

t 8S and distributers of Se-leal edgers, 
riting paper and envelopes l a few ther 
‘¥ specialties ; 1 ! Chey 
nin ip i gene! i é 

« as ir onnecti Ww hie 5 
tablished ,stationery ines nd ure nxious 
s iré niormation regarall ty} vyriters, 











Memo. Books 





Thin, and fit the pocket. Four stock cizes; three 
stock bindings: cloth, water grain leather, morocco. 
Prices 35¢ to $1.00. 


PARALOK BINDER COMPANY 
127 Federal St., BOSTON. 






















LISTEN TO OUR ‘‘TALE” 


ALL YOU MEN WHO HAVE TO 
DO WITH TYPEWRITER AFFAIRS 




















We Make and Recover 


TYPEWRITER 


PLATENS 


For The 
TRADE ONLY 


at prices that are lower than 
you can secure anywhere 
else for such 













Patent Process 
of Grinding 
5 YEARS EXPERIENCE WITH LEADING EXCHANGES) 


AMES & FILSTED, 332 Dearborn st., CHICACO,U.S.A 





























































Adjustable 


[Index Tags. 





DESCRIPTION: Steel 
clips, enciosed in 
Sother tabs, on which 
any inscription ma 
be written or prin 
They can be instantly 
slip on a leaf or 
ecard, and hold with a 
vice-like grip, but do 
not tear or mark the 
lest. They can be 
quickly removed to 
another pege or toa 
different book if you 
wish. 


Tags to Write on 
Six sizes in plain leather Paper Faced (these have 
over the leather a facing of the best Buff Scotch Ledger 
Paper, which gives the most desirable writing surface. 
Printed Tags: over 1000 different ones in stock. 
Alphabets: 15 different ones, to 
suit all needs. 
Names of Accounts: The names 
of over 70 of the most used ac- 


ta. 
Numbers: in 4«tyles and sizes, 
Months: in 4 styles and sizes. 
Days of the Week: in | size. 
States and Territories: 50 

















12 others in stock. 


: 
names. 
Cities: the names of 75 of the 
largest cities. 
to Order: We print 
to order promptly tags with 
any desired inscription 
: We Seaqantee avery tag to 
»e perfect in material and con- Pag 
struction and to pay for itself % in. Tag, # Faced 
in the timesaved by its use. We prepay transportation. 
Statiqnerp: and dealers in Office Appliances find these 
tags a desirable line to handle. The stock is compact 
and takes very little space, but it sells easily: and a 
simple display of the will give you the benefit 
of the advertising we are doing regularly in the mag- 
azines devoted to office men. 


Write today on your letterhead for 
particulars and price list 


Dept. L, CHAS. C. SMITH, Mfr. 


EXETER, NEBRASKA 














| 


| demand for American-made goods. 























PATENTED GEPTEMGER 26. 'w 


The Busy Man’s Tool Box 


HOLDS ALL YOUR DESK TOOLS 


It keeps Pencils, Erasers, Rubber Stamps, Etc., in per- 
manent position for instant use. Guaranteed. State 
style desk. Circulars free. Dealers write. $2.00 each. 


A. E. FISHER MFG. CO. 
23 North 7th Street HANNIBAL, MO. 














Trademarks and Copyrights 


Send your business direct to 





Washington, Saves time and insures better services. 
Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty :—Working on the Failures of others. 


Address SIGGERS @ SIGGERS 


Suite 33, N. U. Bidg.. Washington, D, C, 
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adding machines, systems and the like, with a 
view to establishing agencies. 


Tripoli, Barbary, Africa. 


nication with American manufacturers of office 
appliances for the purpose of introducing them 
into the Barbary States. There is a good field 
for office appliances here and this firm states 
that they are in position to work up a big 


1 
| 
| Eugene Tonna & Co, desire to get into commu 
| 


Berlin, Germany. 

E. Kiderlen, Berlin C 25, Postfach, is in the 
United States at the present time seeking agen 
cies for American office appliances. He is visit 
ing the principal markets and expects to secure 
the sole agency for a number of new and valu- 
able lines to introduce throughout Europe. His 
headquarters are in Berlin, but he has stores in 
various parts of Europe and has one of the 
largest general importing businesses in the em- 
pire. Until the Ist of March letters addressed 
to him to Box 498, Chicago Postoftice, Chicago, 
lil., will be delivered to him. After that date 
all matters should be addressed to his home 
address in Berlin. 

Panama, 8S. A. 

The General Purchasing Agent of the Panama 
Canal Commission is asking for bids on office 
furniture and safes, All requests for blanks, 
specifications and other particulars should be 
addressed to one of the following offices. In cor 
responding regarding this, be sure to refer to 
Cireular 350, Isthmian Canal Commission, P, A. 
Blanks and general information relating to 
Cireular 350 may be obtained from this office 
or the offices of the Assistant Purchasing Agents, 
24 State street, New York City; Custom House, 
New Orleans, La.; 1086 North Point street, San 
Francisco, Cal., and 410 Chamber of Commerce 
huilding, Tacoma, Wash.; also from Chief Quar 
termaster, U, 8S. Army, Chicago; Depot Quarter 
master, U. S. Army, St. Louts; Depot Quarter 
master, U. S. Army, Jeffersonville, Ind.; Chief 
Quartermaster, U. S. Army, Atlanta, Ga.; Cham 
ber of Commerce, Los Angeles, Cal.; Business 
Men's League, Kansas City, Mo.; Chamber of 
Commerce, Quincey, LL; Chamber of Commerce, 
Savannah, Ga., and the Commercial Club, Mobile, 
Ala. 

Warsaw, Russia. 

N. I. Stein, 28 St. George street, Warsaw, 
Russia, desires to correspond with American 
manufacturers of office appliances, relative to 
securing the agency for Warsaw. 

Cape Town, South Africa. 

Loose leaf ledgers and metal office goods: Im 
porting merchants of South Africa desire loose 
leaf ledgers and loose leaf blank books, and 
metal office furniture. Names of firms and full 
particulars furnished on request. Address Bu 
reau of Manufactures, Department of Commerce 
and Labor, Washington, D. C. Refer to circular 
677. 

British Colonies. 

Desks, furniture, utensils, ete.: Extensive mer 
cantile concerns of British colony state that they 
have a good opening for open fireplaces and other 
mantles, office desks, high grade household furni 
ture, wooden kitchen utensils, lawn mowers, agri 
cultural implements, ete., and desire American 
correspondence as to supplying these goods. The 
firms are well known to many American export 
merchants, Names of firms and full particulars 
furnished on request. Address Bureau of Manu 
factures, Department of Commerce and Labor, 
Washington, D. C. Refer to circular 688. 

Portuguese South Africa. 

Instruments and stationery: An importing 
firm of Portuguese South Africa wishes to com- 
municate with American manufacturers and ex 
porters of musical instruments, surveyors’ and 
mechanical instruments, typewriters, stationery, 
printers’ supplies and equipment, and general 
merchandise. Full particulars and names of 
firms furnished on request. Address Department 
of Commerce and Labor, Bureau of Manufae 
tures, Washington, D. C. Refer to cireular 692. 

Hamburg, Germany. 

Paper sacks: Consul-General Hugh Pitcairn, 
of Hamburg, sends the name of a German busi- 
ness man with whom American manufacturers of 














THE ACME POINTER 


or INDICATOR For 


Remington Typewriters 


LOCATES THE WRITING POINT INSTANTLY 














Very Necessary in Tabulating. Simple in Construc 

tion. Put onin Five Minutes. Guaranteed Accurate 

and Durable. Special Discount to Dealers. Send for 
criptive Circular. 

KELLEY, JOHNSON & RAND, Mfrs. 
Factory: 441 Chapel St., New Haven, Conn. 
Office: 419 West 5th St., Oklahama City. 

Reference: State National Bank, Oklahoma City 

For Sale by 

Remington Typewriter Co., 827 Broadway, New York 
City; Wholesale Typewriter Co., for tern and 
Foreign Trade, 108-110 Duane St., New York City 
Central Typewriter Co, for Central-Northern 
States, Postal Telegraph Blid., Chicago. And all the 
Exchange Men w to handle the Remington Type 
writer. 























8 O® 
have 
bought 


Of the numerous Dealers who 
have secured our samples and 
prices on Carbon Paper and 
Typewriter Ribbons we have 
opened accounts with fully 80%. 


They are 
still buying 


which is a sure indication of the 
uniform and high quality of our 
goods. 


Our ‘‘Blank Box” proposition 
explains our plan for Dealers 
who prefer their goods put up in 
plain or special label boxes. 


Our ‘‘Columbia Agency” propo- 
sition gives full details of our 
co-operative plan for handling 
‘‘Columbia” brand of Carbon 
Paper and Typewriter Ribbons. 


Either proposition and a full line 
of samples will be mailed on re 
ceipt of card. 


Send for them Today 


Columbia Ribbon @ Carbon Mfg. Co. 
(Actual Manufacturers) 
43 Murray St., New York, N. Y., U.S.A. 
































TRADE OPPORTUNITIES—Continued. 





paper sacks suitable for transportation of 
Portland cement and flour are requested to put 
themselves ir mmunication as soon as possi 
ble. This me int is of the opinion that he can 
work up a irge business in Germany if 
| es a S ] irticulars and firm 
name will | s | Bureau of Manu 
factures, Department of Commerce and Labor 
Washington, D. ¢ Refer to reular 670, 
Germany, Switzerland, “Bt. 

Mr. E. Kiderlen, wh (merican address is 
Postoftice Box 498, Chieag lll., and who comes 
from Berlin, is the United States looking for 

n opportunity to study A rican goods and is 

esirous of g a where he would 

cae °°s re $ s 7 g ’ for some manu 
facturer wl esires to open up a foreign’ trade 
in severa tries on the ntinent. 
Berlin, Germany. 

Mr. Hen ( man, H orfer-Strasse 19, 
Berlin, Ch., G inv, is t to form a con 
pany for the troduet f American wares, 
ind will be pleased to « espond (in English) 
vith a s 8 securing foreign 
representatio1 Mr. Gold: s well versed with 

il nal ! yy i for many vears 
Poa . 

Proposals wi he recs t the Bureau of 
Supplies and A nts, N Department, Wasl 
ington, D. C., t l c a. m., February 
26, 1907, to fur 3 at the v vard, Norfolk, 
Va., a quantit f nav pplies as follows 

chedule 407—Blank 1 erasers, pencils, 
pens, stations ; amois skins, glass. Blank 
proposals wv rnis ! application to 
the nav na lice, Norf Va.. or to the Bu 
re KE. B. Rogers, Payn ter-General, U. S. N 
READY TELEPHONE INDEX. 

(One of , st recent ments to facili 
ate the S¢ f the telepl e is the Ready Tels 
phone It x \ Joshua B. Hale, 
Providence, R. I., who is w known as the in 
entor of the Ring Paper Cli; 

The index msists of al nber of blank ecards, 
alphabetica ndexed ar spended by a wire 
from the mout iece of the telephone. The prin- 
cipal advantag this telephone index are that 
it can be slipped over outhpiece of any 
instrument, “ nstantly referred to with the 
right han gy ti ! re to hold the re 
ceiver, has space for 14 umes and numbers, 
there are no springs or mé inism to get out of 
rider ind s ways 1! onvenient position 

TELEPHONE 
INDEx 
for immediate reference w t interfering t 
S test w I tne telephone. 

The index V imitation leather 

er and retails for 25 nts each. It is the 
ntention it 1 leather, and possi 

v g prices, 

A.(ivertisers f Ready Telephor 
Index a valuable and eap publicity novelty 
For this rpose the index made with a photo 
mounti ve! irries advertising 

atter. not o1 n the « r, but on the botton 

ne of eae) ge, being furnished to the adver 
tiser in an envelope, ready for mailing 


The A. A. Weeks Manufacturing Company, 11 
Gold street. New York Cit is the distributing 
agent. 


OFFIC“ APPLIANCES 


y THE , 
| ee College Note-Book 


| RINGS: 


| Made 


THE MORDEN WG CORPORATION 


and elegant 
 otenog 


are the most serviceable 


addition to the Students’ or 
raphers’ Note-Book obtainable. They 
open wide if desired, yet close secure- 
ly. Very Strong! "fee to operate. 
Finely Nickeled. 

Made in *s inch, 


inch sizes (inside diameter). 
per hundred. 


LIBERAL DISCOUNTS TO TRADE 


Samples Mailed fo any Address for 10c pair 


Address, Morden Mfg. Corporation, Waterbury, Cons. 


“inch, Kinch, | inch, Is 
Price, $5.00 





The Ledgerette Bill File 





DO YOU SELL IT? 


If not, we are both losing money. Quick seller, large 


profits. Special 


W rite to-da 
” w. R. ADAMS @ CO. 
37 W. Congress St. Detroit, Michigan 


proposition to dealers On request. 


89 

















PEERLESS 


CARBON PAPERS 


AND 
TYPEWRITER RIBBONS 


Are Made Solely By 


THE CARBON PAPER & 
RIBBON MNFG CO. 1. 


who are open to supply dealers 
with any kind of carbon paper re 
quired—light, medium or heavy 
and with any finish 

a sample of what 











| 

| 

| weights 
Send 
you desire and allow us an oppor 





tunity of submitting you our excep 
tionally low quotations. 


EUROPEAN AGENTS WANTED 
To Handle Our Leading Lines 


THE CARBON PAPER & 
RIBBON MNFG CO. w10, 


TORONTO, CANADA 
































“USEFUL HOLIDAY GIFTS” 


Pelouze Postal 


Scales 


Designed for 
Office, Store and Home 


Warranted accurate 








National, 4 Ibs. $3.00 
Union, 2'clbs. 2.50 
Columbian, 2 ibs. 2.00 
Star 1 bb. 

Crescent, | ib. 1.00 














“They tell everything at a glance’’ 


In addition to giving the accurate weight by one-half 
ounces, they tell instantly the exact cost of postage in 
cents on all classes of mail matter. 

The index starts at the top and travels through a 
slot, pointing exactly to the information required, 

You don't have to stoop to read the dial, as in other 
makes, 


‘They save time and stamps’’ 


For sale everywhere by leading stationers and hard- 
ware dealers. 

Insist on getting the Pelowze make and you will 
have the best. If your dealer cannot supply you, 
order direct. 


Send for Catalogue ** P”’ 


PELOUZE SCALE @ MFG. CO. 


118-130 W. Jackson Boulevard 
CHICAGO 












SECTIONAL RECORDING 
ROUTING and SYSTEM 


It shows how thoroughly and systematically your territory is being 
wered and ifto the E est advantage, routes of traveli salesmen, 

thelr territory, whether too much or too little, how co , and where 

¥* ur customers, agents or business interests are located. It points 
ut good towns where you have no trade; helps ‘ou to choose the 

st ortest and least expensive routes for sal shows 

freight rates, advertising contracts, signs, inquiries, prospective 

trade, collections, etc. 






























Built up 
with Top, Base 
Four,Six or Elev- 
en Drawers, Map 
Sections, 3x5 or 4x6, 
Card Index tions and 
Stand. Any number of 


states desired, 
293 pee si. 


. 









Write for: 
“ Business System fn 
the Sa les Depart- 
ment," it tells yu all 
aboutit. FREE. 


The Perine & Mosely Co. 














































Manufacturer of 


ADDING ROLLS 


FOR ALL MAKES OF MACHINES 





Cash Register Customers Rolls 
Cash Register Detail Record Rolls 
Ruled Autographic Register Rolls 
Police Ticker Rolls 
Barber Rolls 
Time Clock Rolls 
Telephone Rolls 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL, ROLL PAPER 


4th and Commerce Streets 
PHILADELPHIA, PA. 





All sizes and styles 
of small rolls made 
toorder. Estimates 
and samples cheer- 
fully furnished. 
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° “SAVE YOUR TYPEWRITER—GET BETTER RESULTS.“ a 
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If You Use a Typewriter You Need Our 


Typewriter Backing Sheets 


An absolut ity with all makes of 
typewriters if you want best results. 
Save time and lengthen life of machine. 
Letter or legal size! 00 per dozen. 
Sample mailed for 10 cents. 
Agents BRATTON, RICE & co., 


EXCLUSIVE TYPEWRITER SFECIALTIES 


Wanted Columbus, Ohio, U.S. A. 


BURKS’ bie Tel 
er and Extensible 
















For flat top ot 
roll top desks. 
Has largest 
radius of 
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To ail responsible individuals or firms w: 
jan+ Le > pena eal it 
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possible, 
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OFFICE APPLIANCES 


CLEVELAND BUSINESS SHOW. 
The Cleveland Business Show will be held April 
March 4 to 9. The chief 
fact that &4 number 


more 


15 to 20 instead of 


reason for the change is the 
exhibitors desired time to 
It will also give the man 


for 


ot prospective 
prepare for the show. 


agement nearly six weeks’ additional time 
mivertising throughout the territory from which 
visitors will be attracted to the show. As this 
is the first business show to be held in Cleveland, 
no efforts will be spared to give it all the pub- 
licity that it should have in order to attract the 
The 
and pleases everyone of 
largest manufacturers of office appliances in this 


business public. change 


concerned. Some 
country have seeured spaces and applications and 
inquiries are coming in daily, which shows that 
they appreciate the fact that Cleveland is a fer- 
tile field for their goods. The various business 
organizations of Cleveland are working with the 
management to make the show a credit to the 
city. One of the features of the show will be 
a twentieth century model office equipped with 
modern office appliances and labor-saving devices 
in full operation. Contests in speed and accu- 
racy on the different labor-saving devices are 
being arranged for and there is no doubt that the 
show will be what the management has named it, 
**An Office Appliance and Educational Ex- 


position,’’ in every sense of the word. 


THE SMITH BROTHERS SPREADING. 
The L. 
this month 


St. 


are 


branches in 


opening up two important 
Paul and Minneapolis respec- 
tively. 
though crowd- 
manufac- 


Brothers, 
of their second 


as the Smith 


close at the end 


| turing year to the output of companies a seore 


pace 
| established, 


of vears their senior, have been unable to keep 


orders from their branches already 
covering less than half the selling 
the United States. The demand 


northwestern Cities, 


with 


territory in 


from the Twin however, 


| became so imperative that it was not possible 


to overlook it any longer. 

\s their St. Paul and Minneapolis managers 
Smith Brothers have selected two salesmen 
from their own forees who have 
in their respective territories. This is in accord 
established policy of the Smith 


the 
‘‘made good’ 
ince with the 
Brothers, when important places are to be filled, 
to choose the men for these positions from their 
own ranks, 


Indicative of are the following 
all made the beginning of 
Manager Arthur J. Hubbell, of the 
to a position in the home office 
Manager J. B. Hall, of the 
the Boston 


Knox, Jr., 


that policy 


appointments, since 
the 


Boston branch, 


year: 
at Syracuse; Cin 
branch, to managership; 
Charles W. 
work for the Pittsburg branch, pro 
moted to - manager at Cincinnati in place of 
Mr. Hall; Salesman F. B. Eylar, of the St. Louis 
branch, Iescorer to the managership of the new 
branch at St. Paul, and Salesman Mark Stein- 
man, of the Chicago branch, promoted to the 
1ew Minneapolis —e 


cinnati 


Salesman who has done 


excellent 


Adjustable and 
wear out 


made 








is a desirable one | 
the | 


C. Smith & Bros. Typewriter Company | 


This action was postponed as long as | 


Burekhart’ Everlasting Index Tags 


interchangeable 
tightest eripping 
index characters may be 
and others substituted 


Write for a. 


Chicago Business System Co., fe veor ti 





TYPEWRITER 
CARBON PAPER 


‘Solite 


(Extra light weight) 


Will give more and better (clean, distinct) 
copies than other carbon papers 


TYPEWRITER 
CARBON PAPER 


DEFT : 


The leading carbon paper for all ‘round, 


every day, usual number or copies. 


@ The most satisfactory carbon papers made. We 
want every dealer selling high grade carbons to prove 
this by test. 


Send for Samples Today 
UNIQUIE CARBON anv RIBBON CO. 


150 NASSAV STREET 
NEW YORK 














DON’T BUY PASTE 


That will dry up on your shelves 
and become a total loss 


—TRY 


Commercial PhotoDesk Paste 


For mounting photos it 
has no equal 


Commercial Peerless Mucilage 


o Dealer and Consumer 
List 


We Guarantee them t 
Write for Illustrated Catalog and Price 


The Commercial Paste Co. Columbus, Ohio 











\Blur Knot 


Carhon Paper 


No. 1 is the kind you like to use. It is 
a non-grease product, is very sensitive 
giving the greatest number of mani 
folds, is made in all sizes and colors 


Non- FLLine © 
Non- FADing | Y / 


and actually improves with age. 


No. 2 will not blur, smut or dry out; will not deteriorate 
GRADE A, 108 SHEETS, PER BOX, $4.00 
GRADE B, 108 = sa 3.00 
GRADE C, 100 - = - 200 

Best you ever used or money back. Blur Knot type 

writer ribbon, copy or record, any color. Grade A, hand 

made, $9.00 per dozen. Grade B, $7.00 per dozen 
GET BLUR KNOT TODAY 
BLUR KNOT CARBON COMPANY, ROCHESTER, WN. Y. 
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Blank 
For Writing 










and best gi 
removed 


Van Buren St 
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COMMERCIAL STATIONERS’ SECTION 





EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 

Stationer 














OF 
APPLIANCES” 


“OFFICE 





UIDING the modern Stationer in the 
sale of office | 
SS Saree ae 


t 
other goods of the 

















Value of a Window Display 


When an owner puts up a building or a store 


for rent, he places a certain value on the floor 


space, a certain value on location, a certain 
value on light, heat and ventilation, and a cer 
tain value on the possibilities for window 


display. 

A great many men in business who rent stores 
do not stop to think or consider that the owner 
is charging them so much every month for the 
windows in front of the store, for if they did 
they would make more and better use of them. 
Windows are valuable. As a matter of fact, the 
store window is the most valuable thing a man 
has, for if he has no store window people will 
not be very apt to discover that he is in busi- 
ness, for the store window is the most potent 


advertisement that he possesses. The store win 
invitation to enter and inspect what 


It is the mystic charm that makes a 


dow is the 
is inside. 
man remember that he has seen a certain store 
and remember what kind of a store it was. 
The show window is the most primitive form 
of advertising that commercialism knows any- 
thing about. It was the first form of advertis 
ing ever used and is today the most potent. At 
one time window advertising was the only kind 
there \ merchant or shop keeper bought 
his wares and then placed them in the window 
This was before the time 


was. 


for people 


to inspect. 


that window glass was invented or discovered. 
The window was in those days practically the 


Today this same form of advertis 
In the Old 
World cities along the Mediterranean the shop 


whole store 


ing will be observed in the Orient. 


keepers rent a window and oceupy this as the 


entire store, calling it a ‘‘bazaar.’’ The cus 
tomers never get inside They are allowed to 


look the goods over in the window and the shop 
keeper, who 
back of it, 


ner. Whatever space there may be behind the 


iri 
sits either in the window or just 


} 


transacts his business in this man 


window is used as storage room or as a place 


to sleep when it is time to close up shop. Clos 


ing up merely means closing the window and 
barring it for the night. This use of window 
advertising is the most primitive known, and 
in those primitive countries the same old cus 
toms have prevailed and lived throughout th: 
centuries, 
As time ideas of business changed 
Civilization stward and the change of 
environments brought out a different race. This 
race had new and different ideas, but all were 
on what had been acquired when it first 
appearance on this globe, when the 
man sought his daily food in the low 
hills of Asia Minor. In the earliest 
keepers and advertising were un 
the demands of the race made them 
from the earliest beginning dé 
complicated commercial 


sped on 
moved we 


based 
made its 

primitive 

lands and 
davs store 
known, but 
necessary, and 
veloped our present 
system. 

Evolution of the Window Display. 

first beginning, when the show win 
whole store, a peculiar evolution 


From the 
dow 


was the 





One of the Things You Pay Rent for Is the 
Expanse of Plate Glass in the Front End of 
the Store—You Should Get Your Money’s 
Worth Out of It, and If Properly Used 
Will Earn Big Dividends for You. 


BY W. 8S. ALLEN. 


set in. Glass was invented and the window 


was closed in to keep out the wind and the rain. 
In the Oriental countries there was no call for 


glass, as conditions did not demand any pro- 


tection. The western winds and rains, however, 
were different, and protection was necessary— 
this brought about glass. When glass was put 
in the windows some means had to be provided 
to get buyers into the window without breaking 
the glass, so a door was invented and this was 
put right next to the window. Evolution taught 
the business men that glass in the door would 
be a good thing, because it would show people 
that there was something beyond and invite 
them to enter. The next step was to provide 
means and plans for taking care of the goods to 
be sold. 

It became evident that all of the goods in 
the store could not be placed in the window, 
so the store keeper who was going through this 
process of evolution was forced to make another 
change. He built a counter and utilized the 
space back of the window. From this he moved 
on and on, built more and more counters, took 
up more and more space until finally the result 
was the modern store. As soon as the modern 
store developed it became evident that the win- 


dows must tell something, yet they must not 
contain too much, for if they did they would 
rob the stock and at the same time not serve 


their purpose. 

The evolution ‘of ihe show window thus 
brought about, and with this evolution it was 
found necessary to use other means of attract 
ing people to the store besides permitting them 
to see what was on sale by peering through the 
glass. Advertising was the next step, and we 
are now in the evolutionary stage of this inter- 
esting science. The next decade will see many 
changes in this. The result of a desire to ad- 
vertise gave rise to the establishment of 80 
called advertising who agree for a 
consideration to spend an advertiser’s money 
for him in a more unprofitable way 
ould do it himself, and so far they have 
successful, bit some day the advertiser 
to*handle this proposition with 
manner in which 

windows ‘to the 


was 


agencies, 


than he 
been 
quite 
will find a way 
profit to himself in the same 
he is learning to use his show 


best advantage. 


Value of Show Window Great. 
The value of theeshow window has 
en apparent to most merchants in all lines to 
or less degree, but there is a great deal 
regarding its use even now and, 
a man in business who 


always 


i more 

be learned 
ilthough there is hardly 
value his store window, there are very 
ew who understand that a certain percentage 
f their rent is paid by them for the use of the 


ioes not 


window. There is no more potent advertising 
force than the show window, but even this is 
without value unless it is properly handled, and 


one of the strongest advertisements a man can 
x 


give his business is to advertise his store 


window 


Some present-day stationers and office ap- 
plianee men cling to the primitive use of the 
store window. They proceed on the theory that 
the window should show everything they have 


in the store, and a great many windows look as 
though an attempt had been made to crowd 
everything in the store into the small space 
behind the plate glass. When this is done they 
call the window ‘‘dressed.’’ As a matter of 
fact it is badly overdressed and looks as bad 
and out of place as a woman in a select com- 
pany with a bright red gown trimmed with yel- 
low, blue, green, pink and brown, bedecked with 
jewels and flowers, with her hair done up in a 
distressing manner and filled with hair orna- 
ments and rose buds. Such a woman would be 
laughed to scorn and would be truly a humorous 
picture if not a pitiable sight. She would be put 
down for insane and would be scoffed and 
laughed at as ignorant and over-dressed. 


Windows Are Like Women. 


Exactly the same thing lies to a window | 
that is over-dressed. Peo would tired 
of looking at the woman and, no matter how 
pretty she was herself, how beautiful any one 
of the effects might be or how ve the 
whole makeup was, she would be far from at- 
tractive; as a matter of fact, she would be posi- 
tively repulsive, and the same is true of the 
over-dressed show window. It is ve rather 
than attractive, and would advertise the storé 
reversely. 

Every stationer and office appliance man who 
possesses a nice, roomy show window has an asset 
worth many dollars to him if he will use it pro 
erly. If he uses it any other way he hurts his 
business and hurts himself. A rly dressed 
show window is a detriment to tbs tere, while 
a nice window is a great benefit. 

This article is written with the idea of call- 
ing the attention of the readers of this publica- 
tion to the value of their window space in the 
hope that it will set some of them thinking who 
have heretofore allowed this particular subject 
to escape them, and from now on for some time 
to come articles will be printed showing how 
windows may be dressed to good advantage and 
made to earn profits on the business. There are 
many ideas that ean be incorporated in a win- 
dow display, and these should be looked to and 
considered carefully. A show window has great 
value, and this should never be lost sight of. 
People do not like an over-dressed woman, 
neither do they like an over-dressed show win- 
dow. On the other hand, a woman poorly 
dressed or seantily clad is not attractive— 
neither is a deserted window. A window may 
be over-dressed or insufficiently dressed, and 
when a display is made up these two points 
should be taken carefully into consideration. 

Orrick APPLIANCES is interested in seeing sta- 
tioners and office appliances dealers get dollar 
for dollar out of their show: windows, and for 
that reason this series of articles is being writ- 
ten. The editor of this magazine wants sta- 
tioners and office appliance people who produce 
nice window displays to make photographs of 
them and send them in. The best windows each 
month will be shown in half-tone reproductions 
under this head. Window trimmers, office ap- 
pliance dealers and stationers are requested to 
send in photographs and short descriptions of 
their windows. There is no doubt but that a 
great deal of good can be accomplished through 
the medium of this department, and the photo- 


an ee 
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graphs shown will aid everyone interested in 
forming an idea as to how windows may be 
trimmed to the best advantage. 

Windows are like women. A_ weil-dressed 
woman is attractive. She will draw attention 
toward her, and the very fact that she is well 
dressed -will cause people to pass favorable com- 
ment about her. All women, however, are not 
well dressed in the same gowns. A small woman 
would make a sorry picture in a gown meant 
for a large woman, and a large woman would 
be ridiculous in a gown made for a_ small 
woman, Colors have a great deal to do with it, 
and where one woman looks pretty in blue 
another is hideous. All of these ideas are as 
true of windows as they are of women, Trim 


The 


To be the largest manufacturer of loose-leaf 
devices west of Chicago in the whole United 
States means something. To be able to show 
that this is in reality a fact counts for a great 
deal with a house and makes a difference to the 
retail stationer who is seeking a good line to 
introduce to his trade. To be able to say in ad- 
dition to this that the line has distinctive 
features not possessed by other lines and that 
it will stand the test of time, wear and public 
approval is saying a great deal more. 

These statements have been made about the 
house of Irving-Pitt, of Kansas City, and evi 
dence produced proves the claims. Located in 
Kansas City, on the Missouri river, a long way 
west of New York, where the center of loose- 
leaf manufacturing was located until it moved 
westward to Chicago, is the house referred to. 
So great has been their business within the last 
few years and so heavy the demands for their 
goods that they have been forced to abandon 
the quarters they formerly oceupied and build a 
new home, that is probably as complete in every 
detail as any factory for the production of 
loose-lead devices in the United States. 

The new home of the Irving-Pitt Manufactur 
ing Company is a handsome new brick building, 
three stories in height and built especially for 
the manufacture of this line of goods. The 
design was made to suggest the business and the 
plans drawn to fit it. Every detail was care 
fully looked to and gone over before a single 
stone was laid for the foundation, and when the 
owners concluded that they had produced as 
nearly perfect a plan as man was capable of 
bringing out for their particular business they 
proceeded with the work. The completion of 
the building showed how carefully the plans 


OFFICE APPLIANCES 


ming a window is an art—it is a fine art at that 

and unless it is handled artistically and scien- 
tifieally it will prove a failure. The influence 
that a nice window display has on the gen- 
eral reputation and appearance of a store means 
a great deal and counts for much. 

The first article descriptive of a nicely dressed 
window, telling how it may be done and giving 
ideas for producing the best effects, will be 
printed in the next issue of this magazine, and 
in the meantime the editor makes a personal 
request upon the readers of this publication to 
send in photographs of their work during the 
month. 

February is now upon us, with good oppor- 
tunities for nice window displays. Do not for- 





get the important dates that will aid in de- 
termining what your window is to contain. 
Washington’s Birthday is one of the best 
excuses in the world for a clever and unusual 
display. Lincoln’s Birthday also comes this 
month. People are still inclined to staying 
indoors and will be interested to see whatever 
you may have that will help them pass away 
the idle hours of the evening. Business men 
are thinking about their spring advertising 
campaign and are seeking new ideas for aiding 
in the office work in connection with the rush 
that always comes with the first inkling of 
spring weather. There are a lot of goods that 
ought to be sold now or never, and this is a 
good time to make your windows do the work 


House of “Irving-Pitt ”’ 


had been laid, with the result that it is proba 
bly as complete and convenient a building for 
the production of loose leaf goods as will be 
found. It is 60 feet wide and 100 feet deep and 
fronts on East Eighth street, very near the cen 
ter of town. It is just two blocks below the 
postoflice and easily accessible from every 
quarter. 
Careful of Employes. 

In planning the building the company believed 
that there were other things to be taken into 
consideration besides the mere fact that when 
it was completed machinery would be installed 
and it would be turned over for the manufac 
ture of loose-leaf devices. They took thought of 
those who would run the machines, finish the 
goods and turn them out. They believed that 
the best goods are made by the best employes, 
and the best employes are the result of careful 
cultivation, the same as the best fruit trees 
or the best rose bushes. They had a desire to 
produce the very best loose-leaf ledgers that 
could be gotten out of metal, binders’ board and 
leather In order to do this they knew they 
must have the right sort of employes. Getting 
the employes, they believed, was easier than 
retaining them, so they took steps to make the 
new plant a place where employes could put in 
their best work and feel satisfied with it. 

With this end in view they proceeded to build 
a plant that is ideal in every way. It is sani- 
tary to a fault; it is clean, well-ventilated and 
beautiful. Every arrangement possible for the 
comfort and convenience of the employes about 
the place has been looked to and installed. The 
makers of loose-leaf ledgers must produce 
beautiful as well as useful books. They must 
have character and utility combined. They 
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must have a nice appearance as well as a per 
fect expansion and a sure lock. The Irving 
Pitt Company believed that in order to produc: 
beautiful things those doing the work should be 
placed in beautiful and comfortable surround 
ings, so they installed everything they could 
think of to make this a certainty. The build 
ing is well-ventilated and cooled in summer, and 
heated by steam in the winter. In order that 
various departments might communicate with 
each other with no loss of time and little incon 
venience they installed a private telephone sys 
tem, and to facilitate moving about the build 
ing put in electric elevators for both freight and 
passenger service, 
Building Well Planned. 

In arrangement they planned well. The first 
floor is divided into two parts. The front of 
the first floor is used as an office, the rear as a 
stock and shipping room, with the ruling d« 
partment off to one side. The second floor is 
given over entirely to the bindery, while th 
top floor is a machine shop and plating depart 
ment. Thus an L.-P. loose-leaf device travels 
through a regular course of steps and follows 
a definite route from the time it is raw material 
until it is loaded into the car and shipped away 
as finished product. 

The raw material is received in the receiving 
room on the first floor and carried to the top 
floor in the electric freight elevator. Here the 
work is done on the rough metal, the backs are 
made and plated. In the meantime the bindery 
on the floor below has been busy getting the 
sides in shape. When the machine shop and 
plating room get through with the metal parts 
they are sent down to the bindery and here they 
are put together. While these processes are 
going on the ruling room on the first floor is 
busy getting the sheets ready for the binder 
The bindery sends the binder to the ruling room, 
where the sheets are supplied; from here it 
passes to the shipping room and then out into 
the world of usefulness. Thus there is not a 
single lost motion, not a single delay or unneces 


sary movement. Everything moves as smoothly 
as the electric elevators, and from start to finish 
the entire plant runs in clockwork fashion. As 


son as the goods are safely in the hands of the 
express company or the freight department of 
the railroad the office is called upon for its part 
of the complete system. As the binder has been 
passing through the various stages of develop 
ment a large number of records have been made 
of it, so that in a moment’s time any fact or 
detail regarding the manufacture of the binder 
can be traced out and defined. As the binder 
leaves the faetory all of these papers are placed 
together and sent to the office in front. Thus a 
complete record of the evolution of each bindet 
is made and filed in the office and the bill sent 
out. 

The coneern is composed of Mr. J. B. Irving, 
president; Mr. William Pitt, vice-president; Mr 
Walter Brown, secretary, and Mr. C. W. Brown, 
treasurer. They are the sole makers of the 
I-P loose-leaf holders, the I-P loose-leaf binders, 
the I-P loose-leaf price books and the I-P ad 
justable punches. One of their latest devices is 
the loose-leaf memo. It is meant for pocket 
use and is certainly one of the most convenient 
and handsome productions so far turned out of 
a loose-leaf factory. 
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Loose Leaf Concerns May Go 


Loose leaf manufacturers seem to be looking 
for trouble, if any dependence can be put in the 
talk that is going the rounds of the dealers and 
others regarding the alleged proposed litigation 
in which one bunch of manufacturers expect to 
get out and take the scalps of another bunch. 
As far as can be learned, however, it is getting 
to be a hard matter to distinguish between thi 
proposed complainants and the proposed defend 
ants. Certain people claim basic patents on the 
systems and devices, and it has been found that 
other concerns also own what they claim as basi 
patents. The first proposition was for the mat 
with the basic patents to sue all the rest, when it 
was discovered that there were other so called 
basic patents in existence, 
all of the 
rht all the rest. 


‘ 
- 
+ 
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also, so an attempt 
was made get alleged owners of 
basic patents together to fi 

Just at the present time there is nothing doing 
in the line of litigation with the various loos 
leaf people, although both sides are said to hav: 
retained counsel and made preliminary prepara 
tions for the fight. It looks very much as though 
some of the makers of loose leaf devices were 
getting excited over the fact that the newer 
firms are making headway with their products 
and as if were a movement to confine the 
manufacture of these goods to a small compass. 
The people who admit that they might possibly 
at some future time be interested in the litiga 
tion declare that there is no movement on for 
the formation of a trust, and throw up their 
hands in horror when it is suggested that the 
might be figuring on forming an illegal combina 
tion in restraint of trade. 

However, it is pretty certain that if the 
alleged complainants begin an action against the 
defendants 


alleged 


alleged defendants, the 
will bring a counter action accusing the alleged 
complainants of attempting to form an illegal 
combination in restraint of trade and proceed 
against them under the Sherman anti-trust law, 
which would be disastrous for both sides. 
Where Trouble Lies. 

The questions at issue are in the matter of 

certain patents on systems, manner of binding 


ling, fastening and ex 


= 


into covers, crimping, fol 
panding. It appears that all of the patents on 
the various parts are not held by any one con 
cern, but that they are seattered around sey 
eral, 


Those 


owning patents have tried to get to 


gether, for it is feared that if they fell ont and 
anyone started litigation it would mean tha the 
loose leaf business would fall to pieces, for tl 
reason that one man owning the patents on the 
fastening device might get out an injunction 
against all the rest, and thus make it impossible 
to produce a binder with any sort of a fasten 
ing. Some other fellow might get out wholesale 
injunctions covering the expansion idea, and 
still another on the crimping or the manufacture 
of binder backs. The result of this sort of a 
scramble would be hard on the user and retailer. 

It has been confidently stated, however, that 
if the people owning patents get together litiga 
tion will be started forthwith to drive the others 
confine the trade to those 
who really own or control patents of some sort 
or other. The argument now is that there ar 
entirely too many people engaged in the business 
and that this fact makes it impossible for any of 
them to make what they think they should, ar 
that litigation that would put some of them out 
of business would be beneficial to the trade. 

As far as can be learned, however, patents on 
loubtful affairs. Loose 


out of the business and 


loose leaf le vices 


Much Talk Is Going the Rounds Regarding Al- 
leged Pending Litigation in Which a Num- 
ber of Manufacturers Are Said to Be 
Combining to Fight Others for 
Using Patents They Do 
Not Own. 


eaf ideas have been manufactured so long that 


it is hard to prove basic patents, and this is 
given as the reason by some that litigation has 
not been started before and that practically all 
liti started between matufacturers has 


gation 


been compromised before coming to trial 


The only way that any sort of litigatio 
his line of business could be successful would 
be by the combination of a number of interests, 
all pulling the same way, bent upon wrecking 
he opposition; but even at this it would be a 
hard-fought battle and would undoubtedly have 
to be carried to the United States Supreme Court 
before it could be settled This would cost thou 
sands of dollars for both sides and take vears in 

complishment. In the meantime the ealers 
would be up a tree as to what they should do in 
the matter of selling the various devices, 

That something will be done there can be li 
tle doubt, but what that will be remains an open 
question. Whether the alleged owners of basic 
patents will actually go into court or try to com 
promise with the alleged infringers is a ques 
tion As far as can be learned neither sid 
knows exactly what will be done, and the alleged 
aggressors say they are waiting for certa cle 
velopments the nature of which they” will not 
livulge. The alleged defendants say thi are 
waiting for sometnoing to happe! So They in be 
it on the defensive, and so far it is been very 
difficult to distinguish between the tw isses 
Fach bears so close a resemblanee to the otner 
that it is a matter of naming then not stin 
guishing them by their products or appearances. 
They are like a pair of twins that have 1 be 
aimed to be known apart 

Fighting Does Not Pay. 

If there is anything wrong in the e leaf 
field it certainly should be taken care of at ones 
and put out of the way. If there is not the 
manufacturers should smoke the pipe of peac: 
and each fellow hoe his own potato pat If 
anyone owns basic patents the thing for the indi 
vidual to do is to establish these certain patents 
and then license the use of them to others and 
collect royalty thereon If the patents are good 
the government will uphold them, and if they 
are good the owner is entitled to royalty on 
every device manufactured using them 

This procedure would be the most simple but 
would be mighty expensive for one man or on¢ 
firm, and the mistake was made in the beginning, 
when the manufacturer dik t take steps to 
protect his patents from the very start 
Litigation is a bad thing, and the less a man 
or firm has to do with it the better f both. 
Litigation is always cost] | good wvyers 
can carry it on for so great a period that both 
sides will tire of it. The loose leaf manufactu! 
ers are a pretty good lot of ft ws Phe are 
all prosperous and apparent happy They 
have gone along for years, making the goods 
and keeping out of fights hey have estab 
lished reputations as good fellows, and it would 
he a bad thing for them to start fighting now. 
If there is any way to smooth things out without 
a fight that is the way it should be don bight 
ing means loss for both sides The easiest way 

t of an affair of this ki S always est 
Fighting is not the easiest 

The best thing to d i ft s n 
nation formed, 1s to for t and then stick 
together. The owners of patents ought to be 
protected, and if there are s« Y | ing 
patents covering about the same th gy they 

ght to get togetner al rh terests t 
fight among themselves If the owners get 
together the chances are ft t . be m 
paratively easy matter I t g hey 
fellows into the right wa g t 
lragging the skeletons of the ose leaf siness 
p into the melight of lave 
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93 
Into Court 


the whole framework of the business shaken and 
stripped before the courts. 

While litigation may result from the feelings 
expressed by manufacturers, it is to be hoped 
that it will be avoided. The loose leaf business 
has taken on giant proportions of late, and it 
would be extremely bad for them to teat down 
the structure they have been so many years in 
building. If there are any ‘‘rats’’ in the busi- 
ness who are business pirates they should not be 
spared one whit, but should be proceeded against 
criminally if possible, for they are a menace to 
the business; but for the fellows who are doing 
the best they know how, keeping prices where 
they ought to be and manufacturing good goods, 
the best thing is peace and harmony. 
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CHICAGO BINDER AND FILE COMPANY 
MOVES OFFICES DOWNTOWN. 

After several years in the suburbs the Chicago 

Binder and File Company has decided to remove 

its offices and factory from Hanson Park to the 


downtown district. The new location will be at 
38 to 44 South Canal street. This is right at the 
corner of Washington street and is just one 
block over the river—a very good location for 
them, for its affords the best of transportation 
facilities for freight and is within easy reach of 
all parts of the city. 7 

When the company bought its property and 
erected a factory at Hanson Park it believed 
that it would stay there permanently, but owing 
to a change in the railroad arrangements it was 
left with very poor freight facilities. When it 
went there it was on the promises that it would 
receive the best of service, both freight and ex- 
press, and that it would be able to receive and 
deliver packages as quickly. there as though it 
were downtown. After it had oceupied its fac- 
tory for a time it found that it was left with 
very poor freight, express and mail facilities, 
and that it was a losing game to stay longer. 

The old plant was very inconvenient for city 
customers as well, while the new plant should 
prove to be a good thing for the firm on account 
of its central location. 

New machinery has been purchased, and the 
Chieago Binder and File Company is practically 
making a new start. It extends a cordial invita- 
tion to all dealers to call upon it in its new loca- 
tion, and has passed along the word that it will 
be glad to show any dealer who happens in, 
whether he be a customer or not, what a really 
up-to-the-minute loose leaf factory looks like in 
operation. 

President Ralph B. Wilson, of the C. 8S. & R. 
B. Company, has been in Texas during the past 
ten days visiting the trade. A large portion of 
his time was spent at the exhibit of the Dorsey 
Printing Company in Dallas. The return to Chi- 
cago was made in time to attend the association 
banquet. 


NEW PATENT COMBINATION. 


G. H. Richardson, of San Francisco, has just 
been granted patents on a combination notebook, 
copy holder and tool kit. The idea is to provide 
a combination that would be easy to travel with. 
This outfit will fold up very nicely and takes up 
but little room. The copy holder is so arranged 
that the notes and the letter that is being replied 
to are in plain sight of the operator all the time. 





MANUFACTURERS MOVE PLANT. 

T. Shriver & Co. have moved their offices from 
333 East Fifty-sixth street, New York, to Harri- 
son, N. J. This firm are the well known copying 
press manufacturers, and they have recently 
completed a fine new factory, foundry and office 
building at the new location, 
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ASTORIA, ORE. 

BE. A. s Co. have ht the stationery 
store formerly run by J. N. G n. This store is 
the principle one of its kind in this city and has 
been established here for twenty years. Mr. Grif- 
fin is at present in Redlands, Cal., for the winter. 


BALTIMORE, MD. 


Kohn & Pollack have been incorporated with a 
capital stock of $50,000, divided into 1,000 shares 
of $50 each. They will conduct a general sta- 
tionery and manufacturing business and engage in 
lith hing and publishing. The incorporators 
are in J. Kohn, Gabriel Pollock, Charles T. 
Meyers and James T. McClure. 

BOSTON, MASS. 

BE. Damon has severed his connection 

th & Martin, of which company he was 
president and director, and has bought the busi- 
ness of the Pemberton Law and Stationery Co., 
of 18 Pemberton vare. W. N. Hall, formerly 
of the Thorp and Martin Co., has gone over with 
Mr. Damon and has charge of the hotel depart- 


> * . 
The Clark Sheldon Printing Co. has been in- 
corporated with a capital of 728,000 for the pur- 
of ng in the stationery and printing 
usiness. L. Sheldon is president and 
treasurer and his address is 80 Washington street. 


Hillson Co. has been incorporated here for $25,- 
000 for the pu of handling stationers’ sup- 
plies. Samuel Hillson is president and treasurer 
‘and his address is Revere House. 

BUFFALO, N. Y. 


Vosburgh & Whiting Co. are now occupying 
their new store on Swan street and have one of 
the stationery stores in New York state. 
They a larger wholesale stationery business 
than any house outside of | New York City. 


Henry R. Brown Co., which went into bank- 
pee some time ago, has just had its fixtures 
da the referee for $4,200 to Adam Meldrum 
& Andaceen Co., the big department store. They 
were formerly in the book and stationery busi- 


ness. 
BROOKLYN, N. Y. 

Alfred Baskerville, who was for many years in 
business as a stationer in Brookiyn, died on Dec. 
29 at his home, 441 Graham avenue, that borough. 
He was a native of Bristo!, England, and was 64 
years old. He leaves a widow and a daughter. 

BROCKTON, MASS. 

The concerns owned by William 8S. Morey and 
known as _ the Brockton Book Bindery and the 
Brockton Picture Frame Co., now occupy three 
floors. They have recently expanded somewhat 
and have become a very large concern. The sta- 
tionery department is a very important one and 
does a very large business. 

DULUTH, MINN. 
(By our special correspondent.) 

Oullette & Co., stationers, office outfitters and 
office appliance dealers of Duluth, have more than 
realized their hopes and expectations. Mr. 
Oullette came here to Duluth about a year 0 
from Windsor, Canada, and looking over the field 
here, decided it was good and now this firm ranks 
among the leading stationers in Duluth, doing a 
good and brisk business. Mr. Oullette is a worker 
and we wish him success. 

ELMIRA, N. Y. 

Baker Brothers have purchased the store at 157 
Baldwin street, and will put in a complete line of 
stationery. They will open up in the wholesale 
line and employ three travelers from the begin - 
nies. p= ~ gl in a ~~" of office and 

es an eas jalt f holid 
goods and. post cards. vans oes tated 
HOUSTON, TEXAS. 

State Printing Co., of Houston, has moved into 
commodious new quarters at 900-2-4-6-8 Main 
street, Houston, Texas, and are busily engaged 
in putting In _a complete new stock of stationery. 
Mr. Wm, J. Phelps, for the past three years with 
Clarke & Courts, Galveston, Texas, has charge 
of the stationery department. 

JERSEY CITY, N. J. 

Eastern Manufacturing and Contracting Co. has 
been incorporated here for $10,000 for the manu- 
facture of paper, materials, printer supplies and 
stationery. ‘The incorporators are Sewa Presser, 
Thomas Cochrane and David Wallace. The ad- 
dress of the concern is given as 1 Exchange place. 

LYNN, MASS. 

R. 8. Bauer, owner of the largest stationery store, 
was arrested not long ago for the offense of selling 
candy and ice cream soda on Sunday. He was 
fined $10 and costs. but appealed the case and 
says he will fight it to the Supreme Court. He 
maintains that the law under which he was ar- 
rested is unconstitutional, as it is supposed to 
permit a man top sel! papers on Sunday, but pro- 
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hibits him selling anything else. He is a member 


of the Board of ie here and a prominent citi- 


zen. 
MT. VERNON, N. Y. 

Benjamin Stutz has filed a petition in bankruptcy 
here. He is engaged in the stationery business 
and schedules $5,886 liabilities and $1,275 assets. 

MINNEAPOLIS, MINN. 
(By our own correspondent.) 

Coatey-Blodgett Co., who recently opened up 
in Minneapolis, have a beautiful store and magnifi- 
cent plant and bid fair to become the leading sta- 
tioners of Minneapolis. They are at present about 
to mail 7,000 catalogues to their prospective cus- 
tomers in the interior and expect to cover a large 
area of territory. Everybody joins in predicting 
and wishing success to this firm. 

> 


Bertelson Bros., the two hustling young men 
who bought out the old established firm of Cush- 
man & Plummer, are nicely located and do a good 
business. These two young men have a large cir- 
cle of friends in the Twin Cities. 

7 > > 

Mr. J. K. Clark, formerly with School Supply 
Co., has been installed as buyer in the stationery 
department with the Minneapolis Paper Co. 

7“ > 7. 


Mr. Chas. F. Weis, formerly with Thornton- 
Levy, of Indianapolis, and other leading stationery 
houses there, has been appointed buyer for the 
Miller-Davis Printing Co., of Minneapolis, one of 
the largest houses in the northwest. 

They have secured the agency for Monarch 
typewriter, Universal adding machine and Y. & E. 
line. They also do a very large banking supply 
business and are very popular in Minnesota, the 
Dakotas and Wisconsin. 

NEW YORK. 
(By our own correspondent.) 

The 8S. Prigoson Stationery Co. has been incor- 
porated here for $10,000 to manufacture stationery, 
ete. The incorporators are Solomon Prigoson, 
Earnest Wigold and Emil Reinl. Address is given 
as 1016 Fortieth street, Brooklyn. 


S. Steinhauer Co. has been incorporated with a 
capital stock of $10,000 to deal in stationery. The 
incorporators are Samuel Steinhauer, A. W. Honer 
and J. C. Hustic. Address is given as New York 


City. io 


Fire in the stationery store of Solomon & Davis 
at 162 and 164 West 125th street did damage to 
the extent of $10,000 and caused injuries to sev- 
eral firemen. some of whom are-in a dangerous 
condition. The fire started in the basement, which 
was full of Christmas novelties left over from the 
holidays and worked upwards through the build- 
ing. The fire was fierce and it was some time 
before it was under control. Three alarms were 
sent in before enough engines were secured to 


fight it properly. me DN 


William FE. Turner, a Brooklyn stationer, has 
landed a good job. In addition to attending the 
eares and details of the stationery business he 
has found time to mix in with politics and has 
been handed a nice appointment by Senator Mc- 
Carren. He has been appointed assistant commis- 
sioner in the Brooklyn department of taxes and 
assessments and succeeds James P. McInerney. 


Favor Ruhl & Co. have sent out notices to the 
trade to the effect that the firm has been re- 
organized. The reorganization came as the result 
of the expiration of the limited copartnership. 
The company immediately formed a new copart- 
nership composed of the same people and will 
roceed as before. The reorganization was mere- 
y to comply with a technicality of the law and 
had nothing to do with the firm’s affairs. 


Samuel Herman has been thrown into bank- 
ruptey by his creditors, who claim he has liabili- 
ties to the extent of $10,000, with assets of about 
$1,500 to offset them. Bernard Fink started the 
action against him for an account of $650. Her- 
man was a calendar maker. 


The James B. Wilson Co., stationers at 196 Ful- 
ton street, New York, have had a petition in 
bankruptcy filed against them by the following 
ereditors: Peckham, Little & Co.. $71; Prang Co., 
$186, and American Book Co., $1,100. 


Another post card failure in New York City, 
and this time it is Henry Jackson, a wholesale 
dealer who was located at 23 Duane street, and 
who recently filed a petition In bankruptcy giv- 
ing Habilities at $5,240 and assets of $661. 


The Weeks-Hoskins Co., of 354 Broadway, have 
practically disposed of all of their damaged stock 
and are now busy rebuilding and hope to be in 
full running order within a few months. Business 
on the lower floors is going on as usual and large 
sales of office supplies are constantly being made. 


The Alvah Bushnell Co.. of Philadelphia, have 
opened a branch office in New York City at No. 3 
Park Row. where they will carry a full line of 
samples of all the paperoid goods manufactured by 
them, as well as a complete line of their well 
known hand copying books. The office is_ in 
charge of Mr. H. W. Hunter, who has been so 
successful in representing the Bushnell company 
for the past two years. 

**e 

Mr. Samuel E. T. Harding. formerly with the 

Morden Mfg. Corporation, has opened an office at 


110 W. 34th street, New York City, as an expert 
in factory systems and selling helps. Mr. Harding 
has had several years of experience in this line 
and although he has only been established a few 
weeks has already secured several contracts from 
well known concerns. 

? . . 

The pencil house of E. Faber makes an an- 
nouncement that G. W. Storm, formerly connected 
with the A. W. Faber organization, has joined 
its sales force. On the first of the year the sales 
offices of the company, in charge of Angy Thomas, 
seneral sales manager, were moved to the Bar- 
clay building at 299 Broadway, where large and 
commodious quarters will welcome all visitors who 
may have the good luck to be on the E. Faber 
side of the pencil question. The salesmen who 
will look after the different sections of the country 
are now busy and a big year is looked for and 
that the business will exceed that of last year, 
which was a record breaker, is indicated by the 
large orders already in hand. The traveling force 
is as follows: H. J. Tyndale, New York state and 
the larger cities as far west as Cincinnati; John 
E. Kennie, Denver and as far east as Missouri: 
A. W. Williams will handle the Pacific coast trade: 
David H. Archibald the south; F. M. Brown, New 
England; Oliver Lee, south as far as Wilmington, 
N. C., and a part of Ohio; W. K. Jeffrey, the mid 
die west; Chicago office, E. H. Keen, and H. D 
Shipman, New York City. This makes a sales 
force which it is hard to beat, 

- * . 

The Union Library Association has been incor- 
porated here with a capital stock of $50,000 to 
deal in books and stationery. The incorporators 
are Charles L. Bowman, James A. Hill and Ed 
ward L. Ford, of Mt. Vernon, N. Y. 

7 . 

Owing to rapidly. increasing business A. L. Solo 
mon & Co. have been forced to seek larger quar- 
ters and are preparing to occupy the fourth floor 
at 345 Broadway. 

PENSACOLA, FLA. 

The Maura Stationery Co. has just opened up 
its fine new store here. The store is owned by 
Aubrey and J. E. Maura, Jr., and everything 
about the place is new. Mr. J. F. Maura, who 
has had considerable experience in the line, will 
have charge of the store. 

PHILADELPHIA, PA. 

Fire in the stationery establishment of Pome: 
antz & Co., 22 South 15th street, caused a great 
deal of excitement and no damage. A pile of 
papers caught fire in a corner and some on 
turned in an alarm The fire department re 
sponded, but employees had extinguished the blaz 
before they arrived. 

= o 

A. Wilson Clark, president of the firm of John 
Cc. Clark & Co., stationers, 228-230 Dock street, 
died at his home, 3715 Chestnut street, this morn- 
ing after an iliness lasting several years.. The 
immediate cause of his death was a rupture at 
the base of the brain. Mr. Clark was born in this 
city seventy years ago. He had been president of 
the firm of John C. Clark & Co. since 1870. His 
widow and three children, A. Wilson Clark, Jr., 
Edgar Clark and Anna H. Clark, survive him. 

The funeral was held at his home, 3715 Chestnut 
street, on Thursday. Mr. Clark was a member of 
the Bachelors’ Barge Club of this city. 

PITTSBURG, PA. 

The annual banquet given by William G. John 
son & Co. to its employees celebrated the fiftieth 
anniversary of the birth of this great stationery 
and office appliance store. The banquet was held 
at the Fort Pitt Hotel and all of the employees 
took part. 

Short addresses were made by Charles H 
Clough and William H. Murphy, who have been 
with the firm for over one-third of a century: A 
Il. Keil, the eastern representative of the firm 
F. E. Loeffler and L. R. Miller. representing th« 
factory; John Mackay, representing the loose leaf 
Salesmen; J. A. Cooper, Samuel Seemann and 
Harry Hoffman, representing the stationery de- 
partment; John J. McShane, Jr., Harry C. Pears 
and Clarence Whiteside, representing the account 
ing’ department. 

RAHWAY, N. Y. 

Schofield & Co, have been incorporated with a 
capital stock of $10,000 for the purpose of dealing 
in stationery, office supplies, printing and engray 
ing. The incorporators are W. E. Schofield and 
A. L. Schofield, who give their address as Brook 
lyn Manor, N. Y., and G. H. Vanderveer. 

ROCHESTER, N. Y. 

Papers of incorporation have been granted to 
the Stationery Supply Co. The capital stock is 
placed at $10,000 and they will deal in stationery 
and supplies. The incorporators are R. C. Robin 
son, L. K. Bundick and M. N. Richardson. 

RICHMOND, VA. 

The Bell Book and Stationery Co. has won th: 
contract for supplying the stationery and supplies 
for the various city departments for the year 


1907. 
SAN FRANCISCO, CAL. 

The Whittaker & Ray Co. has settled in its 
new quarters at Van Ness avenue and Grove 
street. They have a fine store and are doing the 
business. 

o . . 

The Standard Office Supply Co. have almost 
completed their new brick warehouse at Leiders- 
dorf and Commercial avenues, and will probably 
move into it about March 1, , 





























STATIONERY NEWS—Continued. 
SEATTLE, WASH. 
More. for several years identified 
with the Lowman & Hanford C is manager of 
their commer departments, has purchased the 
Graham interest in the Graham-Merriam Co 
which concern will in the future be known as. the 
Morey-Merriam Co and = the are now closing 
it their book department, « fining their atten- 
commercial lines 
ST. LOUIS, MO. 
(By ir own correspondent.) 
of 190 W J Kennedy, con 
Skinner & Kennedy Stationery 


Edward E 


ion to 


On the last d 
ted with tl 


Co., of this cit since its organization six years 
zo, disposed of his entire stock and has leased 
the entire bullding at 421 North Seventh street 


lcome. 


where his many friends w be we 


Mr. Kennedy i ibou e most popular and 
well liked stationer in thi section of the country 
d is known tl ighout United States as 
of the most ipable rable and upright 
representatives the professior He is president 
of the St. Leuls Stationers’ Club and is a director 
of the national | of tationers of the United 


States 


Mr. Kenned reer is worthy of mention 
From a porter for Levison & Blythe some twenty 
years ago he has risen to t top of the ladder 


ind is rated sé to none i his chosen profes 


sion. 

We all wish the Kennedy Printing and Station- 
ery Co. the prosperity and success that it is bound 
Hustler Bill” is at the wheel 


to enjoy so iong 
The new concern is porated under the laws 
of the state of Missouri for $20,000, all paid in 
incorporators are William J. Kennedy, M. M 
Kennedy and Pembroke R. Fiitchcraft. 
> > > 
T. K. Browne of the J Shaw Blank Book 
Co.. and Joe Hildreth, of tl Esterbrook Pen Co 
rrived in tow: t in time to butt in at the ban 
quet given by St Lou Stationers’ Club 
rommy and J had a g@ i time Tommy in 
sisted on singing his latest s cess, “Why Should 
the Laborers Be Paid but J wouldn't let him 
Joe got the ap] sé For wit 

The Blackws Wieland Stationery Co has 
losed a lease through the J lor Realty Co. for 
the massive seven-story ! masement building of 
Daniel Catlir t the southeast rner of Eighth 
street and W hington enue at a rental of 
$25,000 per annum plus the taxes, the taxes being 
Lround $10,000 a year The mount to be paid 
by the Blackws Wieland ( will approximate 
$35,000 a year. The term t lease is withheld 
but it is understood to t for fifteen years The 
rental is on a basis of 4 per cent net on a valua- 
tion of $625,000 An office I Blackwell-Wie- 
landy Co. stated hat the eg nd floor, which is 
ow occupied | this com] would be sublet 
egotiations for which ar pending with ar 
mportant retai oncern, wh identity will not 
be disclosed until they ha I n completed The 
six upper storie will be occupied by the Black 
well Wieland) ‘ ) ibout $50.01 being expended 
on them in alterations and improvements. They 
will be access from tl n entrance on 
Eighth street The building ecupies a frontage 
of 108 feet n both Washington avenue and St 
Charles street by a depth < ) feet on Eight! 
street The tr iction i gnificant as marking 
the expansion of the retail district of Washingtor 
ivenue, which, in turn, } forcing westward the 
wholesale houses of the ft ghfare 

7. . > 
rhe St Lou Stati ib held their ar 
ial banquet t the Mer Club, Saturday 
ening, Januar 19. wil " ittended by the 
eading stationert of the cit The fair sex were 
well represented and everyb enjoyed the occa 
immense W J Ke i pre sident of 
the club, made the rddré f welcome and was 
mucl a | g Mr. Martin Collins 
the club's toastmasté« wa there with the goods 
ind =e lelivered them Martin is a past- 
ister at the toastmast: nes ind much of 
t} jovousness and hearty |! ghs can be attribu 
ted to Martin C Mr. J. D. Daltor 
ite assistant prosecuting t ney, and Mr. Thos 
\nderson city } Ww nt Mr Dal 

n's address wv e affair f the evening ind 
ry \ ter . nie ‘ ‘ " rk + Ww 

Albert Croi sident stationery cor 

mn of ( yi Rowma ( be Ldjudged 

i f t} y g brot some time 

Na He plead guilt t t} woting. but said 
f icted ji elf defens letense proved 
WHEELING, W. Va. 
The Perry & Hassel Co. |! e opened up a new 
tationery stor ! Roth men in the concer 
well kr x \ good bus 
eee Tt utat 1 have incor 
orated their oncert nd e given Wheeling 
markabl) periodical store 

FROM COMMERCE TO LITERATURE. 

An announcement from East Orange, N. J., 
tells us of tl nching of a new publication 
to he know! : The I es’ Magazine,’’ de 

ted to wo! { hor nd woman’s work 


office ap 


[he publisher is well known in the 


nee Wwol g been the general man 
ger of tl American | Bracket Co., of 
Philadelphia ] las d strated his capa 
bilities of pr cing orig ideas in the print 





OFFICE APPLIANCES 








Pittsburg, Pa. 


i Baker Office Furniture Company, which is 


ted at 815 Liberty avenue, make a specialty 

of earrying everything for the office, and ar 
wl ire popularly termed ‘‘commercial station 
rs.’’ and enjoy a business that would be im 
sible for them did they devote their energies 


small staples so many others waste time 
The eompany is composed of E. E. Baker, as 
sident; A. H. Gilchrist, first vice-president 


il ). W. Gregg, secretary and treasurer. 
San Francisco, Cal. 
The Baker-Hoey Company has been incorp: 
t in California for $25,000, 51 per cé nt of 


W ch was paid in be fore February ] The eon 
par will make a specialty of selling office dé 
vices and appliances and has a temporary offi 


Postoffice Box 516. 
[It is evidently their purpose to open in Los 
Angeles and in San 


iddress of 


Francisco as soon as their 


building is completed, for which 

ise and which is now under way 
[The company is composed of Harry E. Baker 
vell known office appliance and typewriter 
man, formerly of St. Louis but for several years 


mnected in San Franciseo, and Mr. James Hoey, 
known to the Frise: 
having been at one time connected with the 
United Typewriter and Supplies Company. 

Mr. Baker spent several weeks in the East 
connections, one agency for 
Derby 


also favorably trade in 


naking being the 


new ‘‘Secor’’ Typewriter, made at 
La Crosse, Wis. 


DeRanitz, the popular La Crosse type 


writer and supply man, reports business ‘‘ never 
i Baas 8S 
Madison, Wis. 
Park & Saffl Company w operate 
er this title, is really owned and controlled 

t ( A. Saffle and P. K. Saffle. brothers 
The firm is very old, and used to be M. J. Parl 
& ¢ 

( \. Safle. who for a number of vears was 
identified with the Underwo: rganizati 
proved to be a very energetic typewriter sales 

an, and placed in Madison upWwal f 150 | 
erwoods. 

The Park & Saffle Company nov is the finest 
office supply, office appliance and _ stationer 
tore in southern Wisconsin, a1 mplete 
every department. The firm is forging ahe 
! e efforts of the brothers are being crow: 
with success They possess the ni e of 

, and will therefore make 
Winnipeg, Canada. 

Baker & Gregg is a new firm of typewriter 

! supply dealers which has started business 

this city Mr. Baker formerly was with tl 
Wilson Stationery Company in the capacity I 

pewriter department manag I M Gre 
f merly of the National Mac} e f npany 

Iso extensive typewriter experi« Phe 
ympany has se red the agen f t Monar 

pewriter, and we hespeal gy . es for th 

eir new enterprise 
* * 
lr. P. O’RBrie 1 W. J. Saunders rmed |} 
'ypewriter Inspection ¢ ny nd ha 
Tr t} ive! for ti R rewrite 
’ Saunders was former e D re rey 
re and Mr. O’B: , cnert 
— 
\ fice specia j s f i 5 ning 
front rapidly is the firm of M. G. Walker & 
mposed of M. G. Walker ar M. G. Poynt 
Mr. Poyntz, although a native of Canada, has 
xperience in the States. | y been 
‘ h the Elliott-Fisher ¢ 
firm has the agency for the Fox t 
vriter for the Dominion, and soon is ft pel 
fices in Toronto and Montreal! ] Iso has 
ger for the Fisher book typewriter for 
western part of Canada, and carries a f 


T 
supplies 


95 


L. B. GRAHAM COMPANY, OF CHATTA- 
NOOGA, PROPOSES TO ENTER KNOX- 
VILLE TERRITORY. 

Another wholesale and retail business will be 
established in Knoxville, the line to be earried 
tcing office supplies of all character. These will 
include typewriters, mimeographs, copying ma- 
chines, addressographs, computing and adding 
machines, loose leaf letter and ledger binderies, 
stationery, ete, 

The L. B. Graham Company, which now con- 
lucts a business of this nature in Chattanooga, 
proposes to establish another house in Knox- 
ville. E, Mellen Fight, president, and W. J. 
\ird, manager of the company, have been in 
Knoxville within the past week looking over the 
field and negotiating for a suitable store build- 
ing. At the beginning they propose to put in a 
$25,000 stock in Knoxville and enlarge it from 
time to time as the business grows. W. M. 
Hedges, of the Casey-Hedges ee 
Company, of Chattanooga, is vice-president o 
the L. B. Graham Company. 

Knoxville has been selected for this new house 
because of its central location for a large terri- 
tory in which office supplies are in such de- 
mand. With the many coal and iron companies, 
large mercantile concerns, banks and other con- 
cerns in the Knoxville territory that employ 

irge office forces, it is considered a good field 
for a business of this character. 


A RADICAL CHANGE FROM OLD METHODS. 


The Maleolm Company, 66 Broadway, a cor- 
oration formed under the laws of the State 
of New York, and officered by prominent men, 
have undertaken a new form of handling the 
products of different manufacturers, which in 
the short space of time they have been doing 
business has proven a wonderful success. Mr. 
Samuel P. West, secretary of the company, who 
ae the management of the selling force, has 
lad a very large experience in the different 
nethods of successfully placing upon the market 
all lines of insurance. So successful has this 
company been in exploiting Mr. West’s ideas 
that they have heen foreed to enlarge their 
juarters and now they occupy a suite of three 
offices, with an operating force of twelve peo- 
nl 
ple, 

Manufacturers who desire to be represented 
in New York City, and also abroad, should cor- 
respond at, once with Mr, West, as it will be 
he policy of the company to handle only a few 
ines and to specialize their business as much as 
possible. Mr. West stated to a representative 
of Orrice AppLIANces that he had received many 
offers of agencies from various manufacturers 
hroughout the country, but so far had only ac- 
epted two. Salesmen who are thoroughly fa- 
iliar with the different lines handled will be 
employed and the highest-priced men in the 
stationery business will have charge of the vari- 
is departments. 

Che Maleolm Company will have a special rep- 
resentative leaving for a foreign trip early in 
\pril who will carry all the lines handled in 
this city where the manufacturers desire foreign 
epresentation. 

EXCURSION RATES TO NEW YORK. 

The Merchants’ Association, of New York, an- 
( that merchants’ rates from the central 
west, which is designated by the railroads as Cen- 
tra Passenger Association territory, will be in 
ffect to New York City on February 9-13, in- 

isive, and March 2-5, inclusive, with a thirty- 
day return limit. The special rate is a fare and 

third for the round trip, the reduction being 
‘ ted under the certificate plan. 

The railroads members of the Central Passenger 
\ssociation traverse the following section: 

Points west of (but not including) Buffalo, 
Niagara Falls, Suspension Bridge and Salamanca, 
N. Y.; Pittsburg and Allegheny, Pa.; Bellaire, O.; 
Wheeling, Charleston and Huntington, W. Va., 

d points on and north of the Ohio river and eas 
f the Mississippi river, and south of a line from 
Keokuk, Iowa, to Chicago, UL, including Cincin- 
nat Louisville, all towns in Kentucky on the 
Chesapeake & Ohio railway, Cairo, St. Louis, 
Keokuk, Chicago, the southern peninsula of Michi- 
ga and Canadian towns on the Michigan Central 

illroad and Wabash railroad. 

Efforts are now being made by the Merchants’ 
\ssociation, of New York, to arrange merchants’ 

tes to the metropolis from the southwest. 

The cireular announcement of the association, 
which gives full particulars of the rates, will be 
ssued in about two weeks and subsequently for- 
warded to the out-of-town merchants in the differ- 
ent sections of .the country, 


uNnces 
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TO THE COMMITTEES. 
February 6, 1907. 

Gentiemen: At the next convention, which will 
be heid in St. Paul during the week commencing 
July 15, 1907, committees will be called upon for 
reports. These reports should be in writing, not 
verbal, and although the preparation of them will 
necessarily devolve mainiy on the chairman, it is 
earnestly desired that each member of the commit- 
tee shall aid the chairman in all possible ways. 
On some committees there are members who are 
not familiar with the subject the committee is ap- 
pointed to consider. This is owing to the by-laws 
not permitting the appointment of members on 
permanent committees not on the board of con- 
trol. in such cases your president would suggest 
that information be obtained from those members 
of the association who are engaged in the various 
lines the committees are to report upon. There 
is ample time before the convention to prepare 
reports that will be of much interest and value to 
the association, and opportunity will be given dur- 
ing the convention for debating same. 

it is the desire of the program committee, and 
the expressed wish of every member of the asso- 
ciation your president has come in touch with, 
that the next convention shall not only be of in- 
terest to those who may be present, but also that 
much will be accomplished to benefit the entire 
membership. 

Neither the program committee nor your presi- 
dent can bring about the results desired without 
the hearty co-operation and assistance of the sev- 
eral committees. Will you not work zealously for 
the good of the National Association, and give 
careful thought and a liberal amount of time to 
the matter? 

Your president invites and will greatly appreciate 
suggestions for the business sessions of the con- 
vention from the officers, committees and mem- 
bers of the association. Very truly yours, 

CH H. MANN, President. 


MINNEAPOLIS STATIONERS’ BANQUET. 


Annual Affair Is a Great Success and Local 
Members of the Craft Enjoy a Pleas- 
ant Evening. 


the Minneapolis station- 
ers held their annual banquet at the West 
Hotel. The affair was a great success from 
every point of view and was well attended both 
by loeal and out of town stationers. The com- 
mittee that had the work of making prepara- 
tions for the banquet in charge worked unceas- 
ingly and hard with the view to making this 
the most successful affair ever held in Minne- 
apolis, and when it was all over everyone voted 
it to be far the best they had ever enjoyed. 
Every detail was looked to most carefully and 
novel features were introduced into the enter- 
tainment of the evening. 

The association has just closed a very suc- 
cessful and gratifying vear. Membership has in- 
erensed, and the general affairs of the associa 
tion are in excellent condition. The start that 
1907 received at the banquet makes it appear 
as though this vear was going to be the best 
year the Minneapolis association has ever had. 


Friday, February 1, 


Association Notes 


On January 21 the New York Stationers’ 
Board of Trade mailed to all its members the 
invitations for the annual banquet which is to bé 
held at the Waldorf-Astoria on Thursday, Feb- 
ruary 14. The price of the tickets is $7, which 
includes red and white wines and cigars. Guests 
will be placed at tables seating eight and large 
tables will be provided for special parties. The 


dinner committee is as follows: William B. 
Boorum, chairman; Lawrence W. Sanders, Robert 
W. Ansley, Eberhard eg Lyman W. Sturgis, 


John A. Walker, He nry C. Bainbridge, ex-officio. 
The speakers who have bee to be in attend- 
ance are as fc!ilows: Hon. F. H. Crane, Hon. 
George L. Record, Mr. Ralph 8. Rounds, Gen 
Ballington Booth. The committee expects to 
have several more prominent speakers so that 
the indications are that this will be one of the 
most successful banquets ever held by this associ 
ation. Mr. Charles A. Mann, of the Willian 
Mann Company, of Philadelphia, and president of 
the National Association of Stationers and Man 
ufacturers, has accepted Mr. Bainbridge’s invita 
tion to be present at the banquet, as one of the 
guests at the speakers’ table. 
o * = 

At an adjourned special meeting of the board 
of trustees of the New York Stationers’ Board 
of Trade, held- January 24, for the purpose of 
organization, election of officers, appointments 
of committees, ete.. Mr. Henry C, Bainbridge, 
the retiring president, was unanimously reélected 
Mr. James ©. Aikin was also re@le«ted first vic« 
president; Mr. Charles 8S, Kiggirs, seeond vice 
president, and Mr. Herbert M. Condit, 
and treasurer. All of the officers were 
mously reéleeted, which certainly shows that the 
association appreciates the good work which they 
have done. The executive committee, composed 
of the following men so well known in the trade, 
remains the as last year: Mr. James ( 
Aikin, chairman: Mr. Frank D. Waterman, Mr. 
Eberhard Faber, Mr. Lyman B. Sturgis, Mr. Milcs 
Vernon, the president, ex-officio; the secretary 
and treasurer, ¢x-officio. The same members of 
the arbitration committee were reélected, with 
the exception of Mr. William Keuffel, who d 
clined to run another year as trustee, Mr. Car! 
M. Bernegau being elected in his place and sue 
ceeded him on the arbitration committee, which 
is composed of the following gentlemen: Mr. 


secretary 


unant 


same 


Charles MeLoughlin, chairman; Mr. Stephen Far 
relly, Mr. F ranklin Weston, Mr. David A. Tower, 
Mr. William B. Boorum, Jr., Mr. Carl M. Berne 
gau, the president, ex-officio. Messrs. Rounds, 
Hateh, Dillingham and Debevoise were reap 


eounsellors for the 
and Messrs. Deloitte, 


attorneys and 
year, 


pointed as 


board for the ensuing 


Plender, Griffiths & Co. were reappointed as the 
auditors to examine and audit the bLooks fo 
1907. 
* - . 
The Philadelphia Stationers’ Association has 


second annual ban 
Bellevue-Stratford 
evening, February 
feature of the 
together 


issued its invitations for the 
quet, which will be held at the 
Hotel in that city on Tuesday 
26, at 6:30 o’elock. A 
banquet this year will be the bringing 
of the heads of the departments and salesmen, 
which will add much to the fricndly spirit al 
ready established among the heads of the 

cerns, and it is hoped that the manufacturers an 
jobbers doing business with the members of th 


special 


association will he represented, and that the 
members will bring their friends as well as their 
employes. The price of the tickets is $5. The 


following committee has the «dinner in charge 


William H. Brooks, chairman; Sidney J. B 
goyne, William J. Coane, Harry A. Gatche 
Edwin P. Rodier. That the dinner will be a 


foregone cone lusion, for 


huge success is a 
lo things by 


Philadelphia boys never 
this young association is about at the head of th 
when it accomplishing 


halves and 
procession comes to 
results. 


New York, N. Y. 
(By Our Own Correspondent.) 
The regular monthly meeting of the New York 
Stationers’ Association was held in Parlor L of 
the Astor House at 4:30 o’clock on Wednesday 














afternoon, January 16. There was a good at- 
tendance of the representative men in the trade 
and one of the best meetings in the history of () 
the association was the result. A long discussion 
was held over the report of the Price Committee, | 
ind it was finally amended and part of the report 
| is given below, and presents the schedule which | 
i 
| 
; ' 





will probably be adopted by the members of the 

issociation as being fair and equitable to all: 
Esterbrook’s pens, list; Spencerian pens, list; 

Stafford ’s Commercial Ink, quarts 60 cents, pints 
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‘5 cents; Stafford’s Combined Ink, quarts 75 


ents, pints, 45 cents; Stafford’s Carmine Ink, ; Y- 
quarts $2.25, pints $1.25; Carter’s inks, same as 
Stafford’s; rubber bands, pound $3, one-quarter ; 
pound 75 eents. Price on dozen lots of all arti 
les to be ten times that of single articles. 
It the I vote of those present 





-—-~- 
———- 











was inimous vote 
that the eommittee be empower¢ d to continue its 
work, and it was so ordered. The list was or- 
dered printed and will be distributed to the mem- 
bers and stationers generally with an invitation 
to be present at the February meeting, when a 
general discussion will be had on the prices to 
be charged f other articles. The Room Com ’ ] 
mittee, through Mr. John K. Brewer, chairman, If you want the very best results as to saies on 
reported that they had given up the option on © A . . 
the rooms which they had anticipated taking in | ’ b . | bb d 
the new Merchants’ Association Building, as it Car on papers anc ri ons an want to 
was very indefinite when these rooms would be y : - d 
ready for occupancy. The committee has secured increase and hold y our tra e write 
very large and comfortable quarters at 309 
Broadway, corner Duane street, in the Mutual 
Reserve Building, in the heart of the stationery 
listrict, and the next meeting will be held in f C 
these rooms, when a ‘‘housewarming’’ will take Keystone Carbon Paper Man e 0. 
place. The Entertainment Committee was or 
dered by President Gerry to present a report on 4 . 
the progress which it had made toward the an Home Office and Factory : FRANKLIN, PENNA. 


ial banquet, and a full report will be handed 
in at the Fe br ary meeting, which will be held NEW YORK OFFICE: LONDON OFFICE: 
8 Long Lane, Aldersgate Street, 


on February 



























































be stated 





oes 26 Broadway, 
The annual meeting of the New York Boost N. Y. London, Eng. 
Club was held on Monday evening, January 14, 
at which time the following officers were elected: 
Arch booste: Frederick P. Seymour; festive Lin 4 vv, 
booster, Wi im E. Smith; glad hand booster, 
Samuel Gray n; seribe, Harry Shipman; coin 
keeper, Har Jackson; boost committee, James 
B. Fisher, William P. Christopher, George E. 
Newcombe and Arthur P. Jackson. A. P. Jack- 
son and Samuel Graydon were appointed a com ’ 
eect | Stenographers Note Books 
ate glad har booster, Thomas Traver. | 
The following committees were appointed by 
Arch Booster Seymour: Membership committee, J B ‘ 
\. P. Jacks airman, A. C. Bainbridge and Diamond ‘“G” Line. 
M Fulda; entertainment committee, Samuel Best on Market. 
Graydon, W m E. Smith and W. R. Berry 
man: publicit mmiuttee Wm. A. Ansley, C. &. Made in seven grades. 
Peabody ar Samuel Graydon; ineorporation | Are without question 
ymmittee, George E. Newcombe; ritual commit the most popular line 
tee, William P. Christopher and William A. Ans sold—famous for qual | 
ley. ty and = satisfaction | 
The sel of Mr. F. P. Seymour for the given to every user. 
post of arch ster is a very happy one, as he Put up for you under 
3 very po} r with the boys in the trade and your own imprint. Ss 
is alwavs been a prime favorite in the club, Sample book and prices \ cee 
ind the New York Boost ¢ bh is to be congratu upon request. ee 
i d n it 
We have received wor from the Merchants’ | LINEN TYPEWRITER PAPERS 
Association of New York City that it has secured Our line, comprising 31 different papers, leads in sale and reputation all other lines, 
from the Central Passeng Association special gained solely upon merits of « uality, finish and fineness of texture and durability. 
rates to New York City, which will be effective Will put up under your own labels Catalogue “B”’ and prices on request. 
March 2 to 5, inelusive, with a thirty-day return | > 
/ limit Phe pecial rate s a fare and one-third FLAT PEN AND PENCIL CARBONS 
for the rou trip, the 1 ection being granted | 
on the certificate plat [hose desiring addi | Our line of flat Carbons is complete, comprising all qualities and prices, in Pen, Pen- 
tienal information w furnished with full i] cil and Billing Carbons Samples and prices on request. 
particulars n appli n to the Merchants’ 
ena es: TYPEWRITER CARBONS AND RIBBONS 
[The New York Stationers’ Board of Trade ] We are exclusive Western and Southern distributors of A. P. LITTLE’S FAMOUS 
innounces that it has just received a check fron | PRODUCTS, which stand alone by themselves for highest quality Carbon and Rib- 
s attorneys at Dallas, Texas, for the creditors || bon perfection; also carry cheaper papers of good quality. Samples and prices 
represented by them in t Ginn, meyers & Perry i} upon request 
book and stat ery case, a fourth dividend of 1 | 
per cent, t aims aggregating $6,300. This | 
Shai ns carautieeteen «tt | ROCKWELL-BARNES COMPANY 
rad as id s expected that a final | oh ed 
vidend will be received within a short time, | EXCLUSIVE HIGH-GRADE TYPEWRITER SUPPLIES. 265 Wabash Ave., CHICAGO, 
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Barrel cut open to show ssc twisted ready to fill 








A SAFE INVESTMENT 


Our unconditional guarantee insures you against purchasing 
an unsatisfactory fountain pen when you buy 


A. A. WATERMAN & CO’S 


MODERN FOUNTAIN PEN 


Modern Self-Filling—Modern Middle Joint 
EXCHANGE int'ocntsin pens of other maxes. Modera Fountain Pens lot st 92.00 sad up 
A. A, WATERMAN & CO. 

MODERN PEN COMPANY, Sole Selling Agent 


22 Thames Street, New York City. 











Illustration of Gold Filigree Pountain Pen. 


























THE DUPLIGRAPH 


Is a simple and inexpensive duplicating machine for repro- 
ducing typewritten or pen-written copies. It will print 100 
copies in 10 minutes, at a cost of 2c per 100, and will repro- 
duce 75 first class copies from a typewritten original and 125 
q™ from a pen-written - not once but every time. 





The process consists of a secret composition which draws 
the ink off the original and gives it back in equal quanti- 
ties to the copies. It differs from the composition duplicator in that it cleans 
itself automatically on account of an acid in the composition which breaks up 
the ink and makes it disappear of its own accord. 

It leaves the copies cry the instant they are printed and leaves no sticky 
substance on the paper. It has no tendency to make the paper curl. 



















No Dotted Lines No Ex ve Supplies 
No Cleaning No waiting for copies to dry 


You simply write whatever you desire, in any color of ink, or a number of 
colors at once, on ordinary paper with the typewriter or pen and ink, and 
the machine does the rest. 

If you are a dealer and a hustler we have considerable good territory left 
and will be glad to quote you our best terms for handling our machines. 
We guarantee every machine to do all that we claim for it. 


———— IF YOU ARE INTERESTED WRITE FOR CIRCULAR AND SAMPLES OF WORK TO——— 


THE DUPLIGRAPH COMPANY 


SOLE MANUFACTURERS 
Head Office 105, 45 State Street DETROIT, MICH. 























NEW YORK BOOSTERS MEET. pied the balconies. The banquet was supposed 
Thursday night, January 22, the New York to start promptly at 6:30, but there was so much 
Boost Club held its annual banquet at the new talking and handshaking going on beforehand 
Hotel Knickerbocker, and a very enjoyable eve that the Boosters did not get busy until consider 
ning was spent by those present. The annual ably after that hour. It was very late when 
uffoir of the Boost Club is the great event among they finished and were ready to go home. Thé 
New York stationers and the time they had this time the New York stationers had on this occa 
year was a bigger one than any they have ever sion was certainly a high one. It was full of 
had up to this time, A very unusual feature of humor and fun from start to finish and every 
the banquet was the presence of ladies, who oceu- man there enjoyed himself immensely. 


) out, and following are those who received speci 





BOSTON STATIONER SELECT OFFICERS. 

At the nineteenth annual banquet of the Bos 
ton stationers, held in Young’s Hotel Wednesday 
night, January 23, the annual election of officers 


was held. Over 130 retail and wholesale statio1 
ers, together with manufacturers and travelers 
sat down to the festive board and enjoyed 

fun of the evening This affair was one of the 


most successful that the Boston men have ever 
enjoyed, and Charles H. Mann, president of the 
National association, led the asault on the dining 
room and delivered a very interesting talk At 
the conelusion of the banquet President A. K 
Pratt, of the loeal association, called the meeting 
to order and pro« eeded to the election of officers 
the slate eleeted being as follows: President, A 
K. Pratt; first vice-president, S. Henry Hooper 
second vice-president, E. A. Hammond; s¢ 
tarv, G. E. Damon: treasurer, S. H. Foster; exe: 
tive committee, W. M. L. McAdams, Francis 
Doane, FE. A. Hammond, W. F. Cushing, | \ 
Bailey; membership committee, A. L. Dolesde 
nier, W. F. Gaylord, H. W. Poulson; arbitr 
committee, Samuel Ward, W. F. Cushing, W. B 
Clarke; transportation committee, John D. 1 
mond, W. B. Clarke, F. W. Bailey. 

President Pratt, who acted as toastmaste 
stated that the usual business meeting would b« 
dispensed with, and introdueed Charles H. Mar 
president of the National Association of Statior 
ers and Manufacturers, as the speaker of th: 





evening. 


PITTSBURGERS HOLD BANQUET. 


Stationers Celebrate the Seventh Meeting in 
Appropriate Style. 
The Union Club, Frick Building, Pittsburg 


was the scene of revelry on the night of Januat 
22, when the Booksellers’ and Stationers’ Ass 
elation held its seventh annual banquet r'} 


club was elegantly decorated for th: 
and a most enjoyable time was had by all 

Fifty sat down to the banquet, and following 
the dinner were speeches that were worthy a1 
well receive d. The evening g passe d ple asantty is 
reminiscences were exchanged and the speaking 
was appreciated by all of the diners, The bang 
was a huge success in every way and all we 
highly pleased with the manner in which ever 
thing was conducted 

A list of especially invited guests was ma 


invitations to be present: Uncle George A 
Olney, of Edward Kimpton, Ine.; L. E. Wat: | 
man; Fred L. Coggin, of the National Blan] 
Book Company; A. C. Ketchum, of the Bobbs 
Merrill Company; FE. Walter Giles, Esterbro 





Steel Pen Ce mpany; A. B. Thomas, of Eber! 

Faber; A. C. Rippier, of Henry ow & ¢ i 

H. K. Fly, of C. W Dilling ham & C 
The following local members aad employes 

were present: H. Lee Mason,-‘Sr., H. Lee Mas 

Jr., Elmer MeKown, George F. Denniston, Charles 


H. Shinkle, U. H. Myers, M. F. Winters, P. A 
Mi Nally, Pete: Reitzel, James Kaltenbor: 
Harry P. Pears, Charles H. Clough, J. Albe 
Cooper, Samuel Seemann, Charles Koerbel, E. W 


Arthur, J. L. Herring, George H Alexance 
Christian Kirsch, John C. Bragdon, George Kurt | 
(. H. Langbein, Joseph Herron, A Bare | 


Holmes, Wm. L. Robinson, R. 8S. Davis, Harry | 
Davis, J. O. Young, Dr. Jos Horner, Har 
Gough. 
The evening was brought to a close by 
| g Syne 


clasping hands and singing ‘*‘ Auld Lang 


BUSHNELL WILL BE ON HAND AT THE 


COLISEUM. 

The Alvah Bushnell C of Philadelphia 
secured space No. 1, at the coming display of off 
devices, at the Coliseum, to be held March 16 1 
23 inclusive, and intend making an A N 
May of goods of their manufacturs 

The principal features of their exhib w 
1 complete lin f their paperoid envelopes 
peroid flat ind xp ling wallets for filing 

irrying pape togwethe with paperoid f 
ind pockets for us vertical filing svsten 

These goods ar thoroughly modern d 

serviceabilit not found in other good 

The space No ecured for their list 

mmodious and i ‘ f the most desfr 
tl Coliseum 

rhe Alvah Bus! cr desire to 
from all parts f the ountr come nd 1 
themselves at hon t space No. 1 

Mr. Alvah Bus ‘ Sr expects to Ix 
with demonstrator luring the entire how 




















THE ‘‘ROOSEVELT BEARS’’ TABLETS. 

Teddy bears, no matter how used or pre 
popular present, and 
r that will keep up 


St at 


sented, are 
the demand seems to |! 


for some littl time to ¢ The book, the 
joliiest one of the year for boys and girls, 
eaught popular fancy at once, and it is only 
natural to assume that writing tablets, issued 











LiKe 3, Vill . meet with approval 


for quick-sellers 


nal mL ‘ é ~ es 
The Stat who 18 King 
; let . ] 


the al g further. Shown 
erewith al tw tablets of the ‘‘ Roosevelt 
Bears’’ sei DI out by the White 
& Wyckoff Mfg. Co., makers of Autocrat and 
Arbiter stationery, of Holvoke, Mass. These 
tablets, wl ire put p in the 6%x9\%4-inch 
can be supplied in varying thicknesses, 


fron to 15 sheets 


size of these tablets is some 


per tablet. The 
what larger than 
much better illus 
well made use of. 
The White & Wvyekoff Mfg. Co. are the sole 


isual and therefore permits of 








wee, laa 











, suing t Roosevelt bears in 
tablet for t S siz ‘ is the same siz 
is orig Kdward Stern & Co., 
il copvright | bv ft The eovers, twelve 
subjects fea adventures of 
Teddy-B a Teddy-G are decidedly stri} 

g T ers a graphed in severa 

or x ractive, 

As a itt f fact, t erv name should | 
sufficient to s« these tablets Appealing cirect 

t t t Ww I be necessary 
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WE OWN AMERICAN PATENTS 


are FOR SALE 


Wry Son Your Fincers? 


This form fi 


T. hi Remington 
9 it \ ITypew riters 
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THE AUTOMATIC TVPE-CLEANER 


SIWULTANEOUSLY #0108 BACK TRE RIBBON aéD HOLDS 
OP THR TYPE WITHOUT GaxDLING EITSER 


AGENTS WANTED 


Malled Anywhere 25 Cts. Each 


| TYPEWRITER HEADQUARTERS 
| 297 Dearborn Street, Chicago 


aut aes RENTED 40 SOLD 

























Ohe 
Precision 


Capacity 4 Ibs. b 
Triner's Fostal Scales are acknowledged to be the 
most mechanical ect and absolutely accurate 

pe ey 9 ay 
They permit no variation, no matter where or how 
carelessly the article on the platform is placed; the 

weight is always accurate. 
y are entirely constructed of the best cold rolled 


It is seldom necessary to readjust them. 
When you buy a Triner Scale you get a scale that 
has no superior at any price, and yet it costs less, 


Write us for free booklet, illustrating complete line. 
TRINER SCALE @ MFG. CO. 


1255-57-59 Ww. 2ist St., Chicago, ill. 






















I 
WRITE RIGHT - 

Konite Pens are especially pre- é 
pared for smoothness in writing and 
durability. Konite Pens never spat- 
ter, scratch or balk. ¢ % 

Until you've used Konite Pens you 
can’t know what there is in PEN QUALITY. 

Made in 8 sizes and styles 
for every requirement. 

+ 


Send today for hand- 
some nickeled container of 
samples. YOUR PEN is among them. 
Retail Price, $1.00 per gross. 

Post Paid lOc. Liberal Dis. tothe Trade 


DOL-GRO PEN CO. Rochester, .Y. 











PAPEROID WALLETS” 











PRATT BUNDLE AND PACKET TIE 


Cheapest tie on the market and the only one 
on which memorandum can be made 


100 o0c 


Applies to any size bundle, any shape 
Send for free sample. 
Pratt F. Mig. Co., 117 Point Street, Providence, B. I. 
toxpury, Boston, Mass., June 1, 1906 
Please send us 100 fasteners (Ties) like en- 
They are O. K 
Signed, 
PEOPLES NAT’L BANK OF ROXBURY, 
BOSTON. Beak 
This is their third order 


mailed to any United States 
address on receipt oe. 





closed. 





243 Broadway, New York 











Bio ci 
Morton's Crystal 
Odorless Typewriter Oil 


Finest Made 
Sample and prices on application. 


MORTON MFG. CO., LOUISVILLE, KY. 























All sizes, flat or expanding, for 
filing valuable papers. 


SEND FOR SAMPLE 


and prices. We make a more 
complete line of goods for this 
purpose than any other manufac- 
turer. 


QUALITY VERY SUPERIOR 


ALVAH BUSHNELL CO, 
i 4 N. 13TH ST., PHILADELPHIA, PA. as 
MEANS A 


No. 45 coop 


Typewriter Cover 


D wt and Moisture Proof 
Free Sample to the Trade with Prices 


Typewrlter Specialiy Co. 




























—= To the Trade 


WHY NOT HANDLE THE BEST? 
OUR IMPROVED 


Quick Drying 3 i 
‘Don't Smear F AUS wink 
Have reached PERFECTION 


Prices 
Goods a pl 


Stock of regular sizes always on hand, Write 
for prices and exclusive city or state territory. 


J. KLAUSMANN, 7044 Williams Street, NEWARK, N. J. 
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Over three hundred jolly fellows sat down 
to the big spread at the Auditorium on the night 
of January 12, when the Chicago Stationers’ 
Association gave its annual banquet. From all 
of the United States came members of the 
and allied lines. Charles A. Stevens, of the 
committee, started the reservations long 

and it ae —s 
0 availa 
ine fo” At the last minute 
extra tables placed in the room, 
y eared for a few more, but days 
banquet not a space was left for any- 
banquet was one of the most success- 
of its kind ever held. 
the fifth annual banquet of the Chi- 
ners, and was the most successful and 
ever held in Chicago. It was but a 
before midnight when the speaking 
the guests began to depart for their 
ry man who attended the banquet felt 
and good will that permeated everything 
t it. Not a single detail in the plan was left 
or disregarded, and from every point of view 
banquet was a great and glittering success. 
en of national fame were there, and some of the 
speech-making ever heard in the Auditorium 
was heard that night over the tables surrounded 
by the stationers. 

The tables were arranged so that the speakers’ 
table ran the entire length of one side of the 
m. Radiating from this were the other tables, 
at which were seated guests and members of the 
association. Those at the speakers’ table were 
President Fletcher R. Gibbs, Toastmaster William 
P. Williams, President Charles H. Mann, of Phil- 
adel ; Rev. R. A. White, Rev. Emil G. Hirsch, 
Professor Edwin Earle Sparks, A. Schooley, M. 
E. Heise, ‘‘ Unele’’ George Olney, Henry E. ven 
Wedelstaedt, J. G. A. Wittke, Henry F. Sawtell, 
Charles F. Backus, J. O. Fisher, V. J. Jacquin. 

Everything went smoothly from start to finish, 
and the committee that had the matter in charge 
is entitled to a large measure of credit for the 
great success of the affair. The committee that 
did such yeoman service was composed of William 
Ri r, chairman, Herbert ©. Metcalf and Mr. 
Charles A. Stevens. 


Rabbi Hirsch Asks Divine Blessing. 

Rabbi Emil G. Hirsch offered the invocation, 
and preceding this came the informal reception, 
wherein everyone proceeded to acquaint himself 
with everyone else, and a royal lot of handshaking 
it was. At 9 o’clock the outburst of oratory be- 
gan, and when President Gibbs rose in his place to 
eall for order ana make his own little talk there 
was an outburst of applause that made the very 
walls ring and re-echo. 

What President Gibbs Said. 

President Gibbs’ talk was a very pleasing one, 
and produced round after round of applause, as 
the stationers listened to his humor and his 
logic. liowing is a verbatim report of his talk: 

It seems hardly possible that a year has elapsed 
since we were assembled at our last annual banquet. 
The wing interest in our association and the work 
whick it is ry! 
evidenced 


3 


HUH ant 
al [ent 


2 


to accomplish is most satisfactorily 

by this large and representative gathering 

trade; a most gratifying testimony to the 

clal results which ve been achiev through 

the harmonious co-operation of the Chicago sta- 
tloners. 

As I review those present, I miss with regret the 
faces of a number of old friends who have been with 
us on past occasions, and note with pleasure a great 

new ones; and conspicuous throughout the as- 

I cannot help observing, with a gratification 

difficuit to express, those many faces which have be- 

come familiar through years of association ; the faces 

of those ardent supporters of our organization, in- 

cluding both members and guests, whose fidelity to 

the association has won for it its success; those loyal 

adherents who have never missed an opportunity to 

lend their efforts to its promotion; services contrib- 

with such unanimity, generosity and energy as 

to caer’, in a very large measure, the labors and 
os yo ities of your executive officers. 

nm behalf of the association I extend to our guests 
hearty welcome, with the wish that the 

alliances newly made, or freshly ce- 
evening may be continued without break 
he rest of your business careers. And 


& 


| 


do I welcome those guests who have 
from abroad. It is with a deep sense of 
t we acknowledge the spirit of gener- 
lowship which has led you to leave bus!- 
responsibilities and travel long distances to join 


ee 
ui 
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Chicago Stationers Hold High Revel 


Annual Banquet Was So Well Attended that it 
Was Necessary to Use Every Foot of Avail- 
able Space, and Many Who Wanted to Be 
on Hand Were Unable to Get Accom- 
modations—Was a Meeting Full of 
Cheer and Royal Good Fel- 
lowship. 





us; and most sincerely do we hope that you will in 
some slight measure feel repaid. 

The co-operation, through our organization, of com- 
petitive business interests for the pur of securing 
united action upon measures of policy and reform, 
affecting the advancement and prosperity of the com- 
bined trade, has become a recognized and necessary 
feature of present-day business economy. 

Until four years ago it did not dawn upon the 
Chicago stationers that the ills from which we had 
long m suffering could be cured by this simple 
means. The association is, therefore, but four years 
old. Its constitution states that its “aims and ob- 
jects are to promote and foster a feeling of friendship 
and fraternity among members of the trade, and to 
afford an opportunity to discuss topics of business 
interest.” 

For the purpose of discussing topics of business 
interest that portion of our association consisting of 
stationers only, the representatives of some twenty- 
one fi meet once a month around a dinner table. 
But the Chicago Stationers’ Association does not con 
sist exclusively of stationers. A large part of our 
membership is made up of manufacturers making 
goods which are sold to the stationery trade. We 

eep these gentiemen in a class all by themselves, and 
for the pu of fostering a feeling of friendship 
nd fraternity among them the entire association 

eets once every quarter. Hence, after four quar 
terly endeavors to foster feelings of friendship and 
fraternity, and intermediate monthly discussions of 
business topics, it becomes annually necessary to let 
in a little sunshine, and this is the oppertunity which 
we take. 

It has been said that the stationers try to run the 
association, but there is one position of honor which 
it bas been our custom to concede to the manufac- 
turers, and that is the chairmanship of the Banquet 
Committee. While the stationers as a class possess 
a high asgree of intellectuality, we lack that famil- 
larity with convivial entertainment possessed by our 
more fortunate and wealthier auxiliary members. 

That the association made no mistake this year in 
the selection of its Banquet Committee is apparent 
to you all, and I take great pleasure in acknowledg- 
ing the thanks which feel that we owe them for 
the very efficient and energetic manner in which they 
have d —_— their duties. The unqualified suc- 
cess of this quet will be a source of gratification 
to at least one member of the committee I know, for 
it was only a day or two ago that the chairman was 
by accident overheard to remark, in reply to a ques- 
tion as to whether he knew enough about banquets to 
feel qualified to act as chairman of a banquet com- 
mittee, that he did once, but knew ¢nough now not 
to do it again. 

The year 1906 was exceptionally prosperous. The 
Chicago bank clearings for the year 1906 show an 
increase of about 9 per cent, or more than $900,000,- 
000 over those of the previous year, and are the high- 
est on record. The building operations of Chicago 
durt 1906 established a new record for the city, 
ex ng that of any previous year in its history. 
It is d that if the buildings erected during the 

it year were placed side by side in one continuous 
ine, without any intersecting streets to lengthen it, 
they would extend for a distance of over fifty-three 
miles single frontage, or considerably more than half 
the distance to Milwaukee. 

The stationers have had a busy year and have en- 
joyed with the other Chicago merchants their share 
in this great wave of national prosperity, notwith- 
standing the many problems which have been pre- 
sented for study and solution as the result of un- 
settled trade conditions. The large increase in the 
expense of doing business, and the almost daily neces- 
sity of readjust the selling values of different 
classes of merchandise occasioned by the repeated ad- 
vances in manufacturing costs, have caused much 
study and labor, and have drawn the members of 
the association more closely together during this pe- 
riod than at any previous time during its short 
career; and the association is today stronger and 
more closely knitted together than at any time since 
its incorporation. 

This association, while helping its members, is 
doing an important rt in the upbuillding of the 
business community, for it is of advantage to a city 
like Chicago, with an ambition to be considered the 
“great central market,” to possess, as it undoubt- 
edly does, the largest and best-equipped stationery 
establishments in the entire country. Merchants, 
manufacturers and bankers who send to Chicago for 
their office supplies are very apt to contract the habit 
of sending here for other goods as well. 

The value of organization in matters requiring 
prompt action was yr geen and very effectively 
demonstrated last April when San Francisco was 
destroyed by earthquake. Immediately upon receipt 
of the appalling news of the great disaster which 
had overwhelmed the city, a special meeting of the 
association was called, at which subscriptions to the 
amount of $5,457.65 were pledged to the fund of the 
Chicago Commercial Association in ald of the suffer- 
ers, and I was instructed by unanimous vote to con- 
vey to the stationers of San Francisco the deep sym- 
pathy felt for them by the members of this associa 


tion in that hour of calamity, and to state that 
stood ready to assist them in any way possible 

I was also authorized by every firm present at that 
meeting to advise the San Francisco stationers that 
they could draw upon any of our stocks for imm« 
diate necessities, and that such goods would b+ 
promptly forwarded and invoiced at their cost t 
us; an offer which was taken advantage of by a 
number of the San Francisco houses. 

While the Chicago stationers were not the first in 
the field with an association, this organization was 
one of the first to achieve any large degree of su: 
cess, and when other similar associations in othe: 
cities were organized, and the need for a Nationa! 
association was felt, Chicago was naturally looked 1 
to take the initiative. We therefore invited the sta 
tioners of the entire country, including the manufa: 
turers making goods which the stationers sell, t 
assemble in Chicago for the purpose of organizing 
such a body. This meeting was held in Octobe: 
1904, and the Nationa! Association of Stationers and 
Manufacturers successfully launched. 

The results accomplished by the National associa 
tion cannot be measured in words, but its influenc: 
has been felt throughout the country. Since the in 
itial meeting in Chicago two successful annua! conven 
tions have been held, one in St. Louis in 1905 and 
the other in New York in 1906. The third annua! 
convention will be held in St. Paul next June, and | 
hope that every firm holding a membership in this 
association will consider it a privilege and its duty 
to send a representative to this convention. 

Association is either doing a work of value for 
your business, or it is not. The fact that you are a 
member we accept as evidence that you consider that 


it is. The work is co-operative. If you would influ 
ence results you must do your part, and surely the 
rewards are sufficient to warrant the same outlay 


time and expense that you would be willing to con 
tribute to any other measure that you thought would 
add to the productiveness of your business. While 
attendance at trade conventions involves more or 
less application and labor, the time is not entirely 
given up to work, and you will find them quite as 
entertaining as instructive. 

Last June the members of the Chicago delegation, 
together with some others from adjoining western 
cities, went to the New York convention in two spe 
cial Pullman cars, and on the way stopped for part 


of a day at Niagara Falls. We had a most delightful 
trip and were two nights on the road. The second 
night I don’t remember much about, but the first | 


am unable to forget. 

Many tales have been told of that night's experi 
ence, some weird, some humorous and others pathet\: 
Mr. Waterman, of fountain pen fame, is reported to 
have said that a gentleman closely associated with 
his business described the occasion as a trifle lively 
but not to be compared to what it might have been 
had the ice held out. Another member of the party 
is reported to have claimed that the occasion for him 
was marred by the presence of too much ice. A del 
gate from Minneapolis, who was found the following 
afternoon striding aimlessly about the streets o! 
Niagara Falls, is reported to have complained that 
someone had soaked his apparel with the content: 
of an atomizer, and that he bad spent three hours 
trying to lose his own trail. 

Two persons only are really capable of giving a 
consecutive narrative of what occurred on that event 
ful night. One, whose name my modesty prevents my 
mentioning, remained awake all night in the hope that 
his presence might have a restraining influence. The 
other, whose name I will also suppress, was deterred 
from seeking slumber in the fear of what might fo! 
low. 

Last year you will remember that the annual meet 
ing for the election of officers preceded the banquet 
by only a day or two. I was informed by the Com 
mittee on Nominations, a few days previous to the 
meeting, that I was to be nominated for another term 
as president, and as the menu cards and programs 
had to go to press before the election, the Banquet 
Committee had decided to take a chance and print 
the names of the nominees as the officers of the asso 
ciation for the ensuing year, and that I had better 
get busy with my introductory address. You can 
perhaps imagine the difficulties of inspiration in fac« 
of such a long-shot chance. 


This year some of the members, one of whom was 
afterwards appointed on the Banquet Committee, sug 
gested that inasmuch as it had been decided to fix 
the price of the tickets at $3.50 each, which would 
produce a sum that would barely pay expenses, the 
Banquet Committee could not afford to run any 
chance of having to print the menus twice, and | 


was therefore urged to set the date for the annua 
meeting a month in advance of the usual time 

It was also intimated that with a little careful 
electioneering and wire-pulling I could perhaps land 
the presidential nomination for the Chicago associa 
tion for a third term, and if elected would in this 
way have piaety of time to prepare a really first-class 
address—thus reviving a latent suspicion that all 
previous efforts in this direction had fallen short of 
expectations. 

In response to this suggestion, and in violation of 
the constitution and by-laws, the date of meeting was 
set forward a month, and to my surprise I was re 


elected president. In grateful appreciation of the 
honor I made up my mind that this year’s address 
should be a record breaker, and started in early to 
prepare about one hundred and fifty pages on the 
“Value of Co-operation,” every page fairly bristling 
with thought breeders 

The committee had not yet warmed up to thelr 
work, and, as usual, the prospect looked doubtful, 


and I was informed that I would have to kill about 
an hour; a fact, however, that the ticket committee 
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were ef t to ment Now all our friend ecessor John A. Schlene: man to whom all 
along the platform here w frankly tell you that w ‘ me attached, had been elected for anotner 
literary men ve labor for bor’s sake, and that « ear the affairs of the National Association at 
reward is in the performance ‘ . arpa STS bene diaial oo «cal 
I must admit that when o1 has really laid himse present me would be in uch better shape, 
out, so to speak, and has | duced something wh stronger and of great influence and powel 
he feels is good, it is disappointing to have the chai: yhont the country than it is 
. of he mmittee : you wu oO e telephor _—_ ' 7 . . 
=a " Rn a . ‘ Pp ™ th telep Frequent changes of tht nead and executive 
and inform that he is finally secured a re i - 
speaker, and he will have to cut fifteen minutes of ficers of any commercial organization tend & 
your time ind when this occurs a second time, and ken it I positively do not wish it thought 
rs _— +) ad ime ¢ " aS elime 7% are ing . " . ‘ 
again for a 1 time, and as a climax you are f 1a that I am belittling the many good results al 
informed that he has an acceptance as toastmaste Thaw ‘ ar % 
from one of the best know! brightest and witties Las accomp shed ] ey are ippare nt 0 a 
after-dinner speakers in Chicago, and that you needn‘t rge numbe1 f our members Since the m 
talk at all if 1 don’t want t you can imagine nu meneement of our third year I have at times felt 
feelings "ia wr pant eh 4 
While I ar iced wit! e rest of you that 11S raged because of he fact at ne Us 
are to have the great ple e of listening later on t those eonnected with the association fall to se 
the well-known speakers whose names appear on the ul sppreciate these good results 
} ‘ ; } nad ¢ ms . ln o le at t - 
program, I | obliges make this explana . In some sections it is thought that the asso 
of why so n f my origina! address had to be : ; 
out and added t vhat the St. Louis Stationers’ tion sho have accomplished greater things 
will have to endure next Saturday evening. ind should have regulated the stationery business 
In closing I wish to thank you for the attentlor f the country along_lines that are clearly in con 
which you have accorded my remarks, and to ren : . lin f : pi r a 
- . , f t \ ti ti \ ‘ r al noe ) ni t suc! 
the members that while the Chicago Stationers’ A ! W he iaws, and im fauing 1a . 
sociation, or unt of what we have done fi r reguiations they seem to be of the opinion tha 
selves and others, is today the focal point of | the National Association is of very little benefit to 
association movement in the eyes of the stationers ‘ 
the country, much more has still to be accomplish ‘ ‘ 
and that the year whi egins tonight should ‘<T believe, and I know a large majority of ou! 
filled with unceasing endea embers also believe, that without attempting to 
“It matters not how de ntrenched the wrong nlawful acts we can bring about many mor 
} hatt wo ‘ da he long 
ate hard the attle ogee ie day how aes. reforms and correct many more evils which exist 
aint t Hght o1 w comes e song . "es : 
‘ the trade than would be possible had the Na 
Many Speakers Follow. ‘ al Association not beer organized: I think, in 
At the close of President Gibbs’ address th: fact I know, there is a far better feelhng today 
’ : : no thos envacec n the stationery busine SS 
assemblage sang ‘‘ Illinois As the singing was g thos °c i At : I 
. ever existe yweTore, 
shed rag ent ¢ yoa rose and troduce Bimmrgiy- . 
finished Pr l til and introduced Today the manufacturer understands mor 
toastmaster of the evening. Hon. William P. Wil- fully the wishes of the dealer When the wishes 
liams, ex-Assistant Unité States Treasurer. Re f the dealers are prese nted in a concrete form, 
’ . g as Ci done onl hroug! ‘ ynal Asso 
R. A. White. pastor f the People’s Liber h as can | lon niy t gh National A 


ation efforts, the manufacturer who would not 


Chureh, was introduced and gaye & very Jaterest leavor as far as possible to comply with such 
ing short talk Professor Sparks, of the Ur xpressed wishes would, to say the least, be ex 
versity of Chicago, f ved with ‘‘A Patriot eedingly foolish. Should differences arise be 
Business Man.’’ Rabbi En G. Hirsch responded tween the manufacturers and the dealers such 
to the toast ‘‘At Rando t the delight of t lifferences can be handled by the proper com 
banqueters mittee of the association very much better and 


: } re satisfactory results than by individual 
harles H. Mann Speaks. re § factor) a D} 


. . fT ° 
Charles H. Mann, pr nt of the National St One more thought which I have given expres 
tioners and Manufacturers’ Association, was pr¢ n to before Che strength of thé ‘National As 
ent and } ed Rab! Hirsch His talk was sociation depends mainly on val associations, 
Dn ; 


interesting and full of meat for the stationers 
and followed the line of the value of organiza 
tion, and showed, in a meas ire, what organiza we mony with his associate members, and 
had done. A verbatim report of President Mann’s ; rats of the National Association 


the success 
address follows tha the local associations act mitedly. and they 


and the strength of the local body les with indi 
lual members. The individual must be in har 


it ’ 
it 18 essen 


‘‘Tt was not my intention to confine my r .ct unitedly without beir fully repre 
ve . ‘ unitedi if pe uit’ rept 
marks on this occasion to any one particular sub d at the annual conventions 
ject, only in a general way say a few words about ‘T sincerely hope that at the next convention, 
affairs pertaining to the business we are engag: is to be held in St. Paul during the week 
in, and neidentalls give expression to some ‘a neing July } t wil em 7 pr eg 
. . . . ( i¢ { 2 Jl! i 
thoughts regar ling the National Association, ' , sleamen @, delegation In speaking of local 
which, I believe, all present are deeply interest nizations I have not lost sight of the individ 
‘ ither manufactu hhe malar: ‘a ga it lave D gh 1é I 
- eithe r mi fac turer I re r, ig _ lealer in whose city there is no organization 
mut not least, the salesman. ithin a few days . ae ‘ 
: ’ , ‘ We ha not enough of these individuals with us 
[ received a mit I 7. ang = to state e want mor I appeal to the traveling men 
— I ' h I would spe i tI ld me in and continue this work through th 
— took pleasure in replying that would se . } { at 
: ; -* 5 ntry lhe ommerciai man an be o rrea 
lect for the subject of my remarks the Nationa pn ig ildit , up tl ‘ation " 
. ‘ : . ssistance in |} gu e associat 
Associatio1 f Stationers and Manufacturers, MI p , 4} - 
: I resident, and mel! rs I he Chicago 
subject which at the present time is engaging t! re . leiinm wom gm Ltath din the 
“S. ° . . S ioners LSSOCIALION, YO Ag Oi! ] t t 
attention of every ioca issociation of stationers AT oét ne Aas atior It was a stro! ealthy 
Natio ciation. was a rong } 
ind perhaps a majority f those who are inter ores by n pr ; 17 I 
I : : D ssors ‘ 
ested in r line of business throughout the Unité ‘ oT rT ea Po i gia res 
states. _ r i } ier i! ration, but I 
‘In har ng this s t I feel that there —— . to rear it { . 
R assi vig 
thers present who are better fitted to talk to } 
ths myse those of nger and riper experier Oe ee ‘ . + 2 
an uv g I I Inet before the ad ' Preside fant 
ac , a of s nat haract ; ; yg : 
— ee ._ 5 nal — __,it 1 message from the I vielphia associa 
he wever whi sho . not ee ‘ ‘At a meeting of th Philad Ip ia Sta- 
the part of anyone ¥ is been highly honors , ciation held Thursd eveni the 
hy n elact te the presidency of the Natio1 ers \ ition heid 1u ening 
) an ‘ I . . a Bee mbher requested me to carry to you their greet 
\ssociatl n to endeavor to express his views 1 you from the Quaker City the 
Lied I [ sha not burden you witl ther for which the city is noted, and 
. ry : I touching on tw their | Ss tor conti rat mn oer the su 
are ' I . tio! and that each member 
Fr gal the Nationa \ y ne? 9 | . 
ition | een s g the opinion tl , a = 
great rporating wu ' } I mot i 
} iws +} I sl ad serve ior ; r 
rran 
‘ | 9 for re-election ee “ae , Pegi a 
lay that opir tr yer than ever. I firmly ' Mapaiqaa aa ” 
helieve resident Fleteher | : ; : 
Cb} » the orga Many Were Present 
tibbs g 
tion a I fies had |} n ¢ ’ . 
eligible ct I 1 been willing t g practically every sect n rT the 
v 7 ther 7 TY r 
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WRITES WITH ELECTRICITY. 

From San Franciseo comes the information 
that a California inventor has perfected a device 
for writing with electricity, abandoning entirely 
the use of a pen. Although the idea undoubtedly 
does what the inventor claims, i is questionable 
whether or not he will ever able to give it 
any commercial value. 

To produce electrical writing the inventor 
takes a piece of writing paper and soaks it in 
a solution of iodide of potassium and water and 
then places it on a sheet of metal that is con- 
nected with the positive pole of the electric 
battery. A steel point connected with the posi- 
tive pole of the battery is used to produce the 
writing. By tracing the steel point over the 
paper a mark is left closely resembling writing. 





RIGHT IN SIGHT COPY HOLDER. 

Of all the many patents produced for tue 
improvement of typewriting and the assistance 
of the stenographer, none of the devices pat- 
ented have had more attention from inventors 
than ‘‘the copy holder,’’ and there are many of 
them on the market, some with special features 
for line work, others specially adapted for cer- 
tain typewriters, and others produced in such a 
way as to be impractical for everyday use with 
all kinds of general work. 

The Combined Tool Company, of Leominster, 
Mass., who, for the first time, advertise their 
new ‘‘ Right in Sight Copyholder’’ in this issue, 
are producing a general copy holder that should 
meet with universal demand, and thus far its 





introduction has proved to the makers that they 
have a very popular seller. 

The special feature of this holder is that it is 
placed back of the typewriter, directly in front 
of the line of vision and at such a height that 
it allows the stenographer to use it without 
straining the neck or tiring the eyes. To those 
who desire to become expert touch writers, as 
adopted by all professional operators today, this 
holder specially appeals, and with an idea to 
help those who are beginning to acquire this 
mode of using the machine, this company has 
devised a special shelf that is attached to the 





copyholder proper and shades the eyes from the 
work, thus compelling the operator to study the 
keyboard diagram that is usually placed on the 
said shelf, as shown in the accompanying cut. 
This shelf can be removed, after practice, and 
the copy holder used solely for a note book. 

Many large sales have been recorded for this 
device already, and the trade are ordering large 
quantities and are meeting with its adoption 
wherever it is shown. It sells at retail for 
$2.50. Can be attached to either the typewriter 
or desk. 








Among the fine line of drawing pens manu- 
factured by Queen & Co., of Philadelphia, those 
shown in the illustrations are of the best. In 
the production of these pens only the finest 
English steel is used and each one is hand made 


. 


and tempered by a special process. The points 
_are sharpened by experts of many years’ expe 
rience in this line of work. The drawing pens 
are made with spring blades, 
pricket points and with ebony or ivory handles. 
The detail pens have spring blades of the high- 
est quality and aluminum handles. In connec 
tion with their manufacturing department this 
firm also has a large repair department devoted 
exclusively to the repairing of drawing instru- 
ments of all descriptions and manufacture and 
all repair work is under the special supervision 
of an expert. 


hinge joints, 


« 7 * 


The Technical Supply Co., of 

New York, made some changes in 
- force, as will be noticed below: 

Mr. E. Root Brown, who has been connected 
with prominent concerns in the drawing mate- 
rial business for the past eight years, has been 
placed in charge of the New England territory. 
Mr. H. G. Schaefer will handle the large cities 
and colleges of New York, Pennsylvania and 


Seranton and 


its selling 
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Canada. Mr. H. E. Wallace, Jr., will handle 
the manufacturing towns of New York and 
Pennsylvania. The city of New York will be 
handled, as formerly, by Mr. A. L. Christopher 
and Mr. Frank Merschrod. 
The Technical Supply Co. 
exclusive sale for the United States of a 
pattern of drawing instruments which will be 
known as the REX brand. This style of instru 
ment is now being used in Germany and are 
unequaled for workmanship and wearing quali 
addition to the famous TEC 
had a remarkable sale for 


have secured the 


new 


This, in 
have 


ties, 


brand, which 


wi 


the past year, gives the Technical Supply Co. a 
line of instruments which is not equaled in this 
country. Further specialties will be adopted in 
the early 
which will be made at the proper time. 

The New England and New York 
city and the surrounding territory will be han- 
died, as formerly, from the New York office, 
and all outside of this territory by the Scranton 
house. The business at 34 East Twenty-third 
street, under the management of Mr. T. F. 
Reese, has been quite prosperous. In fact, it 
has been found necessary to rent the rear part 
of the floor formerly occupied by L. & C. Hardt 
muth for further space to display goods. 

A very artistic calendar will soon be issued 
by the Technical Supply Co., right in line with 
the high class advertising being done by this 


part of the year, announcement of 


trade in 





concern, which will be sent to the trade on 


quest. _ 
That popular member of the firm of Favor 
Ruhl & Co., Mr. John Hobbs, has sold his inter 
est in that and purchased the Art 
Palette Company, of 38 East Twenty-third street 


New York City. 


eoncern 


* 


The Technical Supply Company, of Seranton 


Pa., remembered its friends and patrons at th: 
beginning of the new year with a handsom¢ 
pocket memorandum and ecard case. If inte 
ested there are still a few left which can be ha 


by addressing Mr. William Christopher, ma: 
ager, 
New York, N. Y. 
It is evident that the agitation concerning 


the price of the Imperial Tracing Cloth, whic! 
was started by the Keystone Blue Print Cor 
pany, of Philadelphia, has had its effect, as a 


meeting was recently held in New York City 


the American importers of Imperial Tracing 
Cloth, and it was agreed at that time to revis 
the prices so that the small dealer would b: 


The new prices went into 
The old arrangement was cer 
profitable one to the smal! 
purchased in ease lots he 


greatly benefited. 
effect January 1. 
tainly not a very 
dealer, for unless he 
was, in order to compete with the larger dealers 
obliged to sell this cloth at practically the sam: 
price which he paid for it. Even if he pu 
chased in large quantities he could only make 
per cent. It was also agreed at this meeting 
that the consumer should not receive the 
discount as the small dealer and that in the 
future the trade would be fully protected. The 
importers believe that by this movement they 
will satisfy the dealers throughout the country 
who have objected to the methods previously em 
ployed. 


same 


THEY SPEND EVERY CENT. 
The proposition made to the trade by the 
(. Croeker Pen Co., 79-81 Nassau street, Nev 
York City, is an exceptionally liberal one. The, 


» 
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agree to spend every cent the dealer pays tf 
his initial stock of Crocker pens in advertising 


him. 

The Crocker Fountain Pen, ‘‘ You blow it t 
fill it,’’ is the most convenient self-filling pe 
made. The Croeker pen is filled by blow 
once into the cap placed in the same positio 


as when in use. 


The pressure of the air collapses the sac 


1), stop blowing, the pressure is released, tl 
Sac expands instantly (eut 2) and is filled fu 
by suction. One filling will last ten to twelv 


hours of constant writing. The rubber sa 
guaranteed to last for five years and a new on 
ean be obtained for 10 cents and can be eas 


slipped on with the fingers. Mr. Crocker is th: 
. 


originator of self-filling pens and the preset 
Crocker pen is the product of twelve years of 


experiment. The Crocker pen is now sold b: 
over 5,000 dealers 

A beautifully illustrated 
issued by this progressive firm and every deal 
should have one, as well as their proposition 


SPEND EVERY CENT. é 


catalogue has beer 


London, England. 

Ellam’s Duplicator, the English company that | 
makes every known kind of duplicator, reports 
very prosperous season with their various lines 
of goods. This concern manufactures clay pro 
ess, gelatine, and all sorts of composition duy 


eators, as well as a rotary duplicator similar i: 
appearance to machines seen in this country It . 

also manufactures typewriter ribbons, carbons \ 
and accessories, and has facilities for handling 


foreign business. 
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Un your Carl 


e, any lor, for 


The Smithfeld Co. 


on Paper Bills, and they cost $1.00 each 
you postage paid, filled with 24 sheets of the best carbon paper made (Vacuo-Static), legal 


ONE DOLLAR 


THE——----— 


KARBON KEEPER 


SAVES 400 


Send for one to-day and we will mail it to 


or letter 


A 27 Westminister St., Providence R_ I. 

















DUPLICATING 


MACHINES 





New York, N. Y. 


Special Correspondent.) 


The Multigraph seems to increase 


leaps and | s Alt gh the New York of 
fice has I nmense and constantly inereas 
g | ness past, January simply eclipsed 
ill records Manager Adler reports the larg 
af si1T s< 
We ha pies of e Multigraph hous 
oi gs or the managers and the sales 
men, and they are truly marvels of the increas 
ing scope f the Multigraph. From cover to 
ver the ' nted o1 e Multigraph. Some 
pages hay 5 iny as colors. The books 
ire full 3 l ad salesmen, and show 
cuts of embe shed Il s and photos of those 
wl leserve t As s now possible to in 
sert ts it Multigray it has converted this 


its sales by 


ichine into a veritable printing press. And th« 


‘mit of its lities g t vet been reached 
Mr. New secreta f the Multigraph con 
par i r. W Adler, manager of the New 
York offies nt a pleasant vacation recently 1 
St. August FI rl had a splendid time 
On ¢ ' f they stopped over at Washing 
ton. ] nd Phi Iphia and visited the 
hrar f he M graph in those cities. 


he Mult raphs coming from the 


factory now 


) 


are all fitte vith an eject and a counter. The 
former thr the T r as soon as printed 
n the lat ts ¢ p 

* * * 


from now on wi 


he pusl \ I utput has recently 
been very materially increased, and we may look 
for strer = ivs in the duplicator field. 


St. Louis, Mo. 


The Multigraph company is fast placing thé 
machines with the largest houses here. The 
Multigray s a time saver as well as mone 
saver and is ghly recommended as a perfect 


ley for iting facsimile typewritten let 
ers. The 1 tr heretofore with wor) 
{ s ki s heen the inabilitv to match the 
body of t Ww ewriter ribbons, whic! 
fault has bee vercome by the Multograph pe: 
ple, Ww | ribbons made wit! 
es ind 1 is as the wide ribbon 
which Is the nder to produce the 
} \ f Mr. Paig their St. Lou 

inager, elegantly furnished offices in the 
Vict al il reports a steadily increas 
y , ? ~ QS 











Cleveland, Ohio. 


Ohwing to misinformation being f 
OFFICE APPLIANCES 
of the January 
printed regarding the Amer 
which Mr. George T. 
sales manager, 


irnished the 

representative of previous 
the appearance 

ber of items were 
an Multigraph Company, 

Newton, secretary and 

not literally correct. He has furnished the fol 
wing corrections: 

‘Taking them in their order We are on 
ypening a branch in Minneapolis, and not in St 
Paul. Mr. C. R. Dashiell, who has been a senior 
salesman in Chicago, and not an 
as merely connected with the home office 
as special representative for the purpose of 
not bear the title, 


issue, a2 num 


says were 


‘assistant,’ 
been 
doing 
work, and does ‘assist 
int sales director.’ 

‘Mr. ©, C. Brainard (not 
junior at Chicago, promoted 
salesman of the 


Bryant ), now i 
February 1 to the 
Minneapolis 
oft it The man 


position of 
branch, not to the management 
ger will be announced later. 
‘Mr. FP. C. 
moted from salesman at 
enior salesman at Philadelphia 


Senior 


Jones (not Inman is to be pro 


junior New York to 


- : * 


The annual meeting of the stockholders 
American Multigraph Company was held at th 
offices of the company January 21, and directors 
for the year were elected The 
ders expressed themselves as more than ordi 
ount of the bu 


ensuing stock 


narily pleased on ace siness, and a 
unanimous vote was cast for the reélection of 
board of directors this year. The 
‘lected by the board This will 
read as follows H; C. Os 


the same Siti¢ 
officers are ree 


make the directorate 


born president and general manager; |! W 
Stecher. vice president; G. T. Newton. secretary 

sales director: J. H. Wade, Jr., treasure1 
HT. ¢ Gammeter. F. J. Smith. R. J. Bulkley 


issue of the 
best one that has 
our knowledge. Every 
organ is better than the last, and if 
keep on with the good 
there is no telling where they w 


The January 


Mu tigraph Inspi el 
is the been turned out I 
issue of this interest 
ing house 


start they 


These people 


ave made 
> 


R. G A. 
eral manager of the 
pany, while W { 


itor 


Phillips has been made 
American Multigraph ‘ 
Dunlap has been nam is 


Bertrand Paradise. of the New York staff of 


the Multigraph company, has been promot: t 

position at the home office, where he will have 
harge of the ribbon department of the business 
F. G. Harris, also of the New York staff, has 
peen promoted to the pos tio? t rrespo! 
ssistant at the home office 

Toronto, Canada 

| Bb Quackenbush has M tig 
forces at Buffalo, N. Y is senior salesmal! He 
as heer it the typewriter i sivrvess for some 

irs and has lately been re} the Ha 


Boston, Mass 
Boston fice of the Mi 


eral street. Mr. 
















for making exchange 


PARTS "= 


repair business. 


to save time and do 
better repair work. 





of perfect motion, and 
meetin 


TYP 
PLATENS =.= 


ately finished, 
And many other things of interest to the 
typewriter man, are set forth in our No. 10 


Part Catalog. 


THORPE & 
MARTIN CO. 


BOSTON, - - MASSACHUSETTS 














(It Locks Solidly 
in Any Position 





Rigidity is its Superior Quality. 
No Strain on Your Knees. 


it needs no knee rest. The turn of a screw and it 
is solid. Any writing machine can be operated on it 
with the same speed as if it were on top of a desk. 


Either ENAMELED, ), STEEL or WOOD Tops 


It is positively the best in Finish and Construction. 


List Price, Full Nickel Finish - $1 00 
“ Orxidize Copper Finish 400 
m “ Black Enamel - - + 350 


Every Office Supply Dealer Needs Our Catalogue. 











[THE MENLINK MANUFACTURING COMPANY, Toledo, | 





has been moved from 88 Broad street to 105 Fed- 
Stafford, the local manager, ex- 
ects to set a high record in the new location. 


| 


Philadelphia, Pa. 


\ branch office of the Multigraph company has 


been opened up here at 716 Chestnut street. Mr. 


H. Mory, senior salesman of the Boston office, 


is the new manager. 

















There is a case before the Criminal Court at 
Wh W. Va., in which, if the facts are 
right, party had good cause to use money 
from the sale of a machine to pay expenses, 
when the house for whom he was working failed 
to send him his expense check. The party in 
uestion hails from Cleveland and was working 


or a typewriter company. 
Edward McGowan, Michael McCarthy and James 
Driscoll. 


Arrested in New York for the theft of a type- 
writer stolen from offices in the neighborhood 
of Spruce, William and Gold street. James 
Driscoll was arrested and a raid made on Mc- 
Gowan’s rooms, where several typewriters were 
secured, which would have been disposed of 
through newspaper advertisements. 

Harry N. Frith. 

Lately of Vancouver, B. C., secured a type- 
writer from 8. J. Castleman and disposed of it 
for other debts, and is supposed to be now in 
the States. His description: 5 feet 10 inches 
in height, of slender appearance, very fair com- 

lexioned, color of hair inclined to be sandy. 
Hie is smooth and plausible in his manner. 

Report to P. O. Box 1162. 





BRAZIL IS PROSPEROUS. 


Conditions in the South American Republic Are 
Ahead of Anything Noted There in 
Many Years. 


Brazil is taking more office appliances manu- 
factured in the United States than almost any 
other South American country. Brazilian mer- 
chants are seeking agencies for American goods 
and Brazil business men demand all sorts of 
late ideas that are brought out in this country. 
Desks, chairs, filing cabinets, office appliances of 
every description and American typewriters are 
in heavy call most of the time. 

It is the purpose of the administration of the 
country to encourage Americans to do business 


there and everything is being done to facilitate 
trading. The last meeting of the heads of the 
government resulted in reductions of tariffs in 
order to encourage American exportation of 
office appliances and machinery. A straight re- 
duction of 20 per cent was made on typewriters 
alone, and this shows the trend of affairs in that 
country. Brazilians so far are able to use but 
cheap grades of American desks, as the tariff 
is so high on the finished product that it is not 
profitable to import anything except low priced 
goods. However, there is some talk of reducing 
the tariff to encourage Americans to supply bet- 
ter grades of office furniture. 

The population of the country is growing very 
rapidly, and it is estimated that fully 100,000 
immigrants settle in the country every year. A 
large proportion of the foreign population is 
German, and a great many things are carried 
on in German fashion. For instance, the army 
has been reorganized under German methods 
and compulsory enlistment is now enforced. 

Brazil’s commercial interests are increasing 
daily and the trade with this country is on the 
increase. American methods, systems and ap- 
pliances are employed to the exclusion of almost 
all others, and there are many opportunities in 
Brazil for American houses to appoint agents 


and push their products in the largest of the- 


South American countries. Warnings are be- 


ing sent out, however, continually, cautioning 
Americans without money to stay away from 
the country, and the idea that an American with 
pluck and ideas and no money can make money 


there is discouraged. 


WANTS 





OFFICE APPLIANCES 


NOTE—“Want” advertisements are received for 
this department at 2 cents a word for light faced 
type and 3 cents a word for heavy faced. Mini- 
mum charge of 50 cents. Only legitimate adver- 
tisements received, and those relating to trade 
necessities. 





HELP WANTED. 











REPAIRMAN WANTED—A thoroughly compe- 

tent typewriter repairman wanted, preferably one 
familiar with the Densmore. Good wages. J. 8. 
Stahl & Company, Denver, Colo. 
MANAGER AND SALESMAN WANTED for 
Underwood Typewriter Agency in Western city of 
100,000 population. Good wages Box 105, care 
Orrice APPLIANCES, Republic Building, Chicago 


RAILROAD work offers exceptional opportunities 
to men of ability. We now have openings in the 
general offices of some of the largest systems for 
men with or without experience. Salary according 
to ability. HAPGOODS, 305 Broadway, N. Y. 


SALESMEN WANTED—One of the largest Add- 
ing Machine Companies desires to add a number 
of competent salesmen in their various offices and 
with several agents. Excellent salary and pros- 
pects for right men. Mention territory desired. 
Address Flint, care Orrice APpPpLIANces, Republic 
Building, Chicago. 


SALESMAN WANTED—An experienced type- 
writer salesman to sell Monarch Visible Typewrit- 
ers and supplies for Southern State general agency. 
Good opportunity for an energetic voing man. We 
want a hustler. ‘Address, with references, State 
Printing Company, Houston, Texas. 


SALESMAN WANTED-—For general typewriter 
business; guarantee of $100 and better to right 
man. Philip David, 291 Portage Ave., Winnipeg, 


Canada. 


FOREMAN WANTED—RBy the manufacturers of 
a new writing machine. Must be experienced and 
with ability. Good salary to right man. Address 
Rose Typewriter Co., 27 Thames St., New York. 


SALES MANAGER WANTED for New York City 
work; thoroughly experienced loose leaf and mani- 
fold man, capable of taking entire charge of city 
work, with several assistants. This position wil! 
pay from $3,000 up, and will warrant the attention 
of the most experienced salesmen in this line of 
business; also of an expert accountant who is 
capable of filling such a position. Address confi- 
dentially, THE C. E. SHEPPARD CO., 87 Maiden 
Lane, New York City, N. Y 


WANTED—A thoroughly competent loose leaf 
man in Kansas City, Mo., understanding systema- 
tizing. Salary secondary consideration. One who 
can deliver the goods. State references. Raymond 
M. Havens, 108 W. 9th St., Kansas City, Mo. 


SALESMAN WANTED, for the handling of type- 
writers, new and second-hand, supplies and office 
specialties, including furniture. Good salary. Ad- 
anes Hoefler Brothers, 1624 Champa St., Denver, 
Colo. 


SALESMEN WANTED—An old and well-estab- 
lished office appliance company desires to corre- 
spond with successful salesmen for an engagement 
commencing any time after the Ist of January. 
Good salaries for the right sort of men; $1.2090 to 
$3,000 a year possible. Address ACME, care Orrics 
APPLIANCES, Republic Building, Chicago, Ill. 

REPORTERS WANTED—Men traveling among the 
adding machine, typewriter, stationery and specialty 
field to represent Orrice APPLIANCES in all cities of 
the world. Men in neutral lines preferred. Address 
re Orrics APPLIANCES, Republic Bldg., Chicago, 








WANTED—A No. 1 loose leaf salesman to sell 
stationers exclusively. Good permanent position 
for right man. Address C. J. B. care Office Ap- 
pliances, Chicago.—t.f. 


SIDE LINE FOR “Line Salesmen.” You are 
continually losing money by passing opportunities 
to pick it up. You give us ten minutes a day. We 
do the rest and you benefit by the results. If you 
are selling anything for the office you should get 
in line with the rest of the boys. All communica- 
tions absolutely confidential. Address B. M. 
SHORTS, 84 La Salle street, Chicago. 





FOR SALE. 





FOR SALE—Complete working drawings of up- 
to-date steel type rolling machines for typewriter 
and adding machine manufacturers. Will furnish 
patterns, also A. No. 1 steel type originals.. Ad- 
dress STEEL, care Orricr APPLIANCES, 1007 Park 
Row building, New York. 12-06 





ea NTS 


SITUATIONS WANTED. 








OFFICE SUPPLY DEALER would like to make 
a change. Would like position as salesman for 
large Office and Stationery Supply House. Age, 23 
Best of references given Address John McPher- 
son, Litchfield, I). 


MECHANIC WISHES EXECUTIVE POSITION 

Experienced in the commercial manufacturing 
of small interchangeable machinery, typewriter or 
similar work~preferred. Up-to-date on tools, dies 
and automatic machinery; best references as to 
character and ability in the handling of help. Ad- 
dress IF’. K., care Orrice APPLIANCES, 1007 Park Row 
Bidg., New York. 


SUCCESSFUL MANAGER offers his services to 
manufacturer of adding machines or other machine 
for introduction into Europe and British colonies 
Expert demonstrator of calculating machines and 
good organizer. Possibly terms could be arranged 
with present company’ to take over sole agency 
Address “CALCULATOR,” care Deacon's Adver- 
tising offices, Leadenhall street, London, England 


A GENTLEMAN having had several years’ ex- 
perience with his father selling mowing and reap- 
ing machines and afterwards sewing machines, 
through agents; who had Ohio, Indiana and Mich- 
igan in 1896-7-8, for Burroughs Adding Machines, 
is open for an engagement now as assistant man- 
ager or manager for some company who wish the 
best organized, disciplined and industrious repre- 
sentatives in the field. My forte is keeping the 
salesmen keyed up by mixing among them, not 
writing ‘‘nagging” letters and sending to all alike. 
Address W. L. Bates, 1839 20th St., E., Cleve- 
land, Ohio. 


WANTED SOUTHERN AGENCY for some office 
devices of real merit. Adding machine and spe 
cialties We travel men in the Carolinas. OF 
FICE SUPPLY & FIXTURE CoO., 155% Meeting 
Street, Charleston, S. C 


PLACE WANTED 
by experienced advertising man, Chicago or vicin- 
ity. I've ent years in office appliance field; 
write strong, attention compelling, order producing 
copy; thoroughly versed in printing, engraving, 
etc. Can plan, design, lay out and write catalogs. 
booklets, advertisements and strong form letters. 
Can install and operate Ai follow-up system that 
will wring all possible orders from inquiries. in 
short, | can successfully and economically market 
any high grade product through dealer or direct to 
consumer. Am working now—not out of job. Ad- 
dress ‘“‘L. N. N.,”" care Office Appliances, Chicago 





MISCELLANEOUS. 





FINANCIAL AGENTS, NOTICE—The advertiser 
has an exceptionally interesting office appliance 
that promises much to those who have the facili 
ties, finances and abilities for marketing same 
Will dispose of the manufacturing rights. patent» 
or sell under royalty. Address MANUFACTURER 
care Orricge APPLIANCES, Republic Building, Chicag: 


TRANSLATIONS BY MAIiL—Business letters alt 
25 cents a 100 words. Spanish, French, Portu 
guese, Italian and German. Catalogue and techni 
cal work a specialty at reasonable rates. All work 
guaranteed. SALVADOR & AMELAR, care OFFic! 
ArPLIANcEes, Republic Building, Chicago. 


WANTED—Agency for store and office fixtures 
and appliances of every description. Send us 
catalogues and prices Southern Store Fixture 
Co., 58 West Mitchell St., Atlanta, Ga. 1-10 


STEEL TYPE MAN has installed a number of 
up-to-date steel type rolling plants for typewriter 
and adding machine companies. Would like to 
hear from parties in need of anything in this line; 
also steel original cutting. Address “MAN,” car 
Orrice APPLIANCES, 1007 Park Row building, New 
York. 12-06 


DO YOU WANT to pick up some extra change 
every month. We have put others in position to 
do so. We sell something you don’t. You run 
across good prospects for sale of our goods. You 
tip it off to us. We close the deal. You get an 
interesting check. Easy, isn’t it? This is what 
five of the boys got last month: $38.25, $27.50 


$24.50, $17.57, $11.30 What will yours be next 
month. Address J. T. Ready, 91 Illinois street 
Chicago, Il. 


AGENTS—Something new, Copyrighted Type 
writer Backing Sheets; saves the machine, improves 
letters and carbons, gives easy touch, deadens sound 
saves type and roller, makes old rollers and type 
work like new and many other reasons why every 
stenographer should use our sheets. Can sell one to 
twelve dozen in every office where typewriters are 
used. Handsome profit; 10 cents for postage on 
agent’s sample and prices. Bratton & Rice, Columbus, 


Ohio. 
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Another Record &: COMPTOMETER 


IN CONTINUOUS USE 


























16 Years, § Months, 13 Days, without a Single Repair 


THE WORLD’S MOST DURABLE, RAPID TIME- 
AND-LABOR SAVING ADDING, OR ADDING- 
AND-CALCULATING MACHINE EVER MADE 





R. J. CRABLE, Atpena, Micu,, purchased a Comptometer 





























January 30, 1890, 
City OF ALPENA 
Office of R CRABLE, Office. 106 West Chisholm Street. 
City Re rd 
“Messrs. Felt & Tarrant, Chicago, TI. October 12, 1906. 
Gentlemer | have this day shipped by express my Comptometer and ask you to see 
what the matter i You will see that sometimes the figures will not turn off in the 3rd row or 
hundreds colum rhis is the first time that the machine has ever given me any trouble, 
although I have used it about 16 years. Will you kindly repair same and return to me as 
soo! ssible? Send bill of charges and I will remit at once. You have the best adder in 
thet we oxi Very Resp’y. R. J. Crasie.” 
This Comptometer did not make this record by being kept in the background on a shelf. 
Its records are not made that way. Itis always in use at the front). It has been used con- 
tinuously in Mr. Crable's private business, and later in the public office which he now holds, 
Mr. Crable has since purchased an additional Comptometer to take care of his increased 
arithmetical work 
’ U N R . The Whitlock Printing Press Manufacturing Co., Derby, Conn. (late Birmingham, Conn.), under date of December 1 
12 Years se Oo epalirs 1904, writes It gives unqualified pleasure to attest to the complete satisfaction given by the working, service an 
accuracy of one of your Comptometers purchased December 21, 1804. This machine + as been in almost di aily use from time of its installation—by various clerks in the office of The 


Whitlock Pres M anufac turing Co.—has never been detected in inaccuracy when properly handled, has met with no accidents, has never cost one cent for repairs or been repaired 
free, and at present, to us, shows no sign of old age or failing ability."’ 

NOR HAS IT BEEN REPAIRED SINCE RECEIPT OF THE ABOVE LETTER 
"Teo what returns on the original investment these Comptometers have made! They have paid for themselves not less than three times each year, No other machine 








saves as n h each year, as they are higher priced, and only half as fast on the particular work for which they are designed. The Comptometer does not excel in 
of arithmetical work in all official contests open to all makes of machines. Some 


durability alone; it has captured every prize doy 9 speed and accuracy on all classes 
ficial records on the Comptometer, Business Sho s, New York and Chicago, which have never been equalled, in private coutests or otherwise, on any make of machine other 
than the Comptometer. 25 Multiplications, averaging 4x 5 figures, 2 minutes, 5 seconds 
500 Department Store Checks, averaging 3 figures, 4 minutes, 19 seconds 6 Large Ledger Columns, 3 minutes, 39 seconds 
You — find exceptional cases where an adding machine has been in use ten years—nursed along u ith constant repairs, but where can you find any machine, other than 
the Comptometer, which can show a record one-half as good for speed, accuracy, du irability and total freedom from repairs, though others are — ~~ as 2 [ {pie egerd regardless of the 
investment? rder it now—the machine by which all others are judged for speed, accuracy, durability id — ability. Write for Pam Compto- 
ster sent, express paid, on 30 days’ trial to responsible persons. It will not be necessary for us to coax " give us your subsequent or i ne come wad. ml 


GENERAL OFFICE AND FACTORY 


F ELT & TARRANT MANUF ACTURING CO., 854-870 N. Paulina St., Chicago, Ill. 


























Ee) 
Mr. Dealer: 
Put the right cart- 

ridge in your gun. 


If you would hold and increase your 
Typewriter Ribbon and Carbon Paper 
business, it is to your interest to give 





QUALITY, : ; ‘ 
DURABILITY, per quality, which means value. It is the 


RELIABLE ‘ 

RE LT=— : 
GUARANTEE, FS ATSENC TION year around business that nets sub- 
INDELIBILITY BUSINESS stantial profits. As manufacturers of 
OF COLORS 


long experience, we can offer you a line 
of permanent business-winning carbon paper and typewriter ribbons, 
We will sample your trade for you and let your customers’ ver- 
dict guide you as to whether or not ours is the line to carry, 


Write for Samples, Prices, etc. 


MILLER-BRYANT-PIERCE CO. 


Department 7, Aurora, Illinois 























